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You Can’t Get 





Away From It 


When you buy an adding machine you are buying 
service. When you buy a Burroughs you get it 


Look at the Map 


three hundred Burroughs 


g@ Eighty three Burroughs agencies 
‘Thus we insure 


salesmen, each of whom is a Burroughs expert. 
you protection in the uninterrupted service of your machine, for 
no matter what happens or where you are the Burroughs man 
Probably in fifteen minutes, certainly in less 


can reach you. 
You know 


than a day he will be on hand to set all right again. 
where we are. 

@ Not only that: we know where you are. We know where 
every Burroughs machine is, we know how long it has been 
there, we know what it is doing. We know that it is giving 
satisfaction—the right kind of service. Some Burroughs have 
been giving uninterrupted service for seventeen years. We 
maintain at the factory a Mechanical Inspection Department 
whose sole duty it is to keep up to the limit of efhciency every 
one of the 80,000 Burroughs in use today. 


@ This great organization stands Lack of Burroughs 


every 


[~ @ No other maker of adding machines can give this 
service, for the Burroughs organization is larger than 
the combined organizations of all other makers. 


Burroughs Adding Machine Company 


Detroit, Michigan, U.S. A. 
65 High Holborn, London, W. C_ England 


Furopean Address: 





39 Burroughs Block 


machine—stands back of the mechanical principle upon which it 
is built, stands back of the material and workmanship which 
go into its construction, and protects the user absolutely in the 





continual enjoyment of its service. 

@ That is the meat of the whole adding machine argument: 
what will the machine @ after you get it? 
@ If an accident happens: what then? 
the slow, antiquated, inaccurate methods while you wait, weeks 
perhaps, while the machine is making a trip to the factory for 
repairs ? Not if you have a Burroughs. 

@ It takes a mighty serious accident to put a Burroughs out: but 
if the Burroughs man on the spot can’t fx it at once another 
machine in perfect order will be substituted. ‘The Burroughs 


Must you go back to 


organization assures this continued service to every owner of 
a Burroughs Adding and Listing Machine so long as the machine 


remains in his possession. 
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The Story of The 


RAMER 
‘Rebuilt’ 
Typewriter 


HAVE prepared a booklet for the dealer to the user. This booklet presents the real busi- 

ness reasons, the plain figures, the unanswerable arguments, the convincing selling talk, the 
order getting climax. The c mcepti mn of the idea. 

My ambition is partly realized, I am operating a big factory, turning out Ramer Rebuilts 

of all makes, my finished typewriter is nearly the new machine. My business is running like a 


“The Father of The Rebuilt” 


well oiled machine. 
My problem is solved, now I want to help you solve yours. I have been [studying the 
retail selling proposition and have prepared a plan to increase your sales. 
I have conceived a great big co-operative selling plan and I want you to come in, and 
share the prosperity that is bound to result. 
[ will not only sell you the best typewriter value but I will help you sell. By honest, 
sincere methods I have tried to win a place in the 
hearts of the typewriter dealers, now I want to 
appeal to your business judgment. I want to act 
} 


as a clearing house for the best selling ideas, the 


best method of meeting competition, and the solv 


Pan) 
7 


various difficulties that present the 


Write me today for the particulars of my plan; 

, it is for your good. I will send you a 

of the booklet and tell you all about it. If 

have never handled RAMER REBUILTS, 

e for my introductory offer and selling plan 
Write me personally. 


W. W. RAMER, President 


Wholesale Typewriter Company 
108-110 Duane St., New York City 
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The Printograph 


A WHOLESALE TYPEWRITER 


Do your typewriting by wholesale. 


What your patror nt real tv] riting they re keen t letect the rdit ed Tr 

duplicated” letter The PRINTOGRAPH—\the machine that rea tv] rite it k that 1 
I | 

detection proof—for there nothing f ly made’ to detect \ r letter has been mad a type 
written letter is made 

And that’s the secret of the machine 

The PRINTOGRAPH 1} the typewriter type, the typewriter ribbon, the typewrit and it 
has what no other machine can have, the impact blov in exact dup tion of the printing stroke of a 
typewriting machine FIX the f ving points of PRINTOGRAPH iperiority firmly it ir mind 

FIRST The PLATEN r} is self-aligning, accommodating itself automatically 
and to different thicknesses of pay So pertect 1s this automatic ad { eet 
onion skin may be alter I t equa N t ‘ ‘ r 

t ¢ duy t l ni 


the PRINTOGRAPH The platen move 


from left to rig icross the page letter of 
et m i x 
SECOND The RIBBON Che last sheet 
S000) rut n not be told fro the first 
l Ot De ¢ i ne 
I t en he 
‘ 
No } ted ¢ 
«i 


THIRD e TYPE \1 ordinary 
printer ut n be run on the flat bed PRINT 
OGRAPH, but in order that lit help may 
et up the type for your lette provide 
PRINTOGRAPH type with ' r lining 
ine Ea ] line I | 1 


ier Linotype metal to handle thar ifashioned 
eparate ty pe PRINTOGRAPH type is just a 
I in improvement, remember that Corre¢ 
1 letter. line or paragrap! sily and 
kly le 
PRINTOGRAPH 
nding for later rut 1 


LASTLY The WORK—P 
ription can not tell vou of tl 47 the 
ty, the uniformity of PRINTOGRAPH 
You must ‘see before y n realize. 
That you may both see and real- 
ize won't you write NOW, while 
its in mind, to 


U. S. Printograph Company 


Corn Exchange Building MINNEAPOLIS, MINN. 
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j Model. io” 


mal Tabulator 



















= Change ‘Color 





" ere never a a lime oa he 
& Sim ;, br { I 


did not oe tae vrit _ 
typewriler need. The 
requirements of to-day 

are best met hy the ae 


writer of today-our new 


Model No.IO 


The Smith Premier Typewriter Co..[nc.. Syracuse. NYUS.A. 
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| * G WEBSTER Brands are the best advertised and best backed up goods on the 
‘ a the market An enormous, widespread demand for them has been created by 
- Webster advertising, and this demand is supplied solely thru Webster dealers 
a> @ If you will carry WEBSTER Brands and display them in your windows, your 
We ofits will be quick, certain and continuous 
Mitt I ee = 
Z “= @ Pages and double pages of the most carefully prepared and costly copy are placed aot ds ° 
* = where they will get the complete and considerate attention of the big men in the busi inpatients 2 
Fy ness world—men who control the buying for big concerns everywhere Using the Very 
. Best Ty e 
Q Carefully selected lists covering every section of the country, reaching every po writer Supplies * 
purchaser of WEBSTER Brands, are per sistently and effectively circularized * 
0 @ And among the thousands who are being daily convinced of the superiority of Webster > 
Have Brands, by this persistent WEBSTER advertising, are many of your own customers and many 
prominent business men in your own locality, who should be your customers bbons ae 
? ° the Bear 
% @ We help you in many indirect ways to secure the greatest possible returns from our national ad- a 
, vertising. For example, we furnish placards, signs, hangers, for store display and window dress ‘<= = 
; ing. Also we furnish you circulars and printed matter for distribution in any way that you see fit z 
q Write today for particulars of our liberal proposition—take advantage of your splendid of + 
tunity to increase sales and prestige—and add to your profits _ 
F. S. WEBSTER COMPANY 4 
332-342 Congress St., BOSTON, MASS. 
306-398 Broadway 211 E. Madison St 908 Walnut St 432 Diamond dt ~ 
NEW YORK CHICAGO PHILADELPHIA PITTSBURG = 
LONDON PARIS Agents in All Principal Cities BERLIN VIENNA 
A = 
sf 
* 
‘ FS Webwns « * * . S322 = * 
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STAMPS YOUR ENVELOPES = 
=—— ENVELOPES YOUR STAMPS 


DO YOU MISS STAMPSr 


THE PROBLEM SOLVED 


The SIMPLEX STAMP AFFLIXER takes a roll of 500 
postage stamps and affixes them to your mail ten 
times faster than the old way, and guards your 
Postage Account while it is doing the work 

[It is mechanical perfection 1n every part, has no compli- 

cated parts to get out of order and is guaranteed 


against mechanical defects for one year 


The only Portable Automatic STAMP AFFIXER in 
the World. 


The World has been waiting for it and Uncle Sam has 


made it possible by printing Stamps in Rolls. 


Your Post Master will furnish, upon application, rolls of 


500 stamps to fit our Stamp Affixer 


RAPID AND VIGILANT 
WEIGHT, 1 LB. 





FULL SIZE 


Protected by U.S. Patent, Oct. 27th, 1908. Others pending. 
All infringers vigorously prosecuted. 


SIMPLEX STAMP AFFIXER 





THE DRUMMOND-LUDLOW CO. 


Sole Distributors for U. S. and Dependencies 116 Liberty Street, New York, N. Y. 
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Patented in | 








Adding Machine 
Price, $65.00 


Adds— Subtracts— Multiplies— Divides 
Capacity, 999,999,999 


Has Repeat Key and Error Ke Light 


Short Stoke-—-Simple and Strong Cor 





Lightest and Fastest Adding Machine in the world 





WEIGHS 10 POUNDS 


and the only non-listing machine that does not register 
the wrong number when you strike the right key 


Mercantile Adding Machine Company 
NORWALK, CONN. 




















“Rotex” Patent 








What the “Rotex”’ 
will do: 


It will give perfect copie 1 
any thickness of Copying Paper 
the thicker the better. 

It will give 6 to 12 perfect cop- 
ies from Ordinary Copying Rib- 
bons, and up to 24 copies from 
Rapid Roller Ribbons. 

It will cut off to any size re- 
quired and carefully catch th 
copies 

It will moisten the paper on 
both sides without running it 
through water 

It will leave the copied letter 
absolutely dry after copying 

It will do two hours copying ir 
20 minutes 

It will copy handwriting or 
typewriting with equal facility 


Albert Works, 
Chatsworth Road 





The “Rotex”’ Mfg. Co., Lid. 


Letter Copier 








What the ““‘Rotex”’ 
will not do: 


It w not rot the copying 
paper. 

It v not break the copying 
paper 

It not fail y 

It not wear 


STRATFORD, LONDON, E. 











OFFICE APPLIANCES 9 








THE UNDERWOOD. 


Standard Typewriter 
ORIGINATED 


Whriting-in-Sight Construction 
Built in Tabulators and 
Modern Bookkeeping Appliances. 


AND COMBINES 
Originality, Stability, 
Speed and Adaptability. 


Before buying a machine that tries to imitate the 
original ‘* Visible Writing’ Typewriter, let one 
of our representativcs have a few minutes of your 
time, at your convenience. He will not bore you, nor 
urge you to buy, but will simply explain why IT is 


““The Machine You Will Eventually Buy.”’ 





Underwood Typewriter Co., Inc. 
241 Broadway, New York 
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The FACT 


That the attendance of dealers 
reached the high water mark at the 

Chicago show 1s evidence that these 
great Semi-Annual Markets are in- 
















creasing in value to the trade. Deal- 
ers from Mexico to Manitoba were 
present at the. Chicago Exhibition. 
Many large orders were placed. 
Many exhibitors made big profits 
on their investments. 


The New York Show 


Will be made the record breaker in 
show history. Already considerable 


space has been sold. 


Manufacturers should secure. desir- 


able locations NOW. 


Write For Diagram 


NATIONAL TRADE SHOW CO. 


Hartford Building, CHICAGO 
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@ The New Models to and 11 
of the 


Remington 


Typewriter 
are the ripest fruit of Remington experience, 
the highest achievement of Remington skill and 
the perfect evidence of Remington leadership. 























Some of the New Features: 
New Single Dog Escapement 
New Column Selector (Model 10) © 
New Built-in Decimal Tabulator (Model 11) 
New Two-Color Dial 
New Back-Space Key 
New Variable Line Spacing Lock 
New Shift Lock 


New Paper Feed 





Wa, 30 Remington Typewriter Company 


New York and Everywhere 
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HAT'’S the amount this check ts written tor : i 
possible to alter the date, the name of tl 
tection Observe also that the remittance let 


tecting type on the check where itis need 
not wanted 


— 





ELLIOTT- FISHER COMPANY No._74 





HARRISBURG, PA. MAR 30 1909 





Pay to the Order of HENRY GILBERT & SON #@ @ ee we oe wee ese #$380.14 


THREE HUNDRED EIGHTY & l4jog* % fe RRR RO RRR RR EER RRR ES Dollars 


ELLIOTT-FISHER COMPANY 


| TO THE BY 


| Chemical National Bank norm tet — 
sh" 


New York 


secr enn mer 


THIS CHECK WAS WRITTEN ON THE ELLIOTT-FISHER STANDARC WRITING ADDING MACHINE 





__rommroes HARRISBURG PA. 


OUR NO. YOURDATE | _ DESCRIPTION 


CHARGES CREDITS "BALANCE | 





(17806 | 2-14~09 | 45.00 REMITTANCE 
FROM 


(18869 | 2-18 


97 15 Harrisburg, Pa 


























152 80 Elliott-Fisher Co. | 


18374 (2-18 | 
— _— | | 59 oS DETACH 
20022 | 2-23 YOUR CREDIT MEMO. 37.16 THs PART | 
BEFORE | 
21314 | 2-26 | 62.50 380.14 DePposTiINc | 
CHECK 
oo wnOoT | 
setno 
| | RECEIPT 
| 7 ccna L 
It’s less work to write your checks and remittance letter the Elliott-Fisher way than any other. On the Elhott-F: 
one or more exact copies of the original are made for accounting records—at the same writing, and without extra effort 
copy will do for the stub or numerical check record ‘will do for your alphabetical ‘‘paid bills”’ file you can have anot! 
write the check when you are rushed and make out the 


copy or two for ‘‘checking back’”’ purposes if you like—vyou can v 


record at the end of the day and be absolutely certain you have the right 

Standard Writing-Adding Machine proves its ow ..work as it goes along—will tell you any hour or minute of the day the ex 
amount of all checks written. There's a lot of other advantages why you should use the Elliott-Fisher in your office for w 
your checks without changing your present ottice methods either. The Elliott-Fisher will do other work as well as write 


send for full particulars, which come fr nd post patd 


Suppose you write to-day? 


ELLIOTT-FISHER COMPANY 


42 Cedar Street 


yht amounts in the right places because the Elliott-Fisher 


HARRISBURG, PA. 
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TYPEWRITER 


ab 
P's 


ga 
nee 





YSaLIYMAdAL 


inning Hand — 
of the “General” 


In Rebuilt Typewriter History 


QUALITY The history of “Rebuilt Like New” type- 
_— writers is unqualifedly the history of the 


General Typewriter Exchange as rebuilders Finishing to 


} 


YSaLIYMAdAL 


resemble new, in enamel, striping and decalcomania on 
the frames of t1 writers by artists and not by artisans 
produc ed a result never before appearing on the market; 
never, before our debut as rebuilders, attempted for the 
markets: and the result, very freely imitated, has been no 
less satisfactory than it has been indicative of our care in 
other processes of rebuilding. 

@ Compare the rebuilts of two years ag th the rebuilts ‘today 
(We began rebuilding less than two years ag “*h improved re- 
ult all rebuilders following ead ipparent in all 





TYPEWRITER 


VALUE Character of rebuilding agreeing with the care taken 
in and racter of finish, t ene! Rebuilts’’ may 
t but the 


‘“‘General Rebuilt’’ value 


QUANTITY 


t lil eve ( ntr earth 
and HAVE practically unlimited 

hin ite ri ke or stvle 
doubled 


{f their 


YSaLIYM3AdAL 


supply 


role? 
é 
l 


factory capacity © 
g Don’t TR* e* n Xe t Buy them 


General Typewriter Exchange 


W. HW. BEARDSLEY, Manager 


No. 21 Murray Street, New York 


TYPEWRITER 





YSaLINMIAdAL 
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VISIBLE TYPEWRITER 


A Business Builder for You 


Sixty-five dollars for a standard visible typewriter looks 
too good to be true—doesn't it ? 

The Royal Standard Visible Typewriter is in every re- 
spect the equal and in many respects the superior of any 
$100 machine on the market. In material, workmanship 
and mechanical correctness it has no superior. 


Simple of mechanism —simple of operation, durable and com- 
pact. For steady high grade work, at low cost of mainte- 
nance, compare it with any machine, no matter what the price. 


If you re a dealer, you wont sidestep this opportunity. 
You know that if you can get a standard typewriter that 
you can sell for $65 you can doa bigger typewriter busi- 
ness than you ve ever done before. 


WRITE TODAY. 


ROYAL TYPEWRITER CO. 


253 Broadway, New York City 
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“Anybody can cut prices, but it takes. 


brains to make a better article.” 











Elbert Hubbard. 
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Overshooting the 


HE strength of a naval arma- 
ment depends not so much upon 

the number and caliber of the 
as upon the skill of the gunners. 
One shot that hits is worth more than 


] 


ly churn up the sea 


that mer 


1 m1 
This rather obvious reasoning ap- 
plies to business as well as to war 


Where too little enthusiasm leads to 
idleness, inviting failure, too much en- 
thusiasm, or perhaps it were better to 
without proper aim 


overshoots the mark, 


say, enthusiasm 
and judgment, 
defeating its object 

Every sane man believes in enthusi 
asm; every healthy man has it in him 
with regard to something in which he 
interested; but where it 
extreme, forgets 
existing between 
makes one thing 


is supremely 
upon the 
the due proportion 
related objects, and 
supreme and all else nothing, then en 
thusiasm becomes an obsession. 

Not long ago the manager of a pub 
lication wrote a letter to the advertis- 
ing manager of the same publication, 
saying that he could then state that 
the circulation of his paper was double 
that of any other publication in the 
held It is perfectly clear that such a 
letter could have been written with no 
other object than to influence prospec 
advertisers. Probably the informa 
tion could have been communicated 
just as well by word of mouth had that 
been the only end in view. 

The writer of that letter made this 
statement without qualification, not 
withstanding the fact that it is impos 
sible for him to know the circulation 
of his competitors and therefore im- 
for him to know the truth or 
the assertion he 
judgment 


trenches 


Live 


possible 
regarding 
mad He let his 


otherwise 


' 
Sle ep 


while his enthusiasm carried him from 
the extreme to ridiculous. His 

tw Is 11 vaddling clothes and 
but a very small number of subscrib- 
ers could have been secured in such a 
brief time. 

Had this advertising manager con 
fined his letter writing efforts to state- 
ments he could have expected pros 
nective advertisers to believe; had he 
avoided the temptation to take a co 


lis contemporaries and 
publication at their 


, 
vert shot at 


build up his own 
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statements would have 
stronger, 


rrespondingly 


expense, his 
been infinitely 
more honest 


more eftective 


infinitely 


and ce 


Mark Twain’s Story. 


In this connection we are reminded 
ot a story told by Mr. Clemens 
He attended a meeting time to 
raise funds for charity and after things 
got pretty well warmed up, one of the 
speakers began telling about an un- 
fortunate man—a mechanic—who lost 
his job, but as he had a little money 
saved, he did not’ worry. His 
dwindled and _ disappeared, 
his family was suffering and the man 
had all but lost heart. “By George!” 
thought Mark, “that is a hard case. 
Ill give a dollar in that cause.” But 
the orator went on and described how, 
after the man lost his job, his 
wife took sick, leaving eight small 
children to be taken care of by neigh- 


one 


Savings 


soon 


bors. “Heavens!” thought Mark, 
“why doesn't he pass the hat. IU'll 
give five dollars.” But the orator 


wasn't ready. He went on and,told 
how the eldest child became ill from 
want and died; how another child 
sickened; how the landlord threatened 
to throw the family out in the street 
\nd with every successive mis- 
fortune the sympathetic _ listener 
raised his mental donation, finally rec- 


ollecting that he hadn’t enough cash 
with him and deciding at last, when 
the landlord had levied on the furni 


donate a check 


landlord 


ture, to 


for fifty dol 
lars ‘| he 


; 


levied. tool 


furniture, the suffering mother was 
reduced to the verge of Starva 
tion and had only a mattress in a bare 
room to lie upon. Mark had reached 
the limit of feeling and his sympathies 
began to subside; so also the amounts 
he had decided to give He figured 
S wise “Well, nothing worse can 
happen—guess I'll give twenty-five 
dollars But the mother was put out 
nto the street and nearly died 
the results of illness and exposur 
‘That certainly is the end; I'll give 


ten dollars,” thought Mark 


last, after the scattering of the chil 
dren to private homes and orphan 
svlums, the father in his continued 


tne 





SOL NY POLY 


> ah aes 











Mark 


search for work, fell down stairs and 
broke his arm. With each supposedly 
final catastrophe Mark’s_ donation 
shrunk, until at last when the hat was 
passed, he put in a dollar and took out 
ten cents for car fare. 


The Moral. 


Had the speaker in the case Mark 
Twain relates possessed the judgment 
to stop before he piled too many mis- 
fortunes on his hearers’ sensibilities, 
he would have realized more money. 
So in business, when the solicitor 
mixes his argument with what some 
people call good horse sense, he stops 
before the enthusiasm of his auditor 
has cooled; he avoids statements that 
offend the judgment of his hearer; he 
is careful to say nothing that will of- 
fend his listener’s sense of fairness. 

Aggressive enthusiasm, belief, that 
faith which makes a man do or die, is 
almost necessary in the successful 
conduct of a business. But there are 
other good manufacturers in the same 
line; there are other good ma- 
chines, devices and supplies; there are 
other men who are working days and 
planning nights to make their lines 
better and still better; there are other 
solicitors canvassing for business, oth- 
er men getting orders. It is neither 
true nor fair for a manager or a solici- 
tor to attempt to wipe all his competi- 
tors off the map with a verbal broad- 
side intended to make the prospective 
purchaser believe there is one line that 
can do more for him than all the oth- 
ers. In the first place, it isn’t true 
and the solicitor knows it isn’t true; 
the prospective purchaser knows it 
isn’t true and he knows the solicitor 
knows is isn’t true. When a man 
makes himself ridiculous, he ought to 
get something for it anyhow, if only 
enough to recompense him for the 
pain of being kicked. 

So long as a manufacturer, pub- 
lisher or dealer stands on the merits 
of his goods, practicing that fairness 
which is regarded as so_ essential 
among men personally, he has taken 
the first and longest stride toward the 
esteem and respect of his contem- 
poraries and of the business world 
generally. 








18 


OFFICE APPLIANCES 





Developing Efficieney in the Store 


© make your investment in 

clerk-hire pay biggest divi- 

dends, you should develop earn- 
ing power in each clerk. 

This you will not find difficult—if 
you go about it right. 

The activity of any clerk depends 
upon what he sees in it for himself— 
just as your activity in any interest 
depends upon what you see in it for 
yourself. 

Show your clerks that the salaries 
they receive—promotions—raises in 
salary—their future—all depend upon 
the manner in which they look out for 
your interests, and you will speedily 
find each trying to out-do the other in 
efforts to serve you. 

Properly trained, this spirit of riv- 
alry among clerks is a good thing to 
produce profitable results. 

You must not, however, let a spirit 
of rivalry develop unpleasantness be- 
tween individuals because, if it gets to 
this point, it defeats its own purpose. 
The spirit of rivalry among clerks 
should not be allowed to extend to 
rivalry for individual showings. Clerks 
should be impressed with the idea that 
only friendly rivalry makes a good 
showing for the store. 

If one clerk cannot make a sale to a 
certain customer, and feels pretty sure 
another clerk could make that sale, the 
customer should be turned over to the 
clerk who can make the sale. 

Let your clerks understand that it 
is the sale that counts and that a sale 
participated in by two clerks counts 
just as much for the one who leads up 
to it as for the one who makes it. In 
connection with this, try to make it 
clear to each clerk that good judg- 
ment often produces better results in 
the long run than immediate figures 


in an order book. 
* * * * 


“Good salesmen 


Some people say 
are born—not made’—but neat ap- 
pearance, politeness and habits of 


serving attentively and pleasantly can 
be cultivated among your clerks, and 
such habits will not only secure 
patrons for your store, but will influ- 
ence such patrons to become “regular 
customers.” 

If it is true that “Good salesmen 
are born—not made,” there are not 
enough to go ‘round and it, therefore, 
behooves us to cultivate in others than 
“born salesmen” the qualities which 
will enable them to best serve our in- 
terests. 


When look 


you first hire a clerk, 


II. Individual Salesmanship. 


By George B. Spencer. 
for neat, pleasing appearance—and 
business-like personality. Thin, nerv- 
ous, sallow-faced people do not, as a 
rule, make good store-salesmen. 

Look for bright, cheery people with 
healthful color and robust appearance. 
Look also for cleanliness of person 
and neatness in dress. Remember— 
your customers, and prospective cus- 
tomers your clerks before they 
hear them speak and, therefore, a 
clerk’s appearance is of first import- 


see 


ance. 

Just as soon as hired, each clerk 
should be taught that salary, promo- 
tions, raise and the future depend upon 
sales made and that, to make sales, 
good judgment must be exercised and 
customers must always be _ treated 
courteously. 

Clerks should be encouraged to de- 


velop their ability to “size up” each 
customer who comes to the counter. 
Pleasant, agreeable customers are 


easy to serve. Nervous, irritable cus- 
tomers may be changed into pleasant, 
agreeable ones with smiling responses 
to their inquiries. 

Willingness to serve—anybody and 
everybody who comes to the counter 

should be drilled into the clerk. 
Nothing so prejudices a customer as 
inattentiveness. This should be thor- 
oughly impressed upon each clerk. 
Each clerk should understand that his, 
or her, promotion in the store depends 


entirely upon the attentiveness and 
care with which each customer is 
served. 

* * * * 


Habits of getting to work promptly 
and keeping neat and tidy while at 
work depend a good bit upon exam- 
ple. One neat clerk who is always on 
time will raise the entire tone of the 
store while one lax, careless, slovenly 
clerk may utterly demoralize disci- 
pline. 

If you tell your clerks that upon 
their conduct and attention to the dis- 
cipline of the store is largely depend- 
ent its sucess and that you cannot, 
therefore, retain a tardy or slovenly 
clerk because of the effect upon other 
clerks, you may see marked improve- 
ments. 

Do not allow such faults to 
into your store organization. 

If they appear, nip them in the bud 
gentle, kindly rebuke, pointing 


creep 


with 


out the effect such habits have 
upon the future of the one rebuked 

If such habits are not promptly cor 
rected, remove the offender. You owe 
this to your other clerks and to the 
success of your business. 


may 


In case of such removal, let the 
other clerks understand why the care 
less, slovenly clerk is dispensed wit] 

Show your that you appr: 
ciate good judgment and courteous at 


clerks 


tention to customers’ needs by co 
mending good work occasionally \ 
word of praise for a well handled sal 


will often accomplish more in the 
rection of 
than a lot of 


handled transaction. 


salesmanshij 
for a badly 


developing 
criticism 


If you promise promotion, or a sal 


ary raise, never fail to attend to 
promptly. Don’t make it necessary 
for a clerk to draw your attention t 


. 


something you should think of y 
self. This puts you in an embarrass 
ing position and reduces your em 
ployee'’s respect for your memory 
fair intentions. 

Do not confer any unearned re 
wards, however. If a clerk fails to 
earn a reward, explain why you car 


not grant it. Cultivate among jy 
clerks a reputation of being “on 
square.” Absolute justice will mak: 
you stronger with your employees 


than would any other quality you 
cultivate. 


* * 


If your store is divided into depart- 
ments, and a clerk is supposed to 
serve only in one department, be sure 
that he knows the geography of other 
departments so that customers may be 
accurately directed whenever they 


quire where other goods may be 
bought. 
If a customer asks a clerk where 


such and such goods are in the st : 
and the clerk asked is not busy, he 
should take particular pains to see t 
the customer to the desired de- 
partment and that he is served as soon 
there. In a small store, 
In a large store, it 


can be accom- 


gets 
as he gets 
this is very easy. 
is more difficult, but 

plished through referring the customer 


who asks to “the aisle salesman 

We hear a great deal about “the 
value of a smile.” 

But “a stock smile” is anything but 


valuable. A pleasant, agreeable alac 


rity in serving is far more gratifying 
to customers than a cultivated or af- 


fected smile. I don’t mean by this to 


decry the value of a genuine smile. If 
a smile comes naturally, from interest 
in the transaction, it is very valuable 
and will leave a most pleasant impres- 
sion with the customer. 

Study the attitude of each clerk to- 
ward his or her work. Notice wheth- 
er each clerk seems interested in what 
he, or she, is doing. Clerks who like 
their work will go about it cheerfully 
and happily. 

Try to make your clerks understand 
that a large share of their lives is lived 
in your store and that, if they expect 
to get most out of life, they should be 
making progress every hour of every 
day. 

Too many clerks look upon the 
money they receive at the end of the 
week as the sole end for which they 
work. 

Such clerks should be made to un 
derstand that money is only “a means” 
to enable them to keep working—to 
help them to get more out of life 
and that life itself is in the living. 

If work and life in the store are 
made worth while—if there is pleas- 
ant, friendly interest between clerks 
and employer—the spirit produced 
will result in profit for all. 


* " ot 


You may have so many clerks that 
you cannot give individual attention 
to each one. But—have you ever 
been so busy that you could not take 
time to give a delinquent ‘‘a good call- 
ing down?” Spend this time in culti- 
vating efficiency and there will be few- 
er delinquents to “call down.” Eff- 
ciency saves time, mistakes and losses. 

Some merchants require their clerks 
to be in the store sufficiently in ad 
vance of the opening of its doors for 
business to exchange ideas which may 
be useful. These merchants get their 
clerks together for a five-minute talk 
every morning. This talk is devoted 
to some idea intended to help each 
clerk by showing them how their in- 
terests are furthered by careful atten- 
tion to the interests of the employer. 

Again—some merchants devote a 
portion of the noon hour to this same 
object, while still other merchants set 
apart a certain hour in the day when 
any employee may come to them with 
a grievance, or for advice. This plan 
away with grievances 
helpful relations be- 

1 employee which 
efficiency through- 


speedily does 

and establishes 
tween employer an 
result in increased 
out the store. 


* 


Did you ever accidentally overhear 
conversation about you business 
between one of your clerks and some 
your store? If 


one not employed in 1 

so, you may have noticed that your 
clerk referred to the store as “our 
store,’ and to your concern as “we.” 
This shows an interest—a pride—in 
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being employed with you that you will 
do well to cultivate. 

A clerk that is really interested in 
his or her work—that takes pride in 
being employed in your store—works 
harder and earns more for you because 
of this feeling. Therefore, encourage 
the interest of your clerks. They work 
harder because of it. 

[t is a small matter for you to ask 
a clerk’s advice about some little thing 
pertaining to his, or her, work or de- 
partment, but such confidence means 
a great deal to the clerk asked. Clerks 
take such interest in their opinion as 
evidence of your confidence in them. 
[his increases their sense of import- 
ance—their belief in their own respon- 
sibility for the proper conduct of that 
part of your business entrusted to 
them. Clerks you trust by consulting 
them about their work will more read- 
ily receive, and act upon, suggestions 
you offer them about their work and 
all this will tend to make work in the 
store more productive of profit for 
you. 

Another _ thing 
your clerks helps develop their judg 
ment—helps train them to observe 
carefully so they may be able to help 
make the work of a department more 
efficient. 


consulting with 


In cases of complaints from your 
customers, it is only fair that you 
should hear both sides of a story be- 
fore condemning one of your employ- 
ees. Strive to be absolutely just in 
weighing all the evidence, as every 
judge is supposed to do before render- 
ing any decision. 

[If a customer has been unreason- 
able, show your confidence in your 
employee by refusing to rebuke when 
rebuke is not deserved. You may lose 
an unreasonable customer through 
such justice, but far more harm 
than this might result from _ in- 
justice to one of your employees. The 
employee who rightly feels that he or 
she has been treated unjustly may de- 
velop a spirit of disloyalty which will 
extend to a large sympathizing por- 
tion of your organization and thus 
cause you far greater loss than that of 
the trade of one unreasonable 
tomer. 

Do not fear any harm which an un- 
reasonable customer might do you. 
People who are unreasonable in their 
treatment of those who serve them in 
your apt to show 
their unreasonableness in telling their 


cus- 


store are quite as 


grievances and, therefore, their opin- 
ions will carry little weight against 
you. If employees of your store have 


a reputation among the general run 
of your customers for courtesy, kind- 
liness and eagerness to serve satisfac 


torily, the opinion of one unreasonable 
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person will have very little weight 
against the store’s reputation. 
* * * * 


Instill into each clerk the idea that 
all efficient service is honorable. 

No matter how humble—nor how 
ill-appearing—the persons who come 
into the store to be served, the honor 
rests in serving them well, even though 
such patrons may not even be suff- 
ciently intelligent to appreciate such 
service, 

Make your clerks understand that 
in serving unappreciative patrons they 
should bear in mind that such service 
is first to you and that you are entitled 
to their courteous consideration be- 
cause you are their employer and 
means of their livelihood. 

Not one of your clerks would, un- 
der ordinary circumstances, be likely 
to treat you discourteously. Why, 
then, should any one of your clerks 
treat discourteously any of the pa- 
trons upon whom the success of your 
business—and your  livelihood—de- 
pend? 

Clerks should keep in mind that ev- 
ery sale means profit for you—that 
the more profit you make, the more 
successful your business will be—and 
that the more profit each clerk helps 
you to, the more salary each clerk is 
likely to earn for himself, or herself. 

With such ideas firmly fixed in the 
mind of each clerk, there should be 
little likelihood of discourtesy in the 
store. It may not take great ability 
to satisfactorily serve an agreeable 
patron. A clerk would need to be 
sour indeed who could make a discour- 
teous response to a pleasant inquiry, 
but—it takes self-control, poise, good 
sense, good judgment and tact to re- 
spond courteously to a disagreeable 
inquiry, disagreeably expressed. 

The clerk who, with pleasant smile 
and courteous reply, can turn a scowl- 
ing “grouch” into pleased satisfaction, 
shows unusual ability. 

Yet—this is often done—how often, 
very few employers realize but—such 
ability is “worth its weight in gold,” 
nevertheless. 

: *& ee 


If an employer can show some indi- 
vidual interest in each clerk, he will. 
find that such interest will pay huge 
dividends in increased loyalty, more 
work and better work. 

If the organization is too large to 
admit of individual interest in each 
employee on the part of the employer, 
he should look to each department 
manager to be thoroughly acquainted 
with his department organization, and 
each member of it. 

You would not think much of an en- 
gineer who did not know every part 
of his engine—how it was working 
and what power it was delivering. 
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N days gone by, aye, within the 
] memory of some men living yet 
and ‘tis a fact—they put stones 

in one end of a bag of grain in order 
to balance it so as to carry the grain 
in the other end on the horse’s back 
to mill—awfully simple—you wouldn't 
do it that way even though you have 


never had any experience riding on 
top of a bag of grain on a horse's 


back—you'd divide the grain equally 
in the two ends of the bag so that it 
would balance itself. It’s remarkable 
how simple minded people were “day 
before yesterday’—they sharpened 
the other end of a goose quill and la- 


boriously made quaint old records 
with ink that soon faded away. The 
steel pen and modern writing fluid 


helped matters some, but until the ad- 
vent of the Elliott-Fisher Standard 
Book-Recording Machine there was no 
way of making legible indelible bound 
book records. 

When Columbus and other subjects 
of Queen Isabella were on their way 
over here to discover us and after see 
ing the seaweed floating by and noting 
the flocks of birds, a watcher observed 
at night as they approached our shore, 
a light moving as if made by a torch 
carried by someone—you recollect 
reading of this in your old history— 
this was only 417 years ago, in 1492. 


Then our grandfathers came along 
with tallow dips—the enterprising 
ones had the tallow candle and as 


they “snuffed” it before going to bed 
remarked about its superiority over 
the torch their fathers had used “the 
day before.” (Then our fathers turned 
the oil lamp i® and down, regulating 
the light and then turned it out when 
through with it—ah, how much su- 
perior to the way they did it “the day 
before” with the old candle that flick- 
ered; then we had much 
ahead of everything else that went be- 
fore it and which you could “blow 
out” if you were careless about your 
health, but today we have the electric 


‘“ ” 
gas SO 


light—thanks to Ben Franklin and 
Edison, and now you don’t need to 
“snuff the candle” or “turn the oil 
lamp down” and “out” or “blow out 
the gas,” you just “pinch the wire” 
and make the electricity quit giving 
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Tha. 


Claw. —p taker 


sim 


light. Yes; it is remarkable how 
ple people were vesterday, last week, 
last year—they went to war with the 
Hint-lock, then the musket, then the 
breech-loader—now, they put a muf- 
Her on the end of the gun so it wont 
make any noise and as we have been 


shooting with smokeless for some 
time, Teddy will be able to kill a 
whole flock of lions before they dis 


cover what is thinning their ranks, or 
we can have battles on Sunday with 
out disturbing those who want to go 
to Sunday school. 
These little reminiscences are 

a prelude to this article about the El- 
liott-Fisher Company, whose product 
and used in every civilized 
country on earth. 


just 


IS sold 


Makes Legible, Indelible Records. 


\s stated above, until the advent of 
che Elliott-Fisher Standard Book 
Recording Machine there was no way 
of making legible indelible records in 
bound books. Indeed, the Elliott 
Fisher was originally designed and 
made for bound book recording. It is 
today the only machine for writing in 
bound books and is used by a majority 
of all government, county, state, mu- 
nicipal and business institutions for 
work of that kind, yet the largest sales 
of the Elliott-Fisher product are for 
commercial The Elliott-Fisher 
Book-Recording Machine widely 
used before days of “loose sheets” and 
leaf binders” which came into 
rapid and almost universal commer- 
cial use a few years ago, though prac- 
tically unknown where county, state 
and municipal recording are required 
With the coming in of “loose sheets” 
for commercial use the advantages of 
the Elliott-Fisher were soon apparent 
for this class of work. The loose sheets 
for accounting are of necessity quite 
strong and heavy; a special platen was 
designed for the Elliott-Fisher—the 
flat platen on which the operator could 
lav a loose sheet of any size or thick- 
ness and write on it easily and quickly 
Going back a little way in accounting 
it used to be the day book, journal, 
ledger and single entry at that—single 
entry, dav book and 


use. 
Wwas 


The rose 


entry to double 














journal were then combined—big 
bound books with a column for this 
and a column for that; and then the 


“loose sheets’—a page for an account 
and we looked back then and marveled 


at the simplicity of those who used 
the single entry or day book and 


journal, and still the bookkeeper post 
ed on—wrote it all down in his ledger, 
the pregressive one in loose leaf bind 
ers and some of the others in bound 
books, but both had to wait until the 
end of the month to know if they had 
made any mistake in posting—if the 
books didy't balance the bookkeeper 
must work late to find the error made 
perhaps yesterday, perhaps last week, 


perhaps two or three weeks ago 

when he did get his balance he had 
to do the whole month’s work over 
again, posting each entry on _ the 
monthly statements before he could 
send them out. Today we are asked 


“why should the bookkeeper do all 
this work and put in a lot of overtime 
from two to ten days the first of each 
month, when the Elliott-Fisher Stand- 
ard Writing Adding Machine will do 
the work faster, easier and much more 
legibly—post to the ledger and make 
out the monthly statement at one op- 
eration and prove mechanically its 
own work as it goes along, so that 
when the last item is posted at the 
end of the month the statement can be 
sent out at once and the bookkeeper 
can go home for dinner at the regular 
hour the last day of the month the 
Same as any other day?” 

Evolving from a bound book record 


ing machine to the Standard Writing 
1] 


Adding Machine that writes, adds, 
subtracts, manifolds and tabulates is 
“the beginning” and “until now” of 
the Elliott-Fisher Industry whose 
plant at WHarrisburg employs mor 
than 500 people to supply the demand 
for Writing-Adding Machines 

But bound book recording and book 


keeping machines are only a portion 
of the Elliott-Fisher product—the El 
liott-Fisher “makes toil easier” by d 

ing in One Operation many classes of 
work that be done otherwise in 
many. the Elliott 
Fisher one large went through 


must 
Before using 


concer 


EE MT 
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seven distinct entries in connection 
with one order—now it writes all of 
these at one operation although all 
entries are different and for different 
purposes yet each sheet contains only 
the information wanted thereon. The 
Elliott-Fisher in use in another estab- 
lishment acknowledges the _ order, 
makes out packer’s order, the ware 
house order, the invoice, addresses the 
envelope, the label and makes entries 
at the same time in a bound record 
book. 
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a similar Elliott-Fisher for freight 
bills. Railroad Companies also use 
the Elliott-Fisher for way-billing 
where the way-bill must be put into 


and taken out of the machine many 
times during the writing; a _ large 
steamship makes out its 


company 
manifests and freight bills at the same 
operation. There are daily reports 
from branch offices to the home office 


that must be written and added; 


there are statistical reports in all kinds 
of 


institutions that must be written 





dispensable for transit department 
work, statements, loan and discount 
register, etc.; in a department store, 
dry goods, drug store or any retail 
establishment, hardware, grocery 
house or any concern that sells goods 
and renders bills monthly the Elliott 
Marshall 


Fisher makes toil easier. 
Field & Co., in Chicago use upward 
of 100 machines for such work: the 


monthly charge sheet and bill or state 
ment sometimes called, is a 
folded and is slipped into tl 


as it 1s 


form 





What The Machine Will Do. 

The Elliott-Fisher will write the in 
voice, add the amounts as written and 
at the same operation enter the charge 
on a sales sheet for a loose leaf binder, 
in the bound salesbook or journal if 
desired, and without extra effort fur- 
nish a grand total of the billing for 
the day, week, or month. Many large 
commercial institutions use the Elliott 
Fisher for making their shipping re- 
ceipts of bills of lading, writing three 
or more copies all from the ribbon 
without the use of carbon paper; like 
wise the large railroad companies use 


GIRL OPERATING ELLIOTT-FISHER MACHINE 


and added, and other classes of work 
of this description—specifications, in- 
ventories, pay-rolls, statements and 
endless varieties of work that must 
be written and added—and the Elliott 
Fisher does it all at one operation—t 
will write the description and add tl 
amounts in one column or in twenty 
as desired—it will write on the 
sheet of tissue or on 
will accommodate an 


thin 
nest an inch 
board 


with equal ease on a postage stamp or 


a sheet of paper two feet wide—it 


will make one copy or a score. 


In a bank the Elliott-Fisher is 


tne 


1 write 


Cal 


machine; the flat platen with 
roll making it possible for any 


nary operator to handle from 
thousand to twelve hundred ite! 
day easily; some operators can tur 


hundred 


out as high as eighteen 

two thousand. For commercial 
tutions, large or small, the | 
Fisher offers the easy, rapid 
economical way for entering orders 
store requisitions, etc. Sears, R 
buck & Co., also of Chicago, use 47 


this class of work; s 


manufacturers ust 


machines for 
clothing and other 


the Elliott-Fisher for making tag 
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duction orders... Manufacturing, build 
ing and engineering concerns use the 
Elliott-Fisher for lettering drawings 
and tracings for blue print work. In 
stitutions of every description use the 
Elliott-Fisher for writing checks, pro 
tecting the date and name of payee, 
the written amount as well as the 
numerical amount making it impos 
sible to change the payee’s name or 
the amount and at the same operation 
writes the remittance letter and makes 
the accounting record and without ex 
tra effort adds the amount of the 
checks as written, giving a grand total 
for the day, week or month as desired 

All these uses and various others in 
all kinds of business are evolutions 
from the original bound book record 
work. 

The Elliott-Fisher makes no claim 
to be a correspondence typewriter—it 
is the only flat platen writing machine 


made—the only book-recording ma 
chine—the original Writing Adding 
Machine—the only machine that will 


furnish more than one ribbon copy at 
the same writing—it does a variety 01 


work common to all businesses and 
institutions large or small, that cannot 
be successfully taken care of on any 
other office machine or device. The 
Elliott-Fisher salesmen have little 


real competition to contend with and 
the company’s business is increasing 
rapidly, the present plant being crowd 


ed to the utmost to supply the de 
mand The company now has two 
large factory buildings as shown in 


the accompanying illustrations and 
has more ground to permit of another 
building which will probably be erect 
ed at no distant date as the present 
factory buildings as well as the gen- 
eral office building are inadequate for 
the company’s needs 
The Elliott-Fisher 
only made for different 
but for different nationalities 
Elliott-Fisher dollars and 
units; pounds, shillings, pence 
hundred-weight: hours = and 
minutes; feet and inches; fractions; 
gallons, quarts, pints and machines 
are arranged for the English, German 


product is not 
lines of busi 
ness, 
the 
cents: 


tons, 


adds 


Spanish, Austrian, Hungarian, Swed 
ish, Russian, Norwegian and other 


countries 

The Company's Advertising De 
partment is getting out some hand 
some literature these days and anyone 
interested should write to the com 
pany for information desired. 

Social Side of The Elliott-Fisher 

Organization. 

As all work and no play makes Jack 
a dull boy, General Manager Watt en 
courages the employees to live while 
they work as well as work while they 
live—has made it possible by finan 
cial assistance for a number of the 
boys to have a good home at what is 
known as the Elliott-Fisher Club 
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which accommodates about 20 club 
fellows and is the center of interest in 
\llison after working hours. 


The company’s employees have a 


baseball team that competes each year 


in the Harrisburg city league and for 
several years it has been -known as 
“the winning team.” This year the 
company has donated new suits, balls, 
etc., and on account of the increase in 
the last few months 


Tactory force 
new timber to select 


there is some 
from that will further strengthen the 
team In recent years the Elliott 
Fisher ball team has played games 
with teams from the nearby cities and 
expects to do likewise this season 
Harrisburg, Home of the Elliott- 
Fisher, is situated on the banks of the 
Susquehanna at the foot hills of the 
Blue Mountains. The beautiful sur 
rounding country enables the Elliott 
Fisher employees to enjoy frequent 
outings. About the upper end of 
Spring Brook which runs through the 


Elliott-Fishef property is a beautiful 
THE OLD WAY 

valley indeed Spring Brook Valle, 

and Cameron Parkway run to the very 

door of the Ellott-Fisher plant—it 1s 


now cared for by the 
lonated to Harrisburg by Sena 
tor Cameron, President of Elliott 
lisher Company. 

\ short 


city, having 


bee Tl ¢ 


time ago Senator Camerol 
also had laid out and built the little 
town of Allison to make homes for 


those of the company's employees who 
prefer to live near the plant 

‘he Elliott-Fisher product is so re 
fulgent with interest and the surround 
ings about the Elliott-Fisher plant so 
that | would 
article, but 
necessary that I call a halt, and sav 
tl who would 
on their writing-adding, 
counting work, etc., to write tl 
general office or call at 
sales office which can 

important citv of t 


any 
States and at all principal for 


fain go o1 


attractive 


with this space makes it 


“make toil easier 


se 


recording, ac 


panv at 1ts 
the local 
found in 


( 


be 
} 
i 


United 


eign points 


E.-F. Company a Publisher. 

The Elliott-Fisher Company pub 
lishes a 32-page monthly house organ 
that goes to its emploves. 
given in the following article taken in 
substance therefrom, shows the proper 
spirit behind this organization: 


The advice 


Are you doing all that can possibly 
be done to further your employer's in 
terests, are you giving a full measure 
of value to the company for what it 
pays you; are you always on duty 
during business hours; are you loyal 
to your house; do you believe in its 
policy and the goods it sells and in the 
way they sold; are you looking 
after your customer's interests prompt- 
lv and carefully; do you go a little out 
of your way now and then to do your 
customers a good turn; do you some 
times do an extra stunt for the com- 
pany that is really not part of your 
regular duties; do you ever lend a 


hand to hélp a fellow employe ? 


are 


Are you on the job—doing for your 
employer and his customers as you 
would like your representative to be 
doing if you were the employer? 

These are serious questions—your 
friends tell you about your good char- 
acteristics, seldom tell you about 
vour bad tratts. Under such conditions 

ible to get “puffed up” and 
think they are the “whole works,” and 
that’s a serious disease; it’s worse than 
the great white plague. It carries off 
daily thousands of rood business men 


~ 


but 


one 1s li: 


because they never stop to examine 
themselves, or criticize their 
study what they do 

office boy, be on the 


Wavs iT 


If you are an 


job. Do your work and help others 
whenever you can. Keep your eyes 
open, watch how things are done 
around you. Think up a better, easi 
quicker way—and don't loiter on 


ju 
wavy wnt 
You nee 
recogni 
a peg o1 


If you ar 


an errand 


the boss will soo 


en you are sent on 


Int worry: 


. 
re vour value and move 


+, 
ve 


a salesman, be on t yb 


know your goods, what and whom 
they are good for, how your company 
wants them sold. Stick up for your 
house. Don’t belittle vourself talking 


to your fellow salesman about the poor 
manager the company has selected to 
look after the business in your section 
(or any other) 

When 
tomers, go 
pared to tell 
know about your 
house, and then some—a 
can't doubt or guess and beat about the 
bush and expect his customer to give 
him a definite answer or a positive 
order. Don’t misrepresent to your cus 
tomers, never under any circumstances 
—it is said that honesty is the best pol- 
icy, but in selling goods, it’s the only 
policy 


out to see your cu 
“loaded for bear’’; be pre 
them what they want to 


goods and your 


you go 


7 
Saiesman 
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THE ELLIOTT-FISHER PLANT 


is situated on plot of ground of three and one-half acres---at southwest corner of 
Camer nd Cedar Streets he main building shown below is 51 tect wide and 329 
feet long. The stone building he left is 46 feet wide and 124 feet long. The general % 
offices of the Company are diagonally opposite the factory building on the northeast \ 


nd Cedar Streets 
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— » — “PISHIN” IN SPRING BROOK THAT 
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UFFICE APPLIANCES 


Office Excposition to be Held at Milan 


MERICANS who come to Italy 
A are always surprised to see how 

little American furniture is used 
in the banks and offices, and to ob 
serve that instead of the furniture 
used being American, it is of German 
manufacture, or even Italian, but bear 
ing the name of a German firm. The 
Germans have invaded the _ Italian 
market with everything pertaining to 
the office. There are German firms 
who have travelers all over Italy, who 
call even upon retailers, supplying 


them with a kind of “Paragon” book 


INTERIOR OF ITALIAN BUSINESS HOUSE IN 


for ordering office supplies. Most of 
the ink used is German, pencils are 
naturally German, likewise the paper 
and pens. Lately German typewrit- 
ers have also come on to the market. 
In fact, Italy has for some time been 
a fertile territory from which the Ger- 
man manufacturer alone has profited. 

If the American manufacturer could 
see what a great opportunity he has 
for placing goods in this country, and 
would be willing to do business ac- 
cording to the laws and customs of 
the country, he would certainly get 
good results. 

Taking into consideration that in 
America, office furniture is very cheap, 
and all the manufacturers are ready to 
allow a good discount to the export 
trade, I see no reason why anyone in 
Italy requiring office furniture should 
have to depend on one or two firms, 
who charge exorbitant prices, and 
scare away people who would like to 
have an up-to-date office. 

There are in Italy one or two firms 


who manufacture roll-top desks. 


BY ENRICO DE GIOVANNI, MILAN, ITALY 


hese are sold at prices ranging from 


$70 to $100, for not very highly fin- 


ished goods. So the consequence is 
that only people who have had ex- 


perience in the States, and know the 
convenience of such desks, are willing 
to investigate 

The opportunity now presents it 
self, with the coming Office Furniture 
and Appliances Exposition, which will 
be held in August, September and 
October, for American manufacturers 
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to find a good market, providing they 
are prepared to invest a small capital 
in advertising their goods. Responsi- 
ble firms could be found to continue 
the sale of their goods, and give good 
results. 

Germans Control Trade in Safes. 

American safe manufacturers should 
note that nine out of every ten safes 
used in Italian banks and offices are 
of German or Austrian manufacture. 
A Vienna house is doing good busi- 
ness here in this line, and the Italian 
manufacturers are also doing fairly 
well, but the idea prevails in the Ital- 
ian mind that anything coming from a 
foreign country is always better than 
the home-made article, and so German 
and Austrian goods get the preference. 
It is not so much a matter of choice 
as of necessity that German and Aus- 
trian goods alone are preferred; if 
American were obtainable at 
reasonable prices, they would be read- 
ily purchased, as American and Eng- 
lish goods are always spoken of in 
Italy as the acme of perfection. Late- 


goods 


1792. 


ly a well 
tablished an 
their safes, 
doing very well. 
Although Italian manufacturers 
have lately made great headway, th 
is still a ready market for high class 
stationery, and especially for fine lith- 


7 "= * 
known French house has 
agency in for the 
and t 


co 
Genoa 


sale ot seems to be 


ere 


ographic work. Italians are said to be 
born artists, but I think the style of 
letter heading one usually sees in 


Italy does not give a very high opin- 
ion of their artistic taste. 
stationery, inkstands and other 


( rn yf cd class 
useful 


things for the desk are articles more 
often found in some private houses if 
the head of the house happens to have 
been traveling in England, France or 
Germany, where such conveniences 
are easily found, and are used in all 
the large hotels. 

Good Field for Duplicating Machines. 

With the exception of the Roneo 
Company no American manufacturer 
has tried to place any duplicating or 
facsimile letter writing machines on 
the Italian market. For this kind of 
machine I am sure there will be a de 
mand, and if some of the American 
manufacturers would offer such ma- 
chines to the Italian banks and large 
companies, they would soon be con- 
vinced of the truth of this statement. 

Typewriter Prices High. 

The typewriter companies, although 
they keep prices here, in my estima- 
tion, much higher than in other coun 
tries, do a good business. The Oliver, 
Remington, Smith Premier, Royal, 
Underwood, Monarch, Hammond, 
Williams and other makes are all rep- 





doing good bus! 
now is for visible 
writing machines, and the Yost is 
among the leaders in this direction. 
Office Furniture and Filing Systems. 
In very few offices are to be found 
comfortable office chairs, and except in 


resented, and 
The demand 


ar 


ness. 


banks and the offices of a few of thi 
most progressive companies, a very 
poor idea exists of what a manager's 
desk should be like. 

Office filing systems and tollow-up 
systems are practically unknown, but 
by advertising, a demand could qui 
ly be created for them. The Italian, 
especially of the North, is quick and 
eager to adopt new systems when once 


they are brought to his notice. 
Bookkeeping Systems in Italy. 
As regards bi okkeeping systems, 
stated that verv few Italians 
nt by a | 


should be 


know what is mea loose-leat 


ledger. Every merchant is compelled 
by law to keep a Journal; most of the 
large firms keep what they call an 
\merican Journal - Ledger. These 


Journals have to be officially stamped 


on five out of every ten pages, and a 


tax of 10 centimes has to be paid on 
every page so stamped. On the last 
page a certificate is signed by the 
President of the Tribunal of Com 
merce stating that the Journal belongs 
to such and such a firm, and has been 
| 


stamped on so 
etc. This Journal h 
position of the ti 

what business is being 


legally many pages, 


as to be at the dis 
1X who can 


assessor, 


at any time see 
done, and tax accordingly. It has 
no become customary with many 
firms » show salaries and commis 
sions paid as traveling expenses or 
repairs 1d thus keep the salary a 
count as small as possible in order to 
avoid ving taxes on the income 
indy Is as is on the business 
done. In Italy a merchant has to pay 
taxes Ss ‘ries paid to employees, 
on tl iume-sign over his place of 
Be ] 


7 - 
card 
has to 


to all 


n a display 
his she window ; he 


centime ue Stam?n rece 


1 1 


over the value of 10 francs, and a 10 
centime stamp if over the value of 100 
francs. Notwithstanding all this, bus 


de velop 
1 


ing the last few 
are full of money, whi 


wonderfully dur 
and the banks 
h is readily lent 


iness has 


years, 


at a rate of 4 percent to 0 percent 
per annum according to the standing 
of the borrower. 


More Equitable Tariff Rezulation 


Needed. 


An important p for American 
manufacturers to turn their attention 
to is to see that a more lenient tariff is 
placed upon Italian goods imported in 
to America, so that they would re 
ceive the same treatment on their 
goods imported into Italy. A feature 


f the Italian tariff is that different 
of duty are 


customs 


house, as a rule the tariff is ay 
plied according to the whims of tl 
official in charge. In regard to offi 
furniture, the manufacturers s] 
take care to send their goods wit] 
y brass or nickel-plated fittings; t 
ter should be sent separately an 
attached here, in order to save t 
[In some cases $2.60 pet Ss (22 
bs.) gross weight is charged, and 
ther cases anything from $6 
S16 ; 
What an Old Picture Suggested. 
[ am sending a likeness of an Italian 
office in 1792, and I am sure tha 
many of the cities south of Genoa 
would not be difficult to find office 
today on just about the same st 
Che idea of an Office 
\ppliances I xpositior rig ' 
whilst I and a few others were looki 
at this picture and discussing 
business was done then compart 
with present day methods The 1 
ter was. afterwards talked Ove 
amongst a number of the most 1 
N THE death of Robert Tart 
Which occurred at 2 0% 
morning of March 109, the busi 
ld of Chicago lost one | — 2 
st members, who had been asso 
vith the industries of the city 
Sat 
Ir. Tarrant was in |] seve 
ehth vear at the tin s de 
been born at \ iladia A 1m 
ia county, New York, Jan. 30, 182 
B le he was a journey 
~ ar soon Rucer h I ( 
co he became master mechan 
e Chicago, Milwaukee & Fond 
Railway, now a part of the 
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goods sent through the Milan customs 
house usually pay less than those 


shipped through the Genoa customs 
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nent business people, and it was pro- 
posed that instead of confining the 
Exposition solely to Office Furniture 
and Appliances of American manufac- 
ture, a larger Exposition should be ar- 
ranged, and the French and English 
manufacturers invited to take part 
al Suitable premises in the center 
of the city are ready to receive the 
and American manufacturers 
who would send their goods down 
here, if they are not ready to sell them, 
can ship them on transit, that is to say 
no duty will be payable unless the 
goods are sold. The charges for space 
have not yet been fixed, but will, I 
believe, be about a dollar a square 
foot. There must be at least 50 Amer- 
ican exhibitors in order to make it any 
kind of success, inasmuch as there will 
be many French exhibitors, and if the 
nglish manufacturers decide to come 
down also there may be a _ lack of 
space. All communications in regard 
to the Exposition should be addressed 
to the “Comitato Provvisorio dell 
‘Esposizione Internazionale di Mobili 
ed Accessori per Ufficio,” care Ameri- 
can Consul, Milan, Italy. 


SO. 


pg ods, 


Chicago Loses Pioneer 
Manufacturer. 


Death of Rebert Tarrant a Loss to Business Community. 


He remained 


: 
position until the { 
1 . 
ged with the latte at 
Ir. Tarrant always had talent 
inal irk and saw e gro 
pron Sing fhe Tf 1 cl 
bh S ess In Tash. t ] VIN 
T } linations he bye rié »<cc 
ir hn Murpl \ LiTI¢ Tie 
( f Murphy & |] int, in 
, ibbinge machinery usiness 
( of lfranklin lich 
+] ‘ ( + } 
ets uring the ite Ictohe ( 
he pren ses of! Mu hy Ww | 
were S eTt \ \ ( pl ae 
S sast had the effect of diss 
he partners! » but | l'art 
luallv rebuilt the s n ft 
; 
< col eq sine 


under the name of Robert Tarrant. 


In 1883 he erected the building at 
50-52-54 and 56 Illinois street, into 
which he moved his individual busi- 


where it still remains. 

As time went on, Mr. Tarrant found 
that he had systematized his own busi- 
ness so it gave him the time and the 
means to branch out into other affairs 
in his chosen field. He organized the 
larrant Foundry Company, and with 
Dorr E. Felt he was a leading factor in 
the formation of the Felt & Tarrant 
\lanufacturing Company. He was also 
one of the founders of the Compto- 
graph Company. In all these compa- 


ness, 


nies Mr. Tarrant maintained his inter- 
est until the time of his death, but 


with the weight of his advancing years 
had lately relaxed much of his active 
connection with the various’ enter- 
prises with which he was associated. 

He leaves surviving his wife and one 
son, Robert Tarrant, Jr. The business 
of all the companies with which Mr. 
larrant was connected will be con- 
ducted as heretofore, not the least of 
the legacies he left being a thorough, 
well trained business organization. 

Close attention to the details of busi- 
ness was characteristic of Mr. Tarrant. 
hroughout practically all of his busi- 
life he was almost invariably at 
his desk from the opening to the clos- 
hour. 


ness 


ng 
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Building A Foreign Trade Department 


HE following article by Mr. Lak: 
gives some clear and_= succint 
suggestions as to the proper 


method of gaining and holding 
eign trade. It was published in the 
February and March numbers of “How 
to Export,” a bright little periodica 
issued by the \merica 
Buffalo, N. \ “Building a 


a fo! 


Company ot 
foreign 


Trade Department” is reprinted her 
by permission of the publishers 
Let it be clear that the wavs and 


means set down in these chapters ap 
ply to a large proportion of products 
suitable for but by no 


means do they hold good in all cases 


foreign sale, 


also 
undet 


There are 
cialties, the sales being 
my direction, where little or 
could be accomplished were 
methods tollowed 

Phe 
do in 
to decide 
Ing to get 


~ 


cerfain staples, spe 
‘ xport 
nothing 


ordinary 


first thing fora 
connection 
that he 
his share 


manufacturer to 
export trade 1s 
wants it 
then stick to this 
out problems as 


with 
and is go 


decision, 
they 
home 


working 


arise, the same as 1s done with 
sales 

bent on vetting a coveted 
ndle your 


States, do you try 


lf vou are 
jobber to h 
United 
and then quit 

\t the outset, open up a ledger ac 
count for the foreign sales department 
Debit penny and 
conscientiously lf vou do the 
this column will contain all 
trade trom 

Today a client 
from London double the size 
the firm before Che London house re 
forwards these goods to the Argentu 
Republic Che order is 


x 
large 1S because | 


line in’ the 


only once 


credit 
latter 


mcreases 


every spent, 


in voutr across the 


SCds 
ordet 


reported an 


1d 
ever Sold 


reason the 
the manufacturer has 
been doing some strenuous direct work 
in the Argentine field. His export ce 
partment is systematized ian 
this sale properly 

Determine 
is to handle the 
ment Select an employes 
live worker, with broad ideas, 
blood : whe can do 
who does not know the 


credits 


oth ‘ rorce 


sales «ce part 


who of your 
foreign 
who 1s a 


eood req 
~ 


} 


one things, and 


word defeat 
For your next move, get a good set 
of maps ot the 
Know distances, areas, 
different countries, thet 
also that of the metropolis and othet 
leading cities 

Fix in mind the language spoken in 
each country Do not call Brazil a 


and make similar et 


world Study them 
wealth of the 


populations, 


Spanish colony 
rors 


BY WILBUR LAKE 


\ knowledge 
(imports and exports) with 
States and Europe will 
alu (set this from the 
the International Bureau of 
Republics, Washington, D. ¢ 

You probably have enjoyed some 
foreign trade Now dig up all orders 
filled through New York exporters, tor 


of vearly trade intet 
course } 
L nited 
bulletins ot 


\merican 


two reasons 
his will be a 
the start of yout 


‘ 


tion through them. 


You 


customers 


f(a) good index tor 


program ofr co-ope,ra 
know all ot your 
the and 
names and addresses on file 


(b) should 


acTOss have 


SCd> 
thei 
Lhe bear shipping 


exporters: orders 


marks or symbols like those on thr 
front cover of this magazine, which 
vou have put on the packages when 


executing the orders. Decipher thes 
for the names and addresses ot 
foreign customers If you en 


trouble, ask 


marks 
your 
counter the exporter 


explain your plan of co-operation for 


larger business. ‘Then he will give vou 
the desired details If he refuse Ss, Si nd 
us copies of the marks; we will 

You now require a card index sys 


enough to contain for quick 
totals of each 
Place the above foreign 


W rite 


tem larg 


~ 


reterence, order, yveariy 


business, etc 


names thereon each buver 


over the signature of your president or 
general manager, thanking him for the 
business received through such-and 


] 


such an exportet Send vour latest 
catalogs, photographs, and cuts 

lf vou have gotten out any advertis 
ing novelties for domestic trade, send 
him one and ask how they will g 
his country for stimulating larger o1 
} 


\sk fora tul 
the tactory can do to help make his 


] . ‘ 
aicTs | expression oOrwha 


17 


business larget ell him that vou 
be glad to have a continuance of his 
patronage through the same channels 
as betore Invite him to visit vour fa 
tory when he comes to the United 
States Do not trv to get his orders 
lirect and cut out the exporter You 
nave spent no money to originate them 
thus far. He has 

lhe data vou have now compuiled 
will no doubt interest vou in going 
utter the trade in some one country 


good and hard as your first strike 

Some of your goods are in use and 
vou know certain export specialists in 
this field, probably the strong 
You can get a full list from all fields 
from us at a reasonable rate 


est ones 


\ 


qu nt TOW 


port rs trom whom vot } 

] } } - , : 
orders wit your desire¢ tor the irgest 
possible business in the ¢ 
reach \s} their advice. cee] 


operation, tell them what you ar 


ing to do and be ready to do all that 
is reasonable, measured by w 
are doin it home See what 
lieve they can do to get the business 
Use the Language of Your Prospective 
Customer. 

Scores f American manut S 
get out good letters and advertising 
literature in foreign languag al 


they aré without exceptior the ones 


who al getting the business 
They accomplish this by 41 ng 
careful attention to the pers 


their translation 


have Ore 


If the) have nt they do n ¢ 
ting out an expensively print ata 
log, trv to save ten or twel 
by ha ng it translated bv at rre 
sponsible ne‘er-do-well with ( 
cation in his own language, and none 
at all in English, who uses the first 
equivalent that the lexicon ¢ for 
any English word he does not undet 
stand hey do not entrust the trans 
lation of correspondence to sor ne 
who has acquired a smattering of the 
language in question by S 
in night-school 

Wi earnestly con 
ample t every “penny wisi 
urer whose eve this meet 

A Word About Export Houses. 

When you trv to classif\ vith re 
spect to their plan of operat 
New York firms and indi 
monly nown to mant S 
‘Exp Houses,” vou rut t 
1 SnaY | T he sake 
rete Yr tO ¢ ffere1 1M Ss 
dling « rt work such a 
VW I | } partic lar \ 
present series of articles 

\ ge the expor | : ( 
ire 1 s who are no ! 
ind ex] ters, but bar I 
Lie st It banking 
ir » mean proy 
So em own thi 
steamships, carrving | > £ . 
foreig rts and bringing 
chat b CK 

Exp houses of this S 
rule, are not the kind 
proach a United States manuf ture 
wit lesired monthly salary arrange 
ment You do well to get some of 
them interested enough to ask for ex 
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concern 


mind Su 


] 


posing that you do build up wholl 


exporters of this kind, a 

eign business, the total of which reac] 

vou do nothing 

and enhance your own 

n countries, 

l ¢ xporter. If \ ou 

send your goods out with 
thereon, 


customers and 


name appearing 
you do not know your 
ionally, expressing 
lation of their patronage, 
other thin; 
placing 

of your foreign business in the hands wen 
all about — 


vou migh 


re 


nany 


which 1 can easily do, 


of son me who knows 
1 


where u kno nothing 


- 
ture 


Sears-Roebu 


MOORS TOT 
+ 8 I 


d t \lost of them are 
he 


broad enough to know that th 


our knowit 


your istomers foreign lands, nor 
with meat 


boo 


hanget 


such 


is 


lets ea ee ; eltiec 


competi 
ers for then n Ss 
y § pius 
may make 
hem willing to trv to substitute your 


your 


rive, 


receive aet is 


all 


an or 


ake and do they can ment 


rs vho have contracted to push Men’s 


STANDING OF SHERLEY BILL. 
Merchants and others throughout 
the country are interested at all times 
good reason for their taking s in efforts being made to amend the 
! ! t t National bankruptcy law. The gen- 
specifying your mpetitors’ eral provisions of the Sheriey bill are 
nd they must fill 1 already familiar to merchants, it hav- 
ing the active support of the National 
\ssociation of Credit Men. The pres- 
: h ent standing of that proposed measure 
reign fields and make the indi is summarized in the following ex- 
lity of your goods and firm tracts from the report of O. G. Fessen- 
thing, you can turn about den, chairman of the Bankruptcy Law 
Committee of the National Credit 
Association. The bill has the 
active support of the New York Sta- 
i ial tioners’ Board of Trade and other im- 
portant Commercial bodies. Mr. Fes- 
senden says in part: 

“Notwithstanding the efforts made 
et? by the Bankruptcy Law Committee 
and the personal work of its chairman 
and Secretary Meek in Washington, 
' we Congress adjourned March 14 without 
oe | the Senate having taken action upon 
the Sherley bankruptcy bill. It was 
distinctly an achievement to get favor- 
able action, from the lower house. 

“The Sherley bill was adopted in 
the form it came from the Judiciary 
m aliy Committee. The bill was then sent to 
thy aa ik sae the Senate and referred to the Judi- 
ciary Committee of that body, the 
chairman of which promptly appointed 
a special sub-committee to consider it. 
his committee consisted of Senators 
Nelson (Minnesota), Depew (New 
York), Knox (Pennsylvania), Bacon 
ae | (Georgia), and Overman (North Caro- 
Ok. gn. gel Say lina). Senator Nelson made repeated 
jive ; attempts to get his committee together 
age sat, 2% . so that it could prepare a report to the 
vol ac tag , Judiciary Committee but found it im- 
ig possible to do so. He then at our re- 
quest brought the matter before the 
. judiciary Committee, hoping favorable 
Ke ie action would be taken, but owing to 
the fact that only ten days of the ses- 
sion remained, and matters, in the 
opinion of the committee, more 
weighty than ours demanded attention, 
as well as to a difference of opinion 
mm minor points of our bill, which 
seemed to exist in the committee, that 
body refused to make a report to the 
senate. 

“Practically the only opposition to 
he Sherley bill, came from certain 
lawvers who were unfavorable to the 
mendment, regulating the compensa- 
ion to receivers. This amendment, 
however, was too important to aban- 
lon, and we refused to give our con- 
cent to its elimination. 

DS nt here is no question but that our 
p ork should go on. If the extra ses- 

on of the new Congress decides to 
y I sa andle other matters than that for 


~~ ‘ } ‘ 


ick | vhich it is especially called, steps will 
on copies of rep! [ thought be taken at once to introduce the Sher- 
ey bill in both branches of Congress, 
therwise we shall await the regular 
session which begins in December.” 
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Service the Supreme Reward 


HEN a man has it in him to 

succeed he doesn’t have to be 

pushed or pulled into doing 
the work necessary for his success. If 
he has found his proper and congenial 
vocation he should find the mainspring 
in himself. If he has to be contin 
ually propped up or prodded along his 
services are not a good investment for 
the employer who pays his wages. 

The margin between the best work 
and work that is just average is often 
a thin line, but it usually looms large 
at the end of the year. Take the ex- 
pert mechanic, for instance: If it is 
a part of his work to fit steel bearings 
to wheels where the requirements de- 
mand that the axle shall be 1/2,000 of 
an inch smaller than the hub bearing 
which revolves around it, the work- 
man may be regarded as a competent 
man if his work gives, perhaps, 98 per 
cent of satisfaction, yet if several of 
his machines come back in a year to 
be repaired because he made the bear- 
ing too tight by the three thousandth 
part of an inch, his inefficiency is 
measured by the cost of the repairs, 
the time lost by the factory and by the 
customer and the effect on future 
sales. On the other hand, the serv- 
ices of a man whose work is exact, 
whose machines never come back from 
a fault of his making, are worth 100 
per cent. Between these two men 
there is apparently little difference in 
skill, but in the final figures, the work 
of one may be profitable and the work 
of the other unprofitable to the con 
cern which employs them. Getting 
downto bed rock, one will usually 
find that the comparatively inefficient 
workman, the man whose work is just 
average, has no enthusiasm for his 
calling—he needs to be kept up by 
outside encouragement — prodded 
along to get his work out. But the 
efficient man is an enthusiast—an ex- 
pert. He may not be so ready with 
his tongue, may be modest, retiring, 
but he watches every turn of his lathe, 
studies every indication of his microm 
eter, because he loves the finished 
work and bears patiently the process 
of turning out a perfect mechanism. 

Initiative Rarer Than Industry. 

In store and office work the effi 
ciency of the employe may be limited 
by the amount of time his superiors 
have to use on him every day in tell 
ing him what to do next. There are 
a thousand men willing to work where 
there is one who has willingness plus 
the initiative to keep going ahead 
with it. 


The writer remembers’ that his 
father in an experience of twenty or 
more years in the conduct of a large 
ranch in the West, found but three 
men out of the hundreds of men who 
were employed in that time who were 
fully competent to take the affairs of 
the ranch on their own shoulders. 
There were many able men who came 
and went, but they always needed the 
foreman or the owner to keep them 
properly wound up. Many of these 
men, doubtless, were able to conduct 
businesses of their own, but they 
lacked the enthusiam to make their 
employer's interest their own to the 
extent of sharing a part of his burden 
of initiative. 

“The fault, dear Brutus, is not in 
our stars, but in ourselves, that we 
are underlings.” So wrote Shake- 
speare three centuries ago, and three 
hundred years of effort by a million 
writers more or less have failed to 
condense more sense into one sen 
tence. 

Selfishness a Bar to Success. 

So long as the aim of the employe 
is entirely selfish; so long as he thinks 
first of his own comfort and advance- 
ment and but secondarily of the in- 
terests of his employer, he will, in the 
nature of things, remain an underling 
until the end of the chapter. For this 
there is a much deeper reason than 
appears upon the surface. Its answer 
is to be found only when we have 
answered the question, What is the 
purpose of life? We are sure, most of 
us, that the pursuit of happiness is the 
proper object of life, but this answer 
is of itself enigmatical, for, to anvone 
properly constituted, the mere follow- 
ing of pleasure and personal inclina 
tion fall far short of happiness. We 
might properly add that the ulitmate 
object of life is the giving of happi 
ness to others, and to that end he or 
she who is best equipped to perform 
the service he has elected to do, other 
things being equal, is best qualified to 
add to the sum of human satisfaction. 
President Eliot of Harvard touched 
upon this matter in a recent address 
to graduates of that university, when 
he said: 

“We are developing in this country 
a new religion. I am sure that it is 
not too much to describe it in that 
way. Perhaps it is merely an old re- 
ligion under a new name. It is the 
religion of service. And education 
must be used as the preparation for 
service—for the giving of pleasure to 
others. The rendering of service- 





that is the supreme reward.” 

And this conception—the idea of 
service for others, of community in- 
terest—lies at the root of all the prog- 
ress the white man has made since the 
beginning of the Christian era. We 
find the brown skinned Buddhist seek- 
ing surcease from the woes of the flesh 
in’ Nirvana—the land of perpetual 
sleep; his Mohammedan brother, im- 
hued with the more vigorous concep- 
tions of the Koran, has carved out for 
himself a more progressive civiliza- 
tion. But supreme among all the peo- 
ple of the earth in health, in progress, 
in wealth, in general comfort, in 
lengthening days, in science and in the 
arts are those nations which have 
adopted the moral and religious con- 
ceptions of Christianity or of Juda- 
ism, enforcing in family and commu- 
nity life the principles of justice and 
truth, bringing out the idea of serv- 
ice, not servility, as the sure road to a 
contented and a venerated old age. 

Man His Own Architect. 

“As a man thinketh in his heart, so 
is he.” This somewhat cryptic utter- 
ance is nevertheless the kernel of the 
seed of truth. Man is the architect of 
himself. He will never live beyond 
his own concepts. If self is the only 
god whom he consistently serves and 
worships he narrows his vision, limits 
his power and gives his own appetites 
the invitation to come in and destroy 
him. Paradoxical as it appears, no 
man can serve himself well who serves 
others ill. He finds himself only 
when he forgets himself. Dombey, in 
his self-worship, in the desire for the 
perpetuation of his name and_ his 
house, lavished all his love upon him- 
self and his son, and found only at the 
end of his days, when the sun of his 
life had all but dipped beneath the 
horizon, that the service he _ had 
wasted upon himself would, if given 
to his daughter and his neighbors, 
have brought him a life of happiness 
instead of an old age of expiation 

Let us by all means be up and do- 
ing; let us secure all the material ad- 
vancement we can, but let us divest 
ourselves of the fear for self in the 
faith that service to others is the best 
guarantee of self-comfort. And let us 
take this question away from the page 
and turn it over in our minds: How 
many public men, how many presi- 
dents of the United States, for exam- 
ple, have won their exalted stations 
upon any other basis than that of serv- 
ic 1 service, 


ice, big, broad, disinterested 


for their countrymen? 
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Ingenious Time Recording Clock 


NE of the interesting new de- 
() vices on display at the recent 
business show in Chicago was a 
card time recording clock which gave 
the correct record of all time lost in- 
stead of the hours and minutes of 
full time, and in addition printed a 
record of the overtime of employes 
using it. 
This new clock is one of the prod- 
ucts of the Simplex Time Recorder 


teafife for avon iaifan 


GIRL OPERATING CLOCK. 


Company of Gardner, Mass. It is 
built with the idea of economizing the 
time and labor of managers and book- 
keepers in estimating labor costs, fur- 
nishing a method whereby it is impos- 
sible for lost time to be overlooked 
and credited as full time. 

The chief items of cost in every 
large plant are for materials and labor, 
and whatever promotes accuracy in 
figuring these costs may in the end 
be regarded as economy. Time re- 
cording clocks have won a place as 
neccessities in modern business, their 
use being regarded as one of the prime 
requisites, saving the time and wages 
of different time keepers and liberating 
them for other employments. 

The weekly card system of time 
keeping is in common use and re- 
quires little explanation. 

Each employee receives a numbered 
card at the beginning of each week. 
A time recording clock and two sets 
of card racks complete the equipment. 

[he employee upon arrival in the 
morning takes his card from the “Out” 
rack, places it in the clock and presses 


the recording lever, printing the time 
on the card. He then removes his 
card and leaves it in the “In” rack. 


This operation is reversed when leav- 





being taken 
and 


ing off work, the card 
from the “In” rack, registered 
deposited in the “Out” rack. 

Each employee thus records his time 
through the week on his individual 
card and can verify his record as often 
as he desires. 

The capacity of one clock is de- 
termined by the number of employees 
who can register their cards without 
causing undue delay. The best results 
are generally secured, it is said, when 
not more than 125 people register on 
one clock, 

Claims For New Clock. 

The advantages which the manufac- 
turers claim for the Simplex Card 
Time Recorder are that it gives at a 
glance just what the bookkeeper wants 
to know when he figures up the pay 
roll. The Simplex Card Clock checks 
all full time records with a special 
full time symbol (x), leaving only the 
irregular “late in” or “early out” rec- 
ords to appear in figures on the card 

and every figure thus printed de- 
mands attention. Furthermore, the 
figures need no computing or calcu- 
lating except to be added together to 
get the final sum of time lost, for, by 
an ingenious mechanism the clock may 
be fixed to record lost time for a day’s 
work of any number of hours desired. 
If, in a certain shop a day’s work is 
eight hours, from 8 to 12 and from I 
the clock is set to register lost 


to 5S, 
time for those periods. If No. 36 
comes in at 9:30 a. m., the clock 


shows not the figures 9:30, but it gives 
1% hours as the record for that day, 
meaning that No. 36 lost that amount 
of time. The next morning No. 36 
begins work at 8 o’clock and rings out 
at 12; he rings in again at 1 o'clock 
and rings out at 5, the clock marking 


CTuy-+ 4 * |] | 
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AN OVERTIME RECORD 


on his card the full time symbol (x) 
If No. 36 returns to work that day for 
overtime, he rings in, say, at 6 o’clock 
and rings out at 9:30, perhaps, the dif 
ference indicating the extra time with 


which he is to be credited 

If the employee using the record 
as all must do, where a time recording 
system is in use—is late in, the time 
printed is the time lost computed 
from the starting hour at which the 


clock is set; and if he leaves early, the 
time lost is printed, as in the former 
case, the clock computing the time 
from the closing hour automatically 
and setting it down in plain figures 
upon the employee’s card. In both 
cases it is the actual lost time which 
appears, and the week’s total of work- 
ing time is obtained by adding all the 
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A LOST TIME RECORD. 


irregular records, which are the only 
figures that appear on the card, and 
subtracting this total from the full 
working hours. 

The cuts presented herewith show 
the clock, “in” and “out” card holders 
and a young lady employee in the act 
of recording time. Two fac-simile 
card records are also given, showing 
“time lost,” and method of marking 
overtime, 





VALUABLE REFERENCE BOOK. 

“Who Makes What” is the title of a 
new and useful directory just published 
by Daniel T. Mallett, of 253 Broadway, 
New York. It is really five directories 
in one book, including the wholesale 
and jobbing hardware houses of the 
United States and Canada; a list of 
over 10,000 manufacturers; a directory 
of products—shows who makes what; 
directory of important foreign mer- 
chants in all parts of the world, and a 
directory of the export commission 
houses and buyers of New York City. 

It is a book worth having—to many, 
indispensable. 

If you feel like shaking a friend 
when he’s down, shake his hand. 
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Remarkable Performance on Typewriter 


ROBABLY the most astonishing ‘Ir. MeComber, head of the com spent the best vears of his life with an 
piece of typewriting to be found pany which bears his name, is, by pro- elevated railroad without learning 
in Chicago has just been pub- fession, a telegraph operator and by something of what the public needed. 


is a train dispatcher on He knew, just as we all know, that 


lished by the MecComber Publishing occupation he 
is not a directory published that 


Company of this city. It is an official the South Side Elevated Railroad in — there 
ly authorized elevated railroad direc (Chicago. He has gone through gives information of how to get where 
tory of Chicago, every page of which, varied experience with the elevate: one wants to go on an elevated road, 
except the cover and the a few adver lines, having been guard, conductor, either in Chicago or in New York 
tising pages, was written by one man, ticket agent, train dispatcher, etc. He ,The rest of us have suttered more or 
J. B. McComber, on one typewriter is a wiry, positive, energetic Yankee 


— 


less on account of this universal lack 
and with one good black rec of knowledge of some 
, > = we ALPHABETICAL LIST OF STREETS AND THEIR NEAREST NUMBERS TO THE t knowledge, but out of some 
ord ribbon; furthermore all the millions of minds, that of Mr 


information Was collected, ed- ELEVATED RAILROAD AND SUBWAY STATIONS IX GREATER NEW YORK CITY \lcComber was the only one 








ited ; itte \Ir. Me Copyrighted 1909. - to “ge , ‘ass tacks.” 
ited and written by Mr. Me Pe oteinaes, EXPLANATORY » “get down to bra acks, 
as the saying is, and solve the 


Comber himselt during about 
é avis . . Wherever a street appears with no number it indicates a short 
two years in which he devoted  gireet not over a block long,or an alley. 
his spare time to the task, and ~ ; ORES He first took the city of Chi 
more remarkable still, when TEs msben voten follows 4 street naneg indieates the aearest cay and with a map of all the 
elevated lines, he divided every 


the “copy” for the directory, 
‘ . e > Column h r th san | 
which contains about 150 pm ny headed LIFE indicates the particular Elevated Road eed ee ele. acide 


problem. 








each section having reference 








pages, was ready, not a line of 

: ° 7 ‘ + +h » \ f that . ° : ‘ 
the body of the book was set in The Column headed DIV indicates the branch of that LIKE. to the streets within walking 
type, but it was taken to the Tne Column headed "B* indicates the approximate number of city distance of some station on 


ai ight tation. , 
blocks distant from the alighting station some elevated line. For the 
loop stations downtown, walk 





engraver and zine’ etchings 
were made, reduced to the size The Column headed DI indicates the feorraphical direction from 
the the alighting station. ing distance may refer to dif 
ferent stations, according to 





desired, then made up in 





forms and printed. The fol In the Division column, BRK means Brooklyn,BRX means Bronx Etc 

lowing certification contained the line on which one is riding 

| ~¢ gr ogres EXAMPLE:--Should a person wibh to go to Alexander Avenue in ' eet ae 

in the DbOOkK gives the partict-— the vicinity of number 113 the follewing direction is given. but by referring to the Me 
in the Bronx,take a Second or (omber directory, the stranger 


lars of its making: The etreet and number is located 
; Third Avenue Elevated train,Bronx Division,pet off at 133rd St ‘an tell at 
Ce . < a 


TO WHOM IT MAY CON- station and walk ] block west. 
CERN: 


rlance the station 


‘ 
~ 


at which he should alight. to be 






































‘4 a . of B.R.T. means Prookl; i sit. : 
This is to certify that the Slane Syeeeess apes oe within the most convenient 
: Elevated Railr ad Directory Pul.means Fulton St Line.A (0) in DI Col means immediate. distance of any street or build 
aside from its advertisements re - g withi » loop, no matter 
‘ is advertisements, “sq Re RT| NO [LOCATION | LIZE jorv | station [pfor '"S within the loop, no matte 
is a book which has been com t + m what line he chances to be 
vjiled entirely with a Fox Tvpe- Alexander Av; 113/FPron 2na & 3rd | PRX 133rd st jl |w sdine () id } lnann the 
_ae gd 7 YP Alexander Av| 251|Bronx ond @ sra|erx | isstn stile | ding. utside the loop the 
writer and printed wholly with Alexander Av! 376/Bronx 2nd & 3rd | PRY 143rd st jl lw prol jem 1S arranged still more 
zinc etchings reduced from Ae St| 7l/New York |énd = Ave | Grand 0 simply, but the distance figured 
ae . a tlantic Av| 602/Brooklyn | Subway | BRE. Atlantic | 0 a , * nies 
typewritten manuscript, mot atieantic av|1802|/Brooklyn |B.R.7. } Ful Utica 2is as walking distance is longer 
one single letter hav ing been Atlantic Av} 1996/Brooklyn |3..T. } Ful Ralph 2 b the farther one travels, becaus 
in ¥ Adelphi Av} SO@/Prooklyn | Subwa; PRK Atlantic |¢ |E ; od 
set up” by a compositor, paindriage st| 138|Rrooklyn |R.1.T. | Ful | Utica e|y a man will walk somewhat far 
thereby reducing the cost of Bainbridge St] 386 |Hrooklyn EF }Ful | Ralph 4 |" ther to get to his destination if 
. aes . Baltic St} 670/Brooklyn | Sub PRK | Atlanti 6|{s | | | 
ub ¢ ~< ‘ TT, | 7 | Lianv.c > 1S } ve ale - r tay . no 
public ition not less than eigthy Baneroft. Pil Breckisn 10.2 | Pu | Ralph : hoe he can take a relatively | ng 
a cent Baxter St} 109/New York | Sub canal elf rice on the elevated that he 
The wor one vear Baxter St] 155/New York | 3rd | Grand 4 |¥ ould irwice , tal 
ork took over one year gavera St | 107|New York | Sub | Canal 3 |sg Would otherwise hav _ 
to accomplish; every stroke  Beact Ter Bronx 2nd & 2rd | PRX | 143ra st |4 /E On a street Car. 
made upon the machine had to Beekman Av| S21 |Bronx Sad & sr [OMX | 16Bre St i4 |B This directory gives a most 
: gr Berpin St| 434 /|Brooklyn | Subway PRK Atlantic |3 [Ss ; had 
be firm and positive, and not- Berfin _——_ Brooklyn |P.R.T Ful | Utica 6 Is accurate tabulation of all the 
withstanding the actual ham- ®ers+s St|1604 |Brooklyn |F.R.7, \Pul | Ralph 5 |s territory tributary to the el 
vated roads ot Cl icavo and 


mering necessary ake 
g necessary to make the SAMPLE PAGE OF FORTHCOMING NEW YORK DIRECTORY 


copy plain, not one letter or supplies to citizens, guards 





figure became out of alignment and just such a man as one would pick out policemen and anyone a qi 
only one ribbon was used in perform to do something different from the curate means of determining where 
ing the work, upon completion of “bunch” and do it better than anyone one must alight from an el train 
which not a hole is apparent. This would expect it could be done. to get to anv number on any street 
page is written with the machine after Most men, when confronted with a within reasonable distance of at ele ( 
the accomplishment mentioned above. good idea and no money, pass up the vated road. Taking any street at ran 
Respectfully, lea and keep grubbing along for dom in the directory, let us suppose a ( 
J. B. McCOMBER, their two, three or five dollars a day— case. One wishes to go to 37 9 North 
Chicago, III. Editor whatever their wage scale may be. Hermitage avenue. The streets ar s 
September 1, 1908. Not so with McComber. He had not listed alphabetically in the McComber b 








to find the street 
[urning to it, we find that 
North Side; that we must 


SO 10 18 @as\ 
we want 

is on the 
take an 


western 


elevated and alight at North 
Edgewater station, and that we shall 
find the number we want eight blocks 
west of the station \ll this informa 
into one line, and all 
are to be 


tion is condensed 
the explanations needed 
found in the book 

Mr \VicCombet has compiled and 
copyrighted a similar directory for the 
elevate d 
New Yi 


which book we rep! 


the 
rduce herewith by 


City, one of 


pages Ol 


his permission 

The McComber directory for Chi 
out and ready for the mat 
that for New York will be 
as soon as the details of ad 
can be satisfactorily ar 


cago is now 
ket, while 
published 
vertising, etc. 
ranged 
One would think that the direct re 
duction of typewritten copy to a space 
than a third the size of a busi 
ild make the copy 
‘oible, but that such is not 
evident from the sample 
page reproduced herewith. 
The following table of contents, @1\ 


of less 
ness letterhead wot 
ill but ill 


the case 1s 


en by es, shows what a variety 
uselt mation this little book in 
ides 
Aurora, Elgin & Chicago R. R 
Banks; Calendar 50 years); Cem 
teries; Chicago and Oak Park le 


I 
Park El 


vated Map; Chicago & Oak 


vated S¢ ce; Chicago & Oak Park 
Eleva Running Time: Chicago & 
So Pract R. R. Map; Chi 


ago & Southern Traction R. R. Serv 
if ()ffices;: Clubs: 
Lines; Hospi 
Sanitariums; Hotels; 
l \\ harves: Local ( ffi 
Lines; Lost Property, All 


(Jinces, all be 


& lines \letropolitan Elevate 
Map li tropolitar elevated Service 
Me litan Eleva Running Time 
Muse s and Art Galleries; Newspa 
per (ffices; Northwestern Elevate: 
Map rthwestern Elevated Service 
N stern elevated Running 
Pim ‘arallel Streets with Elevated 


| 4OCa 


()fhices, 


ti stal Telegraph | iffices, Rates; 
Py dings Railroad ‘Terminal 
Sta s; South Side Elevated Map 
Sout! 1c Elevated Service: South 
Si 1 Rut oe Time; Street 

uml Near |] Elevated Stations; 
Street ir Cor tions; Suburban 
vns ind Villages: Theaters and 
(othe \musements: Western Untor 
Telegraph Offices, Locations; West 
ern | leleg wh Rates. 

It IcComber’s book gives, 
short, a variety of information not t 
be found in any her one directory, 
with especial reference to getting 
where one wants go on the elevated 
lines 


Evanston train on the North- 


lines and the subway lines of 
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Business Show at Allentown 


Che Business Men's Show, of Allen 
wn, Pa., inaugurated by the Princ: 


l‘urniture Co., at 


520 Hamilton street 


opens March 16 under the most fa 
rable auspices, and closed on the fol 
wing Saturday successful 


atte! a 
Che expense to the Prince Company 
exhibitors was considerable, 
while to the people of Allentown it 
all free. \t the time the show 
liberal education in its way 

Henry S. Haltzell 


the display, assisted by 


and to the 
Wa> 
Sale 
VaS a 

\lanager is. re 
sponsible for 
Harry Block, his chief. 

When a business man wanted to se 
this show, he had but to telephone to 
the Prince 


store and a splendid new 
Cadillac auto would call for him, op 
erated by James LD). Reber his auto 
mobile service was the contribution 
the Dietrich Motor Car GC to the 
Business Men’s Show 


[ypical of business, the 


dow of the Prince store was set as 
bank. In front of the receiving teller’s 
1dow was a young woman making 
a deposit Lher were ndows 
bank officers, including president 
and vice president. The banking houses 
was furnished with all the furniture 
and appliances featured at the show 
lirst space inside the store was tl 


1 and waiting room 


In the next office was the Dicta 
ph Company of America, rep 
sented by Ernest letze yf IS22 

Pitle Building, Philadelphia 

frank H. Sullivan, of Philadelph 
showed the Inte Inte lacey filing 

ibinets made at Grand Rapids lic] 
ihes abinets are 1 svstt n 
nge bl nterio ul pris 

ery modern filing de ( 9 

Ss ( abinets havin ice 

( ‘ ie nits | 1 so M 
ev bookcases and other furniture 

is famous establishment 

\t elaborat« array ol Burroug! 

dding machines was in charge of F.S 


Wheeler, Fk. N. Brumbaugh and B. W 


spencer, ot Scranton \n adding Ina 
chine speed contest was held Phe 
( of SIO was wo! 
Schmover of the Merchants’ National 
i ] ()] \llentown. vho acl led 
listed correctly 20 che i] four 


fifty one seco! 


\nother very interesting display . 
ade bv the American lultigray 
Sales Co. of the Multigraph, in char 


1} | 


Long, of Phil 
Robertson, of 25 North Franl 


adelphia 


in street, | naerwoor 


displayed 


writers of various kinds, for corre 


mak 


spondence, bookkeeping and the 


ing of bills. One is a condensed biller 
which can also be used for day books. 
One of the features of interest at this 
booth was a lively typewriter contest. 

(Other displays included those of the 
Cutler Desk Company, the Acorn En- 
velope Manipulating Machine Com- 
pany; G. W. Todd & Co. 

lo stimulate interest among young 
men the Prince Company gave a prize 
of $10 worth of merchandise to the 
young man, 15 to 18 years old, who 
handed in the best 200-word letter on 
why business men should attend the 
show. 

The Prince Furniture Company is 
so well pleased with the result of its 
show that another one will be he'd 
next year on a more extensive plan. 





OPENS BIG NEW ORLEANS 
OFFICE. 


The Royal Typewriter Company re- 
cently leased a_ building at 318 
Baronne street, New Orleans, La., 
where the southern headquarters of 
the company have been installed, with 
\. H. Pike as manager. Preliminary 
arrangements were made by Mr. 
Smith, the Royal Company’s assistant 
sales manager, who went to New Or- 
leans for that purpose. 

The following details are reprinted 
from a report published in a New Or- 
leans paper, which also published in 
connection with its report a portrait 
of Mr. Pike, the New Orleans Royal 
manager: 

“It is the intention, according to 
Mir. Smith, of the Royal Typewriter 
Company, to give the public the 
benefit of the decreased cost of manu- 
facturing, which follows the installa- 
tion of the very latest labor-saving ma- 
chinery in its great plant at Hartford, 
Conn. It is claimed that it costs as 
much to manufacture a Royal type- 
writer as any on the market, but that 
the fixed price asked for it allows a 
fair margin of profit. 

Further announcement is that the 
Royal Typewriter Company intends 
to employ only local people in its 
corps of assistants. This is also the 
with the manager, who is Mr. 
\. H. Pike, formerly connected with 
the Southern Typewriter Exchange, 
Union street. Mr. Pike is a 
well-known typewriter man of the 
South, and his many friends will be 
pleased to learn of his connection with 
this progressive movement in the 
typewriter industry. 


CasSC 


J ~ 
at 825 
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Typewriters in Arabia and Hindustan 


T IS a curious commentary on the 
| necessities of politics and conquest 

that the British government insists 
that all official communications be- 
tween the government and the people 
of India shall be written in English 
instead of in the language of the coun- 
try and that it is regarded as a dis- 
tinct condescension for a British ofh- 
cer or citizen to write to a native for 
any purpose in the native tongue. 

In an article published recently in 
System, a magazine published in Ber- 
lin and one of the brightest business 
men’s periodicals, it was stated that 
all official communications in the Brit- 
ish Indian possessions are typewrit- 
ten in English, and that, so far as se- 
curing a market in India for writing 
machines bearing the native characters 
is concerned, such a_ project would 
probably receive little encouragement 
from the government. The writer stat- 
ed, for the reasons given above, there 
would be no demand for such ma- 
chines among the official classes, and 
suggested further that the importa- 
tion of machines bearing the native 
characters for private and commercial 
use might be forbidden and probably 
would be discouraged by the Indian 
government. He cited the fact that 
though England had had every oppor- 
tunity to provide the native business 
men with typewriting machines to en- 
able them to carry on business corre- 
spondence in the Hindoo tongue and 
in the various dialects and modifica- 
tions of language to be found in India, 
nothing of the kind has yet been at- 
tempted by British manufacturers. He 
therefore suggests as a reason for the 
neglect of so promising a field that the 
officials have frowned upon such an 
undertaking. 

In the opening paragraphs of his ar- 
ticle the writer says: 

“Typewriters with Arabic letters 
have been in use in Arabia for over 
five years, the first machines, which 
were introduced by an American, be- 
ing followed by those of English man- 
ufacture, since which time manufac- 
turers of other nations have estab- 
lished agencies in these countries. 

“The success of the business has 
been noteworthy, the sale of machines 
having constantly increased, and it 
will probably continue doing so, as the 
field is immense, covering the outlying 
Oriental countries in this district pos- 
sessing ancient culture and civiliza- 
tion of their own. 

“On _ reliable from 
that 


information 
stated 


Turkish authority it is 


there is every prospect that Turkey, in 
view of present conditions, will soon 
provide every postoffice of importance 
with typewriters equipped with Ara- 
bic letters. Such action on the part of 
the Ottoman authorities would result 
in the sale of a large number of ma- 
chines. It is reported, furthermore, 
that bids will be called for on these 
machines, in order that all countries 
may compete. 

India Offers Greater Opportunity. 

“A still greater opportunity would 
be offered to manufacturers should the 
Hindustan market be thrown open to 
them. This is, however, improbable on 
account of political conditions in those 
countries. The entire police, railroad 
and other departments are British, and 
the British will, of course, take good 
care to see that only machines of Brit- 
ish manufacture are delivered. The 
official and bureau language must be 
English. To use a typewriter writing 
the native language for correspond- 
ence with the native officeholders and 
to introduce its use among the Indian 
tribes would be an indiscreet conde- 
scension—an incalculable mistake—a 
blunder of immense proportions from 
a political standpoint. 

“It doubtless would be far 
profitable for a manufacturer who in- 
tends to take up the manufacture of 
typewriters for this foreign field to 
make more than one style of machine 
using these foreign characters on its 
keyboard, as it then becomes much 
easier to make machines writing sev- 
eral similar languages on account of 
the inter-relation of parts, ease of ad- 
justment, For instance, when a 
manufacturer begins the construction 
of a machine writing Arabic or Hindoo 
he will have to extend the keyboard so 
as to include Tamil, Bengalese, Nepal- 
etc. The manufacturer who un- 
dertakes to make machines for this 
class of foreign trade must specialize 
on this line in order to attain the high- 
est success. He must be prepared to 
take care of the demand for machines 
with keyboards arranged in other lan- 
guages, such as Persian, Turkish, Jap- 
anese and Malay characters, as the 
progress of the times makes it only a 
question of a few years when machines 


more 


etc. 


ese, 


with keyboards in native characters 
will be demanded in these foreign 
marts. 


“Especially will it be only a question 
of time when Malay characters will be 
in big demand, as the Malay language 
is the spoken language of all Burmah 
and Ceylon. 


manufacture of such 
would doubtless be we 


“In the ma- 
chines it 
cure the co-operation of expert philolo- 
gists and of natives familiar with com 
mercial and 

these countries, as it is absolutely nec- 
have every character correct 
and to provide for certain signs and 
characters which occur frequently in 
these languages and which are in 
any system of correspon¢ 


ii to se- 


usages of 


expressions 


essary te 


pensable in 


ence.” 
[ Nort As Office Appliances mber 
of subscribers and friends these Eastern 
bove referred t the « sug- 
gests that some of these gentler ike re- 
ply to the foregoing article, eit] pproving 
or erting the statements le therein 
The discussion is one of some value to busi- 


ind manufacturers, both in America 
like to see all 
j } 


and elsewhere, and we would 


brought out e- 


tore r read rs.] 


TYPEWRITERS IN LONDON. 

“The almost universal use of the 
telephone and typewriter throughout 
America puts England in the _ back- 
ground,” said F. E. Craig of London, 
Eng., in a recent interview in New 
York. Mr. Craig is an American whose 
business requires that he spend a great- 
er part of his time in London 

“In some of the big manufacturing 


plants the typewriter is common, but 
you do not find it everywhere, as in the 
commercial centers in this country 
Britishers seem to prefer to use the 
pen 
SELF-CONTROL. 
A lack of self-control indicates a lack 


A man who cannot 
under all circum 
yntrol 


sition, 


of mental balance. 
keep his balance 
stances, cannot claim 

Many a man has lost a good px 
has sacrificed the opportunity of a life- 
time, in a fit of bad temper. He has 
thrown away in the anger of a mo- 
ment, perhaps, the work and experi- 
ence of years in climbing to his posi- 
tion. 

Self-control you must have t 
ceed in this life—The Macey Monthly 


70 
Seirt-ce 


suc 





CASH REGISTER CREDITORS 
GET MONEY. 


By order of Judge E. B. Dillon of 


Columbus, O., the receivers of the 
Hallwood Cash Register Company 
have been instructed to check out to 


the creditors the $95,000 which is now 
in the receivers’ hands. 
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My Judgment is that 


Now is the time to push Grady-Rebuilt 
Oliver Typewriters. 


The manufacturers are right in the midst 
of a big advertising campaign. 


There is no doubt that they are creating a 
big demand for their machine. 


I am of the opinion that they are opening 
a new field for the sale of the typewriter. 


I believe that they will succeed in their 
effort to sell typewriters in the home. 


It is largely a matter of getting a start. A 
question of precedent. 


The day will come when it will be just as 
unusual to see a long hand personal let- 
ter as a long hand business letter. 


The point is that it will be customary, 
proper to have your personal corres- 
dence neatly—legibly typewritten. 


(| Just as soon as it becomes the stylish thing, 
just so soon it will be a necessity. 


EBUILT “AS GOOD AS EVE 
TVPEWRITER. 


COMPANY” 


. 





37 Dearborn Street - 


CHICAGO 


Think of the thousands of merchants who 


buy cash registers because they are 
afraid of the impression, being without 
one creates. 


Why not the same impression for the lack 
of a typewriter? 


This is the key-note—why not grasp the 
opportunity early and become identified 
with the movement? 


I am going to offer a special deal on Grady - 
Rebuilt No. 3 Olivers. 


Why not put in a dandy stock and let 
your territory know that you havethem? 


Don’t you believe the manufacturer will 
awaken a desire by this advertising, 
which may not be $100 strong, but that 
will yield to a $50 Grady-Rebuilt offer? 


Write for my proposition now. Every 
day you delay getting into this game 
means loss of money to you. 


are 




















THE GRADY REBUILT BUSINESS SPREADS ALL OVER THE WORLD 
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THE INCOMPARABLE 


THE DALTON 


DID. T 
Time / Seconds 


7 
3 
4 
13 
1 
185 

4 

3 
150 
250 


55 
550 


O 


XQ 


65 
50 
50 
50 
50 
15 
75 
50 
50 
00 
00 
00 
00 


mate —?|—~ 
LOOS or 


Try this on your Machine 


Example No 


THE DALTON * Oe ony practical 


mac 


MULTIPLICATION 


Multiply 314563 by 1324 


5145 
5145 
3145 
5145 
51456 
51456 
514563 
5145635 
314565 
5145650 


4164814 


Above product on 
seconds 


65 
65 
65 
635 
50 
50 
00 
00 
00 
00 


THE DA 


in five 


TRY THIS ON YOUR MACHINE 


Section of tax-book showing crossfooting 
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THIS LIST WITH 
SUB TOTALS 


(Adding Machine *".“: 


HE DALTON is more firmly intrench- 

ing itself every day in the hearts of 
the financial and commercial world. Our 
most enthusiastic endorsers are our first 
purchasers and we have sold the largest 
corporations and most discriminating buy- 
ers in the world. We haven't a dissatisfied 


purchaser. 


of money tor a giv 


76 50 
54 50 
150 00 
65 00 


24 
125 
225 

7 
152 
9 


“NO! Ol~Y © On 
oowTwnd« 


Try this on your Machine 


We challenge the world ¢ 
' ; 4 es 


AN 


for finding the interest on any su 


en time 


Example No. 2 Fi 


$123.45 tor four months and three day 


gure the 


123 
125 
123 
1254 
1234 
12345 


ogo ee pb A 
oO0oO°0 U1 Ul UW 


151 84 
1518 40 
15184 00 
151840 00 


TRY THIS ON YOUR MACHINI 


on the DALTON. 


STATE TAX COUNTY TAX ROAD TAX SCHOOL TAX TOTAL TAX 

12 47 135 41 21 350 7 66 : 

Bankers’ daily balance showing sheet Crosstooting and subtraction. 
OLD BAL. DEPOSITS CHECKS NEW BAL 
John H. Smith 2544 14 766 S6 E 897 60 
THE DALTON °*. vette a dew ee ae ee oe Te BALION hs 
of u x id ste et are Rt mach hit es with 4) . et d A ¥ bse a i : idi- spemee ee ee owen 
does many things t! th ca rhe inst , DALTON is due i 
t ‘ 1 DALTO 


THE DALTON | 


ther mathematical cal cula tions 


make it indispensable in an 


ADDING TYPEWRITER COMPANY > 





ry office 


el that add iotracts, printing, sm 


FACTORY AND MAIN OFFICE 


POPLAR BLUFF, MISSOURI 
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Moroccans Like American Office Furniture 


American Consular Agent Reports Our Goods Better than those of Eurepean Production 


and sshess im pre 
fi is responsibl 
bl Cxpr ricnce 
can ufacturers 
reliab foreign market 
S gainsaid. 
go art in American co! 
oj some good adv 
ilual mation regat 
NOW 
solute intvy of the 
(port ve he \merical! 
rma french, can 
witl studving the maz 
lich shes to introdu 
Ss. 1 necessary f 
can « ers, or at lea 
ve their metl 
fo will attend thet 
rts savs Vice-Consu 
g Holt of Tangi 
al er is about 
ack a mat 
SO rance Of con 
( man export 
( ymmercial fie 
irmis t, usually 
F in hie ly < 
~ ( 1iT¢ icy ) 
1 eNXTy 
11Ses 1 
hes ar I 
i in 
C1 rts are g 
b ( en 
) 1? ‘ 
i id se l 1) 
( thie 
1 ha oe 
( } W 
nes 
lc ¢ 
{ 
S ( 
c c tn the other 
R ~~ 
. , ec 


Superiority of American Goods. 


» Ca 


difficulties 
\m«e in f 

1 r r 
ompariso1 t 
\merican ¢ 
l'rance, Spa 
Ss he \n 

, 
~ 7) 


fie 


A very large percentage of 
so-called English furniture, which is 
recognized as the best furniture, is of 
\merican make. 

“Drawing the conclusion, therefore, 
rom these facts, American furniture 
is better made and far cheaper than 
any European furniture. The great 
difference in prices would not only 
pay the increased cost of transporta- 
tion, but a larger profit than is obtain- 
able in the home market; but the 
\merican exporter should either per- 
sonally study the field, or else place 
his business in the hands of a reliable 
representative in the country into 
vhich he is intending to carry his com- 
mercial campaign. Correspondence 
with certain enterprising business men 
f Tangier, the granting of exclusive 
territory and of credits which should 
ompare favorably with those effected 
exporters, the careful 


rOOnMIS 
s iD. 


by European 


study of transportation routes, pack 
ng methods, compliance with the sug- 
eS gestions of the local agent as regards 
7 tvle, finish, marking, shipping, prompt 
lelivery, etc., would result in success 
for the American furniture exporter 

: ho follows them. 
LECTURES AT DARTMOUTH. 
le (jn March 19th the students and 
ulty of Amos Tuck School at Dart- 
ith (Hanover, N. H.) enjoyed two 


le lectures on Business Systems and 
ling Methods, delivered by » W 
Newton, Boston Manager for Yawman 
& Erbe Mfg. Company, of Rochester, 
Y. Mr. Newton used some very in 
ting stereopticon slides to illus 

his talk. The real need of suit- 
equipment and indexing 
“ls in the modern business office 

as strongly emphasized by the speak 
er, who presented several illustrations 


le filing 


ing typical “Y and E” Filing Sys- 
s used by well known New Eng- 


concerns. 


EARNESTNESS. 
arnestness triples earning power. 
re should be no room in the sales 

tment for a man who does not 
n business and who does not earn- 
the business that 


stly try to get all 
secure.—The 


exertion can 
lacey Monthly 


utmost 


In the race of life the faster a man 
es the quicker misfortune gallops 
' } 

er nim. 


sO pe! The old bachelor says the marriage 


certificate is a noose paper. 
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Necessity for Education in Business 


HEN a young man starts out in 
a business career in an 
he secures a pe sition based on 
theoretical 
| he 


general 


and what 
training he may have had 
tion can not be above his 
knowledge or education. ‘The quality 
or degree must be governed by it, as, 
if only capable to fill the place of an of 
hee boy, he could not do the work ot 
a manager. He may have been unfor 
tunate in getting but a meager educa 
tion, or he may have been _ fortunat: 
enough to have secured a very good 
education In either case, 
the lowest round of the ladder 
rounds up, the process ot 


his education 


pos! 


Starting al 


or suc 
cess, or some 
continue in order t 


When he 


or whatever numbet 


education must 


SECCLT< 


make any 


progress 
a second place, 
have preceded, each succeedin 


may 
his education 


and 


one is based on 


business knowledge 
progresses only as he increases in ed 


and training 


cation 
degree is neces 


Education 


kducation in some 


‘ ! 
essentia 


consid re ad 11) 


sarily must be 


a broad sense. Education 


should not be considered onlv when 


+} 


is secured through a colleg 


Ph.D. attached to ones 


training 


or with a 


name. l[verybody has some education, 
whether it comes through association 
with others knowing more, through 


ybservation, through reading, through 


experience in earning the daily bread 
ol through some special school 
courses \s soon as one can read an 
write, education will improve, will 


grow, as the vears follow Being abl 


and write is considered 
so-called education, ane 


follow to a high 


. gead 
foundation of 
with it 
er education, but the illiterates 


progress must 
are no 
without some education, as observa 
tion and mingling with humanity and 
experience in laboring brings some d« 
velopment of mind that is an educatior 
to them. 

Being illiterate does not make 
an undesirable citizen. Witness this 
a great many people who have done 
more than their 


oul 


even share in the cd 
velopment of great country, 

originating things that benefit human 
kind, in those who have built up enter 


prises, in those who have made legit! 


mate fortunes through business and 
yet could not write their own names, 
and other instances well known to the 
educated They have had some form 


their accom 
in some few 
natural 
-L 


of education to achiev 
plishments. A man may 
endowed 


talents that will enable him to a 


cases be with some 


1e VE 


office, 





By U. G. Case 


what many educated men could not. 
ut what would they have attained 
had they natural talent plus a good 


education! Illiteracy is unfortunate, 
but not necessarily a disgrace. It seems 
without excuse to be illiterate with 
\merican freedom and system of 
education, but this cannot be said of 
far as the masses are 


our 


all countries as far 

concerned 
Education Promotes Best Work. 
While in some 


one some wonderfully 


cases illiterates have 


great things, 


vet the most and greatest things hav 
been accomplished by the educated 
The world itself is ruled by the edu 
ated, and the great artificial blessings 
ve enjoy are the result of great brains 


‘rogress in all things comes Gg 
education among the greatet mbet 
1 the masses and through those u 
duals specially clever, cultured an 
educated in a high sense, so that 
cation is a necessitv for the greatest 
1] } + 14 } 
ievements in all phases of lite he 
: ea oy } ' 1 ] “aman? _ ] 
apid growth and advancement in al 
ings is the result of the rapid growtl 
education. Education is t 


nor 1s 


ike some things are, 


but it is that one thing t Ve 
should all have in as large a degree as 
possible, as it is the one thing that 
produces. Nothing in this wide world 
pavs dividends like education Che 
ereater the education, the larger the 

vidends 

In writing the “Necessitv of 


cation in Business,” | do not me: 


cover the education required to 
up the great commerce as we have it in 
the world today. It goes without say 
ing that it required education of a high 
order to achieve the present greatness, 
require a higher education 
to continue and increase it. New sec 
tions are constantly being opened up 
life requires many new 
new lines of industry become essential 


PULA 


and it will 


necessilies ; 


1 growing population must be provid 
ed for; a higher advanced state of | 
ing demands new things; races wat! 
to become more and more enlightene: 
so tastes become more craving 
must be satisfied, and all this calls for 
i higher education to accomy 
ibiects of necessity and of 
( e in mind mainly 
on ¢ Se 1 »] TQ qi ¢ Wi tT 
tions so as to progress, slow 
lly igher positions, until finally 
t | e exceptional ones 
y the highest pos 
L pal 
S esc , 
c1es tha al 
: ss every business is 
' ns ? t< othece < 
( l Lice S 
r the goods, t 
( irticulariy ip 
x] bv the office 
1¢ N eep lg or re 
et I his requires I 
1g e office boy to t 
it Ss ne hat may be 
ma ing upor | 
busi Ss pein done 


1 
v has to sta s 
ine y begin inat 
‘ " | 
ng Ss apabi ities, an 
he : f it His |] t ‘ 
] } lay | 
hings limit of his e 
ren ry? 1< based ic | 
‘ ot ct et it ; ¢ | + 
41 
aL: le S wortny I S 
“ioe position. He da ‘ 
iT i e KNOWS Ne in fi { 
, 
ila ements pbevort 
a oan 
M ISTE? it beg ( 
ht i this i ( 
he ‘ ea thing 
the eT ition TOT il tT} ¢ 
ind nce Naving started w ) 
tin i very Opportunity 
thre 1 on business line 
] ’ isrve TY? inky qT) ey ¢ i 
epe l go aini l S| 
} } +1, 
~ ) miro 1 , 1’ 
lic i ge numbde ao 
ve r crow more rapidly C ) 
: cor] creat TY , c +; 
wo clory ore nore 
er ) a nd the Satis 





ng anda mplishing and of 
' | ry much enhance 


¢ ac) é \ 


an ented mind, a cor 
sona crowing, stands 
S ha ss. Experien 
but proper mind devek 
eh studying enables on 
» get more and more exper! 
ough climbing round at 
] =r 


OFFICE APPLIANCES 





39 


ad more of it. He sees the necessity 
every day in himself or in others. The 
analysis is, if you feel the need of it, 
turn over a new leaf, secure pleasure 
and exercise only sufficiently to feed 
the physical needs of the body, and 
use all other time outside of office 
hours and necessary sleep to find ways 
and means to improve your education, 
and get it. The reward will be great! 


Permanent E-cposition of American Goods 


OSILIOI ra permanent 
manutactures 


more particularly in Rus 


ught forward in 1900 b 
Secretar f the Interior, | 
k L [ié yroposal Was 
elver t as there was 
o ready at the time to b¢ 
( S project 
LTC OT 
prope | that the Nationa 
of Manufacturers establisl 
ib epartment,” wit! 
% furnishing contributi 
mic means of ¢ 
np! n Europe, formi 
nections stablishing age! 
SCC representativ« 
s d attord { practicable an 
ymmparatively inexpensive. plan 
\merican manufacturer to m« 
on buyer vho gather frot 
ket centers of Europe, Asi: 
\frica, and South America at certa 
I S he v in cities like Han 
o ienna, Berlin, St. Petersbur; 
~ | TT) 


South American Buyers in Europe. 


urers of the United Stat 
savs Consul k Thompson, 
| ure ge for markets 
South America Phev will find mor 
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“FINANCIAL ADVERTIS- 
ING” WAS MADE 


Lewis, who was on his 
way to Louis to attend the con 
vention of the American Bankers’ As 
ociation, stopped over in Indianapolis 
to see the local sales manager of the 
surroughs Company. There was a 
‘wo hours’ talk. Lewis hadn’t time 

the publisher was insistent. For once 


when 
St. 


Veca&®rs, 


Lewis said “Yes” after saying “No.’ 
hen came the preparation for the 
Iray 


lhree thousand letters were sent to 
a selected list of advertising banks 
state, private, national, trust compa- 
investment houses and safe de- 
| companies—embodying a biank 
asking for information. Hundreds of 
answers came back; packages contain 
ng samples of newspaper ads, pounds 
{ booklets, specialties, calendars—ey 
erything that was advertising. 


nies, 


posit 


\nother 5,000 letters went out, prin 
ipally to Western and Southern coun- 
ry bankers, from Canada to Mexico. 
Kack came the answers, nearly 3,000. 
in the meantime two assistants were 
sorting, filing and collating the infor 
mation and the samples. Correspond 
ence was being opened with officials 


about methods used, getting impres- 
ons, ideas and convictions from the 


en who had paid the money. 
It required 400,000 words to com 


plete the subject: over 18,000 samples 


} 


ff booklets, advertisements, folders, 
vere examined and finally a trifle over 
accepted to illustrate the 
rood and bad sides of the principles 
iid down. Actual advertising has 
veen used, no dream children of a the- 


100 were 


orist, conjured up by the perfervid 


nagination of a special pleader. 


lle mere listing of the contents 
ne took 12 pages. There are 2,163 
ile heads” explanatory of the con- 


nts of each of the 992 pages. Every 
of this proof was read five times, 
aking a total of 2,000,000 words that 
id to be read and checked. 
he 400 illustrations were engraved 
many different processes. The 
with the 
text references, required 
one week of careful work. 


lacing of these, checking 
ges and 


ax 


. ] 
CaTiy 
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913,527. 














No, 913,215—Attachment for tvpewriting machine, patented by Max Klaczko, Riga, Russia, being a device to give 
iency to the return by means of a retarding spring ; No. 913,527—Loose Leaf Border, Charles H. Mann, Haddenfield, N 


913,9033—Ejecting Penholder. Arthur W. Allbery, Waterford, ©. N 913,737—Bookbindet Frederick G. Ko 


(wensboro, Ky. 











Copies of any one of these patents 
can be obtained by sending fifteen 
cents in stamps to E. G. Siggers, pat- 
ent lawyer, Suite No. 33, N. U. Build- 
ing, Washington, D. C., by mention- 
ing Office Appliances. 

12 Bookbinder. Frederick G 


Owensboro, Ky. 


Ol 27 
Ly Jf 


K ollenberg, 
Mechanism ft 
(scar C. Kreis, }1 
Mich., assignor to Burroughs 
\dding Machine Company, Detroit, 
h., a corporation of Michigan 
Loose Leaf 
Chicago, Ill. 


~ 


913,738—Carriagt 


Addit o Machines 


79. Binder. Ralph 
B. Wilson, 
913,859—Cal \ttachment fort 
Ferdinand J 


ulating 
g Machines 
‘illman, St. Louis, Mo. 
Adding Machine. 
\Mich., 
Machine Company 


Q1 3,860 ( 


Vincent, Detroit 


Burroughs Adding 


Jesse G 


assigno! 


| letroit Mich ; a orporation ot Mic hi 
gan 
913,880—Recording Machine Bit 


ney Dvsart, St. Louis, Mo., 

to Adding Typewriter Company, St 

Louis, Mo., a corporation of Missout 
913,900—Means for Securing Pages 

of Loose-Leaf Binders. Jennings S 

McComb, Dobbs Ferry, N. Y. 

Fredolf |] 


assignot! 


913,911 Credit Cabinet. 


Peterson, Alliance, Ohio 

QO13,Q19 Return Envelop. Tom | 
Sales, San Francisco, Cal 

Q13.9033 Kjyecting Penholder. \r 
thur W. Allberv, Waterford, Ohio 

913,987—Envelop. Leon W. Sim 
mons, Forest Lake, Minn. 

914,062—Type-Writing Machin 
Harry S. McCormack, New Rochelle 
N. Y., assignor Underwood Type 
writer Company, New York, N. \ 


orporation ot Ne W lersev. 


} 

914,063—L se-Leaf Binde 
Charles R. Nelson, Chicago, Ill 

)14,081—T ype-W riting Macl 
Herbert H. Steele, Marcellus, N. \ 
iSS1g to The Monarch Typew: 


OVra ise, N » a COTpor! 


0 2 ype-W riting \la 
William H. Denning, South Ti 
ndon, England, assignor 
nion Typewriter Company, Jers¢ 
City, N. J., a rporation of New | 
14,12 * \ riting la 
Diss, | _N. Y., assig 
\\ Sea ; & Benedi 
N. \ corpo f New Yorl 
I 74—| Emil H 
H sack, N 
114,382 let rv Binder « S 
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Recent Patents 


et oO 
\ i a Lic s t ( 
Kalamazoo Loose Lé ler ( n 
pany, Kalamazoo, Mi 

Q14,439—*‘ tlculating lachine Lal 
\ \lelicke Hanley Saskatch« I 
(anada 

g14,452—V ertical Filing System 
John B. Perrine, Valparaiso, Ind., as 
signor to James Plew, Chicago, IIL. 

g14.407—Computing Machine 
Joseph T. Uebbing, Cleveland, Ohio, 
and Holmes Marshall, New York, N. 
Y., assignors to Addograph Manufas 
turing Company, a corporation of New 
York 

O14,55! Index Lyman L. Dennick, 
Los Ane les, Cal 

g14,067— Lype-W riting Lachine 

— s : i 


Nickerson, Evansville, Ind., 
Nickerson ly pewritet 
Wiis.. a corporation 


{( naries S 

assigno!l to 
, 

(Company, Racine, 


of Wisconsin 


914,741—Calculator \dolphus G 
\leier, st Louis. \lo.. assigono! TO 
Duplex Adding Machine Company, a 


corporation OT \lissourt 


914,781— Loose 
LL. Baldauf, West 
Chomas Nels mae sons, 


York, N. Y., a corporation “of New 


914,918—Envelop Seal. Henry Ben 
nick, Huntsville, Tex., assignor ( 
half to Svdney Cols H 1 itsvill 
914,982 Envelop Walton 1) SI 
Prophetstown, Ill., assignor of 
third to Fred | \dams and on rd 
» John A. Firman, Prophetsto I] 
QO15,015 lype-Writine Machine 
\lexander T. Brown, Svracuse, > ) 
915,030— Type-Writing | ne 
Edward Fk. Kunath, Jersey Cit 
SSIONOT To { ndet i = 
LC omy New Yo 
I Nev Jers 
915,037—Ribb ( I 
\\ oe ( ~ 
| ? 
| é ( ?) \ 
1K 
\\ 
115,73 \\ 
T) 1 igos. 
c Wrvyel > 
| N. \ 
\ 
yrs ) { } 
| Writers. H ) 
( ‘ lh ty ~ ) 
C 
e er Ha elit 
15.780 I ‘ if 


4 


binders. Jennings $5. McComb, Dobbs 
erry, N. Y. 

9g15,790—Sheet for Loose Leaf 
Binders. Jennings S. McComb, Dobbs 
Ferry, N. Y. 

9g15,8006—Envelop. 
Knoxville, Tenn. 

915,875—Type-Writing Machine. 
Harry S. McCormack, New Rochelle, 
N. Y., assignor to Underwood Type- 
writer Company, New York, N. Y., a 
corporation of New Jersey. 

g15,887—Index Reference File. 
Frank E. Richardson, Cazenovia, N. Y. 

915,890—Type-Writing Machine. 
John A. Ruffin, New York, N. Y., as- 
signor to The Hammond Typewriter 
Co., New York, N. Y. 

916,047—Ledger. Frank H. Smith, 
Portland, Ore. 

916,066—Adjustable Book Rest. 
Leland Valentine, Philadelphia, Pa. 

916,099—T ype-Writing Machine. 
Daniel Briggs, Brooklyn, N. Y., as- 
signor to Wyckoff, Seaman & Bene- 
dict, llion, N. Y., a corporation of New 
York. 

916,107—Pen Attachment. Berry H 
Collins, Shreveport, Ia. 

916,196—Type-Writer Attachment. 
James H. Rand, Wellesly Hills, Mass. 

916,206—Expansive File. Hugh E 
Shedd, Austin, Minn. 

916,369— Binder. Chauncey E 
Richardson, Washington, D. C. 

915,000—Table Desk. Charles Bire- 
ly, Shelbyville, Ind., assignor to The 
Davis-Birely Table Co., Shelbyville, 
Ind., a Corporation of Indiana. 

915,077—Desk Stand. William W. 
Dean, Chicago, Ill, assignor to Kel- 
logg Switchboard and Supply Com- 
pany, Chicago, Ill., a Corporation of 
[llinois. 

g15,090—Cash Register. Frederick 
LL. Fuller, Trenton, N. J., assignor by 
mesne assignments to The National 
Cash Register Company, a Corpora- 
tion of Ohio. 

915,124 — Envelop. Newton C. 
Sprague, Minneapolis, Minn., assignor 
to W. H. Stevens, Minneapolis, Minn. 


Samuel B. Swift, 


915,163—Temporary Binder. John 
J. Diehl, Chicago, II. 
915,474—-Machine for Registering 


Commercial Transactions by Double 
Entry. Matilde Pionzio - Cavagnino, 
Purin, Italy. 

Duplicate Sale 
Rose, 


300k Hold- 


Q15,482 
Minneapolis, 


er. Charles A. 


Minn., assignor of one-third to Ed- 
ward J. Elander and one-third to 
\dolph J. Klofands, Jr., Minneapolis, 
Minn. 
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NCE upon a time, as the story from the second floor of the Fisher 
books used to say, it was the building to a ground floor room with 
ishion for a man who sold used i show window, all nearer the heart of 
typewriters to rent a little basement the loop—and, of course, in a hotbed 
shop th room for a dusty glass show competition 
Cast itside, or in exceptional cases, But the new place is convenient and 
show ndow high enough up to pet vill certainly develop a good deal of 
mit a few machines in the upper tel trade. The manager uses the window 
om the street, and ther to good advantage all e time t] 
eK t a living by the sale of secon tastefully arranged display of “Bb 
Nate typewriters And such littl machines \ couple of handbills 
pla ver iseful in their day, and the glass, written on a Blickensderte: 
thos ich remain are, in their way, ind run oft with a stencil ma ne 
s . wasnt such a rusl proved the “Blick” a practical st 
of trade that the proprietors didn‘ ittet These handbills were rather 
hink Phinking, a nteresting 1o1 they an tromay oF 
Ss, grows sharp ! man, the masculine member of a t 
diet Chere a ne audeville team, and re te 
ermore, the s d the lac he « h ¢ 
en hae dbills . 
ips the © ( 11 or vac 
bin mgueeie oe the 
o ww, ou ' , » ‘ 1 
voodly 
has typew < | S 
nal industry is i persons 
at 92 Lal hoen and George B \ 
\W. S. Shipmat s sta) 
Phe aslvertinomoute lethods Company 
familiar to al en, WI IS a expt 
class popu les 1 is |a] f 1 
c < ' erial Me os 
Ship s one of those 1 OKS ; Well STOO es 
es pl in his work S ippea g 
de he has helped ears he has s] n 
ly a growing dé fice appliances busines ron 
typewriters H eed, wi s 
k has made his rd ' 
and to prove thi mong ide b 
c shows with , sen S 
m customers than as the pres 
me may ask for s 
: upon the class of Both Butens 
9 t stlers and hey D = 
S | ( ype vrite | S ] hey ire Na 
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¢ 1dy ‘Oo ~ go es 
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in Butenschoen and Bodmer—by the 
simple elision of the double e. 
* * * 

One of the progressive live wires of 
the stationery business in Chicago is 
i. Y. Horder, whose main store is on 
la Salle street near Washington. Hor- 
der is a keen, wiry, pleasant man, who 
began in a small way several years ago 
and got a firm grasp on the multitu- 
linous details of the business. He 
found out, most important of all, how 
to make it pay, and the main store has 
paid so well he has lately opened up 
a couple of branch stores, the most re- 
cent addition to the Horder stores be- 
ing located on the west side of Dear- 
born street, just a few doors south of 
Van Buren. 

\lr. Horder gives distinctiveness to 
is stores—there is an air about them 
all its own. He believes in showing 
voods and therefore what he has to 
sell, embracing a tremendous variety 
of goods, is right where one can see it. 

Mr. Horder began as an exclusive 
stationer, but his trade has gotten be- 
ond the pens, paper clips and pen- 
cils stage and is branching out into 
filing cabinets, card indexes, letter 
files, and the like. 

He is one of the vital forces in the 


trade in Chicago—bold, aggressive, 


doing a voluminous business—and is 


making his business position every day 
more secure and enviable. 


STORE SERVICE AND ADVER- 
TISING. 

\dvertising is not a substitute for hard 
vork The mere assertion of an adver- 
tisement calling attention to a certain line 

goods will not sell those goods unless 

is backed up by intelligent, well-directed 

fforts in the store. Service must follow 

idvertising, and unless it does, advertising 
failure 

The function of advertising is to bring 

spective buyers into the store—nothing 

When they arrive, advertising has 
ne its duty It is up to the merchant 
i The best 


ertising matter ever written will not 


his salesmen to do the rest 


ise an anxious buyer to crawl under the 
unter or up a ladder to get what ts de 


sired Sales result from the service ren 


ind not from the advertising. En- 
sm created by clever publicity will 
pidly if greeted by frosts within the 
advertising will pay tremendously 
the service within the store is direct- 


ntelligently Advertised goods should 


be displayed prominently, and should be 


wn willingly by willing workers.—The 


Macey Monthly 
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Some Features of Oliver Publicity 


NE day last weel al iT 


ing on the curb hes} 


Northwestern University 


ing at Dearborn and Lake stre 


attracted by a crowd in front of 
the windows of the Oliver Tvpewrit 


Company Curious, 
throne to find out what it 


about In the window were two 


mide enlargements of original 
graphs showing the Oliver typewrit 
in the act of transcribing the first 
less message ever recorded upon 


moving railroad train Instat 


question came to him, “Why th 


ver? Why not one of the many 


well-known machines?” \nd 
swer was not slow in comin: 


good advertising stunt.’ \o% 


, 
the 


the name of the Oliver linked wit 


of the great deve opments in it 


of human progress he anne 


nent Was SITNDp 


rleti ] ] wna 
sup tives, no high sounding | 


tire c< 
‘ } 1) } 1 ' 
train Phat the 1 fiires +] 
’ 7 
he | }) ! ‘ T \ ~ 
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tive reo \ » STODTDE T¢ 
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] 41 , 
( \ ( Cal 
' nis impression ’ n ¢ 
4 ' , 
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} } 61 ' 
thr rat ‘ , ‘ the 1 
, ' 
| ? 
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] 1 ¢) . hii ; 
‘ , , ' 
ator who sent ane tive one “WV 


ceived and translated the m 


were accessories merel) it 
points stood out wire l¢ ss tel 
ind the Oliver tvpewrite1 rite 
the former, therefore, t | ] 
, ’ 
rye \ im wmmnnoress 1) - | 
11 ‘ 1 ' 
\\ | WaVs stiTcvces Thre | 


Che publicity work of 


lypewriter Company lacks 1 


thoroughness It covers the fi 
is vigorous, aggressive, full of 1 
lality vet it is done vit] 

lelicacy of touch which ¢ sit 


(One ot the features of the ad 
ing work oft this company is a 


perception of what is and w 


news And the name of the Oli 


tar as possible, will often | 
linked with the things t 
most in the public mind he 
several ways of doing a thing « 
kind. One wav is to drag the n 


your product into a news story 
] 


heels; another wav is to let it fal 


the storv naturally, as if it came 


Oliver Advertising Distinctive. 
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A MISAPPREHENSION COR- 
RECTED. 


Detroit School Board Corrects an Un- 


just and Erroneous Rumor. 


sold at an aver 
It was further 
that should the 


ompanyv on De 


price of SO0.00 ea 


b ra Oo! 


f the 


saa 


be 


e Underwood 


23d for 


and understoo 


an ad 


litional 25 machines accepted 
whole 50 machines were to be sold 
the Board at an average price of $50 
ach 
Che Detroit Manager of the Under 
d Typewriter Co.. W. P. Airheart 
1 bid $1,000 for the 25 ma 
] Ss kin e allowance of S25 
mn al purchase of 50 machin: 
Che vas accepted and the rumo 
ted the Underwood Com 
a S Sé ichines at less than 
he s price hich was not so 
() irins s Mr. Airheart 
1 e to William J. Lee, Sect 
eB | of Education, setting 
fa detail and aski 
ertify leir correé 
> nost willingly 
( } S were ent 
\ at the fa 
lv spread 
Ss De nit Se 
reeting 
SAND 
r 


tim time allegations 
at that Typewrit 
v is slaughtering prices t 
fe . uliar instance . 
ré vona | between the Under 
vO ly pew r Company and 
Det oard education, whi 
of it as though 
es ha cae me ached. 
S ansac made it appeat 
1derw was quoting sc 
ma s at $40.00 per machine, wher 
they were actually quoting the regular 
v scho pr $50.00 each It 
yp that by School \greement 
te yoven QQ, 1908, the Unde 
\ (compa rreed to furnish No 
{ es Detroit Board 
mn up » machines at $60.00 
The B by Requisition No 
2042 d On ver 19th, ordered 19 
s,and by Requisition No. 288 
Novembe 23d, purchased | 
more, making al ot 25, which we 


SS THEY PRO 


>. _ sees ITABLE TO 
ass BEST WORK BEST. 


l : INCORPORATED) 
MANUFACTURERS FOR THE TRADE ONLY 
ae Branches 
NEW YORK CHICAGO, ILL., 200 Monroe St. 
be ‘ NDON, 7 . s Bldg . Holbom, E. 
>= World Over 
{ AND FACTORIES. PARK RIDGE, N. ies U. S. A. 


OFFICE APPLIANCES 


Tw F xi 


<t3Vas AAG 













































aes 


>>> 


~’ OUR TYPEWRITER RIBBONS ARE 
>> TRUE MINISTERS OF PROGRESS 


= | Writing the lessons of business in clear, elegant style. 
P22 

SAG 
PA Rr 


5 OUR 
~ CARBON PAPERS 


Are the unwearied assistants performing the service of 


~ 








2 2 


> duplication silently, quickly and permanently. 


Together they make the finest correspondence 





D2 2 medium on earth. 
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rele < " ) "> iss o c such expe ( S o < 
few firms, w e tip, at t is is \sk t : yped 1 ( 
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time spe Sig : t, if the machine 1s s we ss 
trons ‘J ( : s in er aim t \ S00 (aa 
No. f cemingt mic . 1 < peat It tl Om ' | he . 
tration, these signs irrv out the san ul il ntes ( 
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d should prove 


t the machine 


stands, so that 


om to roon 


ls will be somewhat 
adding machu 
very convenient 


] 


road to be able 


f a typewriter 


dim¢ Chere ar 


me aqdoes not care 


stenographer, a1 


pen 18 somey\ 
the new ci 


es will prov 


Wait of the 


the Blind is a vet 
levices for the u 
plan of embossing 

the New York 


, , - ' 
Indi May Treat 


By passing 


embossed matter 
d women can transcribs 


r on the typewriter 
+1, 


to the plan was 
ld be done only 


paper. An impro 

ently made, which 1 
interlined point,” which 
ibossing on one side 


between the lines ¢ 


the other. 


IMPORTANT DECISIONS. 
ision | een handed down by 
Ray, of the U nite 


at Norwich, 


Dey Time Regist 


part of the Inte 


ording Company 


the W. H. Bund 


ny in favor of the 
Syracuse (N. ¥ 


mn, which has been 
more than a veat 


two-color! 
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€ Don’t be misled about building up a business 
with second hand or ‘“‘Rebuilt’’ typewriters. 


€ A permanent business is created by making 
friends of your customers—you can’t make 
friends by selling them second hand articles. 


@ You’re known by the goods you sell. A per- 
manent business is established by giving satis- 
faction—no other way. 


@ You cannot afford to always look up NEW 
business, it’s the repeat orders that mean profit 
and repeat orders don’t come from second hand 
machines. 


€ If you want the GOOD business in your terri- 
tory, the business that pays a profit and that 
makes a satisfied customer, then sell the Fox 
Visible. 


@ The Fox is a typewriter that sells easily, 
stays sold, pays a good profit and brings repeat 
orders. 


© Write to-day for information regarding your 
territory. 


Fox TYPEWRITER Co. 


3104-3114 Front Street 
GRAND RAPIDS, MICHIGAN 
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Royal's Twelve Story Office Building 


Royal Typewriter Company Makes Another Innovation 


Y ! 

‘ ¢ < 1 cyt a he voc ryyrye | sare? +}, ; ‘ e* + ” ~ . . 
HI atest innovation by Th vas equipped wi e fines p-t Royal” Sales Organization. 
Roval 'ypewriter Company, ate tvpewriter machinery that mone ee Ces. Meigen ; ; 

pan) P ty] machi ) e extension of the 1 

which continues to make trad uld buy rhe factory s placed it vriter busine foam ti 

; \ { \ ) SS ITO) the SCLInNY 
history, is the construction ef its own’ charg: ho j ; sine i on 
12-story office building in the ce 
of typewriterdom on lower Broadway typewriter factory manager 
New York Che building is located at ountry Che manufacture bei! in , +] ; “RE eRe 


304-0 Broadway, and will be ready for ood hands, the next point was th ietiaiad . th ween 


oe : , , > 
ntel evardec as one yr thre eS 1 ihe ' 7 . : — 
al al ars | 


occupancy in a few weeks 
modert structure, 50x 150 feet, i eee , : 

: epi e. Lhev entere 
with all the newest appointments Teo tel dy n: ' 
For the present the basement, ; . +. ue 














ground floor and half of the se 


ond floor will be given over 
“Roval” headquarters No ¢ 


pense will be spared to 1 t 
company offices conform 
management's ideal if con 
venience and busimess” luxury 
The remainder will be le 
short term leases Che great ex 


pense to which the company has 


t nce 


gone to house the executive and 
business offices attests its great ) 
faith in the Roval machine and 
imsures its perpetuity 

he progress ol the Rova 
lypewriter Company. since its 
inception, has been. strikingly 
unique in a number of ways. The 
machine itself is the invention of 
Mr. E. B. Hess, an inventor of 
prominence, whose innate mod 
esty has prevented him from 
seeking any degree of publicity. 
He succeeded in evolving a model 
possessing so many points of 
merit, that he was soon able to 
interest some of the largest finan- 
ciers in the greatest of financial 
centers. With the advent to the 
presidency of the Royal Type- 
writer Company of Mr. Allan A. 
Ryan, son of Mr. Thomas F 
Ryan, not only was large capital 
forthcoming, but bv the vast in- 
terests involved, a gigantic sale 
of machines to many of the best 
concerns in the country was as- 
sured. Thus the company start- 
ed under the most favorable 
auspices 

The many inherent fine qua 
ties of the machine were readilv 
recognized. The fact that it could 


be made and sold at S65. encour 


aged the management to i} 

ud for popular favor and en 

dorsement on new ind pra ] ‘ 

lv untried lines . 
Che first step Was he eT 11 ? = P — aw Mis at PTS SR ee D's 

of a large and imposing factory NEW BUILDING ROYAL TYPEWRITER 


COMPANY 


at Hartford When 
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“SYSTEM” SEWARD GOES TO | 


New York selling force of the | 


= i 
d 

lL ype 

signe 

\ | 
Ty 

nN 

et 
T)¢ 





writer. He is working under the 


or a number of years Mr. Seward 
has been identified with the mechanics 


n with the sales force of the bill 


REMINGTON. 


H. Seward, until recently with 


THE SUPERIOR EXCELLENCE OF THE 


VICTOR 


| 
Fisher Company, has taken a po- | 


epartment of the Remington 
writer Company and has been as 
i to a downtown section of New 
City He will cover this terri 
in the interests of the Wahl Add 
Attachment to the Remington 


tion of F. W. Groby, manager of 





system work, first in the filing and 
card index field. While thus engaged 
he was sent to Cuba on an important 
contract which kept him there nearly 
1 vear implanting modern American 
fice methods 11 large industrial en 
ery writing machine— Drop 
my —— ¢ eee See tunah . forged 
[he Type i | re fo! 1 typebars with re-enforced 
t bearings oneinch apart give t iteral rigidity | Typebar 
essary for permanent gnment. The typebars 
the tur tHhareafne ‘ es ‘ . “~~ Pivot 
ie type ere ey e constructed beatings 
1 manner t trike an wu irying blow one inch 
. apart 
G. H. SEWARD. _—— f the VICTOR ; » ssi celled Adjustable 
. " x Ail V1 I I A i mu ig bearings 
Soon after his return from Cuba Mr they keep right on striking is ament Renta Se 
Seward took up billing work. for whicl ‘ ; . = ‘ s Pek. , : adjust 
Seward K Uf Hing work, Ic! good w en 1 né new i work when 
ne was we il fit e VY previous expen! machine 1s wor! ¢ i I v he ther machines 
ence natural aptitude. ha 
addition to his other work, Mr 
Seward has done considerable plat Catalogue 
form work befor: mmercial and ed 
ational organizations and for his orig Some good 
inal work in this direction he has beet 
si ; : 
mad honorary me mb« r ot the N \ 
: ; _— asia = 
York Society of Accountants ani VICTOR TYPEWRITER CO. 
; k S His ct optics alks , . : : 
Bookkeepe M tereopticon talk 812-814 Greenwich Street 
i economies, systems, etc., New York. 
1, ed instructive and interest 
Ir. Seward is a graduate of the ™ 
S OC nientif School of Yal 
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lass of 1895. 


Typewriter Desks 
PROFIT FOR YOU, j2:*%, 372, 


a Ty iter, they must have 
ypewriter Desk. Y ne ild have your 
Desk Trad FEIGE Desks 








PUSH BUSINESS. 


™1 


We Exhibit in the Chicago Furniture 
Exposition, 1319 Michigan Avenue 





te for Calalog and Prices 


Cable Address, Feige, Saginaw 





804 GENE STREET, 
FEIGE DESK CO... sacisawmicn.u.s. 





Letter Cabinet No.102 
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News Notes From Foreign Fields 


Interesting Bits Picked up by Our Consuls Abroad 


AMERICAN DUPLICATING DE- 


VICES IN SMYRNA. 

Until last July practically no dupli 
cators were imported into Smyrna, for 
the reason that the entrance of such 
articles was prohibited by the Turk 
ish Government, unless they were first 
subjected to customs formalities, 
which were apt to discourage the im 
here is now absolute liberty 


porte! 
of press, and literature of every de 
scription may freely be brought into 


Today nothing stands in 
\merican firm export 
Smyrna, where 
market for a 
prope rly 


the Ikmpire 
the way of any 
ing duplicators to 
there is undoubtedly a 
cheap, substantial make, if 
introduced 

The supply of copy presses in this 
market has thus far been furnished 
chiefly by England and Germany. In 
ferior and medium qualities are sent 
by the latter country, and these are 
the kinds that find the best sale at 
present. The German-made press sold 
in this city price from $1.50 
to $5, according to size and quality, 
while the cheapest English 
not be had for than $5 \s a 
rule the presses sold here are made of 


Varies 1n 


pre ss can 


less 


cast iron, plain in style, although some 
handles and other orna 
mental furnishings. The difference in 
price between the English and Ger 
man make is due to the fact that the 
iron used in England in the manufas 
ture of presses is new, while that used 
in the German press is old 


brass 


have 


lt is reported that one of the largest 
dealers in presses in Smyrna brought 
out some American makes a few years 
ago as a trial shipment, but he found 
that they could only be sold with dif 
on account of the high price 
\s far as the makeup and 
quality were concerned, they had not 
their equal on this market, but busi 


ficulty 
general 


ness men at that time preferred the 
cheaper English and German makes 
That was at a time, however, when 
American office supplies were littl 
known on this market, but since then 
the American typewriter and ofhe: 


become familiar objects in 
first-class business hous« 


hav e 


desk 
nearly every 
in this city, 


and thev have paved the 


way for all kinds of American office 
supplies \ good, substantial Amer: 
can press delivered for $5 f. o. b 
Smyrna, will find a good sale on a 
count of its superior quality 

Some picture frames are hung for 


some men are hung for 


and 


their gilt 
the same reason. 


agency 


of \lanutacturers, 


FOUNTAIN PENS IN INDIA. 


fountain and stylographic pens 
are in general use in the larger towns 
in Burma,” says Consul E. A. Wake 
held of Rangoon, in a report to the 
Department of Commerce and Labor 
“The fountain pens are imported from 
both the United States and England, 


while the stylos are mostly from Great 


britain. A combination fountain pen 
and stylo, English make, using two 
different colored inks, is also in us¢ 
here. 

“Competition is so keen that these 


articles are sold here as cheaply as 1n 
the United States and England. There 
are many large schools in Rangoon, 
as well as many business houses em 
ploying large numbers of clerks, and 
many of the pupils and most of the 
clerks use fountain pens, making the 
demand a very good one. After giving 
satisfactory evidence of the value of 
the pens, the most satisfactory ar 
rangement would be to secure one of 
the older-established houses with good 
connections to take the 


ip-country 
Bevond doubt the 


for Burma 


best results are obtained from repre 
sentatives who visit this country, note 
the conditions, and meet personally 
the members of the firms who are to 


act as agents.” 


TYPEWRITER PRICES 
IN FRANCE AND GERMANY. 
The following foreign quotations on 
Kemington and Smith Premier type 
writers have been sent to the Bureau 
Department of Co 
Washingt by 
Pepper 


merce and Labor at 
\gent Charles M 

Germany. 
quotations for 
the following 


Special 


Berlin from the 
the Remington in 
hedule a discount 


ot 5 pet cen 
cash within thirtv davs. The 


iven for 


Remington rates in Cologne wert . 
i ( 
Marl S 

Remington No. 7, with 

COVeT {OO > O40 
Remington Nos. g and 10 

with ove 525 124.95 
Smith Premier No. 4, cut 

rent model : . 500 [19.0 
Smith Premier No. 9, cur 

rent model : 570 55 - 
Smith Premier No. 10, 

current model .. 550 [30.9 
Until 1907 the German duty on 
typewriters was 24 marks per 100 los 
220 pounds) It was raised to 60 

rks per 100 kilos, but the typ 


\\ rents sav ( 
thes s change S 
would not facilitate thei 
Belgium. 
Brussels Che following 
quo ms here 
I 
Remington No a fo 
spo ish 5 58—$107.69 
Ren net Ni 4 nN 
tin we OO 5.0u 
France. 
from the follo o 
5 pe ent 1s deductes 
‘Cas seems to be understood as 
hirt tvs; and addition: 
of 2 per cent 1s given for sh pa 
] 4 
Francs 
Remington No. - .600- -5 5 & 
Remington No. 10 67-5 2s 


STENOGRAPHERS IN CHINA. 


' 


In response to inquiries from s 


nographers of the Pacific coast 
sul-General Charles Denby, ot 
hai, does not advise young |! 
go to China in search of pos 
[he salaries in import houses are $5 
to S1oo gold, but there are also st 
nographers and typists in Shang 
who receive only $25 to $5 
casional opportunities tor cay 
nographers ar filled by 
nort houses who bring ou 

Novees nae contract 10! 
aot ( 

Prof. Lees Sn 
Scho { keonomics and ot rist 
university, has been delivering 
of lectures on economi 
cial subjects in Bombay w 
stitutes a preliminary step 
orgal n that < 
ot o nhigne 
Lad T 

( ISI Ws de ( 
, 1) Oot ( 
lal 1 | 
} rl t t ‘ 

Vi T ~ 

firere { eS 
tres 1 t <¢ S 

an ers sho 

if this rhe most ¢ 

f getting share of S es 
< : 1 eX enced sal 





PERPETUAL BUSINESS SHOW. 


('nder the above attractive title t] 


International Ofhce Equipment 
Si 261 broadway, New York 
is making a strenuous bid for sub 
scribe \ visit to the rooms dis 

sed fact it several firms of 
the highest reputation in the office 


taken 
exhibits, 
carefully 


1sitors. ( 


equipment line have 
permanent 


he 1 


Space, and 
and thes 
scrutinized by 
iderable interest 
firms who hav: 
representation lo 


ng 
other \ ons 
is being manifested by 
not a Ni W York 
the Bourse offers floor space for 


exhibits, and the set 


such 
skilled 
intelligently 
the exhibit In 


vices Ota 
mstrator, who can 


merits ot 


deme 


explain the 


every case the name and address of 
he enquirer is secured, and sent 
he subscriber to follow up. If a sal 
s effect ther s no. additional 
ire le ann payment for floor 
space and demonstrating covering all 
harges 
Phe eekly s reports are is 
sued oose leaf form, and contain 


letails, with, in most 
ons of new and 
appliances Already 


illustra 

offic: 

number 
reports 


cases, 
meritorious 
several s 


beer 


e been issued, and as the 
e widely classified, each sheet repre 
senting separate classification ,the, 
es ible reference Kacl 
1s marked with a disti1 
guishing or lhe reports are kept 
together in a flexible leather ring bind 
witl e nal f the subscriber 
im pe 1 gold i1 e bindet 
Ut ourse is also issuing free « 
charg ill b S f Informatio 


\ firm receiving one 


nes¢ mp | desiring inte 
o int 
t iting es manuta 
conomy nt, or conve 
icting business, may fi 
n ming the articl 
‘ } re intormation, and 
t tree ot charge 
4 ] » ] 
‘ & ~ Bo rs¢ ant 
oO ¢ , ssions are a 
é iv be assur 
iased reply 
ial place 
est firms 
‘ 
© the art 
r ( enquiring 
; ; 
| “ ( be cong 
~ i nas iiTeé 
} ; ? ] 
) I a 
(OM I ma 
ve rept! 
i d > we 
1 ’ 
i a 
: ' 
oo | YO car 
" ou | 
~ TI Si ¢ ( aoest 
= / TT 
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The Marvelous Success 


‘U/rilerpress 





Illustration- 





machine 
and 
operator 
he Facts: 
$ ue to a ° 
‘ i ting minus the earmarks of the ‘circular 
AT It prod k i job printing press ata saving of from \ 
rey a ' +) ~ hor i of work to be done 
TA ‘ ‘ 
[A < DUTY 
HAT every ymplex featur t is been dispensed with 
rHAT 
; - 1 >» doahe ‘ the best seller of any specialty they ever 
, thers 
rk on request 


The Writerpress Company 
510 White Bldg., Buffalo, N. Y. 










velop and manufacture high 
under 





per ialtie: 





hment 


The 
Taft- 
Pierce Man- 
ufacturing Co. 


Woonsocket, Rhode Island, U. S. A 
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“Visible Typewriters 


are Growing Constantly in Greater Demand 


We have been successful in securing a LARGE 
STOCK of “VISIBLE” WRITERS including 


OLIVERS 
2 S L. C. SMITHS 
“=, UNDERWOODS 


&c, $$$ 








We have also an Immense Stock of No. 6 Remington's and 
the old Standard Machines at specially low prices and can fill 
—=== = DEALERS ORDERS 


from the most Desirable Stock of Typewriters ever offered 


Write For Lists and Prices 


TYPEWRITER EMPORIUM 
Established 1892 92-94 LAKE STREET, CHICAGO. r. V. OLAESE 


, \ lslaess, whose likeness appears 
het \lr. Blaess carried off tl 
honors of the mtest an 


handsome signet ring given “ Ma 
. . EN SDERF ER ager Ritter to the salesman turning in 
RB i Pa the largest number of sales 
Ty J e€ ters RECEIVER APPOINTED FOR 


WILLIAMS TYPEWRITER CO. 
























































res on request of the Ousator te! 
Visible Ciemaar ck Cedee. dis Semorina 
Writing Court of New Haven recently 1 
ludg \\ » Down 
: Will Ms | it ( 
Light -hpageenanntte! fea 
Action at $400,000, but tl 
Valuab patent T oh 
Interchange- gas “4 
able Type ly a friend] 
Back- Se ee ee 
Spacer WV. EL g Andre 
NEW No. 8 MODEL ideiadlie ‘thnk While cama’ ace: 
Equipped with DECIMAL TABULATOR for which no charge is made ut i tl nib] 
\! Iw O1 
SEND FOR CATAIT ’ THIRTY-TW ( Qt 
The Blickensderfer Mfe. Co. ||) p< 
ta 
STAMFORD, CONN. 
| an who is in the rig 
I go angry 




















THE KEEN EDGE OF COMPE- 
TITION. 
littl ‘ TET tw lo 
T1¢ lady 
l cur 
oO gathe 
1g < y the 
el c ladison a 
is 
\s \ d to in 
eT vo ( Vig isi 
( Teams coming 
egan piling 
( | another, the sidewalks 
al 9 with peopl 
ani oon traffic was blocked 11 
all « ns 
Finally, a policeman forced his way 
thro the crowd and discovered 
vi in seated in the middle 
the writing machin¢ 
Hy ping his face witl 
a ha of what appeared to be 
long ( rs ot a crimson 
red or ribbon ach time hi 
drew ind % s his face anothe 
fresh geht red streak marked its 
path thr vded cl er s 
and more edly over him 
y ind-he: ifhcer quickly 
note alarm} aks of red and 
he st ed qui ind sympath 
al l 
He W hut Bleedin’ 
leath e Ci l and gently tried to 
lace hand under the chin of the 
bj veneral interest and to rais¢ 
im 
y the crowd continued to 
STOW youn man looked up 
Ph picked up the typ 
wt hich he clasped conspicuou 
ly him, while he held the hand 
ful h the other and 
ed air earnestly 
ot auditor 
numbered several hundred, 
| ‘ 
tic friends 
ni the ki 
Oo Woodwag t 
This — ribl 
yoan un 
hamed 
leat, VV 
ndelible 
( W: 
Tye T ee 
li i 
yé <4 
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Wherever There is a Type- 
writer in Use in Your City 


There Should be an Edison 
Business Phonograph. 


The two belong together, are part of 
the same system—a system that saves 
the time of the dict: ator and the time of 
his stenographer; that increases the out- 
put of business letters, reduces the cost 
of letter-writing, promotes accuracy in 
the letters themselves and benefits office 
work in many other ways. 


We want reliable dealers in all cities 
not now covered to introduce Edison 
Business Phonographs where they are 
not now known, understood and appre- 
ciated and to increase the equipment of 
houses now using them. 


A demonstration will convince any 
business man of their usefulness because 
they actually save time and money on 
any kind of dictation in any office. 


If you are the man to take on this 
proposition, write for full information. 


We are ap] every day; the discounts 


are most liberal f you are interested do not 
up with us. 


Edison Business Senne Co. 


PF ter 


205 Lakeside Avenue Orange, N. J. 


Headquarters for Great Britain and Euroy Headquarters for other foreign countries 
NATIONAL PHONOGRAPH COMPANY, | NATIONAL PHONOGRAPH COMPANY. 


Victoria Road Foreign Department, 
Willesden, London, \. W. England 10 Fifth Avenue, New York City 
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Speed Contest. 


Typewriter 




















: ; Next International Event 
Present Professional Record, 87 Words per Minute Bussiness S-ow, New York, October 1909 
; 5 FRITZ New York | First Night. |. AmateurContest.—Gold and S Meda 
enw — green | 2. Students’ Contest Silver and Bronze Medal 
c hampion Typist of the world and holder of Silver Trophy 3 Preliminary Profesional Contest. 
. | Second Night | Championship Cup Con a! 
Present Amateur Record, 75 Words per Minute Championship of the World Cup and Gold Meda 
| y 2. “Surpnze ¢ test 
| Held by Mr.L.H. Coombes Toronto, Canada " | wr ~— . ents 








Many entries have already been filed. Others intending to enter should send in their names at once as preferred positions on the stage 
will be given only in the order of the entries. 
Rules and Regulations words will be deducted from o Prizes ti roy 
for the number written to t vin I: 
International Typewriting Striking wrong lette: m Spree | ive 3 
tor the world championship tropl 
Contest. Failure to space between words : 
AQle 1s iereqd proression = t are 
For Speed and Accuracy and the (mission rf vord avhe nee ; appt 


Championship of the World, Piling letters at end of line, or els« omd 


Held Annually at the where A eaten a ree Phirt rewens 
Business Show, New York Failure to commence line at starting er ver Pet ee l 
Under the Management of a ae \ O tro la 1 
“OFFICE APPLIANCES,” OE AO EG Pig as va teal 
ae Se ee = ; ’ udges \ \imba rman 


Assisted by paragraphing, capitalization, et R. A. Kells, Franklin P. Pratt s 
PROF. J. N. KIMBELL, Inclined margin, caused by improp | orsline Mi 1 ? ™ | 
1358 Broadway, New York, r insertion of pape: energy Ee age ae 
Stenographic Expert and Associate Faulty use of shift-ke\ Newer Vosk Commercial $ 
Editor of the Phonographic World. wiles eenentn ot tholtos 














v 
bray ne eha ' 
Rules Governing All Contests. tI me wor! A CHALLENGE 
Only such attachments mav be us: he writing In . 7 the typewriter tn 
” ~~ 
upon any machine as are described i aces long 
the catalogue issued by the maker « \ll writing s \ ADIS f 
that machine, and which are on pub n paper nishe 1) 
lic sale at the time of the ontest N ment » 
i 
special attachment made solely for us lhe operators writing rré t] 
in contests will he allowed oreatest numbet or w yrds 11) the o el 
the management will provide tl ime. atter penalties have been d ict : : 
best possible light for all parts of the ed. will be declared winners 
Stage and no special livhts provide 7 x “ 
by operalors o1 machine manutactu The Contests. 
ers will be allowed I S es 
‘ | T 1? ~ 1) { 
\ plan ol positions «yt tive Stag ~ : AH 
he given to each contestant tron oe - ia did cr a — 
which he will be required to select 4 all nites VO lad ‘ : ” . _ . nie aiiinitn a 
' rt ti, ther instruction than that _ 2 SOME MORE “BAER FACTS 
position and retain same is per adi ag : s - 5 ; . : 
| | il ~ ak il I | ‘ | ‘ ial 1] Issl (>T , I 
gram—positions being selected in 
der of entry 1c Mla ; , 
( ertificates tro S - o < 
lables, chairs and paper will be fur ne he gtapiaiage wage 
nished by the management, but 
contestant may turnish his table at _ 
chair if desired . — ' = — o 
‘ e trance Te » —y~ 
Machines must be furnished by 
testants Surpris | ontest let . <i MS pe 
Contestants mav use the machine : — s&s , : 2 \ 
their choice sa taper 46ers ws ( 
In the event of a break Vn of 1 nated in hi ; 
chine, another may be substituted er Sa ae a ad 
Contents will begin prom lv at & 1) : , . . - 
, a rroressiona “nat ) 
p. m m the evening lesignat i? Ope a 
the stage wi be clear ut 7 45 trophy ilu S 
allow an opportunity for preliminat | 
Virne ind ; 
practice Ome, \ppliances _— , , , ' : 
All entre must be in not iter t ntil ti next nrofeccor ] : . . ‘ ; ci i 
12 oclock noon. on the dav thre ry . , s 
Preliminary vent , wile 
test takes plac 
ec ne : c , cw 
Paragraphing mav be done wit! il On. First ten at entitled 1 —o ~ t grow 
indentation of five or ten spaces but for the final contest Fntrat ; ¢ y \ 
must be uniform throughout the work Final event Oy; hour as 


For every error named below. fiv trom manuscript. vari 
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Makes Demonstrations By Auto 
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By using not only the Gardner Ball 
Searing in the Typebar joints, but 
also ball bearings for the Carriage 
and Segment of the NEw MODEL 


L.¢. Smith & Bros., Typewriter 


all important frictional points 

have been made Anii-Frictional 
Instead of a bearing, whose every move- 
ment does just that much to destroy its ad- 
justment, each vital wearing point of the 
L.C. SMITH & BROS. TYPEWRITER has 
the kind of bearing which tens of thousands 
of vibrations will cause to work smoother, if 
that were possible, than when first put to- 
gether. 


WHICH APPEALS TO YOU 
AS A TYPEWRITER BUYER? 


Send for Ulustrated Book 


L. C. Smith & Bros. Typewriter Co. 
SYRACUSE, N. Y., U.S. A. 


Branches in all Large Cities. 


Head 
Office for 


Europe 















Asia and 
Africa 


19 Queen 


Victoria 
Street All 
London, eect te hs ao the 
E. ¢ wpe 1 oS4440's writing 
- ALWAYS 
in sight 





PRATT 


iny shape 

Send for 
{ree sample 

100 mailed 
to any Unit- 
ed States ad- 


dress on re- 


of @ 





cent 


F. PRATT MFG. CO., 17 Point St., Providence, R. 1. 
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@ What Kind of Man is it Who 
is Willing to do Work by Hand 
that can Better be Done by Ma- 
chinery? 

q If you ha. e evel 


dred addre SSes OT 


written a hur 
More uy 
or perhaps type writer, you will 
easily convinced of the advant 
of the 


Addressograp 


“ : 
-” Om 
™ ih 
" = 
" wy 
"ms 
e- 
ee 





It prints typewritten addr 


the rate of LM in twenrt mint te 


q In iddit I t Tere ! qua 
the Addre yvraph | ill the ad 
tae of i ‘ mplete (ard Ince . \ 
know the value of i Card It lex 


iny ist t 1 Tr Tle t KCeCT) 


date 
@ The sole cost of peratineg t 
ADDRESSOGRAPH 


ind keeping th to-date 
value of an office bo time 

q The use ol the \ddre i] 
infinite in number Envelope 
ments, bills, checks. notice time 
cards, voucher nav sheet 
tags, laundry sli alesmen 
lector ite et i rl 

and inaie 1 

¢ here in Addre | 

‘ pec i \ ( < ( 


matter what t 








Addressograph Company 


234 W. Van Buren St., CHICAGO, ILL. 
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What the Salesman Must Have 
By Bernard Brady 


© LIN]! f effor ( s fe 
succeSS any ss Dp han 
thorough ibs ite painstaking 
concentration Phe lf 1 s the 
whole failure I don’t mea it be 
cause laft chases a_ celluloi pill 
iround a golf course and therein finds 
amusement and reduces his waist line 
he will be less a success as l’resident 
of the United States but | do mean 
that when Taft, the President. is on the 
Presidential job, he isn't thinking volt 
he’s thinking tariff, trusts. treaties. 
or whatever the importar mal 
opic may be He is all ’ Vhen 
he plavs golf he thinks golf—throws 
300 pounds of energy and enthusiasm 
right into it 
‘Whatever thou Oest I thy 
might Old advice that; but ther 
ire several things ib t st Ss 
id proverbs that we n erns st 
by nning to dig 1m al ‘ it to 
ur own advantage |) ill) 
thy might lf | were prea I'd 


l'd make some raw places, too. where 
| rubbed it into some of the smug and 


satished congregation 


dence man “does (evervbodyv) with al] 
his might Preachers ought to preach 
with all their might; Christian work 
ers ought to work with all their might: 
business men ought to sell goods and 


keep store that wav: salesmen to sell 


with might and main: lawvers. to 
argue; doctors to study. compare and 
observe When the professional gam 
bler works at his calling he vambles to 
Win he 1s absorbed 1 thre Oo" and 
in his antagonist: beneath a quiet po 


exterior he has the vatchtulness 


and concentration of tiger ga ng 
lor a spring upon his ictin he 
gratter grafts with his whole mind and 
heart—he has to. or he wou miss his 
“slice” and be criminally in estigated 
besides If every mal n business ane 
professional life. every worker in 
whatever legitimate « neg 11S 
strength into his w d 
be so much done a SO1 re 
t e he done ft] 
ee , <a 

Wi be nen | 

t one bound 

Enthusiasm an Essential Feature. 

( dove ' n S 

\ l iT tch 1 es . 
ses than vou can w - 

’ ry aho ‘ C 
philosophy \\ 
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Years ago every salesman had 


work « his own selling “dope” and 
ret e knew of the game from 
experi but now when you hire out 
{0 an insurance company or a cash 
register concern or any one of many 
other big terprises you find yourself 
going to s¢ hool again Che men who 


have gone before you have collated 


their expergnce; all the arguments 
have be made mats thousands of 
times before; all tl objections hay 

been al swered What you do is to 
hll your 1 witl proposition, 
with your work; you are drilled until 
you pass—then they try you out. If 
you | le concentration, the vim, 
the courtesy and the persistency, plus 
what \ e learned, you make good 

] + ' 


\bout three months ago a man got 


ff the train at the Union depot in Chi 
cago. He came up town, rented an 
ofiice, unpacked a grip and started out 
o sella hine for office use It was 
a good machine, but only big houses 
ould use it to advantag He hired a 
salesmal ind went ul himself. After 
hree or four days’ work, there were ne 
wrders | the lanager and thi 
salesman got together at the hotel and 
began demonstrating selling talk and 
studying their machine, its economies, 
all about it, point by point. They rea 
soned and argued out the whole propo 
S developed it, systematized and 
unified their knowledge and sold ma 
-hines to each other back and forth un 
til they were lettet pe rfect. It took 
several sessions to work the arguments 
ut and answer all objections—it was 
a grind—but it paid Now both gen 
tlemen are selling machines every week 
and keeping their factory busy. 

Knowledge, concentration and en- | 
thusiasm do the big rk of the world, | 
ot part of the tim all the time 


BURROUGHS’ OPPORTUNITY. 


The Silent Partner, a well-known 
house organ published in Cleveland, 
in a recent article on the possibilities 
that lie in everv job for the ambitious 
man, referred to William Seward But 

ughs as ows 

Ever since there have been book 
eepers and additions to make errors 
in, trial balances | e made them all 
sig ew idding without 
! lety-nine pr 
Ct se bp epers Since 
be e fora 
roughs, a tired 
~ in ge 
e ( d only fir 
‘ v of a 
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QuALIT}» 


Capinet? 


B-M lis 
Wi 

B-M O 
\\ 


How to Get the 
Best-Selling Line 
of Office Furniture 


These are Exclusive 


B-M Features 


her dealers in your town 


Browne - Morse Company 


103 Hovey Street - 
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& %e . + @ 
&» 2 
Com “4, “te, & 















italog and ‘‘Special Proposition to 





nd, to get ‘‘pushers,’’ we hold out 


he ordinary run of office furniture, 
i, for dealers, we figure a very liberal 


because of its many superiorities. 


id of attaching and fastening sections 
in be attached in less than one-half 
added and locked in less than five 
n be added and locked in less than 


ire never stick. because each drawer 


QuALIT}. 






Caginet? 






B-M Quality Office Furniture is made 
in appearance, 1s superior to most 
furniture—and you can see how tle 
| compete successfully with anything 









‘ anyone to take our ‘‘say-so’’ about 
Othce Furniture, however 






iragents to install B-M Quality Office 
any reputable house for ten (10) 
ind—if the user is not then satisfied, 
de for the use of the furniture. 










proposition and terms 


atalog, 





Furniture produces profit for 






pusher,’’ we want you and will 
while to want us. Address 












MUSKEGON, MICHIGAN 














CARBON PAPER AND RIBBON 


MACHINERY 


Hard Finish Carbon Machinery 


15 years’ experier 


JOHN WALDRON COMPANY 


NEW BRUNSWICK, NEW JERSEY 








HEADQUARTERS FOR 





Typewriter Ribbons, Typewriter Paper, . 
Carbon Paper, for all uses, 


manufacture the best line.of TYPEWRITER 
SUPPLIES on the market. 


THE 8S. T. SMITH COMPANY 
arclay St., New York City. Tel, 5922 Barclay. 


Please send for our Catalogue and samples of Mani- 
fold, Typewriter Linen and Carbon Papers: also 


} 
Price Lists of same. DISCOUNTS TO THE TRADE 
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ADD SELLING IS MAIN 
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END OF tomatic forces; tl ther is a probl 


or 
BUSINESS. human nature lanufacturing is 10 ; ; ve 
recent speech before thi \d per cent of the business selli o ) St< es 
craft Club of Detroit, Hugh Chal The essences f the sale is. the rnishine incet 
mers, former general manager ot hanging of the customers mind to _t ied 
the National Cash Register Company make it agree with yours Che sale : i ' hs sai : 
and now president of a Detroit auto does not take place tl o he excel sai . 
mobile manufacturing company, made e of tl bookkeep ster . ea te 3 
some telling points on the importance: the office. nor through tl norover ~ 
of salesmanship \mone other thi lachinery 
Hie sale lh s1ICCce ( j . < LIS =s 
| ery ad is a sale sman \ rt end depends r ner oft sa cn : 
ing is salesmanship plus’ pub t . mploves, t { f con evised is ‘] 
\clvertising and salesmans incl the places 
merely educational torces 1 he st mon they pre ong r¢ 
teach the peopl Lo believe etailes applicats - en nt 
goods such as used bv. son t rations | \me 
Lhe manutacturing is not 111) ire useless < S 
ened 1 the busine SS the SClLiIIng 1s ( Cl h re 1 ‘ ec: st ( aL ] ] ipa ) 1 
Cn a matter of machinerv and ilready failed in some e; tail itive wo s 





















Hlichigar 
ORGANIZA T iQGrn } 
Hrderwood Typewriter Co. 


‘) . . . - Don . 
Miriners of Mest ItIde I $1000" contesl, ending Dece Mes, 1008. 
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na - ns a a i 
~ WILL MANAGE COLUMBUS 
7 open A Few Fi the E f Mul 
} ~ 
" C. Meieaene. ‘ie on halts e igures on the Economy oO ul 
tool large of the Columbus, O., of 
ze fice of the Underwood Typewrite: ti h p 4 ti { M Iti h U 
Company Is a typewriter man ot igrap rin ing or u igrap sers 
some years experience, having gon 
through t he selling end ot the busi . —_ ; 
, Name of Firm Kind of Form Printer’s Charge | Multigraph Cost | Multigraph Saving 
ness from primer graduation an 
lal having stood among the leaders in Sabine Lumber Company 
eat ta RH? the gg tp Kencee chy Me pricetiss (93-30 per MI$1.50 per M$1.80 per M 
u Mr. McBravne began as a salesmat Georgia Car Company é 6 sé 
, = ul . Atlanta, Ga. Requisition Bl ank 2.25 1.00 1.25 
Frances E. Lester Company ‘ sé ee 
Mesilla Park, N. . ; Order Blank 3.20 : 2.00 1.20 
Chas. R. Ball | sé sé sé 
'p Shreveport, La. Letterhead 2.00 85 1.15 
111 Rose & Company 2) sé s“ sé 
e Chicago, Ill. Application Blank 2.00 1.10 90 
— Shumate Razor Company se sé 
) “St. Louis, Mo. Post Card i 58 55 
The above cited examples are but a few of hundreds that we 
might give to prove the actual economy of Multigraph printing. 
The Multigraph will easily save from 25% to 75% over job print- 
ers” charge S 
Outside the initial cost of the electrotype (which may be used 
over and over again) a job of Multigraph printing is done at the 
bare cost of the papel ink and an office boy's time. Yet the 
does more than turn out office printing at half printers’ charges. 
It also produces personally typewritten form letters that cannot 
for the smith Fremies 8 ose be distinguished from the work of a regular high grade typewriter, 
Company ten vears ago Michigan , , , Pas - re er , 
r aps dnc | ee ee ri ee and at a speed equal to the production of a hundred typewriters. 
e remained in that position tor ire< i 2 
years, when he resigned to accept a LET US SEND YOU SAMPLES 
position as city salesman fot the l n of forms printed on the Gammeter Multigraph together with a Multigraphed type- 
derwood typewriter sll Detroit. This written letter addressed to you personally. Simply send us your name, the 
machine was then handled in that cit) name of your firm, and the position you occupy. We will also send descriptive _ ~~ ) 
by Rex Bb. Clark & Co., as agents ; : ‘ 
“4 \ a — | 7. : bois booklet or catalogue. ~ 4 loi 
Ares ears lat he agency was THE AMERICAN MULTI- Maltigrapb 
change na branch office un GRAPH SALES CO. Sales Company 
x ) 1804 Case Avenue, 1804 Case Ave., | 
ie Mage of \W | \it Cleveland, Ohio. Cleveland, Ohio. 
h rT ‘ }?y 1 nT 11 ] uropea selling 
es ; le Bri e continued sell Eur yond ~ Please give me esti 
ing thi nderwood as a salesman {fo1 Tho fatemmaiienel mates for printing the 
+] Detroit branch for ¢ ae ess Multigraph attached forms on the 
ah : Palle O years, au Company, Multigraph, and also send 
2 ne 1 cord fo 79 Queer me Multigraph typewritten 
1 St /etter and Multigraph Catalog 
Sel ~ ( » a mon Londor | 
thar sale n Michiga E.¢ Nami - 
Ie C o nf ¢ { le Positiot | 
‘ | i +. aaa a 7] 1} Petes ( Firn ose | 
a - Pig ees aA wmaiin tite Write Address on the Margin Below. 
manager of the branch office in that 
l | ( id i1 en\ ibl — 
: siness of the New Ha THINK OF YOUR TELEPHONE | 
on . nis mé Isn’t it a nt nce t ft it around? 
. \1 By ISIN ; 
7 A | experience ' Telephone 
manag he ( s branch Phone-Eze Bracket 
the od doubt on ~» errs swe time . nconven- 
: ~~ Y 1 1 A : : 
t e rs; ly > ence 6 different st to mee 
: : :, PERFECT ,~ Send for 
BALANCE \S 
>. 
| Seely Office Appliance 
| : , ting pean Company 
we : oe ( 95 Liberty St., NEW YORK CITY 
}yy tacts 
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Making the Triumph Typewriter 


New Machine Being Made at Old Sholes Plant 























Hk accompanying illustrations tures embodied in | pewrite 
show the new Model No. 4 of are included in the Triumph ti n the globe 
the Triumph visible typewriter, The Place of Manufacture. lized in the cons 
made by the Triumph Visible Lype« R le j 
writer Company at Kenosha, Wis., ‘he company is now carrying on he company will s 
and views at the plant where the ma ts manulacturing Operations in the tion to make a bid 
chine is being made — pean ai Nenosha—a plant lt already has of thces 
Chis machine has been on the mat which Is admirably equipped tor the t Park Row Building \ 
ket about three years and has attain purpose [he illustrations presente:! City. Offices have not yet n Of 
' herewith will supply some idea of the , 
factory and of the various depart OS 
ments in which the manutacture of the 
ditterent parts of this machine is car > 
ried on Plans are now under con- ee 
sideration to secure a suitably Fiz ots SIT) 
equipped plant in the East, where, 4 5 
later on, it is proposed to manufacture = 
these machines. 
\ll typewriter men familiar with 7 
manufacturing processes will recog- 
nize the advantages of having a we! | ; 
equipped plant in which to start the y 2 


manutacture of such an exact piece of 
mechanism as a typewriter necessarily 





must be to achieve success, and the 
Triumph Visible Typewriter Company 
is therefore to be congratulated on 





STOCK ROOM WHERE PARTS ARE STORED 


























NEW mUweEec TKIUMPH NO. 4 ; ee 

some popularity abroad. With the ad its initial good een 7 ed in Chicago, for it is the expect 
vent of the new Model No. 4 the [he company makes a _ its OWN of the company to handle the westert 
manufacturers expect to make a place Parts, even to the type and the screws, trade at least for the 1mm e futu ré 
for the machine on the domestic mat and is equipped to make special key trom WKenosha. If the demand for ma 
ket. boards for foreign languages Mi chines shall increas. 

Francis J. L. Dorl and associates orl states, indeed, that his machin his associates hope it iwencies 
control the company making this ma will be established in + s cities 
chine and have entire charge of its ntrv as « A 
construction and marketing. lr. Dorl ' me ti 
claims for his new model a number of e gentlemet 
features which. lhe believes, should | Visible Pyvy ( 
commend it to the consideration of , f considera 
typewriter users \mong the advan ns 
tages he claims for this new type +t ; 
writer are visible writing, elegance of he i. 
construction and finish, wide carriage, ( sf = S 2 ; 
removable platen, universal keyboard, t 
single shift and eight extra characters " 

Ss associates re £ 


He also states that the ordinary tea 

















CONSTRUCTION AND ASSEMBLY ROOM 


MACHINERY ROOM VAULT FOR FINE TOOLS ‘ND DIES 

















1 NCE he home ma 

e is ice like the 
~ s fo ; sales, p1 

eres energy a ness for ne 
de\ S icilit: og W f the 
offi 


STICK TO ONE BUSINESS. 


How much do you know about on 
business ()r, do vou know something 
about lozen lines of business? 

The sooner vou st | TO Ove business 
through thick and thin, and learn ey 
ervthing s rbot t. th 
soone Vol é ] top 

D be 1 e hundreds of 
young men who work at a new job 
each month or so d change their 
minds about their life work many times 
a veal 

Never be tempted to seek another 

; . : | 7 441 
iob just because vou can make a littl 








Opened 
or 
Closed 
ina 

Flash 


The Queen is the Most Satisfactory 
Typewriter Desk for any price. 


+ 1 ++ » &t - + + 
1r¢ We ( Cl VUTCATESL Cl 


tage of it are getting remarkable results. 


We Want One Dealer Only In Each City. 


t Ts ws T t TeTTirToO;s' Cot 


1 
144 +} nti 


e e 





We take the risk—do 50 per cent of 









Marysville Line. 


We can help you make more money. 


THE MARYSVILLE CABINET CO., wvsevsvitue, “ono 
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ney at it. This is the poorest water, and then the well is made for- 
sible policy lhe most money will ever. 
\ Concentrate your energy on_ one 
. master vour businese—not | isiness. Don’t tire of it—there is no 
lt is better 44 ene Gee usiness on earth which hasn't a lot of 
: geek lrudgery in it. Stick to one business 
a aa ; | you'll win.—The Macey Monthly. 
~ é 1] iTs i i 
_ ‘Most people succeed not because of 
. rains, but because they are workers. 
Seu St ace Work never kills, but worry does. En- 
ng to understand tl thusiasm is the white heat which melts 
ss or to draw your pay hi bstacles. The enthusiastic man tack- 
ev you earn when learning a bus les the hard things first. The first task 
is a trifle compared with the train for the modern business man should 
[raining will earn’ dividends f be to sum up and organize himself.” 
iny years after your weekly pay — 
Ss spent \leasure up to every opportunity 
can’ ¢ a well by making a lot that comes to you. 
l eC 0 es ina OZ place s —---__ — -- — 
Vo o keep ot ro lown Stimulants, like bees, won't hurt a 
ne ce un \ stril man who leaves them alone. 











the work and divide the 
profit with the dealer. 


We are conducting the 
tising Cal ign to the public ever conducted for 
ter desk. W 


most successful adver- 


- offering a thirty days’ 
We stand all risk 


There 1S no 


lealers 
fied customers. 


extr eX] ae. t] dealer We send you the 


ke a friend for vour store. 


MARYS 


Furni 


Desks. Chairs, T 
Those who take advan- 


Write today for full particulars of our plan 






Fourth and Plum Sts. 
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A Market 
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for American Devices 
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[ierrroriAt Nort Much to our 1 
al errors occurred in the translation of Mr 
Stein’s previous article, published in our Janu 
ary issue. In his letter accompanying the pres 
ent article, he notes two of the errors and we 
hasten to correct them In the third para 
graph of the second column on page 40 the 
translator made the author say, “Finally, one 
of the chief drawbacks is the lack of a spirit 
of enthusiasm.” This should have read 
the lack of a spirit of enterprise.” 

Ihe second error is rather more embarrass 
ing, for near the bottom of the same column, 
same page, the words “addressing machine’ 
should be ibstituted tor “adding machin 
While there is no market for addressing m 
chines in Russia, there are adding machines u 
ise, therefore we regret very much that we 
made the author appear to state something at 
variance with the tacts. | 


HEREBY fulfill the promise given 

in my first article (“The Situation 

in Russia,” January issue of Of 
hee Appliances) to explain, how—in 
Russia—business in our line may be 
improved and effectively enlivened. In 
my first article | have enumerated 
our shortcomings; now I shall try to 
point out the remedies for same We 
lack a sufhcient number of experts to 
cover the vast expanse of our country 


ther 


and elore steps must necessarily, 
be taken to secure them 
founding a trade-school would be non 
sensical. We should neither have pu 


teachers for such an in 


lo think ot 


pils, nor vet 
stitution: the time for it, therefore, has 


not vet arrived lor the present we 


must trv to amelorate the conditions 
and to fill our want in some other way, 
and according to my opinion, the eas 
iest and most practical way to increas 
the number of experts (operators) in 
Russia would be to publish, as soon as 
possible, a Russian trade journal 
hus, the few experts, now sparsely 
scattered all over Russia may be united 
and enabled more effectively to prop 
agate our interest and to communicat« 
the knowledge already 
them to the immense number of in 


possessed bv 


terested parties. 

What an expert in our line must 
needs know, every salesman in other 
realms of the globe does know, but in 
parts even the salesmen in 
journals constantly find 


foreign 
their trade 
hints to further enlarge the scope 
their understanding and thus to com 
plete their education. But our sales 
men! What they know of their busi 
ness is so insignificant that the suc 


ot 


cesses achieved so far must be ascribed 


exclusively to the existing demand 
The Russian salesman thinks himselt 
sufficiently equipped if he has a super 
heal knowledge of his own machine 
It is but too obvious that with agents 


BY N. J. STEIN, MOSCOW, RUSSIA 


like these it is impossible to bring 
about a considerable increase in the 
demand Most salesmen probably 
would be willing to read foreign trade 
journals, but their linguistic ability 1s 
generally limited, and even linguists 
have difficulty in making out the mean 
ing of technical expressions in a 
foreign language. Therefore only a 
trade journal in their own language 
can help them. A Russian trade jour 
nal would not only be a valuable aid 
to the salesmen, but would also bind 
the Russian typewriter-operators, the 
typists, to our cause, by widening their 
scope of view and their 
knowledge; in this manner enthusiasm 
will be spread and new followers will 


increasing 


be won, and thus a crop of gifted ones 
may be raised, from among whom the 
ranks of the 
fully be strengthened 
When | published my 


| pointed 


salesmen mav_ success 
“Manual of 
lypewriting ut the neces 
sity for a Russian trade journal, and I 
ippealed to the Russian typists to send 
me their own and their friends’ ad 


lresses, also articles and statistical ma 


terial beneficial to the cause. | prom- 
sed to send each buver of my “Man 
ial” free of charge a copy of the first 
ssue of the “Typists’ Library,” which 

[| intend to publish, and the program 
f which | have laid out as tollows 


(1.) Articles referring to machines in 
uur line and their use 
(2.) Mention of new inventions and 
appliances, especially those of Ameri 
‘an origin 

(3.) Practical 


hints regarding the 
yperation and care of such machines 


(4.) Typewriting in connection with 
stenography 

(5) Review of the trade press and ot 
books pertaining to the trade 

(7.) Queries and answers from the 
typists’ world 

The reader will note 
intention to make the contents of the 
pamphlets as varied and as interesting 
as the purpose requires; they should 
serve as a connecting link between the 
scattered typists, and at the 


that it is my 


widely 
publishers’ a great mass of most valu 
able material would soon accumulate, 
which would benefit on the one hand 
the Russian typists. on the other the 
manufacturers and dealers 

But, there is a “but” 

l am enthusiastic for our cause and 
have not been deterred by the neces- 
sity of large material sacrifice when 
I—the first to do so in Russia, and 


without any assistance worth men 


tioning from those whose self interest 





should have caused them to act other 


wise—began te publish my manual and 
other matters pertaining to the trad 
(he Russian dealers’ position toward 
my labors before and since the publi 
cation is characteristic of them; but 
| shall continue my labors undeterred 
trving to raise the Russian 


level of knowledge regarding thei 


trade by publishing a Russian trade 


‘ 


journal, but—it is a well known fac 
that a trade journal can not exist sole 
ly on its income from su 
this holds true in Russia more than 


publi 


bseriptions 


anywhere else, for there th 
educated tron thr very 
publication 


must he 


ground Ihe herefore. 

must rely on an income from the ad 

department from the begin 
I 


\ er? Sing 
~ 


ning; it can become an educational ta 
tor only after the support on the part 
f interested advertisers has becon 
an assured fact. Such a support woul 
enable the publisher to distribute a 
larg number of copies grat usly 
measure that will prove necessary 1 
rder to disseminate I age al 
thus to awaken interest where such as 
vet 1s not evident \ trade journal, tut 
nished at a low pric rr tree of at 
hnarge whatever wi ‘ inte! 
vhere the same for ( nt S 
ormant: thus a demat mode 
fice appliances will be ted, at 
the advertisers will be 1 
lredtold for all expenses tl may 
have incurred 

For this reason I[ urg \mericat 
manutacturers and importers to su 
port mv undertakings as iS pos 
sible to send in at once their a 
tising matter for the first pamphlet of 
my “Library.” Eventually articles 
he subjects mentioned under and 2) 

my program, accompanied by « 
planatory cuts, will—within reasonal 
limits—be gladly accepte Vl wh 
t may concern, | ask to beat 
following points 

[I do not intend—at least not for 
the present—to reap any material bens 
fits | only wish to be reimbursed f: 
he amount it will cost to make 
~ art 

s reason | ive ( 

( sing rate very low 

In order to save time—as would 
ike at least a month to get l 


communication—I have authorized th 
oa fice \ppl al es’ I 
acquaint inquirers with my terms 


The first pamphlet will, withou 


ird to the amount of advertising pa 


publishers of 


typists’ 











Oa i 
1 

1 mie 
npstactk 

cause 

Vo Vl 
1 

who 
ers; 


\ ratuitous 
ivers my “Manual, 
ring t ito the hands 

ed parties who can be ré 
prospect buyers of mort 
1 other appliances. Could 

1 more promising clientel 
issian consumer has not yet 
with advertisements, and 
e, exert on him their full 

! tunately Russian im 
e not as vet made prope 
ywer possessed by printers’ 
ugh they advertise now and 
ne of the daily papers—the 
ertisements appearing in 
pvious be lear as 


lng at the same time thr 
ext | heretore 
[ron le s hot 
ds on efforts, Messrs 
S ani I irters, to con 
marke \ e me the Op 
t dev vself entirely 
ch | e served for a 
ears Lc ot yré€a 
ible vote to this 
im energy, an 
vhat pert may do 
sami ( illy 1) 
IR ISS. Ons 
t¢ hr 
) impro yusiness cond! 
Xussia it Is necessary to 
vledge of the trade by trad 
the Russian language and 
iturs ach the great 
numb nust be dis 
gt . nd partly 
rices 
4k projected bv 
tentionally not been given 
periodical, but will ap 
e to him in the form ot 
it the Russian public may 
stomed to trade literaturt 
oe compelled to subscribe 
le most copies of which 
ably be laid aside unread 
( me I am convinced that 
ets will successfully pave 
gular periodical trade 
5! emands 
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7 t é lest Tire 
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MAKE IT PAY! 


THERE’S BIG MONEY IN THE RIBBON 
AND CARBON BUSINESS IF 


YOU SELL THE 


WORLD »» TUXEDO 


BRANDS 
Se AIO ANIA 
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NOW IS THE TIMI 
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The INTERNATIONAL CARBON PAPER (0. 


241 Center Street 


H. L. BOCK & CO., Western Agents, First National Bank Bullding, Chicago, 
C. 0. JOCELYN & CO., 41 So. 15th St., Philadelphia. Distributing Agents for Pennsylvania. 









































1 to start " business in your 
EDO brands soon build up 
their unsurpassed quality; 
| uniform work is always 


ART! WRITE TODAY 


NEW YORK, U.S.A. 























‘Are You Interested in Maps? 


WE MANUFACTURI I VSTALI rH! MAP 
AND TACK SYSTEM A t r 
ts as t , vat f A track of 
Sa Salesmen, A t a, bt 
WE MAKE MAP TACKS AND INDICA Gil 
WE MAKI MAPS | “ ‘ } st 
WE CARRY MAPS 1 
Fort P ket Ww 
d 
M MAPS 
; I 
‘ PI I H ATLASI ? 1 
' for vir 


Maps and Appliances for Maps Our Speciality 
Send for Catalogue and Wholesale Price List 


JOHN W. ILIFF & COMPANY 


225 East Washington Street CASO | 
















TYPEWRITER OIL 


J The world’s best lubricant, for Typewriters, 
Adding Machines and alld ~ 
\ Chemically pure, gumless — colorless. 





Write to-day for free sample and prices. 
MORTON MFG. CO. 
Louisville, Ky., 
U.S.A. 
Export orders giv- 


en careful atten- 
tion. 
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“Factory Grade” 


Typewriter Platens 


FOR THE TRADE ONLY 


The only exclusive platen concern 


AMES & FILSTEAD 


(3 PLANTS) 








1649 Champa St. 


DENVER 


108-110 Duane St. 


NEW YORK 


332 Dearborn St. 


CHICAGO 











TO STATIONERS 


leh te eer 


\ 
~~ 
72 West de 


onowr™ 


at ~oea" 


———— 


discounts to the trade. 


72 West Broadway 
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who handle Typewrit- 
ers or Supplies we want 
to send a sample of our 
RRub-beRR Type 
writer Cover. For al! 
Ma uines. Also for 
Adding Machines, Cash 
Registers, etc. RRub- 
beRR stands for a)! 


that is best in a typewriter cover. Get our prices and 


They will please you 


TYPEWRITER SPECIALTY CO., Inc. 


New York 
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France and Er giand Write t t 

JOSEPH A. RAACH, Pres. 
The Business System Store 


KANSAS CITY, MISSOURI 
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SECTIONAL BOOKCASES 


OFFICE DESKS 
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FILING DEVICES 






Liberal Discounts to 
Dealers 
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GUNN OFFICE DESKS 
GUNN FILING SYSTEMS 
GUNN SECTIONAL BOOKCASES 








Write us for our new Catalogues 


Gunn Furniture Co. 
GRAND RAPIDS, MICH. 
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LEADER FOR YEARS AND. 
MAY AS WELL’ 


LITTLE'S CARBON PAPERS 


I qual ity are represented 
l-known brands 


“Cobweb” “Satin Finish’ ‘Gold Seal” 


, wherever Typewriters are 
ays the same. 


LITTLE’ § “SATIN FINISH” AND “GOLD SEAL” RIBBONS 


t I the highest degree of satisfac- 
t é ider all conditions 
A “LITTLE” AGENCY Is A BIG BUSINESS ASSET 


A. P. LITTLE 


Main Office and Factory 
ROCHESTER, NEW YORK, U. S. A. 


Branch Offic 
NEW YORK, PHILADELPHIA, Pl T TSBL RG, CLEVELAND, 
WASHINGTON, D. C. 
Distributing Oftices: 
For Chicago and the West: 
ROCK Wi L L- BARNES CO., CHICAGO. 
For London and the Continent: Wm. Hoare & Co., 28 Basinghall 
Street, London, E. C. 


For Australia: Stott & Hoare, 426 Collins Street, Melbourne. 
’ rour or at 287 Broadway, 
Rede St., re ur best «¢ juipped office in the 
riter "Des alers, Typewriter 


1 LEADER 
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on our Stand 


IDEAL 
Tubular Stands 


complete the usefulness and conveniencs 
of such office appliances as adding ma- 
chines, typewriters, envelope seal- 
ers, stampers, tetter duplicators, 
coin counting, changing and as- 
sorting machines, taundry mark- 
ers, phonographs, dictation and 
transcribing machines, letter cop- 
lers and other office appliance 
machinery. © 
stronger, lighter, more rigid, and in every 


atrating Stance 








Way superior to any other kind of stand 
for business office use 

9 They are made of « ] n, sea 
less, stee!] tubing ighly fin 1; tri 
mings nickel plated ar t qt ed 
with easy revolving casters, that w not 


mar the floor, or with nickel plated ba 
feet, or rubber tips 

q The typewriting dem 
shown, has a revolving table top, whic 
can be locked in position so as not to re 
volve, permits demonstrator to show al 









sides of machine wit t moving fron 
one position. Every retailer of these de- 
vices should have them on his floor 

g If you are nterested in a stand that 
will increase the va! your product 
send us your specif s and we sha 


be pleased to submit sample with quota- 
tions 

The cuts herewith show but 12 

of the many Styles we make. 

4 Our stands are used by most of t 
principal adding machine manufacturers 
and manufacturers of other business office 
machinery Fourteen exhibitors at the 
Business show displayed their devices on 
our stands 

For further information at 


Fowler - Manson - Sherman 
Cycle Mig. Co. 


Lake and Peoria Sts., Chicago, Ill. 








lypewriter mounted on r Stand 





Typewriter Demon Comptograph Adding Machin« 














TYPEWRITER NEWS—Continued. 

returns 
When 
i that 


ceived they were posted, and electior 

never created more intense excitement 

the final returns were in, it was four 

Salesman Sykes had carried off the 
, 








the da Sykes is to be congratulated 
magnificent volume of yusiness received 
his territory On the morning of the 20th a 
wonderful volume of business was reported by 
Manager Stanley, and he was busy all « 
exhibiting the bulletin board containing 
turns 
The Immaculate Conception ne of 
parochial schools in Buffalo. has 
typewriting department and equipp: 
with Olivers, purchasing ten No model Olivers 
on their initial order 
- 





* 

The America Company of this cit have just 
purchased fifteen new No. 5 model Olivers. ex- 
changing an equal number of n hine of othe 


makes 


rhis change of equipment 


with the Olivers previously ised kes this 

oncern not only one f the larges pewriter 

isers in this section, but also ex: sively Oliver 
. . > 


The February contest between Messrs. Wells 
ind Watson of the Oliver country f e, who 


started in adjoining country territories at 
same time, was exceptionally interesting and 
was won by Mr. Watson Although t is his 


nitial appearance in the typewriter business, 


Mr Watson has conclusively demonstrated that 


is composed of the proper mater 


* 7 . 


S. G. Hurst, proprietor of Hurst's Business 
College of this city has installed ten No. 6 
model Olivers, and intends to tr t straight 
and narrow path as far as typewriter! ire con 
cerned at least in the future 


Calgary, Canada 


It is reported that D. J. Young & Co. have 
ccepted the agency for the Undervy ~ 





writer and the Dictaphone for the province 


writer Company in this city 


n 


q 


. > > 

Mr. Dygert, manager of the Remington Typs 

ther sale of Remingtons to the Garbutt Bu 

ess College, which makes this important school 
n exclusively Remington instit or 

Carthage, Mo. 


Cc. H. Frankenberger, traveling representative 
Niver T Ww 





r the ¢ riter Company, wit head- 
larters li type- 


Mo., is selling more 





writers is ever sold in southwestern 
Missouri He reports all lines of bus 
ness in s condition and prospects for a 
} 


I 


inner vear are good 
Charlotte, N. C 
One of ti most enthusiasti typewriter men 
1 the map is Frank F. Jones, the enterprising 
presentative of the Remington typewriter in 
: . 


this city Mr. Jones is recently published a 
complete typewriter census of the business of 
fices of Charlotte, from whict appears that 
of a total of 466 typewriters in use ;09—or near 
ly two-thirds—are Remington Jones is a hust 
er among hustlers, and no wonde he gets tl 
DuUsInNess 
Chicago. 
Ems yn Typewriter Compar f Illinois; $2 


ting machines 


manufacture typewriters, wr 
: Kern, Maurice 


iterials and appliances; N. A 





Ischuler, L. M. Cahn 
> a 
Chicago office of the Remington Types 
! Company broke several kinds ¢ records 
st month It did the biggest total business 














that it has ever done it established new fig 
res on tl sale of the adding and subtracting 
ittacl I n t sa ft Remingtor 
I ing pewriters I r ngratulates 
Remingtor rganizatior ( igo, and the 
ggress R ngton manag M ] ntor 
t S sple lid success 
. = @ 
L. B. Mur y ute ft Rebuilt T write 
r mmpany as ned the ing f ‘ of the 
Mor rypewrit ( at ¢ Lg¢ He 
2 ssjis ng r re f ‘ t T < 
> > o 
Miss G. V. Lundeen, fort of the 
he ew? ‘ ‘ par is i I DD 
W the Mona pew ( il 
iz = Ss ta r i er m 
le} ‘ t g Miss K. Cart I ¢ 
signed I s depart! net ‘ Mona ¥ j 
ntinues ft = Ww ir i } ’ ? } 
very gra £ 
> . > 
Besides iving a new le « 
ritory E. G. Goldblat < sman fi 
arch Typewriter Compar at Cl igo 
ten his bre Rot (. Goldblatt, t 
ssist hir 


L. B. Wyckoff. manager of the Monarch office 


in C igo, is a pretty busy man these days 
He is a natural hustler and Monarch enthusi 
asm and business tl past few months has 


el 


own an increase that is most pieasing One 


f the difficulties that he has to overcome now 
is to get enough machines to supply the de- 
mands of his salesmer March has beer ne of 
the banner months for the Monarch in ‘ ago 
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THE FLYNN 


COPY HOLDER 
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RETAILS $2.50 
BIG DISCOUNT FOR DEALERS 


neq Flynn -Wilder 


DALLAS, TEXAS 
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“COMPLETUS” CABINETS ha 
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WRITE TODAY — 
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TYPEWRITER NEWS—Continued. 


to break all past records The 


Apr promises 
appeal 


Mona nh makes a nighty strong 





re 
Miss Nellie Harrington, the Monarch speed 
i t the Chicago office, is doing some nice 
demonstrating of the Monarch for special work 
f all ki or that machine. She is 
salesmen in proving that the Mon 
arc! s the machine for any and all kinds < 


NON-FILLING 








E. J. Les formerly salesman for the Mon 
arcl pewriter Compar it Chicago, and now 
manag f Detroit office, visited the execu- 
tive offices mn March 16th in the interests of the 
Mona 
Cincinnati, O. 1.—Most Intensely iet black 
rhe loca fice of the Remington Typewriter records 
Company removed this month to their new . 
quarters 213 East Fourth street Mr. Higt , , 
: p 5 2.—Most brilliant lors through- 


Absolutely 











CONTINUED PROSPERITY AND 
POPULARITY! THAT MEANS 


MERIT! 
U. S. RIBBONS, CARBON PAPERS 


NON-FADING 


OILS, ERASERS AND PENCILS 


We claim our ribbons to excel those of all other manufacture in the following detail: 





tow mingtor ig and the entirs 
offic £g ry much pleased t 
witt I ning j rs, and the sell 
ing f brating w move by break 3.—Most dura 
ng t! t Remington 
* 4.—Non-Drying. 
A fie nade od Typewrite Company are very affected by cold, heat or at i : : 
napt mm Rea new office it 116 East Fourt! mospheric conditions : , 
street ihe people who express the opinion = 
that t Ss the finest and best equipped type 5.—Greatest copying strength : \ , 
writer store in the great state of Ohio He , 
7 * ° 6.—Strongest and best for Du Z ‘ 
aye vood Typewriter Company is in ate and Hektograph work Pans 13 
stalled 1 é new office at 116 East Fourtl : 
street Phe ppointments are strictly modern 
and up t t est in the cal offices The me 
char epartment is Z arranged both in , : e 
lint t Multi-Color Ribbons a Special Feature 


Large Contract Work and Manufacturing Imprint Goods 
for the Trade a Specialty 


Inked Ribbons for Adding Machines, Time Records, Etc. 


Dimensions Wanted. 


U. S. Typewriter Ribbon Mfg. Co. 


Sansom and Eighth Sts., Philadelphia, Pa., U.S. A. 























QUALITY! 


NON-DRYING 








7.—Ink automatically distributes 
itself by capillary attraction, 
always presenting an evenly 
inked surface and ensuring 
uniform results. This feature 
also admits of goods being 
inked clean and yet giving 
good, clear, strong copies 
to the extreme endurance 
limit of fabric. 


8.—Tested and in constant use 
by United States and British 
Governments. 








s made to order 
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Equip Your Typewriter with the 


Sides et tae |) RET LE 


I oe 
t oe M r ( 
* ELECTRIC TYPEWRITER CARRIAGE 
on general manager of the Smit! REVERSER AND AUTOMATIC 
the Mar nd 24 PLATEN SPACER 
\ \ i mm to 
u Mr The greatest time and labor saving device 
“ applied fo typewriters since their invention 
ie Merch 1sth by S qed ety Ser sre Can be Attached to All Stand- 
tior r é n connected wit sae . 
it day ard Typewriting Machines 
PP } 
J : 
| Cwrit reat capacity 
Typ expense 
° make, model serial number 
the 2 1 iger Hig 
' t shed 


Cleveland. Ohic Write Today for Circular 





au2ne par Singh sweet, Coveland where 1 Dy Belle Company 
and | . “enter inte P sion. as Williamsport, Pa., U.S.A. 








Check the Articles that You Use 
nd drop in the mail, but be sure to check 
the articles that you use even if they are 
ly leased or on trial 












Adding Machine 
Typewriter 
Phonograph 
Autographic 
Register 


Bill-Ladiné 
Machine 


Card Cabinet (size) 
Telephone 


Dun or Brad- 
streets Book 


Special Machines 


“As Convenient as Your Favcrite Pen'’ 


My business to locate your Adding 

Machines and Typewriters, your Tele- 
ne Bill of Lading Machines, Auto- 

hic Register Machines and Small Card 
abinets, your Dun and Bradstreets 
etc, where they will do the most 
Will you cut out this ‘‘ad’’ and send 
That's all I want, but I want 


to ie it now. HENDRICKS. 
Adjustable Table Co. "rs" 


ge 
naex (¢ 
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TYPEWRITER NEWS.—Continued. 


R. B. Buswell, Cleveland district manager for 
the Eliiott-Fisher Company, has just returned 
from an extended trip which started at the 
Tenth National Business Show in Chicago, ex 
tended throughout the Cleveland territory, and 
ended with a visit to the company’s general 
offices in Harrisburg. 

> > 
M. A. Seely, manager of the ribbon and car 


bon department of the Elliott-Fisher Compan) 

was in Cleveland a few days arranging for an 

increase in business in the Cleveland territory 
Concordia, Kas. 


P. A. Stark, traveling representative for the 


Oliver Typewriter Company, with headquarters 
at Concordia, Kas... reports a splendid business 
since the first of the year 

Davenport, lta. 

The local branch of the L. C. Smith Bros 
Typewriter Company, at 124 West Third street, 
has been taken over by H. C. Bedison of Lin- 
coln, Neb., who took charge of the firm as its 
local manager Mr. Bedison has been with the 
company for the past four years He will be 
assisted by James B. Morgan as salesman and 


John McKenna 


an expert repair man from the 
company's factory = 


at Syracuse, 


On the petition of Milton L. Heath, one of 
the partners, the Central Trust & Savings bank 
has been appointed receiver for the Typewriter 
& Office Equipment Company, located at room 
310 in the Safety building The petition was 
filed this week Heath alleges in the bill that 
the firm has become insolvent by reason of the 
fact that Erwin C. Schmitz, the other partner 
in the firm, paid himself too large a salary 
Ludoliph & Reynolds represent the petitioner 
and Searle & Marshall the defendant 

Denver, Colo. 

8S. H. Knapp, for the past two years manager 
of the Buffalo branch of the Smith Premier 
Typewriter Company, 17 West Swan street 


Buffalo 


has been promoted to the managership 


of the Smith Premier branch at Denver, Colo 
and has already taken up his duties at that 
point 

. . « 

W. W. Wales, who was with the Remingtor 
until a few days ago, is now with the Under 
wood 

. > . 

E. A. Bode of the Underwood Compan who 
is now on his western trip around the ¢ 
is sending in a lot of splendi business and 
reports prospects very bright indeed Mr. Bode 
is one of the old typewriter men ind of course¢ 
gets results when he goes out after them 

> > > 

Ss. S. Toms, formerly of the Detroit Under 
wood organization, now has charge of the New 
Mexico territory, and reports business | mit 
Judging from the orders he 1 nmiling ir s 
doing a splendid business for that territo 

> > 

W. H. Mitchell, of the Underwood Compar 
who has charge of tl Wvyoming territor nder 
the Denver office has gotten his territ te 
good shape and is sending in a nice ve me of 
business Mr Mitchell 1 one of the vest 
hustlers with the true western spirit and . 
business proves him to be a man of ? ler 
able ability 

> . . 

H. W Littleton, formerly of the New Y k 

Underwood office is now connected wit? e 
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Denver office in the capacit t nd 
junior salesman 
> . > 

J. R. Downey, who has charge of one t 
citys territories for the Denver brancl of the 
Underwood Company, is very enthusiastic over 
his work since the visit of Mr. J. E. Nea and 
is rolling in a nice volume of business 

> > > 

J. EL. Neahr, general sales manager of t 
Underwood Company. paid the Denver office a 
visit Saturday, February 27, and ent sed t 
men very much indeed The results of $s visit 
ire already beginning to show 

Des Moines, Ia. 

E KE Voigt for six years manager of the 
Ottumwa (lowa) branch of the Cassidy & Gray 
Commission Company, is now selling the Rem 
ington typewriter in the Burlington (lowa) ter 
ritory, and is meeting with splendid success 

** 
Harry F. Zimmerman, the hustling represen- 


tative of the Remington Typewriter Company, 
who makes his headquarters in Dubuque, lowa 
is doing a splendid business The days are not 
long enough to enable him to see all the cus 
tomers who are inquiring about the new Rem- 
ington models 

. . > 

J. J. Shuey, the popular Remington repre- 
sentative, who makes his headquarters at Cedar 
Rapids, lowa, reports a great demand for the 
new model Remington Everyone wants to try 
a machine, but the orders have been so numer 
ous that there are no machines being placed 
on examination 

Detroit, Mich. 

4. S. Champion Detroit manage or the 
Elliott-Fisher Company, since his return from 
the Chicago Business Show, has been somewhat 
inder the weather with a severe cold, but is 
now out after the orders again 

> > . 

The local office of the Remington Typewriter 
Company is emulating the example of the Rem 
ington offices everywhere, not only in total busi- 
ness, but also in the sales of Remington type 
writers equipped with the Wahl adding and 
subtracting attachment Every member the 
Remington office in Detroit says that the new 
Nos. 10 and 11 models are winners ind that 
the Wahl adding and subtracting atta ment 
has opened up a new world of business oppor 
tunity 

> > > 

Thomas B, Winter, salesman for the Detroit 
iffice of the Monarch Typewrit Compar has 
ist been issigned to a it, r? \ He 
promises to make his mark in the selling field 

> « > 

The Advance Thresher (‘o na f I? ; 
(reek has given the Monars ¥ ( 
pany at Detroit a repeat ord i ! ‘ 
cari ge machine 

> . > 

Sam. 1} Hall, of t ! ! Mor 
taff. has beet 1 Det t 4 M 
nterests 

> > > 
E. J. Leahy. manag fl f 
t Monarc! ypew ( two 
: rv” Monarch V t s « [ 
1 day nt it ‘) 
Sangamor s Mr. I ( 2 
5 s 2 ge te I M 
ze it 
— 
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Put it 

Weighs six pounds instead of thirty. 

Costs $50 instead of $100. 

Vis ble Writing. 

a Type bar machine with Standard Key-board. 

as perfect in its operation and mechanical construction as any typewriter at 
any pr.ce. 

Traveling men 


A Typewriter of regular standard 
size that folds to 5x7}x10 inches. 


in a suit case if you wish. 


. 


are using it and like it 


Some territory 


open for exclusive agents. 


Write now. 


STANDARD FOLDING TYPEWRITER SALES CO. 


309 Broadway, NEW YORK. 


t is the only kind they do like. 


YOU CAN FOLD THIS ONE 
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wears a happy smile these spring days whil 
the landscape gardeners are beautifying the 
Elliott-Fisher grounds 
. > > 

I G Juliar the company’s Washingtor 
patent attorne and W. L. Dench, secretary of 
the company, New York, spent St. Patrick’s day 
at the genera iffices, Harrisburg 

The Elliott-Fisher Club has grown to sucl 
proportions that it is necessary to rent the 
adjoining building in order to accommodate all 
those who want » live near the plant and 


enjoy tandolr s cooking 
> > 


J. Norman Hunter, four-year-old son of C. H 





Hunter, advertising manager, and the Elliott- 
Fisher mascot, was “‘fishir in Spring brook 
he othe da ind tumbled ir ip to his neck 
With a barré f water ir s bloomers, on his 
va hor t get some dry duds, and his teet 

attering itoo for the Light Bridge, he said 

It’s tool cold to go swimming yet.” 

* > . 

Cc, H. Hunte idvertising department (of the 
Elliott-Fishe Company) Ss ist got out ar 
ther new klet—this s entitled “Ne 
Protest ind 1s written in the nterest of bank 

Ss i l see a COT which can be has 
n (] st 

> . > 

The Elliott-Fisher basel team has some 

w re iits I d force this vear 
and has alre commenced warming up, so as 
to be ready to play ball with the Harrisburg 
ity league ul t looks as though the team 
would continue to be the winning team,’ as 
t is past 

om > > 


The Marct smen’'s ool of the Elliott 


Fisher Compat with G } eslie in charge 
was a great SS Mother Evert of the 
} S s f } ~ esmen's classes = 
ertainly strer is enoug t make good sales 
n 
*. > > 
Harry \ 2 t rap, prod Lior manager has 
ween promote position of superintendent of 
the Elliott -t er factories Foothorap is a 
onscienti« ird worker ind well liked by 
‘ ne ind Offic Appliances congratulates 
I + gx the new ind wishes him 
kinds of ess 
Hudson, N. Y 
(at g \\ M ¢ in, for severa vears Albans 
nag f ("nderw 1 ‘ypewriter Com 
in has beer ppointed I nager of the Phila 
delphia ffice f he same mpan\ and will 
remove to that t M McClellan has been 
present wit reg 1 wat estimonial of 
th zl S > Ww was held b 
emp es ff M McClelland Ww 
made visits ere ilmos e} vill b sur 
eeded in the nanagement f the Alban oft 
Thor McM n 
Hutchinson, Kan 
‘ys W I tr ‘ nz epres t e fo 
‘ I ‘ Con sidquarters 
Hi t K s vind when it 
es ~ K i 8 z on t dotted 
His t S SII st f the é 
s beer il 
Indianapolis, Ind 
\ ntic Indiana sales 
f S I ewrit Com 
par was Ind 1 Marcl d, in 
e di t : f M n Club At the 
onverntior 4 I thusiasm was 
gener ga ‘ r party was 
given f ind wives i ! 
whic ¢ . ' residen 
R. H Ja it v 


| ‘ ( i} RB. Bus 
4 { st he san 
r 4 re ng a emon 
es sted pa « 
lola, Kan 
D> cS Roz trave nz epresentative f< 
é liv Comy n southeastert 
I is ng aremar ‘ if business 
Jacksonville, Fla 
R. C. Davis & Co.. of J SOT Fla f 
y representat es of the Re ngton-Sholes 
have taker ft ‘ ize! for the Victor type 
‘ Fl s union should 
i i rie to bot rties erned 
Kansas City, Mo 
I find the mington, S1 Premier, Roya 
) <j Ind } a ther 
x ing ng g ] siness All sa 
Sa easing I I e wi 
i new x x ta 1 which I wil 
writ 4 1 fu \ I zg ht dope or 
ime ind t , g m come ol 
ito the ’ g ives a ¢ 
nde! 
* * « 
A new f ‘ t ‘ eared imong t 
Salesmer f t Remingt iffice it Kansas 
City This ne salesmar s F. Cc Botefuhl 


Mr. Boteful 1 salesmar f wide experience 
iving been wit the J. W. Jenkins Sons’ Musi 


Company for ten years H vas one of their 
Hest salesmer nd vhoad nredicts that hie 
will make a tremendous s ess with the Rem 


ngtor 
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In these da Kee! 






PRICE—he wants to k1 
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Home Office and Factory 








1y of the purchase. 
REPEAT ORDERS. 


satisfaction of the 


recommend 

desirable fea- 

we have it. 

OUR PRICES TO DEALERS ASSURE 
THEM A LIBERAL PROFIT MARGIN. 


mt ] 
-~ mKLIC 


Us Show You. 





A Sign of Prosperity 


become to 


KEYSTONE RIBBONS and CARBONS 


| petition the buyer 
wants the BEST HE CAN 








THE KEYSTONE CARBON PAPER 
MANUFACTURING COMPANY 


FRANKLIN, PA. 


NEW YORK OFFICE, 26 Broadway New York. 
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J. E. THOMAS, President 


THE PIONEERS 
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A. K. GOODRICH, Secretary 


IN THE BUSINESS 





OF REBUILDING TYPEWRITERS 


Mechanic’s Tools and 


Typewriter Parts 
Supplied to the Trade 


Cylinders Recovered 
All Makes 
50c. 


OLESALE 


TYPEWRITER INSPECTION CO. 
317 BROADWAY, NEW YORK. 


ESTABLISHED: ---1892. 











STERLING MAGAZINE ERASERS 


are a German Silver Shei! containing a thin flat 
Eraser which is fed forward as it becomes worn, 
it is always sharp and ciean, it will not cramp 
the fingers, can be used asa line finder on note 
book or manuscript, and has other desirabie 
features. We have a proposition for Stationers 
and Dealers. let us tell you about it 





CREAHAN MFG. COMPANY, Pittsburg, Pa. 











AS 


SECURE AS 
THE DESK 


ITSLLF 


™_ are? 
ize black ename 
Oxidize Copper Finish 
Nickel-plated Finish 
Enameled, three coats, 


Meilink’s 
Swinging Desk 


DEALERS W« 


ta 


Meilink Manufacturing Co. 
Toledo, O., U.S. A. 
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W. L. Goodman, formerly traveling salesmar 


for tl Oliver Typewriter Company in Okla 
hor s now making his headquart s in Kar 
Sas ( recentiy purchasing a new mie H 
s ra ling in central Kansas f e sal 
ompa 
> > > 
‘ \. Murphy, traveling repres¢ ut f 
he © rypewriter Company aster 
Kansas, reports conditions in his field prosper 
| us ind opes to close the year [ 109 ~OWwit 
ur ncrease of 50 per cent over the preceding 
ay 
> > > 
H WW s, traveling I ger 
Ol lypewriter Company r : thwester 
Missou s doing his share of business in t 
sectior f the country 


Kansas City, Mo 











Oliver Typewriter Compa! 4 , 
ttractive window display consisting of 
" nations The banners we {fs 
above eac! machine wit 
flag n the center and a irge placa! 
Every Nation Has Its |} v Ey 
['ses the Oliver 
> . . 
Manage Hancock of the Oliv pew! 
( pe Kansas (City has I I 
his resid e to 254 Agnes aver 
> . > 

I g ‘ t iN nt M 
B I bs t in manag Olive 
Ty ( I steaiing s \ 
ind g£ wat \ ( was \ 2 
t M I be 

i 
> . > : 
ployment department f ‘ O 
Company is being recognized by the 
ess men of this city as one of the best for 
rhey are to be congratulated on tl! 
Ss stenographers sent out t f pos 
> > > 
ist ave beer ~ é Pe doing 
! Oliver office on tne 19t Mar 
Se ed to an observe t} ‘ express 
( ty Was carr, 
mm their office 
Knoxville, Tenn. 
Remington Typewriter office x 
el removed to a new ads 
i Trust Company building 
Louisville, Ky. 
s County Clerk Gebhart id Hen 
s, an Official indexer ir s emplo 
Marc} IS8th for emoving of t 
nd s mm the office ter 
seems t there s i law r Kent 
provides a penalty of from two t ‘ years 
in penitentiary for removing ar Official books 
fron ! clerk's office This law Schwe 
ters was familiar with. and through cour 
tesy to t officials of Allegheny county at 
Pittsburg, Pa Mr. Schweiters took the index 
book t Pittsburg to show them the lass 
writing done on the Elliott-Fisher t k-recor 
ing i which has since been adopted b 
Allegher county Schweiters was sed 
bond immediately after his arrest nd stated 
that public was in no way inconvenienced ! 
by the ibsence of the book and the was r 
intentior of ising the book for ar ther pu 
pose than t show the people in Pittsburg th 
excellence f the Elliott-Fisher work He als 
said Since I have ilwayvs taker i great pride 
in t ffice I regard my arres is itrage 
ind the result of petty political spit 
Lynn, Mass. 

D. | Dewar, traveling representa f ti 
Oliver rypewriter Company was cit 
recent it whic time he closed an arrange 
ment which the G. W Lord Compan el 
resents the Oliver locally Mr. Lord we and 
favorably known in Lynn, where beer 
lose lentified with the business interests f 
man 

Los Angeles, Cal 

Baker-Hoe Typewriter Compal Capita 
stock, $ Directors =. mo § G. \ 
Bak« nd Josep Hollingswort Ar 
geles 

Madison, Wis 
\ type te ippliance whik p 
lus . grapl S as b 
W J N x in instructor ! Eng 
l’y ' VW ~ a l 
egis ‘ i p 
McAlester, Okla 

\ — , ge ret 
‘?) ‘ ‘ té ‘ mar 

Mca ‘ OkKIia s doing 

Milwaukee, Wis 

E t M 
Ss . 

Fi 
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ports that business is excellent and that 


ae onl} t is that the office is hampered 
by its ina to se he necessary ma 
chines fror factory 

> . > 

The Milwaukee offices the Remington, 414 
Broadway ive met wilt i most satisfactory 
business for all of the new year, and indica 
tions aré " tal sales for the month of 
Marc! the high mark 

s ea 

The mor of Jar ind February were 
big months wit! is, b t! month of Marc! 
will be far e lead d A. W. Roth, man 
ager mac s proving to be 
handica}] Ss 

* *¢ « 

Park \ kK ind N K representa 

es of é rt | r Company fo 

southe \ on t, with headquar 

s t M \“\ é Milwaukee vis 

s at t ft Broadway T) 
sout rT S ne best typewriter 
fields of i epresentatives ars 

eting xce siness 

ee ¢ 8 

Low Ke Wis., of the de 
funct \ ew! pany former 
vated place ed dividends 
of 21 s rst and final div 
dend t e in bankruptcy 
and ma hay history of the 
Aiiu iT 

. > > 

5. I Wiscons nd Upper Michigar 
manage! ( Sr & Bros. Typewriter 
Compan ‘ sent Milwaukee recent! 
on a short s Madis An excel 
ent spring s ng d by Mr 
Lanigatr 

* . 

Andreas | é 1les manag f the Monare 
rypewriter Company f Wisconsin and Upper 
Michigan, recent ret ed to Milwaukee fron 
1 business trip to Il M tair Mich., and 
ther nortl nts 

* * * 

0 irgest single rs for type 
wi ed in Milwa ee has just beer 
secured derwood ypewriter Com 
pany, throug james ‘J Der manager of the 
Milwaukes ffices rhe rd calls for the 
placing f Und machines in the 
Milwaukee establishn H. W. Johns 
Manville Compan) manufacturers 
of asbestos « ering new machines wil 
take the place of the VI ers destroved 
the $200,0 re rece xperienced by tl 
compan) Competitior his large order was 
especially close ind tl lerwood was chosetr 
hecause f ‘ super! ties of the ma 
( ine is Se€ \ tne H VW 
Johns-Mat Compat 

> * 

W J Ne tr t I Englis! it t 
Universit \ t Madison as it 
vented a typewriter App ce which promises 
to b or lerable stenographers 
The new nvention reg iutomatically it 
plain pe number of lines 
whic ten e the end of the 
shee . Mr N ri ha applied I 
i patent tering é llege teaching 
eld Mr N " t on the Sar 
Francis 1 nstant use of the 
typew! invented 
ie e } 
les ‘ 

| M ffice Underwood 

the rt J Lee ranked 
d ‘ t! Undet 
ig ging from t 
t secured during 
| fT vin fit 
iz 

\ secrets ¢ 
mp s heer 
foros ire by A 
semblivn measure is 
rousing ong t te 
wraphe illv ft n 
oyed Madison I 

‘ ‘ ho sha I 
r any r 
vZ t ‘ 
j ' ehal } 
a} . d nd confine 
' ir x 
~ ler t it 
nd s 
finis 
It i indsomest 
tenog t I vi descend 
por 1 it tt at s 
‘ t 1 ghos 
no } 
1 
. 
] pre 
] | ) 
ra eig . 
lerw it Gr 
Ba \ 
‘ . 

Sev t er i re 

re x M 


Carbon 


Buying Typewriter 


> 


bon Paper used to be 


Or miss; 
himself had not got 
to bed-rock. Toda 
entirely difterent 11 


, ; 
staple a busine 


the manufac 


Paper F me 


No. XXI 


“x ~~ No. 109 


(Jur Quality 109 is labeled 

the M. S. Onion Skin 
it Brand, and stamped ‘‘A 
light weight carbon for 
heavy manifolding.”’ An 
ordinary sheet of carbon 


and it is merel\ quest! . 

: to take twenty copies 
of a good manufacturer an must either be very moist 
a good buyer. The man wh or must be crowded with 


is looking for good 


at a color—in either case good 
du for only one use—dirty 


price gets them and grad 
OR aE, Tree Ty and smutty for any other 
ally OOSCS LilsS 1raticC ik = ° 
ase work. 
man who is building 1] 
reputation buys the Quality 109 is hard and 


M S Brand 


“The Line That Can’t 


Be Matched ” 


clean, you can use it for 
twenty copies and then 
for a single copy. 


it will not smut under feed 
roll pressure or under 
erasure. 


No other sheet of carbon 
has so many good talking 


points. Prove what we 


This line includ orucde p 
| say by asking for samples. 
LO evel ise evel 2 

oTadce S the best 1 ( 

e Tound fo mie Remember Pen Carbon 


Manifold 


A. L. Foster, President 
55 Warren 


for pen work. 
ui Remember 025 for wear. 
Remember 109 for mani- 
folding. 


Supplies Co. 
O. G. Ditmars, Vice-President 
Street New York 


John Fred H. Heldberg, European Representative 
Zurich, Switzerland 
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Simplex 


is the only 


AUTOMATIC 
ENVELOPE 
SEALER 


The envelopes are placed on 







the feed rack in bunches, then the 
machine quickly handles them one 
by one, opening the flaps, moisten- 
ing the gum, closing them again 
and finally delivering them neatly 
stacked and all faced one way on 
the drying rack, to be removed -in 
quantities by the operator or al- 
lowed to run off the end into a 
mail sack. 
whole job and the machine 


One operator does the 
runs 


continuously. 





automatic machine. 


Do you happen to know any 


This 1s what we call an 
Simplex Electric on 
Special Tubing 





f h fi Stand 
of these firms? 
Marshall Field & Co. (2) Office Appliance Co Baldwin Loco'tive Wks Calif. Fig Syrup Ce 
Montgomery Ward & Co Bank of Montreal! John Wanamaker Nat. Rep. and Den 
Pennsylvania R. R. Co Parker Pen Co Travellers Ins. Co Committees 
U.S. Govt Depts., The Royal Tailors Chattanooga Brew'g Co U. P.R.R. Co 
Washington (5 David C. Cook Pub. Co Jos ller & Sons Ridgway & Ux 
City of New York (6 Larkin Co Southern Machinery American Letter | 
Genera! Electric Co Nat’! Bank of Commerce The Prest-O-Lite C« J. W. Kidd ¢ 
Curtis Pub. Co South Bend Watch ( Marshall-Wells Hdw. ( Armand Frey & ( 
Hapgoods, Inc Colgate & Co Illinois Seed Co Berlir 
Bell Tel. Cos. of Chicago Phelps Pub. Cx Henry Bosch & C« Rex C Austria 
St. Louis and Denver Hartford Fire Ins. ( Nat. Life Ins. ¢ Mosler, Bowen & ( 
Western Electric Co ? W. Woolworth & ( System ( Mexico) 
Cluett, Peabody & Co Spiegel, May, Stern & C: Alt nson Seed Post Office (Ottowa 
R.G. Dunn & Co Iter’l Textbook Co Company A. L. Zadig (Sweden) 
Merganthaler Linot yp Cosmopolitan Magazine Cleveland Trust Co E. J. Harrison 
Company N. Y. Edison Cx Southern Pacific R. R Buenos Aryes 
Success Magazine Butterick Pub. Co Company Minard, Blachon & (x 


And several hundred more. “rance 


lhe machine that can handle their mail satisfactorily should handle yours 


or your customer’s. Let us send you one for trial. 


The Simplex Manufacturing Company 
90 West St., New York 315 Dearborn St., Chicago 


Factory: Thompsonville, Conn. 








PETERSON’S DESK COMPANION 


For Roll Top Desk 


Placed under pigeon holes ofr ton desks ( 1 f ink- 
w ys. @ rovides a pr " ace for 
s . ‘ kwels o ) ving ine 
. — ead ¢ onde ; . Ya 
: vd il any Ry r I seven 
som s for clipe, stamps. ¢ 
An ornament to a desk. Occupies no valua space and gives 
Midit 41 GesK room 
Dealers and SGaties Agents 
there is a demand for t device and we are st at it by 
ad ertieir ring ng , . 1 . rs ir , 
every art ol c 
We refer orders and inquiries to loca! dealers and assist you 
to mak iles 





Write Us for Complete Information 


SCOFIELD & COMPANY, 152 Nassau St., New York 














TYPEWRITER NEWS.—Continued. 


ging fire and dealers are engaging in fier 
t to place the esp t : S 
i. oa 
I K. Kelley of the Re ne f es in M 
waukee 18 pointing with prid t e fact Ut 
ibsolutely the first purchase made by the new 
Beloit Commercial Club of Be v\ was 
No Remington. The check in ] ent bears 
th number l Mr. Kelley sa that this or 
g s to prove that the first necessit Ss alway 
‘ gton 
Memphis, Tenn 
H \ Brune representing the Remingt 
I r Company in northern M sippi, has 
bie nd gone back to t t igall 
* « 
Mi | r says s t a 
Money is } I I 
s what ty} 
> > > 
tior has s I t 
ind t s S t I t 
\N t ilses tf iz 4 Stal] 
( ~ fw < y 
Dp i vy} t i y f 
* * « 
\ rpris as s N 
Mi ivenue now is State Ty] 
. Exchange I \ 1 ft 
pre te = \ 
sup] s f ng 
i ines tir la Pe ’ 
. @ « 
J kK ind H. ©. H i 
a4 . a Ww 
Minneapolis, Minn 
Minneapolis office of es th Premis 
Pypewritet Company is st i thirt 
Smit Premier machines w board 
N Bus ss Xz Minne 
. * > > 
VI Z St J y 
is I ’ 
! s. ( M 
4 
* 6« « 
I Mille ! oO 
t} oO M 
M 
» ss 6 
\ M bad lea 
I s \ I 
H s is re 
i a 
\ es 
‘ x Z ‘ 
M M Z St J 
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t Minr p ‘ 
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Vi 
Ml s ng ( 
Montreal, Canada 
‘ as agair 
fontre ft 
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I 
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\I 
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" . 
Muskogee, Okla 
Newark, N. J 
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‘ 
ning 
New Haven, Conn 
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Judge Gager of the Superior Court has ap 
pointed Judge William S. Downs of Derby tem- 
porar eiver for the Williams Typewriter 
Company of Derby, on the application of Atto1 


nev Harriman, who represented the Housatoni 


Water Company of Derby Che action is said 
by Attorné Harriman to be a friendly one. as 
the old « irter of-the typewriter concern has 
expired and the receiver Ss named merely to 
take charge of the business, pending a reorgani- 
zation, probabl inder the iws of this state. 
The Housatonic Power Company in its appli- 
ation for receiver allege that the Williams 
ompalr $ 0 “ cash sup 
plied and ser The lia- 
bilities Villiam i Stated to 
betw $ i the xa 
eing giver n the application, and 
the amount f ts asset ‘ - not mentioned 
e | ce £ r vhicl 
aid De 
rhe W ee I perating 
der i £ e state ¢ owa 
4 earing 1 confit the ippointment o 
dge I f I I een set for Frida 
Mart J ig I \ was ixed 
enn | (Gage 
New York, N. Y 
At ! eting f the ck lde 
e | write! d yveste i 
the tT f he ¢ I Trust ¢ 
iny ‘ Ex ange Jersey Cit 
is de nove New Jersey ind 
corp N } solution 1} reg 
irri 1 
It porating 
New Y bout $70,¢ 
1 ve Ps ind otl 
narg 
Thi ad now puts the 
na t d rs, and it is 
ex] t it their ext 
T? st ved a profi 
g 62 irplus is $2 
ta i han $24,000 
rd reel. ted 
& a ised fi 
M N ! al Typewrite 
I nd spa n tl 
iy Nos (64 and 3f 
B Franklin stree 
) ‘ stor 50x 1 
5 ! i t xecutiv 
offices ipstairs rt 
ding i vp writ 
M. & G ge Db. W 
} z Nos. 33 
| ) hie Em] 
Realt e b 
, ni 1 
? N I na & ¢ 
Ss Reming 
‘ Jur 
Ss 
x I Ind 
I? . 
; Fis 
! Re ng 
pe mre Among the 
‘ . this depart 
tu! pa Mr H. J 
I Mr. J. D 
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THOROUGHBRED 
CARBON 


We are particularly anxious that every carbon 























paper dealer in the country should test our new 
‘‘Thoroughbred”’ 7 lb. carbon paper. Its write 
shares the wonderful intensity of our Intense Brand 
and the extreme sharpness, non-smutting features 
and durability of our popular Distinctive Brand. 


Being coated on blue stock the stencilling does 
not show, and as most carbons are discarded be- 
cause they look wornout instead of because they 
are worn out, this sheet has more durability on 
this account than if it were coated on white stock. 


For every-purpose carbon of the highest possi- 
ble grade it will compete successfully with any 
paper on the market. 


This carbon will be packed in wrappers of 
twenty-five sheets each in a particularly attractive 
box and sold under our brand name only. 


We feel that no dealer will regret the cost of 
the stamp necessary to secure liberal samples of 


this new product. 








Neidich Process Company 


Address Continental Inquiries to P. CASTELLI, General Agent, 
82 Boulevard Flandrin, Paris, France 














BURLINGTON, N. J., U.S. A. 
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The 


FYON FO 


Copier 











NO WATER 




















NO CARBONS 











AUTOMATIC FEED 
AUTOMATIC DELIVERY 


AUTOMATIC CUT-OFF 


Cuts ONE OR FIFTY coptes at a time with 





one simple stroke of a lever. 








New York, Chicago and Boston. 


We have openings for several good salesmen in 


Apply DIRECT 


to managers of these offices. :: ~ aan + = 1 


The FONE Company 


(332 Broadway, New York 


CHICAGO 
Commercial National Bank Building 


BOSTON 


30 Summer Street 
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Riordan, formerly with the Burroughs, and M 
~ 


H. Seward 


e Remington Roll of Hone 


Ss its usual impressive s ving Among 
hose who have entered the twent ear group 
ire Mr. J. H. Orton of Southamptor England 
ind Miss Mary E. Orr of the b i of direct 
New members of the fifteer grou] 
\i R. G. Butler of New York Mr 
I f Christchure! New Zea i 
new member of t ter g I 
Vi Hoepner of Bremer M K 
I Mr. ( Kramer f Mo M 
od of Rocheste Mr \ > 
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d 
e 
‘ i] 
York 
ition 
at 
vas 


many ordinary 


found that 


typewriter operators 


who passed the usual examination were often 
appointed to operate an Elliott-Fisher adding 
machine The results were disastrous alike to 
the city and the Elliott-Fisher Company. The 
Civil Ser e Commission at length recognized 


the positior and the first 
Elliott-Fisher adding machine 
pointment nder the t 


examination for 
operators for ap 
government will be 


held April 26t) A irge number of opera 
tors. it is expected, wi present themselves for 
examinatior The salary will be $100 per mont! 
This w be e first examination ever held here 
for proficier on a special make of machine 

* * « 

‘1 R pewrite ( mpany are to have 
} ding t ow! I be twelve stories 
in heigl! pl x50 feet, and will be 
situated 1-6 | iwa corner of Franklin 
street The building is nearly finished The 
Roya Typewriter Compal will occupy the 
base! n e basement tore ind one-half of 
the first f Other let * are given els¢ 
wl Y 

. 

‘ on M J. E. Thomas of the Typewritet 
Inspection Company brought out the fact that 
thev have ecently pur ised one of the largest 
shipments f miscellaneous typewriters ever 
sold In the shipment was a very large stock 
of visible typewriters modern makes. Al 
these ma nes will be rebuilt and shipped to 
England It the continent of Europe, and 
Sout! Ameri The Company have recently 
been shipr g a ery irge number of machine 


to Spalr 


Company report 


March the ive 


that dur done the largest 
business among the domestic branches in the 
history f the Compal Tl previous best 
record haS& en exceeded vy over 500 machines 
Congratulatory telegrams have been sent by 


Neahr to all the offices A pleas 





ing fea this large crease is the fact 
that a ve ge pre if the machines 
sold hav: en the special high-priced Under 
woods 

> > . 


Wholesale Type 


write ( has beer aking some exten 
sive alt , s to is off s They have beer 
increase¢ size and made more comfortable 
and usef Metal w s and ceilings add to 
the safet of all concerned ind some choice 
works of t whicl id n the walls serve t 
interest the waiting istomer Mr. Ramer re 
ports busins s very good 

> > . 
Manager ( mps of the Roval Typewriter 


Company reports an increase of nearly 50 pet 


cent in the business of the company for the 
mont of Marc} rhey seem to be hustling 
at the Roya eadquarters The Equitable Life 
Insurance Company have adopted the Royal ex 
clusi \ 
* * e 

Edward Coleman, who left t service of the 

Oliver Typewriter Comp Jan Ist to en- 


isiness for himself. resumed work in 


gage in b 


the city sales division of tl above company 
on Tuesday March 23d 

* * * 
Messrs. P. H. Collins and M. E. Elliott, city 


salesmen wit the Oliver Typewriter Company 
New York were appointed district super 
intendents on Februar Stl The applaust 
which greeted the announcement on the second 


office 


floor of the Oliver building showed plainly the 
esteem in w ch these gentlemen are held by 
their »-workers 
* * *@ 
Ricord G iwell, assistant general manager of 
t! Olive C'ypewriter Compan visited New 


York during the 
he flag indicating his rank 
ive ding at ] Br 


* . . 


latter part of March As usua 
was hoisted over 
oadway 


Assistant General Man 
Fred E. Mann of 
during the mont! 


Williams 


Boston whi visited New York 


of Marc} “ e initiated into the mysteries ol! 
the New Yy k Red Circl the local Oliver or 
ganizatior All were made onorary life men 
bers 
Oklahoma City, Okla 
Ber Atwood. the ng Remington type 

write ilesman. who t els out of Oklahoma 
Cj is 1) ud 1 ler for fifteen new 
Re net \ } - received fron 
the Cor . mer of ‘ e Tribes at Mus 
koges M Atwood, b the wa s one of the 
c} amy y Ww ‘ (oKianon 
irg S Sine \ dur ~ 
P ed t Remingt 

t f 

* 
\ P ’ p r 
rk crea 
“ He 

I \ the 


Philadelphia, Pa 
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Typewriters 


to the 
Trade Only 


Large assort- 
all 
in the 
rough or repair- 


ment of 


makes, 





ed, at low prices 





Orders promptly filled. Write to-day for price-list on machines wanted. 


B. D. UNDERWOOD TYPEWRITER EXCHANGE 


S22 LaSalle Street Chicago, ill., VU. BS. A 


NOISELESS 
AUTOMATICS | 4 


1 NEW & ECONOMICAL SYSTEM FOR ATTACH 
ING THE TYPEWRITER TO CABINET OR TABLI 











GOLDMAN'S 


THSTIYILE 


4 





a 
NR 





























TRADE MARK 








RESULTS 








> ; ; 
Reduces the noisi 
Reduces the wea 
Improves t ‘ TOU 


ses tl] per 
nN the wo j T 

plished in i i 
Lengthens t te f 
1 

1ovoeNn i lave 

+} x17] 


4 ole equipme! 
hine instantly at 


tached OT aqaetac! 





Applicable to all a 
re 


1 
‘ + Tt r 11 
LIVé Ly pr Write 5,5 Dull 


Smallest, Fastest, heapest 
Practicai and Reliable 
Computing Machine 
Carries Automatically. Resets mechanically. 
Adds, Subtracts, Multiplies, Divides, Ete. 


iitrers somey at 


urrangement tor t 








Time-Saving! Brain-Resting! 
No Office Complete Without It 
For particulars, agencies and discounts, address 
ARITHSTYLE COMPANY 
Leipziger Str. 112 Berlin, W. 8, Germany. 


Co. 
New York 


Typewriter Ecc 


yNomMy 


> 


MANUFAC 


Tribune Building, 


















ug MIRCHLESS, 


‘“Smirchless” 
NON-FLAKE, NOM-STENCIL) Doneil Carbons 


are combined in our Pencil Carbons. They 
{ter but are only found in our ‘‘Smirchless’ 






>. — a 
CARBoh paper 











ree Samples on application. 
MADE ONLY BY 
AMERICAN FACTORY; 


Pen-Carbon Manifold Co. 


NEW BRUNSWICK, N, J. 


CANADIAN FACTORY: 


Standard Supply Company 


MONTREAL, CAN. 


Originators of GENUINE PEN CARBONS 
Makers of Duplicators, Stencils and Inks. 





CHAS 


ARCHBALD 
President 
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TYPEWRITER NEWS.—Continued. 1 to No. 10, placed on plain shipping boxes C. Monal 
The contrast from the plain boxes t the ind esentative of 
Jersey and Delaware, finding at a i some gold frame is so striking that the passer H sburg 
interest and an increasing business by is compelled to give the window his tten pick Phe 
tion out t é oO 
The month has been marked by many activ t=. it the Philade 
at a Se —_— ee + egg y I'he montl was i memorable ons n oca 
nanagel rom ie mme o ce Spen : ' gi " 7 ‘ . 
toward the month's close about the offices — gt story because of its red parind e pple ; te rm 
le ; » tour f iry day, Friday, the nineteer second recur | idelphia is 
for New York to continue is tour 0 ence of the birthday of the New Model No s kept busi 
Visitation W H. Wunder, formerly with the : ~All The spi lid O ral . Beer - FB taro 
om . rae Ine he pienadls iN reanization 
Travellers’ Insurance Company, has been added = er etn a : ‘ mip 
: poe whi imified every county, eve own and 
the local organization rhe count sales doynerac smiet in Penmevivamin east of Aitoona : , 
has been supplemented by A. A. Bliss, J Oe ot : : - oh . ; i 
> . : om ¢ eadquarters at Ten ind Walnu ‘ , f 
Lewis, I >. Hood and W Ss. (urtis streets Was lled pon to renew ts |} ige of : 
whom have given substantial promise of suc . ee eee. Coens. See. eee . t epresent 
Among the visitors to the office ' Oliver enthus ism and Oliver loyva y and t did Ss , Hort 
H. W. QOberrender, general agent for Lu so splendidly. Into the headquarters —" —_ Mor =: 
: ‘ i perfect flood of subscribed pledges mark 
county; E. D. Vogel, general agent at ae “= + Blige, tal ae : ; xpos 
Raston; T. J. Baker of Norristow: 1 Johr lenny er Fla ME: Mae “ieiies: ef tm ‘ 
i Gaynor of Salem, N. J oe el Bg --- ha ots. “ = ; sel 
=~ * n all conservatism must be spoké if as phe / ae 
hough | H. Harrington, formerly ted nomena was eported Manager Hutechin t t 
the home office of the I ( Smith & Bros planned at carried to success a , pleasant st ive 
ter Compan has but ate taker surprise for the loca salesforces Without n ‘ aes 
irge of the Philadelphia office, his influence ition of his purpose e cause the ©O ‘ 
been marked in the sales record and t office to be decorated with potted nts nd } 
increase of enthustasm in the sales force other decorations carrving out tl Oo ‘ colar whe 
Frost, formerly of the Rochester office scheme of green and silver and on ea sales , et 3s mK 
come to Philadelphia F. C. Sweene nas man's desk was the anniversary da placard 
ippointed sub-branch manager at Reading Thereupon ever salesman became n ised and - , , t} 
° ° ° mmediately started on the ree i-breaking or Is ere i W 
spirit of good will and of co-opera ! ler-taking ampaign , , ft ‘ 
reached no higher ltevel during the month t il . . . ‘ ere 
m the 10th, when the Smith Premier mF Rueel manager of e } Fisher it w 
mindful of the banquet of a short time Company's office it Philadelp} es aw . wor 
igain got together and more than dup vacation 
1 good whole-souled evening There were . » « 
ibout the table over whi W WW G. F Watt. general manag: f | t nz 
manager of the local branc! presided Fisher. was here on business the atte , f . Compa 
happy address, beginning wit! it genia Ma gest 
ind ending wit! t stirring appeal for sy wa | bye 
greater team work than that ‘ ‘ is J. S Dawson of the Monarch sales organiza- : y es 
heen shown wit! signal s es n tion, who formerly worked as an assistant wit! 
taking, Mr. Yerkes set everyt y attuned W. E. Abbott, has been made district sales mar M. Nic ‘ 
April activity. Of course Mr rkes, old wer of Jersey and vicinity under the Philadel Monare 
opera enthusiast that he is was called nhia office of that company Mr Dawsor has j fight 
for i solo ind so was H \ Baker the exceptional ability ind we fee sure if e aun ging 
sub-agent, and every one of the nine ess in new territors 
departmental offices and sales force, was i 
on for a few ery ind «a esponded rhe P welphia office of the Mona pe S : agen’ 
write Compan succeeded in securing ! yrder 
e Smith Premier branch on Fight s ‘ rom the Philadelphia Inquirer for tw Mor sit M 
is, by the way t remarkable window dis , h typewriters triy Ss re 
whicl is attracting attention far ibove 2. ae 
rrdinary One of the new visibile models is H. DD. Jacobs. manager of the Mon wpe \ ia hil« 
reposing in a very handsome gold frame in the vrite Compat it P lel} . 1 a visit f P # ‘ 
of the window In this window displa to the executive offices of } ng tt 
ilso included the several othe ulels f the itter part of Mare to : e bus 
Smith Premie tvpewriter, ranging No ness ‘ Re 


thie 
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Full roller bearing drawers, 
cast brass hardware. 





“STANDS FOR QUALITY” 


DEALERS’ OPPORTUNITY 


\ rea lealer v] vwishe t lal Lhe mplete line ‘+ ‘ 
1 busine steme wd .¢ . xr ¢ he - tte 
intage nd eatu t 1 i re " 1™ equ ‘ 
} mnt ! irket 1s é é ‘ t ting 
Wi \ ce fT call t lealeT t t ‘ t 
I tage I ild 7 sseSs 
the ~* eo ot ey to make the great or 
™ I \ ne that Ss the yvreatest ir Ve capacit\ 
l l \ ein wW ‘ the drawer é . 
: ; } +* 
} art \ re + = | e tee na the 
l : 
ed finis 1 Can mat the new f seq ‘ 
gh-grade desks and office furnishing 
Fiftl \ a t i een and t pres idvert 
Sixt \ ‘ te Vy pract ‘ il isin 
they ‘ er ce ft ' a as Tate ting ‘ ‘ ‘ 
Seventh—Our line of filing devices and systems will com] 
t nt ned il ¢ T 1 we trust “ 
leal so successful in selling goods. We 
ger = 47 ‘ the ryt ties it Ps , ‘ 
Wi ‘ dire t t Ve ive Mm gel 








WAGEMAKER COMPANY, Ltd. 
Department HM. 
MANUFACTURERS 


GRAND RAPIOS MICHIGAN 





This 


how 


illustration shows 
our sections 


go together 
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YOU CANNOT DO BETTER 
THAN TO “GINGER UP” 
that Ribbon and Carbon depart- 
ment of yours now, Mr. Dealer, 
by putting in a Quick Selling, 
Profit Making Line of Ribbons 
and Carbon Papers. 


TYPEWRITER NEWS.—Continued. 


t that t were no less that 





None better than the 


NION 


Line. Some Ribbons possess 
one good quality—some another, 
but there’s a UNION of all good 
qualities, non-smut, fine color- 
ings, uniform work, durability, 
insured by our process of manu- 
facture that gives to our 


SUMMIT, APEX 
and CYCLO Brands 


a degree of excellence found no- 
where else. 


e Mona 





Niona 


Pittsfield, Mass. 


Providence, R. |! 














Let us help you make your sup- 
plies department a winner this 
spring. 


We will be pleased to hear from 
responsible dealers. We have a 
proposition that 1s worth while. 


Union Ribbon & Carbon Co. 


9th and Thompson Streets 
PHILADELPHIA, PA. 


Chicago Office: 
324 DEARBORN STREET 
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PRINCESS COVER 


Papers for Catalogues and 


STAR Manifold LINEN 


Add quality and distinction to printed matter. 


We also make Paper for Carbon Manifolding 
in all its branches. 


C. H. DEXTER @ SONS 


Windsor Locks, Conn. 





Marca de Fabrica—“*Princess” 











Fact Platens 
actory Recovered 


Rebuilts 20% and 30% cheaper 
I than the cheapest 


Benedict Typewriter 
Supply Co. 


No. 3 Olivers Highest 








Numbers $30 
; — 312 Broadway, New York 
No. 2 L. C. Smiths as od 
Any Number $40 
Typewriter Platens - = 50c THE AMBART PUNCH 
We use only the highest grade The Only Really Practical Office Punch on the Market 
Air-Cured rubber in recovering Fool-proof —Indestructible—C onvenient 


platens and guarantee best work 
Liberal Discount 


St. Louis To The Trade 


Typewriter Exchange Send for Catalog | 
209-211 N. 7th St., St. Louis, Mo. THE BARRETT BINDERY CO. 


181-183 Monroe Street 32 CHICAGO 























DEARBORN 


DESKS 


HAVE 


QUALITY, STYLE & BEAUTY 


FACTS. 
MATERIAL The best woods obtainable 
WORKMANSHIP—The best skilled me 
FINISH-—U nexcelled 
PRICE—The lowest figure that the latest machinery 


IN WAR and factory facilities can give 

















VT IN PEAGE MANUFACTURERS OF 
IN THE HEARTS Flat and ROLL TOP DESKS TYPEWRITER DESKS 
STANDING DESKS TYPEWRITER TABLES 


BUSINESS MEN OFFICE and TYPEWRITER CHAIRS 


PORCH SWINGS and CHAIRS —( Mission 


Dearborn Desk Mfg. Co., Marion, Ind., U.S.A. 
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ambitious and there is no question but what 
they will get plenty of business Chey are tak- 
ing on a line of office specialities and have al 
read taken several nice orders 
> > > 
I iis Schne “ide of the Underwood Company 
is dis] ee a arge Siniile naving ken all 
records f late in number of ma ne sales in 
s I 
ie 
( I Va burr of the pany 
it | Ri I is resigned and | I i is 
now Zz at rit i Un 
derw 
> 
Ss. 7 Smith Jt manage f plicator 
department of the Unde od C | it New 
Yor! cently paid Providence i : Hie was 
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I is ined t { ig 
\ s large i is 
st ng ilit is Su s to 
| 2 a ness 
* * * 
» Board o I i 
Is ising ! 
wi movie 
sta tten \ letter dated M 
fron G R Wellington clerk f ‘ State 
Board, automobile department, expre ! 
sut fa vitl the resuits ¢ t ‘ 2n 
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Regina, Saskatchewan 
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py suit f Mi lL. He s I 
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of tl writer Comp ' 
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TYPEWRITER NEWS.—Continued. U 
; San Francisco, Cal. | 
_ A eports in the typewriter business on the | 
oa Paci Coast are of largely increased sales | COME 
al- The weather has been favorable and salesmen oy e WIZL BACA 
inthe interior of the state are: putting: fe fall_| DP sane PITS A 
time Sales in the smaller towns and in the ’ z Vix 
ail cities of the north coast states, however, seen ’ 2 <—s RIVA 
o be increasing even faster t} 1 Se Frar a. 
in - Br ig in ir in ra " ; SY I 
POR TER | yi AMERICAN 
ry derfer, has made numerous ‘trips to Sacramento | ey 
be this mont n connection with his contract for | ' 
’ renting machines for the use of the legislature. | 
This work w probab end this week, as the ! 
legislature s about to adjourn Mr. Borneman! 
“4 reports a decided improvement in business 
es Sg a ery 
Ss PSP BTA . ye: 
Fred Parisien is now n ¢ irge of the repair 
department of Wolf & Isenbruck, San Francis 
~~ = . t f —— - 4 He was formerly wit “an The Rival PR is the ur 
> . - 
i 5. een, Sobek seaman Sees Minden ¥ J only book that will withstand 
wood s sti keeping very busy perfecting his Can't be 
f selling organization. He is making a strong : f h ts h t Copy Books R iv Pulled 
. fight for the local business, and his efforts ar peogee | e treatmen t a ece e Apart 
5 lready making a big impression 
_— ‘ Out B97 ‘They are known all over the world for their superior qualities. 
Coast Manager Wilds f the Re ye Twne A Thev are made with flexible rubber water proof back. This 
writer Company as just eturnes from a ti " 
to Fresno, Cal., with the Shriners. He state me make them li perfectly flat and prevents the back from 
that the tlook for t mmer in that part of ‘ ' 
oe oe » excellent nd that BM go * coming away from the book 
o is charge f the tem gto bus ess ” -_ soe 
> re. is making an et my mete os ¥. We Stand Ready to Demonstrate that the Rival American 
a Al. an aanee thee © en noe io In pression Book is superior to any other. We manufacture 
will f nd states t t the No 1 Remington é . 
with the Wahl attachment is selling very rap copying books only in our bindery and have become expert 
my * * in that particular work 
aa Pe. es. Sees oe So as = 4 a We Have An Interesting Proposition For Dealers 
visiting t various iffices in this territor 
Walter ¢ e, forme wit the Smith Premier ROCKWELL-BA e 
in Chicag s now issociated with sos aa 
k incisco ffice Sales of the new ode 
Gmith Premier have been very large for the last 800 Baldwin Building 
woe CHICAGO 
. . , 
r. Cc M el one f the old-time typewriter 
mer n San Francisco j now with the Roya ILL. 
The San Francisco brane of the Royal Type 
writer Company as st received the new long 
carriage machine Manager Lynch states that : 
ment - juiries for this model have been ré Dropped on the Floor Water Proof Back 
ceived fron s customers ind he has a number! 
of orders ! 1dvance He states that the out 
side salesmer botl ere ind in the countr\ i! 
all making fine records The Fresno branc! 
in charge fT. R. Va int s doing even bette 
than was expected 
J \. Ramus, forme epairmatr Tor thie Setanta ; ee een 
rypewrit ! ind te ne of the organize 
of the Re t Typewrité Company has re 
signed fror the manage ent of that firm an 
' . n Seattle wher ew have charge « 
th. rrnid< . i bu né J \W\ Pettinger me 
ight, Pek ie TOOLS TYPE 
w ’ n its cation on Market 
sty HH teresting deve ’ 
| easiie PARTS PLATENS 
) t i numil 
¥ =f té 
Typewriter Company has. be THORP & MARTIN CO a 
. of § ' F. H. Mayer, R. L. Rudy . 
' — BOSTON, MASS. 
bo tepe ‘ . S Francis 1 is 
o ‘ po 1 den tration of 
on f ; SB scar Psonic rs nereases the daily output of each operator. 
aT nA Ke J . . . . 
hs " ieee Economical. Time-Saving. 
R i 
Makes the sentence—not the line—the unit. ; 
ge | t ‘ 
I n r The carriage return and line space take no if 
nore effort than the word space. 7 
+ ¢ i 
x ! typewriter operations executed from the 
Si | key board. i 
Can be used on any typewriter. 
Zz Zz WRITE FOR INFORMATION. 
Showing rare < 
. the Main THE MAIN RETURN CO 
Seattle, Wash Return oa i i *9 
an Oliver . . oe f 
. s i Me eaetiat 8913 Lorain Avenue, CLEVELAND, 0. 
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~— AreThey Economical 


We import the fabric and colors to make Du-Ra-Bul ribbons good enoug! 
wear than the best of other makes. Du-Ra-Bul ribbons 
make the best kind of business correspondence with less ribbon cost 
per year, all of which, in the long run when onc 
sold a Du-Ra-Bul ribbon takes care of 
PROGRESSIVE DEALERS apprec iate the terms of our introductory trial off 


which is promptly sent on request 


Che Dodge Company 


INKED RIBBONS —-CARBON PAPERS 


FACTORY AND GENERAL OFFICE 
SYRACUSE, N. Y., U. S. A. 


to guarantee longer 


helps the dealer, because 


itself and brings repeat orders 








“RIGHT-IN-SIGHT” 
COPYHOLDER 


SUCCESS 


Is measured by repeat orders and 


SATISFACTION 
by repeat orders from Users —and it's 
MERIT 
lies in Correct Design and 
Workmanlike Structure 


¢ Solidity insures against vibration and 
consequent eye strain 
Adwustability brings the copy to just the 
nght place 
The Line Indicator avoids confusion 
in transcnbing 
| he Principle provides healthful poise 


of operator. 












Price, including Line Indicator: $ 2.50 











SOLE MANUFACTURING AND DISTRIBUTING AGENTS 


MOSSBERG WRENCH CO. 
CENTRAL FALLS: RHODE ISLAND 
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lit inct He 


Ss Louis office 


Company, Ltd 
t 


indall was electes 

nan vice president 

nd E. R. Hyland resident dire 
ee 


is keeping 
to fil s orders 
a. 


Calvert as been assigned s 


ritoryv in this city ft t é — 


Seattle, Wash 
e office of the Remingtor 4 
recently removed t 
ivenus The new Ret ‘ st 


es a better location ind g 


needed to p 
ind growing Remingtor ness 


Sedalia, Mo 
raveler for t ‘ 
= now Working 
i ) exceptiona gO 
dit s excellent 


Shawnee, Okla 
Ta erry I ‘ il 


' 
i 


iffice of the Olive Tvpew te mpal 


headquarters at 3S ‘ Ov} 
company He Ss I i t ne 
new territory 
Shoshoni, Wyo. 
been reapp 
the eale of the Oliver 
Wyo Mr. Stuchell’s 
rie I years past ma 
part of tl ( 
Sioux City, lowa 
Hannat for vears 
ewspapers t 


Spokane, Wash 
mie irdsol i rime. 


oined 


fo 


R 


Washington t 





ma thie business ‘ 2 
repaid his « 

St. Louis, Me 

of the M 

is engaged 

I Weise 


enjoy 


St. Paul, Minn 
t former! \ 
ster (Company) is 


St. Paul office of the 5S 


Syracuse, N. Y 
Metcalf i tvpev 
r is joined the fe ‘ f S 


ympan . 


vrit 


pewriter (Cr 
el tor t ‘ new 
. . al 


il meeting of the M 
Monarch works on Ma t ss) 
i president Geo. VW 
Jacob t 


treac 


C. Smith & Bro. Typewrit« nany 
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\ } I) \ 1 resigned S position with 

Monaré works on Mar« ind engaged wit 

Loot & iI Mona dealers at Atlanta 

a who I e congrat ed on securing a 

! st effi ent a iste His many riends wis 

j Ne ‘ 

J Pv 3 mer S manager for ! 

l n gt Sholes ( r { icazgo as 

bee! ngaged by M r'ypewriter Con 

pany nad tr for is a special ep 
resen M: I t veral day it 
Ww + £ nt vatching 
king M 
| ! x“ Monarch Ty 
writer Com] was held at the works or 

n ning ] Mat Tl officers and 

directors W S. W. Crandall, pres 

dent: Gr \ Dickern ce-president; Jacol 
} q* \\ ta 
i) x ) 

son | a ( 

Atlas | 

whers > 

Smit ( Ned | \ I 
(‘on ‘ \ 

wo Pe d 

Dp S 

\ nutac 
and ’ the 
panies M rders \ 
ng t " S the eg be 

Busir whet < 
pecial vit ted States \t 
the | rh MI ooks f 

M é p I 

S det 

I I H re ‘ t dires 

Mi I con i Ltd 
» e! ng of t 

AY ! Ma 1Otl M 

H I ‘s' i en ving 
‘ tT ‘ 

WwW Smit Pret 

! S Mar 3ist fr 
i “ t Mr. Dyer \ 

i ‘ I Citv and St 

His t stopping of 

( I I ougl it 

p :. « i norma rar 
j I I rg said Mr. D 

! ng ide condit 

5 x on is the t 

1 nuit if n 

Ss Mr Ty . 
the atate of 1 

idk 

\ gs I nd 

4 N ve 
* 
\ S1 Pr 
Ma lit 
‘ d to 
i t rmpar 
Order ‘ ime 
] re rf rete 
e ar P 
| \ I wn p 
le in \ 1 Dy 
T MceMurchy: 
V ins eo) t 
' fF 
> > 

Tr? ‘ inge \ ! 

‘ 1 at 115 South § 

a \ lott 1¢ mu 

ge " N bloo building 
G “x I ‘ manager, started 
t rx x ind tl p I 
cl rf S gl 

t Pe inge ca 
= i 

e ° 

John H ge igel Sn 
Pr | te WAS Aa s at ft 
dinr \W Marc} 1, by t 
Ya or of J t William H. T 
M« “ dinner. Mr. B 
eft f Syracusans w 
Ww 1g mies aboard 

Lynn W . f t! Mona 
rypewriter Compan Zz stopped off or 

S t I New ive a few mm 
n vit! S86 \ H. ‘ook 
y é " e Monarch at 
Cl gz gz transfer 1 to the Syracuse f 

s ! nage! en Mr W yekoft 1 
made inager of the ¢ go office. 
Waltham, Mass. 

Edward R. Lincolr f this city has taken a 
positior rt iles rg za n of the Oliver 
rypew pa ! is ft to take up 
his } 





OFFICE APPLIANCES 


81 








A Perfect Combination Desk 


In Rowlett Typewriter Desks the machine is always 
level, and glides smoothly into position for use, or 
into the compartment beneath the writing bed. A 
dust proof curta covers the typewriter compart- 
ment. The unbroken writing bed means convenience 
for the user. Dealers, we have a desk that will make 

oney for Send for catalog and prices 





No. 185, Quartered Oak. Price $22.50 


Size, 50 inches long, 30 inches wide, 48 inches high 


Weight W385 pe uunds 


ROWLETT DESK MFG. CO. 


RICHMOND, INDIANA. 








WAX SEALS 


@ On 









CHECKS CORPORATE SEALS POCKET NOTARY 










METAL CHECKS 
WE MANUFACTURE THEM 
SEALS, STENCILS, STEEL STAMPS, BADGES, 
e MEYER & WENTHE 


NAME PLATES, METAL CHECKS, “pig 
92 DEARBORN 8T. ; 


WE ARE NOT AGENTS FOR THESE Goops 
RUBBER STAMPS, Etc. 
CHICAGO RUBBER STAMPS 







123456 
NUMBERING MACHINES 




















(\ For attaching correspondence to file 
| | covers, attaching legal papers, invoices, 
| manuscripts, freight bills, etc. One 

| ‘‘Easy” Fastener will do the work of two 
= the old style fasteners, and do it 
“easier,’’ there being only two prongs to 
bend. Standard distance between prongs; 


different length prongs. Great discount to trade for the purpose of introduction. 


Manufactured by E.G. ROBESON, 753 Bedford Ave., Brooklyn, N.Y. 
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ADDIN G MACHINE 





(By Special Correspondence.) 


San Francisco, Cal. 

It is rather difficult to make sales in Sat 
Francisco at present and while more adding 
machines are being placed, both here and in 
the country, than a month ago, the increase 
is not as great locally as was expected, 7 
large business houses are all moving d 
town this month, and many of them 
tended to get new machines. They are pay 
ing extremely high rent for their new loca 
tions, however, and the amount of business 
at present does not Justify as much expend 
ture on office equipment as many expected 

Chas. Duguid, representing the Felt & 
Tarrant Manutacturing Company states 
that notwithstanding any unfavorable condi 
tions he is selling a good many machines in 
the city, and the outside sales are keeping 


ledly well 


Washington, D. C. 


( N. Smith, head of the Business Sy 


up deci 


tems Department of the Burroughs Adding 
Machine Company, addressed the Associa 


tion of American Government \ccount 
ants, at Washington, D. C., recently Chis 
issociation is composed of the heads of t 

various government departments, who took 


deep interest in Mr. Smith's talk 
Manchester England. 
lk. C. Sibbald has been appointed manager 
of the Manchester office of the Burroug! 
\dding Machine Company 
Milan, Italy. 


Enrico De Giovarri, sales manag 
Italy of the Burroughs Adding Machi 
Company, has established offices at ( 


Postale 349, Milan, Italy 
Winnipeg, Man. 


( W. Higgins, the Burroughs Ad e Ma 
chine sales manager in Winnipeg 
pre hed the gospel of the Burroughs A 


ing Machine with such success that 
ports to the home ofhce that Winnipeg 
town of 100,000 inhabitants, has inv 
$102,590 in Burroughs, an investmet 
re than $1.00 per capita 
St. Louis, Mo. 


} \ 1! on 1,1 eas onl P 
( \lallmant agadoRprap ’ “4 
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Co., of Chicago, Ill, and Peru, Indiana, is 
reported to have been merged with the 
Standard Adding Machine Company of St. 
Louis, Mo., and to have assumed the name 
of that company, the Standard Company 
having increased its capital stock from 
$300,000 to $600,000 for the purpose of this 


consolidation. James Mallm:ann, t She 
boygan, Wis., a dealer, the inventor of the 
Mallmann Adding machine, is now said to 
be the largest stockholder of tl consol 


dated Standard Company 


New York, N. Y. 


Che Comptograph Company w move 
nto new quarters on the Ist of May next 
Chey will enter into possesstor f the same 
othces as were tormerly occupied bv _ the 


Universal Adding Machine Company on the 
third floor of 200 Broadway. J. H. Wyeth 
reports business s good an eadilvy im 


proving 


Alvan Macauley, genet n ger of the 
Burroughs Adding Machine Company, left 
New York for Europe on March 30th t 
complete negotiations for the management 
f the European business. With him went 
C. W. Gooch, formerly sales manager for 
Virginia, and North and South Carolin 
who has been appointed European manager 
In the party was August Pol sales man 
ger at Des Moines Another member of 
the party was Frank Inghan f London 


} 


England, who has been preparing during 


he last six months in the Detroit S s De 
partment to assist in organizing the London 
tice to correspond with the ead ofttice in 
Detroit 

H. C. Peters is meeting with good su $s 
in selling the Universal Adding Machine 


The Percentograph Company of New 
York has been incorporated to manu ture 


calculating machines; capital, $6,000 


‘} , 
porators Thomas Quigley, N 137 West 
110th Street; Charles A. Gould, N 4) West 
93d Street; William H \dams, N 129 


West 85th Street, all of Ne 
Philadelphia, Pa. 
e Burroughs Adding Machinse t s 


ee ‘ \ i > ‘ i’ I i 
n t Che additi eb . 2. 2 
! 1 \ e |] | X¢ { siti 
if t! | ( Smit! ne B S \ 
( 1 \ { ‘ Rn t ) . 
le expe : ss 
N\ t } ( ~ R cris { 
mm Mu. HS s 
K ( mp \ 





\braham, a widely known typewriter man 
Thomas Graddin a specialty salesman, for 
merly with the General Electric Company 


and Frank J. Williams, originally with tl 
Burroughs 
ry} Burroughs Adding M: i Con 
pany has now had a tull month's experien 
in its new ground floor office Chestnut 
street, above Sth street, wl oved 
st month from the 9th fl Proy 
d building Results trate 
s< m t this move | n 
( nl Is Operating \ 
le é vithout s g 
Salt Lake City, Utah 
| Salt Lake City oft t But 
ug \dding lachine ( 
bee ed to 218 Southwest 1] t 
(, }? S ww the repres¢ 


( ve n cle 1 o S S 
rious parts « t Tr} 
* istiers nal 
t nie ind neir p 
I rt wing r t hus 


\\ Brothers, proprietors wv 
4 \ tor Car Company v\ 
d s of the Dalton Ac List 
ing ‘ re me Ing tl cs 
iw n hine bi » 
5 features of the D 
Ing eit upol by the Ve 
t es t ti Dalt Nn ‘ y- 
st x] r mor tha 
‘ é pet or witl 
! all speet vd 
er Macl ( pen 
up Milwauke ‘ oo Sas M 
P n Pe | \\ \ 
i isting M 
sively dvertise 
hiscines< 
~ th ‘ ' 




















DETROIT GENERAL OFFICES BURROUGHS ADDING MACHINE CO 
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NEW FIRM OF HUSTLERS IN 
BUTTE. 

Morris & Fenlon is the name of a 
new company which recently embark- 
ed in the typewriter and office sup- 
plies business at Butte, Montana. Mr. 
Morris, who is known as a business 
getter by the typewriter fraternity 
from Missouri to the Pacific slope, 
was recently connected with the firm 
of Bassette, Casey & Co., at Butte, 
but resigned to enter his present busi- 
ness with Mr. Fenlon. The new com- 
pany already has the agency for the 


Oliver typewriter and the Burroughs 


adding machine The company will 
carry a complete line of office supplies 
and specialties. \ typewriter repair 


11 


departin¢ nt for all makes of machines 
will be one of the features of the new 
business 


COLUMBIA TO ADD SHORT- 
HAND. 

In a recent issue of this journal it 
was anno that the Isaac Pitman 
Shorthand had been introduced into 
Earl Hall (Christian Association) Co 
lumbia University, New York City 


The authorities of Columbia Universi 
ty are so well pleased with the result 
of their experiment that they have de 
cided d ng the cor ing fall to intro 
duce the subject of shorthand = § and 
typewriting as a regular course in their 
It is interesting ote that the ! 
Isaac Pitt I SVSTtel has also been | 
successfully ntroduced into Bernard 
( olle | 


ALASKA-YUKON-PACIFIC 


EXPOSITION. 

Phe ming exposition at Seattle, 
Wasl ll open June 1 of this year 
and close on Oct. 16 \mong its fea- | 
tures ill be the formation of a “Col 
lective Exhibit Company,” which pro 
poses to receive, display and care for 
small exhibits by manufacturers and 
others who cannot afford the time or 
expensc f the usual exposition dis 
play [he company will charge five 
dollars per square foot for space, in 
cluding booth and_= service This | 
seems to be a new idea, and the offer 
will no doubt app to many who 
wish to secure ad isement of their 
goods and to be in the running for 
prize awards and exposition medals. 

\nother innovation is the recogni 
tion of inventions, models, patents, 
etc... not previously admitted at ex 
positions unless such articles were 


being manufactured and marketed 

The products and resources of the 
great Northwest will be shown up to | 
good advantage; Canada, China and 
Japan will make large displays, while 
the United States Government has set 
aside a liberal sum for a display of 
the resources of this country and of 
the work of the government along 
its many lines of helpful activity. 
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ape ae dap 
Letters that Get the Orders 


Properly worded and perfectly printed circular 





letters get the business. ‘They give the salesman 
a merry chase in securing orders, go to thousands 
of places the salesman does not reach, and most 
successfully supplement the work of all grades of 
salesmen. They must be exact reproductions of 
original typewriting---not mere imitations---and such 
perfect letters the “ Rotary Mimeograph”’ prints at 
all times at the rate of 3,000 per hour, or more, 
at a cost of 90% less than printers’ charges for 


mere imitation work---the waste basket kind. 


Mimeograph work is a stencil process. By this we mean that the original 
copy from which other copies are to be made is a stencil, made either by 
handwniting or typewriting on a sheet of specially prepared Paper, the open- 
ings being made by a stylus or the type of a typewriter. Everyone is familiar 
with a brass stencil and brush for marking a box or a barrel. A somewhat 
similar principle is applied to the Mimeograph, only the stencil sheet is of 
strong paper instead of brass, prepared with a wax coating, the ink being 
pressed through by a roller instead of with a brush. 

Mimeographs are made for either handwritten or typewritten 
work, or both, in different sizes and prices, and can be made 

° ° mT 66 oo * 
to order of any required size. The ‘‘Rotary No. 75” is made 


in letter size only for business letters. 


Write for our DIRECT ROUTE BOOKLET, How to Make Money 


A. B. DICK COMPANY 


CHICAGO Exclusive Manufacturers NEW YORK 


a a Bae db 
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SALMAGUN 


ERE is a story Mel. Mundell 
tells on himself that recalls the 


story A. S. Trude used to tell 


of his first bear hunt. To point the 
resemblance we'll tell the Trude story 
first. Trude and a guide went out 


from their cabin one morning in the 
newly fallen snow to trail a bear whose 
tracks showed big in the fresh carpet 
of “the beautiful.” By and by, they 
wandered up a little draw, when sud 
denly the guide pointed “There is 
your bear, Mr. Trude, right there.” 
Trude said he looked, but didn't se 
anything except what looked like a 
rock about the size of an ordinary 
smoke house. But the guide insisted 
and pointed to the bear's paw hang 
ing over the ledge of rock on which he 
was resting. Then Trude saw. His 
eyes defined the supposed rock to bi 
an enormous grizzly; the paw _ that 
hung so gracefully and negligently 
over the edge of the abutting rock 
shelf was about as big as a common 


door mat. Trude thought hard. And 
while he thought the bear vawned 
That settled it He wondered what 


the effect of a 45-90 cartridge would be 
upon that prodigious aggregation of 
teeth and fur and muscle if it didn't 
hit an immediately vital place, and hi 
found that he didn't want any bear that 
morning. 

While Mel Munidell isn’t a hunter 
for anything more savage than orders, 
he was once hunted, very much to his 
surprise and concern. Here is the 
story in his own words: 

“I got on the train one time at Chey 
enne, bound for Boise, Idaho. It was 
during the trial of Pettibone, Heywood 
and Moyer. One morning | was asleep 
in my berth, and about 3 a. m., when 
we had just pulled into Green River 
and I was sleeping comfortably with 
my face turned toward the window | 
felt a heavy hand on my _ shoulder, 
roughly turning me over, with the 
command, ‘Here, | want you.” When 
[ opened my eyes the first thing I saw 
was a six-shooter with the business 
end pointed right at my nose. The 
barrel of that gun looked as it were 
about three feet long and I would have 
sworn it was big enough for me to 


crawl into. \ large, coarse individual, 
in flannel shirt, high boots and slouch 
hat tlashed a lantern into my tace with 
his left hand while he kept me pact 
fied with the death dealing artillery in 
his right. He looked at me long and 
thoroughly, while I examined what I 
could see of the rifling in the gun. 
Finally he said, ‘No, | don’t want you,’ 
and proceeded with the same opera 
tion upon every male sleeper in the 
Pullman 

‘| thought it was a hold-up, for | 
couldn't see the porter, who was with 
the sheriff—nor could I see the sheriff ; 
[ saw only the gun. 

“It seems that a desperate character 
had left Denver for Boise, via Chey 
enne, and the authorities had wired 
over the line to intercept him 

“In talking over the event with the 
conductor next morning, he smiled 
and said: ‘Did you expect an apology 
from a Green River sheriff?’ | thought 
‘Why, that sheriff was 


7 


one was due 
more afraid of you than you were o 
him, for the man he was looking for 
is a fire eater.’ 

‘In the smoking compartment that 
morning we all discussed the events of 
the night and got to talking on anat 
At Gooding, Ida 
ho, a man got on and took the only re 


~ 


chists and anarchy. 


maining seat in the smoking compart 
ment The discussion was going on 
and the stranger produced a black ci 
gar and began to enjoy it while listen 
ing to the debate. I got the floor final 
lv and as my views against anarchy 
and lawlessness are pronounced, | gave 
vent to a hot tirade. using some of 
long, Johnsonian phrases to emphasize 
my condemnatory views—and some 
phrases not so long, but equally for 


the 


oe 
ful. The new passenger watched me 
through it all and when | was through 
he said, ‘Pardon me, where do you 
live?’ ‘In Hoboken,’ I replied. ‘And 
where do you live? [ inquired. ‘In 
Idaho.” ‘How far are you going?’ he 
asked. ‘To Boise.” ‘And you?’ I asked 
‘Boise, he answered. I rose and of 
fered my hand; ‘Mundell is my name,’ 
I said. He shook hands and said. 
‘Gooding is my name.’ 
Gooding?’ T inquired, in some embar 


‘Governor 








rassment. “Yes, he answered smiling 
| said, ‘| hope you will pat 


‘Governor, 


don me for using language in your 
presence which is not in the dictionary 
| didn't know the governor « ldaho 
was among us. My dear sir, he re 
plied, ‘| wish to God there were more 
like you 
TOO MUCH JOHNSON. 

Qn Dk 22 last, just before the 

merry bells announced the advent of 


the joyous Yuletide; when paterfam 


ihas and others of the male persuasion 


were anxiously digging up w ( 
mained of their coin in advance of a 
final assault upon the list of gifts that 
must be bought, an anxious man, an 
earnest, persuasive man, claiming: thi 
plain, unornate cognominal appendage 
of J. H. Johnson, entered the thees 
of the O. R. Brown Company in the 
Baldwin building. Indianapolis, ans 
approae he the desk of Ott b> 
the head of the company With true 
business sagacity, 1 Johns 
once announced his name ar . 
S1On He wanted a job ble 
experience aS a salesman: 
deed, ai \l man contess¢ 
self, in fact—and would d 
he could to cut a big hole it 
ible supplv of the company’s 
brand of ribbons and carbon 

With the anticipatory glow t the 
coming Yuletide full upon hi ( tt 
acct pted bait. hook and su ( 
\Ir. Johnson a job, a nice line S 
ples and a sufficient sum of 
expenses, and awaited the new ns 
weekly reports. Christmas nd 
passed also Vew Yea s Vise 
all of January and Februar Lime 
March with the inauguration of a ne 
president, and still no Johnsor lt 


fact, never, since his sample cas 
his fluttering coattails disappear 


the front door of the Baldwi 


ing on that bleak December day has 
Mr. Johnson appeared to explain wl 
his orders did not com In vain has 


Otto Brown swept the horizon wit 
his high power binoculars for a sig 
of the well-remembered form: ; a 
has he listened for the melody f the 
Johnsonian voice 
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Santtary Desks 


THE MEMPHIS TIMES. Unsolicited Testimony for a Desk of fice or room more readily and with more 


Memphis, Tenn Absolute Merit, From an Unknown ease. The use of these casters raises the bot- 
Memphis, March 22, 1909 Authority on the Great tom of the desk about an inch, more or less, 
’ 


t 
iette & Bro. Co., Cincinnati, O : from the floor 
White Plague. 


Gentlemen—We take pleasure in advisin “Say, for instance, that you have a caller. 

it W taken occasion to commend the sanitary make of desks This part . be suffering from tuberculosis, although in first stages 
market your company, in an interesting article bearing upon th f this d | malady, and therefore hardly noticeable. He naturally, 
ffers a sort of pus arising in the throat. This 
cuspidor, but frequently misses that, and the 

i pi upon the floor. Here it remains, practically 
the e1 nthought of again and almost unseen. Finally it becomes hardened 
gone considerably into details in connec ind brittles into dust, and in the morning when the janitor comes 

with t extended ref along, more or less of this is 
swept under one or the other 
of the several desks that are 
used in the offices. The party 
that uses the desk, then, 
reaches the office that morn- 
ing, and from then on, day in 
and out, he more or less in 
hales the dust of the room, and 
it is this dust that settles upon 
the human lung, and it is then 
that the harm is done. As much 
care and caution should be ex 
ercised upon the purchase of 
office desks as is the case with 


ject t hghting tuberculosis, a disease that we have for months ee a lisenss 


persisted 1 vaging unrelenting warfare against nd have devote he spits ¢ usua 


inclined t ‘ adorse——-NO7 


any and everything else. The 
proper desk to use is one that 
stands up from the floor. Such 
a desk as we have reference to 
is manufactured by the J. Dor- 
; nette & Bro. Company, a large 
WHY w Get Our desk-making establishment, 
“20E" Catalogue with general offices and an im- 
We reall now of no mat mense factory located in Cin- 
() Sanitary Desks’ are without doubt the best we 
that it is absolutely inpossible for one to 
eneath them, without its being seen, hence 
Sota Aa ae a ’ is always swept, the same as in the rest of 
ntention s . a | Phere ther features of this make of desk, among 
tubercu is 1 \ ntinu hy ' t f ‘ noticed in 9 
taken particular pains to go into the minu- 
on of this article of office furniture, and 
maga “Nee Se a we ; splendid results. Indeed, if this make of 
whet indeed W rounded siniaiaians Ae fe oe eee desk w pted and used throughout the South, we are 
mannet large part in assisting in the fight being 
t tuberculosis 
1ake the splendid indorsement that we 
ye mak Sanitary desk, entirely of our own free will and 
lesks, in neat | imstances, art volition en we t do so at all 
rHE MEMPHIS TIMES 





Dornette Desks Make Happy Customers 


They Have Class. They Have Special Features. They Have 
Perfect Construction. They Sell Themselves. 


The Desk is the principal piece of office furnishing nd all suc essful business men take pride in 
having a high class desk. and one that the’ feel proud of The DORNETTE BRO’ HERS have made 
Desks a life study and personally supervise the construction of their product They give you a desk that 
you can guarantee to yvour customers 1n every essential et 


In Material, Finish and Construction they are Unequaled. 
All kinds of Office Desks and Tables. Made in Standard and Sanitary Designs. 
OUR SPECIAL TYPEWRITER DESKS LEAD THE WORLD. 


THE J. DORNETTE & BRO. COMPANY, Cincinnati, Ohio 
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(By Special Correspondence.) 


Brooklyn, N. Y. 


Henry Pfeiff & John Hummel Company, 
Brooklyn; to manufacture office and house 
hold furniture; capital $2,000. Incorpora 
tors—H \. Herold, Louis N. Vause. Carl 
T. Flach, No. 198 Broadway, New York 


Chicago, IIl. 

The Savespace Company, Chicago, has 
been incorporated; capital, $5,000; manu 
facturing and selling store and office fix 
tures and appliances for storing wearing ap- 
parel; incorporators, Joseph Danziger, Paul 
C. Schussman, Lonzo A. Gaskey 


Grand Rapids, Mich. 

John A. Doxtator returned recently from 
Washington, D. C., where he has been ten 
days for the purpose of getting a patent on 
his revolving cased shelving. Since his re 
turn he has formed a stock company ot 
$250,000, fully paid in and non-assessable 
He will be pleased to give the Grand Rapids 
people the first chance to buy stock in this 
company 

The directors of the company are as fol 
lows: John A. Doxtator, Mr. George H 
Kirtland, C. E. Travis, Ben Porter of South 
Grand Rapids State bank, E. H. Doxtator 
and Dr. John M. Wright The factory will 
probably be located in the south part of 
Grand Rapids. There has been $50,000 sub 
scribed in this company up to the present 
time, says Mr. Doxtator 


Henderson, Ky. 

The Henderson Desk Company has 
contracts for an important addition to tts 
factory Work on the addition is already 
well under way The company requires 
more room to take care of a growing trad 


Milwaukee, Wis. 


James J iff, secretary ot the Wisconsin 
Chair Company of Milwaukee, recently 
passed away at the age of 38 years as the 
result of an operation performed at the 
Trinity hospital, Milwauke« \lthough Mr 
Eiff was a young man he had been con 
nected with the chair company for twenty 
five years He was well known in both 
business and social circles of Milwaukee 
He is survived by his wife and one son, 6 
years old 

The plant of the Manitowoc Church and 
School Supply Company at Manitowoc, 
Wis., has been moved into a part of the 
Western Toy Company factory on Twenty 
third street, where five times the former 
space is available. New machinery has been 
purchased and is being installed and the 
force of employes will be increased. The 
Manitowoc Church and School Supply Com 
pany was formed a few years ago by 
Charles Schuetze, formerly an employee of 
the Manitowoc Seating Company 


In competition with some of the leading 
furniture houses of both St. Paul and Min 
neapolis, the Turnbull-Cameron-Degler 
Company of Superior, Wis. has been 
awarded the contract for furnishing the 
Men’s club at McKinley, Minn 
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New York, N. Y 


Reynolds-Metz Company, New York; to 
manufacture office furniture, cabinet work, 
ete.; capital $2,000. Incorporators—Charles 
EK. Reynolds, No. 1344 Fulton avenue; 
Charles F. Reynelds, No. 1421 Washington 
avenue, both of New York; Maurice J 
Metz, No. 7608 14th avenue, Brooklyn 


Pittsburg, Pa. 


The Derby Desk Company has taken the 
second, third, fourth and fifth floors of the 
building at 646 Liberty street, adjoining 
their present location, and will add these 
floors to the space they occupy next door, 
cutting through passages and adding suit- 
able elevator service for the convenience of 


growing list of customers 
San Francisco, Cal. 


The fact that the expectations of local 
merchants regarding spring trade are not 
fully realized is having little effect on the 
desk businéss Practically all the larger 
stores and offices will be in permanent 
quarters by the end of this month, and there 
has been considerable activity in filling the 
necessary requirements regarding office fur 
niture. Filing cabinets and the like have 
been in demand for the same reason, and it 
is observed that nearly everything bought is 
of a high quality There has been littl 
municipal business of late, and individual 
sales are not exceptionally large. but the 
total amount of furniture sold shows con 
siderable increase 

The Phoenix Desk Company, with its two 
cations down-town, is enlarging its busi 
ness considerably It is now doing mor , 


less advertising, which 1s found to be vr 
The Rucker-Fuller Desk Compar 


rts business steadily picking up 


] 
i 


The Whitaker & Ray Company, « Ca 

thee, school and church furniture and sup 
hes, has moved from the store on Gri 
treet, where it has been for the last thre 
vears, to 770 Mission street, where it 
pies the ground floor and basement, giving 


1 


mple room tor its large business 
H. S. Crocker & Co. are taking advant 
the movement of local business 
down town to push their line of office fut 


niture to the front They find a large di 

mand for the Globe Wernick« hling cabi 
nets They are now placing orders for a 
irge stock of school furniture, on which 


they expect a big season tn the fall 

Manager Meyers, of the Library Bureau, 
is spending the week in the south Phe 
Library Bureau expects to have a house 
warming in its new Market street establish 
ment on April 5 


Manager Victor, of the Yawman & Erb 
Manufacturing Company, states that while 
there is nothing special going on at present 
in the way of large installations, he is keep 
ng very busy with the local demand for fil 


ing cases, ete., for business use 
Sparta, Mich. 

The Welch Folding Bed Company has 
changed its name to the Welch Manufact 
uring Company. The company still makes 
folding beds, but office and store fixtures 
have become the leading features of its busi- 
ness, and will doubtless become a still mor 
important factor than it is at present, as the 
company is well equipped. 
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(By Special Correspondence.) 


Atlanta, Ga. 

H. C. Bower, recently appointed traveling 
sales manager of the American Multigraph 
Sales Company, is now temporarily located 
at Atlanta, Ga., “lining up” the new South 
ern Division 

Barcelona, Spain. 

Mr. Cruzel has just arrived in Barcelona 
to take up his duties as Roneo manager for 
Spain. Mr. Cruzel’s success in France and 
Belgium ought to warrant an equal success 
in the land of the Toreador 

Boston, Mass. 
L. M. Barman, manager of the B 


fice of the Roneo Co., has beaten all 


/ 


during the month of March Boston has 
been selling two or three machines day, 
and Mr. Barman has gathered around him 
quite an organization In the sales this 
month are found some of the largest banks 
and cominercial corporations in tl f 
Boston 

\ conventi the New Englat ) 
sion of the American Multigraph Sales 
Company w be held at Boston April 14 to 
16, inclusive Edgar .\. Russell. General 
Sales Manager, will presid 

Chicago, III. 

The Roneo Company are making 

sfactory progress here It is belie 
the ( ganization will p 
York f its mettle to eq it 
sales \I srs. Oppenheimer 
gratu heir good k 

W. H. Paige, formerly manag S 
[outs ( \meri \ re 
Sales { d recently S| 
sentati e | ive i | ding \ 
Company ~ eturned t Mu r 
Company s king after 
macl the business ( g 

H. T. Bou of the home t 

\merica \lultig pl Sales Cor S 

Vv ten po \ ( ited t ( ig 
he 1s ‘ ry gy tl lox i saies ) | é 
local sa ganization is bee gre 
creased and under Mr. Boulder’s 
plan ot ng things” the Chicag 

ition will be put upon the hig t 
plane I IT a | \ 


Cleveland, O. 
Reports from The American Multigraph 
Sales Company seem to indicate that there 


is no let up to the success and progress of 
the Multigraph January Ist, 1909 this 
ompany had 17 branch offices. Today they 
have 42 and we understand it 1s tl f 
tention to open up further branches as soon 
is conditions warrant. 

I... W. Jared, formerly secretary and sales 
director of The Universal Folding Machine 


Company has succeeded George T. Newton 
resigned, as manager of the central division 
of The American Multigraph Sales Co 
with headquarters at Cleveland. Mr. Jared 
is an old time typewriter and multigraph 
man and his experience will serve hit n 
good stead in the district management 

H. T. Boulden, formerly from the Cleve 
land Sales Office, has been transferre 


Chicago as manager of that important 
branch 








DUPLICATING NEWS—Ccniinued. 


H. C. Osborn 
Multigraph Sales Compa 
few on the Pa 
California, he 
and wi fully 


weeks 
will visit 
instruct 


, president of 
ny, 1s 
> Coast 


the salesmen 


The 
spending 
t] 


1¢ Coast 


ant 


\merican 


While in 


offices 


" 
i 


| 


attaches of these fh in the automatK 
paper feed, motor and Universal 
Folding Machine 

Richard H. Mort succeeded H. M 
Horr, resig l, as p isor the Pub 
licity de nent | \merican Multi 
graj S s Company Mr. Morrow. for 
young n s bee varticularly successfu 
ind take { s me rk enthusiastically 
whi gurs wel quantity as 
qua Multigray publicity 

Los Angeles, Cal. 

F.C. Met P Coast manager for 
the An Mul ig h Sales Company 
recently " Los Angel 
rounding ip business 

Milwaukee, Wis 

\ li f partment has b 
op Mi cs { the U1 
de VI ( ny and will be 
1 re re to be appoint 
on | it I. Moulton, 
the eo «ce ent of the Under 
\ ” ae ecent Milwaukee 

S 1s organizatior 

"New York, N. Y. 

| R » Company in New 
Vi nol ol March has been 
t] t] of the company 

FW. y\ ‘ er of the Glob 
\ \ new man with the 
R ( | \ present cover 
ing ©) l 1s selling a ma 
hi \ 
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Che electric Roneo is meeting with c 

erable success in this city \ large num 
ber of the first customers of the Rone 

ordered electric attachments, 

ilst the company is still behind lers 

ese electrical attachments, it is hoped tl 

manufacturing facilities will permit 

2 put by he end I pri 

Paris, France. 

\l I Rick ird, director t the Lik d 
Roneo, Paris, is now running Le Ror 
Hebd madaire” every week I the bet 

Roneo organizatir throug! 
Philadelphia, Pa. 
\ convention of the South At tic Diy 
the \merican lultigray Sal 
Company was held in Philadelphi \pri 
nd 9, in charge of General Sales Manage 
Kkdgar A. Russel 
San Francisco, Cal. 

Upham & Co.. have d their a 
tising campaign on the Rotary Neosty 
ided SUCCESS Local Ss i\¢ 
S remarkably d Li! 

g ny | 
stomer 
( Met i P ( ( 2 
\merican agen. sig Sales Company 
tly spent a week | Lu (Angels 
Winnipeg, Manitoba. 
P. J. F. Baker, who, on January 15, sold 
is interest in the firm of Bak &w Gregg 
partner, Charles M. Gregg, will, as 
dy intimated, devote his time in futur 
Gammeter Multigraph, for which he was 
ppointed sales manager for tl Domini 

Canada Mr. Baker is one f the liv 

in the ofhce equipment eld . 
nows | \ r cs ws ft 
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fice appliance business from alpha to 
mega and will be sure to achieve a splendid 
record for the Multigraph. His energy and 
knowledge of the typewriter business have 
enabled him to make a remarkable sales 
showing in Western Canada, a record which 











P. J. F. Baker. 


expects to repeat and even 


location 


to improve 
The old firm of 
vhich he was a member will continue as 
Charles M. Gregg & Co., and will uphold its 
lready enviable reputation in the typewriter 
the Western Canadian 
Monarch typewriter. 


upon in his new 


eld, retaining 


gency for the 








Write for Catalogue 


J. F. DIETZ & €0., 309-319 W. Third Street, 





today‘ 


DIETZ DESKS—Sold to Dealers Only 


Thoroughness of Construction 
Modern Interior Arrangement 
Strong Materials--Durability 


CINCINNATI, OHIO, U.S.A. 


lhe Dietz line includes roll 
tops, flat tops, book-keepers’ 
desks, typewriter desks made 
in hundreds of designs of 
different materials at attract- 
ive sian 


quaiities that make the Dietz line 
of Desks distinctive 


Variety of Styles 


are 


flandsome Finish and 
Appearance. 
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Multigraph Company Holds Big Conwention 


Sales Department Inaugurates Important Policy 


MONG the business conventions 

held last month none were moré 

original in conception, nor likel) 
to give better and more far-reaching 
than the convention of the 
Western Managers of the American 
Multigraph Sales Company, held at 
( hicago on March 8, 9, to and 11 Che 
meetings were held at the Hotel Strat 
ford. Edgar A. Russell, General Sales 
Manager, presided, assisted by ]. © 
Sheppard, Division Sales Manager 
H. T. Boulden, Manager of the Chi 
cago Branch, as secretary 
\mong those present and assisting in 


results, 


acted 


the demonstrations were the following 
Branch Mana- 
gers—I. V. An 


nen, Oshkosh, 
Wis.; R. W. Cas- 
sel, Des Moines, 
la.; J. C. Cavan 
augh, St Joe, 
Mo. R H Long- 
ley, Omaha, 


Neb. ; ( W. 
Moore , ht. 
Wayne, Ind.; R. 
E. Scoville, Peo 
ria. iL: HH. Ho. 
Batchellor, Min 


neapolis, Minn.; 
ins ee Spare 
Madison, Wis. ; 
Ff \\ (oza, 
Kansas Citys 
| ee B 
Lyons, Indianap 


olis, Ind.; J]. A 
Rhodes, Wichita, 
Kans.; David C 
Swander, St. 
Louis, Mo. 

Visiting Divis- 
ion Managers — 
\. L. Chandler, 
Denver, Colo.; L. 
W. Jared, Cleveland, O.; Fred C. Met 
calf, San Francisco, Cal.; W. F. Gor 
don, Atlanta, Ga.; J. W. Shelor, Dal 
las, Tex., and W. C. Dunlap, Asst. Treas 

Folding Machine Department—"’. (; 
Nind. 

The purpose of the meeting, 
broadly, was to bring out and clinch 
the selling points of the Multigraph 
product, including the Multigraph and 
the Folding Machine, and to discuss 
how these two machines may be sold 
so that each will set off the points of 
the other. But it was the further ob 
ject of the meeting to discuss and elu 
cidate the company’s new selling pol 
icy based upon vocational instead of 
idea of General 


stated 


divisional lines, a new 


Sales Manager Russell. By this is m« 
that instead of giving each salesman 
territory and expecting him to work 
all the business in the district to wht 
he is assigned, each salesman will bi 
given a certain business or professio1 
to the 
vote his attention, perfecting 
in all the 
the best 
graph product to the peopl 
the occupation to which he is assigned 


members of which he shall cde 
: : 
nimseil 
arguments which will bring 
results in selling the Multi 
1 
rOnuOWIMNY 
It is not to be understood that thi 
assignment of territory will be don 
away with, for it would be obviously 


impossible to give salesmen carte 


blanche to call on the doctors, or dry 
merchants, lawyers or depart 
ment store keepers from New York to 
San Francisco. The division arrange 
ment will, of course, be retained, but 
the salesmen will devote themselves to 
vocational lines, each man or sev 
eral men, to one trade in a division. 
and another man or group to another 
trade, and so on. This will promot: 
the concentration of effort and know! 
edge by the salesmen, tending to make 
each man, if he is in earnest, a mastet 
of the field he covers, producing a 
force of the maximum efficiency. conver 
sant with all the arguments and advan 
tages in the vocation he studies and crys 
tallizing every possible argument and ob 


1 
rove 
YOOUS 


jection, syste 


the knowl 


every sal 
ive 

lhe firs 
der on Me 
230 Kol] 


Sales Mana 


the meeti 


and describis 


1 
pe accomp 


ommendat 


discussed 


lowing hea: 


GROUP OF MANAGERS AT MULTIGRAPH CONVENTION. 


proper metl 


to a retail s 


matizing them and iking 


re obtained of instant 


division and brat 


The Sessions. 


session was call 


iv morning, Mar s 
Ing the roll call, (71 
I. A. Russell add 
going into its pury 
9 the objects soug 
hed Complaints 
ms were next heard 
cluding topics unde 
Ss \s to Our Svsten 





Records 
Territorial 
ments; As 
chanical Dif 
ties; As to | 


eration of H 
()fhice 

At the clos 
the foregoing 


cussions 


meetings 


1ourn. 
luncheon 
\dvertising ( 


given by 

of E 1) (sibbs 
Che aftert 

session was 


voted to 


; | 
graphs 
den Ons 
was tollowse 


criticisms, 
gestions al 
genera | 

sion. H. T. B 
den, \lar agel 
the Chicago of 
demonstrate 


dd of selling a Multig: 


ho dealer: H. H Bat 


lor of \linneapols showed how t< c 


about 
and David 
demonstrate 
store 


In the eve 


the Hotel Stratford at which 


R Jacobse 


Leather,” mi 
by an address by General Sales 


other 
particular 


graph to th 
try and paid his compliments to sak 


ger Russell 


1 
Selling 


' 


1) 


points, 


é 


men and = sa 


a machine to a 
Swander of St. Lou 
a sale to a de part 


1 


ing a dinner was gi 
( 
editor of “Hide 
ide an address, foll 
\ 1 
\Ir. Jacobsen, an c 


gave his views on 


application of the Mul 


hide and leather indus 


lesmanship. Mr 





pre mot 


as 








1 


devoted his time to a further elucida 


tion of the new methods of selling 


along vocational lines 
(In the following day F. G. Nind 


gave an interesting demonstration of 


the mechanical features of the Uni 
versal Folding Machine and answered 
questions as to its various features 
At noon the session adjourned to the 
hicago Athletic Club, where a lunch 
eon was given by courtesy of J. F 
(sillen 
The afternoon was devoted to three 
important addresses regarding — the 
Universal Folding Machine. “A Sell 
ing Talk on the Universal Folding 
ee was given by L. W. Jared; 
‘ Shey] yhard described the use of the 
F ol jing Machine among Multigraph 
U sers, and F, (y Nin (| described “How 
| Have Interested Printers in the Us 
of the Universal Folding Machine.” 
In the evening, after dinner at the 
Stratford, the convention went 1n a 
body to attend a theatrical perform 
ance at the Anterican Music Hall. 
Both sessions on Wednesday wer: 
devoted to demonstrations and sales 
of Multigraphs he speakers cis 


11 


cussed how to sell these machines to 


men in various occupations, as fol 
lows: Life Insurance Companies, R 
W. Cassel, Des Moines; Live Stock 


Commission, R. H. Longley, Omaha 
National Banks, |. W. Goza, Kansas 
City; Wholesale Drygoods, J. C. Cay 
anaugh, St. Joe; Farm Implements, 
R. E. Scoville, Peoria; Wholesale Gro 
cers, J]. A. Rhodes, Wichita; Lumbet 
\lanufacturers, P. V. Annen, Oshkosh 
Following each demonstration thos: 
present offered suggestions and criti 
cisms. On the invitation of L. P. Sco 
ville the noon meal was taken at thi 
Illinois Athletic Club. and in the even 


ing, at the dinner in the Stratford, ad 
dresses were made by W. C. Holman, 
editor of “Salesmanship,” and David 
(gibson, editor of “Gibson’s Magazine. 


\t the opening of the session Friday 


morning Edgar \. Russell presented 
an address embodying some further 
ideas on the value concentration on 
vocational lines \lultigraph = sales 
demonst ions were continued, under 
following heads latent \ledicines, 
( \\ \loore, Fort W ayne; Retail 

lothing, ¢ B. Lyons. Minne apolis : 


State Officials, S. E. Clark, Madison 

\fter lunch at the Palmer House 
demonstrations were given by the di 
vision managers as follows: lroduce, 
J. W. Shelor, Dallas; Silver Mine 
Companies, LL. Chandler, Denver: 
Cotton Mills, W. F. Gordon, Atlanta: 
Railroad Officials, F. C. Metcalf, San 
Francisco; Hardware Manufacturers, 
LL. W. Jared, Cleveland 

\ farewell supper was given Friday 
in honor of General Sales Man 


evening 
e - » > r m4 ° 4 
ager Russell in appreciation of his efforts 
and hard work during the convention. 
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DESK CO. 
MUSKEGON, MICH. 








Bends to ease pressure of the muscles: 
‘iiminates perspiration; 
If your stationer cannot supply you, 
ent sts imps for postage and packing. 


184 ae Street, BOSTON, 
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Typewriter Ribbons 


Big users find Ster- 
satisfaction — always. 


ake > } 

ling Ribbons 

Chat IS WI 1 ilers 
Sterling ribbons fron 


\. National Chemical Co., 





getting repeat orders for 
big corporati ‘ns, exporters, 
y. @ Dealers desiring to 
should investigate the merits of 
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NEW YORK CITY 
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S THE time for the next annua 
meeting of the National Asso 
ciation of Stationers and Manu 


S 


| 


facturers. draws nearer it becomes in- 


creasingly evident that the attendance 
will be a record-breaker 
country interest is being 
There is hardly any doubt that Chi 
largest delegation 


art used 


cago will send the 
she has ever sent to a stationers’ con 
vention; the attendance 
will be large, while indications are that 
the East and the South will send con 
siderably more than their average 
quota of delegates. 

Cincinnati is taking great interest in 
the convention and the stationers of 
that city seem to be doing everything 
they can to create enthusiasm and to 
further the interests of the association 
and of their fellow-stationers in Cin 
cinnati’s sister city. Other cities in 
Ohio are not backward in their work 
and when the convention finally meets 
next July it will be evident what a lot 
of earnest work and enthusiasm have 
been expended in getting together so 
many representative men from all 
tions of the United States. 

The importance of the next meeting 
of the association justifies all the work 
that has been accomplished and will be 
done from now on to secure a larg 
and representative attendance 

Hotels Not to Raise Rates. 

The report was started by some irre 


sponsible persons that the hotels ot 
Toledo were raising their rates in an 
the coming convention 


ticipation of 
1] 


Investigation discloses that all suc! 
reports are without foundation Phere 
is no appreciable advance in the hotel 
rates in Toledo whatever, and we are 
assured that there will be none | 
rates are entirely fair and will remain 
so. The management of the Seco 
Hotel. where the convention hea: 
ters will be located, assures us tha 
their rates will remain as heretotore 
The Secor is a new hotel—the larges 
most modern hostelry in Toledo. Be 
sides the Secor there are a numbet 


+7 
| ( 


smaller new hotels, and several 
houses which have been recently re 
modeled and are now 


Possess all modern conveniences 


The hotel 
good or better than those of 
of corresponding size 1n the country, 


up to date 


accommodations are a 
anv cl 


1 the conven 


and intending visitors to 
business may cal 
need 


tion or those whose 
them there for anv other purpose 


\ll over the 


from Ohio 
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anticipate no dearth of proper and 
comfortable accommodations, nor need 
they fear that the hotel people will 
take advantage of them in any way 
whatever 


= 


In another column we are publishing 
a list of the hotel rates, covering all 
the principal hotels of ‘Toledo 

That Toledo is almost an ideal plac 
tor a convention will hardly be gain 
said by anyone who knows aught of 
the city here is no city in the coun 
try of corresponding size which pos 
sesses a greater variety of scenic at 
tractions unless it be some of the 
Rocky Mountain or Pacific Coast 
towns which are much harder to reacl 
Certainly the central states have np 
place better equipped to furnish an en 
jovable, healthful outing at a cost for 
railroad fare and accommodation so 
reasonable. 


Some Entertainment Features. 


Che entertainment committee, com- 
Toledo Sta 
tioners’ Club, has arranged as one of 
the features immediately following the 
convention, an outing to which all 
those in attendance at the convention 
are invited, ladies as well as gentlemen 
Che club has chartered the 
which has 


posed of members of the 


new SLCC 
britannia, 
2.800 peopl 


teamer, a Carry 
ly Capacity ot his boat 
! 


Poledo for Put-in-Bay about 


riday morning, 


will leave 
g oclock, and will at 


+? 


ive at its destination at abo 
Special electric cars will then tak« 
island to the famous 


a planked white 


across the 
Hotel Victo 


inner will be served in the man 


where 


seath hotel dining room 


\ program 1s in course of prepara 
and there will 


ion for the afternoon, 


addition to other features be a concert 


by the Hotel Victorv band, a basebal! 
boating, dancing, et 
[he ladies’ committee is planni 
laily entertainments to keep the fen 


nine guests amused while those of the 


sterner sex are wrestling with t 
problems of business in the conventi 
il] \ll who come will be well take 
ire of and will have a good time 
\ll correspondence, nquiries 
eptances et should — be iil 
prompt ? { harles \ Lye al S< 
Superior stre Poledo, ©) l his 
important, as the committee desire 
Know as soon as possible what 
her to arrange for in order to m 
propet irrangements for  entertai 


mmercial » 
(alloners 





: 






’ 
n 


Brews 


Pernice, “ale 
SPAS DOUES 


| yp 


ment, banquet, et esi 
to attend should state whether they 
want single or double room, with o1 
without bath and about 
they desire to pay 


what price 


PHILADELPHIA TO HOLD 
OUTINGS. 


Stationers iss 


The Philadelphia 
ciation has decided to forego its 
nual banquet this year and instea 
will hold an informal afternoon's out 
ing and an equally informal sl 

ner on thi : 
at Gloucest 


evening of the same day 
down on the Delaware 


An outing committee has been ap 
pointed consisting of William H 
Brooks of the William H. Murphy's 
Sons Company; Dr. Philip Jaisohi “of 


Deemer & Jaisohn; W. H. Coone of 
the Joseph Dixon Crucible Company ; 
Roland Altemus of Altemus & Co., 
and Mr. \WWood of the Esterbrook Pen 
Company, to make the necessat 
rangements 


AN ENJOYABLE FEAST. 


New York Stationers’ Board of Trade 
Holds Annual Dinner. 


(Ine ot the most enjovable affairs 
ever held by the stationery 
curres bponday evening > 
when e Stationers’ Boa 
of New York held its ant t 
it the H ( st Reg s 

Phe menu, printed in gol 
was arranged bv Arthur IP. |; 1 
and Henry C. Bainbridg 

Phe Aikin-Lambert Compat 
sented hands ITT gold pencils a 
nirs lhe Kiggins & Tooker ( 
pany presented a pigs! 

ase 

Robert Ansley, managet 
tlonery epartment of the An 
News | (Company, was chairmat 
committe n the banquet, an het 
members were Arthur P. Jacks 
the Hawkes-Jackson Compat 
erick P. S ir, of the L. |] 
Nat Lo! Ha \ (y INIOS 
the Kigg & Tooker Co 
Presicde ler ( B 
officio, wl Iso acted as toast 

Phe peakers included ke 
Hedges Brooklyn, who s1 
ethics 1 business (Charles 
Loomis, the famous humor 
among others, recited “Littl 


loe Mit hell ¢ hapelle, editor 
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tional Magazine; Hon. C. F. Moore, 
editor of Freight; Robert Frothing- 
ham, advertising manager of Every- 
body’s Magazine; Theodore L. C. 
Gerry, president of the National Asso- 
ciation of Stationers and Manufactur- 
ers; Stephen Farrelly, of the American 
News Company, and Abner K. Pratt, 
president of the Boston Stationers’ As- 
sociation. 

President Gerry, of the National As- 
sociation of Stationers and Manufac- 
turers, congratulated the Stationers’ 
Board of Trade on the work it had 
done during its long existence. He 
urged the members of the organiza- 
tion, as well as stationers generally, to 
attend the convention of the National 
Association to be held at the Hotel 
Secor, Toledo, Ohio, June 19-21 and 
closed by paying a high tribute to 
President Bainbridge 


NEW YORK STATIONERS MEET. 
The Stationers’ Association of New 
York held its regular monthly meeting 
in the rooms of the organization on 
March 17. The meeting was called to 
order by President Gerry. Henry 
Frank was appointed chairman of the 
committee to look for new quarters for 
the association, vice Henry H. Arthur, 
resigned. Emory W. Meyers was also 
appointed to serve on the committee 
The nominating committee named 
Theodore L. C. Gerry, of Gerry & Mur 
rav: H. R. Elliott, of Elliott & Co.; J 
|. Pusey, of J. J. Pusey & Co.; Emory 
W. Meyers, of Corlies, Macy & Co 
and Eben Stor 
for ) 
place of the retiring directors The 


I ‘er, to serve as directors 
+] t] 
Li 


iree vears, to take the 


1¢ next 


report was a¢ ‘epted 

The matter of electing a delegate to 
the coming national convention at To 
ledo was referred to the nominating 
committee, which will report on the 


matter at the next meeting 


CLEVELAND STATIONERS DINE 

The Stationers’ Club of Cleveland 
held its annual banquet at the Colonial 
Hotel, on Saturday evening, March 
20. About 130 were present, including 
guests and members 

The usual reception preceded the 
dinner. The members and their guests 
assembled in the assembly room at 
the hotel 

At the president's table where C. A. 
Johnson presided were seated the fol- 
lowing \t his right—C. O. Bassett, 
toastmaster, Rev. George’ Frederic 
Williams, Rev. Dr. W. B. Wallace, W 
H. Cathcart and James A. Caldwell; 
at his left, John Wood, C. N. Bur- 
rows, G. A. Olney, W. D. Bevin and 
F. W. Roberts 

During the evening Joseph Fehren- 
bach, rendered several enjoyable se- 
lections on the piano. When the sev- 
eral courses of the banquet had been 
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finished Toastmaster C. O. Bassett 
called on several gentlemen prominent 
in the stationery trade for remarks. 
These remarks were limited to five 
minutes. Responses were given by 
George J. Olney, H. S. Vanderver, C 
W. Burrows and L. F. Childs of Chi 
caZo., 

The principal speakers of the even- 
ing were Rev. G. Frederic Williams 
speaking on “Some Customer’s Cus 
tomers,’ and declared that the time 
when a salesman tried to “do” a cus- 
tomer had passed. His remarks were 
followed by an address by Rev. W. B 
Wallace, entitled “The Every Day 
Hero.” 

Among the visitors were: John 
Maine, New York; W. D. Bevin, New 
York; R. C. Martin, Syracuse; Harry 
J. Tyndale, New York; C. W. Roth, 
Grand Rapids; S. E. Walker, Akron; 
James A. Powers, Grand Rapids; 
Louis F. Childs, Chicago; T. K. Brow 
nell, New York; R. B. Wilson, Chi 
cago; E. G. Stacey, Cincinnati; Con- 

| Heppe, Philadelphia, and others 
\s a souvenir each guest was pre 
sented with the compliments of the 
Bobbs-Merrill Company, Indianapolis, 
a copy of “Elusive Isabel,” by Jacques 
Futrelle. The evening entertainment 
was concluded by a selection on the 
piano by Harry J. Tyndale, assisted by 
a quartette s¢ lected from thos present 


rat 


CHICAGO STATIONERS MEET 
lhe regular quarterly open meeting 


the Chicago Stationers’ Associatior 


was held on Thursday evening, April & 
Che meeting was called to order by 
President Fletcher B. Gibbs, who, af 
he transaction of the regular 
outine business, introduced th al 
us speakers 
E. D. Gibbs gave an interesting tall 


on salesmanship; he covered the sub 
ject in an instructive way and cited a 
number of conspicuous examples of 


salesmen who had risen to foremos 
positions in the commercial world 
through sheer selling ability he 


chief problem in business is to market 
roduce lhe goods can be pro- 
duced if there is a demand for them 
Ilere is where the supreme importanc« 
of the salesman comes in 
The salesman’s mental equipment 


1ust include knowledge of the busi 


ness and familiarity with the product 
he is selling His personal and phy 


sical equipment should include clean 

linen, neat clothing, and no tint or odor 

of liquor on his breath or person. He 

should not come into the presence of a 
? 


ustomer smoking 


The speaker covered i number Ot 


points regarding retail sales, and 
quoted pertinently from Col. Hunter, 
Do the work vou have to do and 
then some—it’s the then some that 


counts 


gi 


Robert E. Maurer, manager of the 
i-ducational Department of the Yaw- 
man & Erbe Manufacturing Company, 
gave a highly interesting talk on Y. & 
I. goods and methods, and sketched 
some of the policies which have made 
that company so conspicuously suc- 
cessful. His address was instructive 
and practical, and we are reproducing it 
in part on another page of this issue. 

Charles A. Stevens reported a profit 
of $3.55 from the January banquet and 
was congratulated upon having 
achieved a balance on the right side of 
the ledger. 

The applications of the J. S. Me- 
Donald Company and the Whiting 
Paper Company for auxiliary member- 
ship, were received. 

()n motion President F. B. Gibbs 
was appointed as the association’s dele- 
gate to the Toledo convention and his 
expenses were directed to be paid from 
funds in the treasury. 


CLEVER PLAY WELL STAGED. 


The Traveling Salesman” will com- 
ence a limited engagement at the Illinois 
heater, Chicago, Monday, April 12th. The 
riginal New York company will present 
he play at the Illinois, after a run of three 
undred nights in New York City—the 
mgest run and largest attendance ever 
corded a comedy in the history of New 

York theatricals. 
“The Traveling Salesman” is by James 
rbes, author of “The Chorus’ Lady,” 
vhich play was exceedingly successful dur- 
ng its long run in Chicago last season. 
“The Traveling Salesman” Mr. Forbes 

ils with the incidents that happen in a 
lrummer’s” life, and it is a most humor- 

exposition of his characteristics. The 

cess that “The Traveling Salesman” has 
hieved in New York makes it a worthy 

cessor of “The Chorus Lady.” 

The original New York company com- 

ses Frank J. McIntyre, Elsie Ferguson, 
Villlam Beach, Sarah McVicker, Arthur 
Shaw, Percival T. Moore, N. D. Black- 
ore, Nicholas Burnham, Edward Ellis, 
Richard Ogden, R. C. Turner, Maud B 
Sinclair, Francis Golden Fuller and Morin 
Fuller 

The play has been staged by Mr. Forbes, 
nd has the pictorial advantage of an ade- 
late scenic equipment. The prices will 
inge from 50c to $1.50. 

Performances will be given nightly, in- 
uding Sunday, matinees on Wednesday 

Saturday 





QUALITY. 


The hardest thing in selling is to show 
ustomer that first cost is not last cost; 
make him understand that while the 
of some goods may be much lower 
the beginning, they are almost inva- 
dearer in the end; to show him that 
ost always an article is worth just about 
hat it costs; in short, to impress him with 
meaning of “quality.” 
word in the vocabulary of business 
more pregnant with significance than 
t one word “quality.” You may apply 
goods, to service, to ability; this one 
universally the same. 
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Story of the National Catalogue Commission 


EALIZING that there must be 

more behind the formation of 

the National Catalogue Com 
mission, whose work has been de 
scribed in this and other pertocicals 
recently, than has already been pub 
lished, a representative of Ofhce Ap 
liances has interviewed I[letcher b 
Gibbs of Shea Smith & Co. Mr. Gibbs 
consented to go into the matter in 
some detail and his observations ar 
convincing proof of the value which 
stationers will derive from the work ot 
their commission, and proot, likewts¢ 
of the growing need for some such 
advisory body to set the trade upon 
the right track. 

“The catalogue commission,” said 
\Ir Gibbs, “is composed of five yen 
tlemen, all representative stationers, 
two being trom Chicago, and one each 
from St. Louis, Mo., Detroit, Mich., 
and Dallas, Tex The movement, as 
you already know, was started in Chi 
cago last January under the auspices 
of the Chicago Stationers’ Associa 
tion, whose aim was to appoint sucl 
men as members of the commission 
would merit the confidence of th 
trade—whose standing and experienc: 
in the business would give their views 
the character of expert opinion 

“The Chicago Stationers’ Associa 
tion believes that the stationery track 
has reached a point where it is neces 
sary that something be done to cor 
rect an evil which has stood too long 
unchecked—that of inadequate prices 
by reason of carelessness and mistakes 
in the published catalogues of station 
ery houses. This would seem to be a 
small matter, but it is one which, du 
ing many years, has never received thy 
concerted attention of the trade and 
has grown to such proportions that it 
affects a considerable part of the 
goods the stationer sells during the 
year 

Genesis of the Movement. 

“The average stationer is so busy 
attending to the details of his business 
that he has not the time—or thinks he 
has not—to make a study of the mors 
important essentials of costs and prot 
its. Thus, during the last decade. is 
presented the anomaly of a_ business 
whose costs are steadily increasing 
and whose selling prices are as stead 
ily diminishing. Nearly all lines ol 
goods sold over the stationer’s coun 
ter cost him more than they cost ten 
years ago; he is paying his help better 
wages, rents have advanced and the 
quality of his service has improved, 
still more increasing the cost of doing 
business. 


An Interview with Fletcher B. Gibbs 


“With increasing population an 
better railroad tacilities, the field of 
the commercial stationer has widened 
He sees other firms getting a share 
of the country business by means ot 
catalogues and has adopted the idea 
vith considerable success so far as 
increase of his sales is concerned, 
with indifferent results when he fig 
ures up his profits at the end of the 
\ at 

“The reason tor these conditions, wi 
have found, lies very largely with th 
catalogues sent out he making 
a proper catalogue is a matter tor an 
exvert, but those in a stationery es 


tablishment who are qualified to ma 





ETCHER B. GIBBS. CHAIRMAN NATIO 
AL, CATALOGU! COMMISSION 


a catalogue are the very ones whos 


services cannot be spared tor that put 


pose frequently, therefore, an 
sider is called in—an editor, or a con 


piler or catalogues, who knows noth 
ing of the lines of goods and must «de 
pend for all his information upon oth 


these 


ers. Here mistakes begin, and 
mistakes, due to insufficient technical 
knowledge, plus the errors which are 
hardly ever to be avoided in the mak 
ing of a catalogue covering a mult 
tude of lines and prices, make up a 
respectable number of errors which 
every competitor feels that he mus 
take into account in compiling his own 
catalogue and quoting his own prices 

“It is safe to sav that the catalogues 
of almost all stationery houses contain 
these errors, the fault of inaccurate 


hgures or insufficient information as 
to the proper relation between costs 
and profits \s no one cares to go 
on record with a higher price for the 
same commodity than his competitor, 


these errors have been multiplied by 
the number of different catalogues is 
sued by different firms and _ perpet 


ated and increased by each succee 
ing’ Issue Stationers have lacked con 
> ] . 

fulence in one another and never, un 
eel 

il the formation of associations 
imong them within very recent vears 


have thev made a consistent eftort to 


yet together on a basis of mutt 
derstanding 

‘After several years of discussion 
and effort, our association decided it 
was time to do something he ( 
tral West is the vortex of the 
pool and what more proper tl 
in educational movement looking 
better prices tor staple stationery 
modities should originate here 
Movement Not in Conflict With Law. 
“You understand, of course, that 
our ettorts, while made at the sug 
gestion of the association here, 
intended to be binding upon individ 
Stationers at vwhere Phe results 
reach, after thorough investigati 
ind the suggestions we embody 
reports, may be accepted or rejected 
by the s mers; itis a matter w 
for the Wiividual stations 
whethe l] iccept 7 ‘ 
recomnie tions of thi itionai: § 
logue Commission. Our wor 
nterest entirely and is done f 

ood stationer 
vhol 

Ir yal 1 reports ] f 
backin he ( hicago “Tt 
\ssocia will ye iccepte 
great mat firms and ind 
over the ntry md it may 
too much to hope that the fin os 
the National Catalogue Comn 
will be quite generally adopted as 
standard for the compilation ( 
catalogues wherever conditions 
permit, and for retailing the good 
over the counter as well 

‘IT am sure that there is no more 
important subject be fore the st 
ers of this country than that of al 
ing a living profit out of every part 
of their stocks. While the worl 
the commission will furnish a ba 
upon which to work, it depends upon 
the men in the trade to take advant 
of proper methods to find out what 
their costs are and what their profit 
must be. No part of a business sl ld 
be made to carrv the burden of any 
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Hotel Secor, A Modern Conwention Hotel. 


[he matter of hotel accommodations is al. Headquarters National Association of  modations, and there are over 200 private 





ways a question of concern for the conven Stationers and Manufacturers. Fifth ths. The rates for a room without bath 
tion delegate.. Experienced delegates, know Annual Convention, Toledo, O., are $2.50, or for two people $2.25; rooms 
ing what it means to seek hotel or rooming July 19th to 23rd. with bath $3.50, for two $1.75 each and up- 
iccommodations on such occasions in ward, according to size and location. 
a strange city, appreciate the impor !t is thus observed that the rates for 
tance of making advance hotel ar one guest exclusively occupying a 


rangements room are extremely low for the ar- 








\ convention frequently seems to commodations, and there is no indi- 
be a signal to hotels to boost the rates vidual increase for two in a room, 
td almost prohibitive figuré Every ~ but the rate is equally divided. 
evidence indicates that no such ta = The Hotel Secor is conducted on 
tics will be employed during the com = the European plan. It has 304 rooms, 
ing Toledo nventior f the Na — not one of which is dark, every room 
toned Association of Stationets aed = J having from one to three windows. 
Manufacturers, July 19th to 22d. But — : All the water used is drawn from the 
the inilicatinns olen are that theee.all = : Secor’s own artesian well and from 

1 large attendance. and if possible. = : this water the hotel makes its own 
prospective delegates s | - pelies = : ice. There is every convenience found 

eir hotel arrangements in advanec - in the finest metropolitan hotels. The 

No better hotel can be selected than Secor is convenient to afl lines of 
the Hotel Secor, corner of Jefferson transportation, other hotels and the 
avenue and Superior street, Toledo leading theaters and banks. Conven- 
It is a new and absolutely fireproof = tion delegates should write for rooms 
uuilding of the most modern con _ as early as possible so that there 
struction—a million dollar hostelry -— may be no misunderstanding or in- 
which offers the very last word in = convenience on arrival in Toledo 
hotel construction, equipment and ; Reservations may be made either 
management. We believe that no ho- from the hotel direct or from E. M. 
tel in any other city of Toledo’s size \lexander, Chairman of the Hotel 
has the combined eleg omfort Committee for the Stationers’ Club 
ind refinement of the Hotel Secor, with such uniformly reasonable f Toledo, whose address is 518 Jefferson Avenue, Toledo, Ohio, who 
rates. Every room has hot and cold running water and toilet accom will also gladly furnish any desired information. 
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Marshall-JacKson Company to Move 


Leading Stationery Firm to take Clark Street Location May 1. 


NE of the interesting events soon 
O to occur in stationery circles is 

the removal of the Marshall 
Jackson Stationery Company from its 
old quarters at 144-146 Monroe street 
to 158-160 Clark street, where the 
company has leased a five story and 
basement building for a term of twen 
ty years. In addition to this the com 
pany has taken one entire floor of the 
Jeffrey Building, 227-229 North Frank- 
lin street, corner of Institute place, 
giving them a floor area in this build 
ing of over 20,000 square feet which 
will be devoted exclusively to the use 
of their printing, engraving and blank 
bookmaking departments. 

The company’s new down-town lo- 
cation is in the very heart of the loop 
district, on the west side of Clark 
street, between Madison and Monroe 
streets, on the north side of the Ar- 
cade. The company leased these 
premises several years ago, foreseeing 
that the growth of their business 
would necessitate early removal to 
larger quarters, but not until this year, 
owing to continuing leases on the 
property, has it been possible to take 
possession. Workmen are now, how 
ever, busily engaged in remodeling the 
building, putting in a new store front, 
rearranging and decorating the inte 
rior, putting in new fixtures, furniture, 
passenger elevators, etc., making it 
one of the most attractive stationery 
stores in Chicago, the home of large 
and beautiful stationery — establish- 
ments. The first floor and basement 
of this building will be occupied by the 
Marshall-Jackson Company with their 
general offices and stationery — sales- 
rooms. They will use as much of the 
rest of the building as their business 
may require, leasing the remainder for 
offices on short term contracts. This 
arrangement will not only take care of 
the unused portion of the property, but 
will provide the necessary room for the 
expansion of the down-town depart- 
ments of the business. 

According to reports the company’s 
old premises on Monroe street will be 
remodeled and occupied either as a 
hotel or as a theater. The leasehold 
and building, formerly the property of 
John T. Davis of St. Louis, have been 
purchased by Alfred E. Spink of Chi- 
cago. The fee is owned by John Bor 
den. 

The removal of the Marshall-Jack 
son Stationery Company to Clark 
street marks still another step in the 
advance of that thoroughfare to a po 
sition of foremost prominence as a 
business street. The Marshall-Jackson 


Company ts the third of the prominent 
stationery houses in recent years to 
select a Clark street location, the first 
being the Stromberg-Allen Company, 
who removed to 302-304 Clark street 
about ten years ago. Some years later 
S. D. Childs & Co. moved from their 
old quarters on Monroe street to their 
present handsome premises on_ the 
west side of Clark street, just south of 
Monroe. Curiously enough, of the 
three big stationery firms to select 
Clark street locations, all have locat- 
ed on the west side of the street. 


A Little Bit of History. 


The Marshall-Jackson Stationery 
Company is the product of the merger 
of two stationery firms long prominent 
in Chicago’s business life. This mer 
ger occurred in June, 1904, when 
George E. Marshall & Co. and_ the 
Thayer & Jackson Stationery Com- 
pany united their interests, the latter 
moving its entire stock then at 71 
Monroe street, to 144-146 Monroe 
street, where the former company had 
been located for many years. Just 
previous to this time the new corpora 
tion had been created with George F. 
Marshall as president, Newton Lull as 
vice-president, Dwight Jackson = as 
treasurer and J. Harry Jones as secre- 
tarv. This remains the official per- 
sonnel of the company. 

The firm of George FE. Marshall & 
Co. was organized in 1876 by George 
EK. Marshall, who leased the store now 
occupied by the company of which he 
is president. A few years later New- 
ton Lull was admitted to partnership. 
It is worthy of note that not since the 
doors were first opened on the busi 
ness of George E. Marshall & Co. has 
any member of that firm died or re- 
tired, nor has there been a removal of 
the business nor a fire. The coming 
removal to Clark street will therefore 
be the first experience of Mr. Marshall 
in new premises since he began his 
career in the stationery business at the 
Monroe street stand. 

Mr. Marshall's experience in the sta- 
tionery business covers a period = of 
more than forty vears of continuous 
service. Newton Lull, who, with 
George FE. Marshall, composed the firm 
of George E. Marshall & Co., entered 
that firm about twenty-eight vears 
ago, having before that been connected 
with the insurance business. 

J. Harry Jones has been associated 
with George E. Marshall & Co. and 
the Marshall-Jackson Company _ for 
nineteen years, beginning with the 
former company in 1890 immediately 


after his graduation from a Chicago 
technical school. From a position in 
the office of the shipping clerk, wrap- 
ping bundles and checking orders, he 
has risen to the place of secretary of 
the company, holding one of the most 
responsible situations in the concern. 

Louis T. Marshall, manager of the 
stationery department of the Marshall- 
Jackson Company, has been with the 
house since 1893 and is_ familiar 
through actual experience with nearly 
every department of the business. He 
entered the employ of the house al- 
most immediately upon the completion 
of his education and has “made good” 
in every situation. 

The Thayer & Jackson Stationery 
Company was the successor of the 
Skeen & Stuart Stationery Company, 
pioneers in the business in Chicago 
On the retirement of the original mem 
bers of the company in 1890, Henry E 
Thayer and Dwight Jackson, stock 
holders and employes of the company, 
bought out the Skeen and Stuart inter 
ests and incorporated the concern as 
the Thayer & Jackson’ Stationery 
Company. 

The Skeen & Stuart 
Company began business in 1873 at 
77 Madison street, in which year 
Dwight Jackson as a youth entered 
their employ. They remained in this 
location until the members of the orig 
inal concern retired and the company 
had become the Thayer & Jackson Sta- 
tionery Company. In 1&1 the store 
was moved to premises on State street, 
where it remained until 1896, when the 
business was removed to 71 Monroe 
street, the present site of the Majestic 
building. The company remained at 
this location for eleven vears, and, fol- 
lowing its merger with George E 
Marshall & Co., again removed to 144- 
146 Monroe street. 

Henry E. Thayer died in 1&91, after 
a life filled with usefulness. Follow 
ing his death, the business of the Thay 
er & Jackson Stationery Company was 
conducted by Dwight Jackson alone 


From Youth to Middle Age. 

Chicago is no longer a young city 
In this sketch it is brought vividly to 
mind that many of our most prominent 
business men are veterans at the 
eame and, like men in London and in 
New York, can look back into the 
vista of the years and realize that they 
end the firms with which they have 
heen connected have done big things; 
have made commercial history, and, 
like the business houses of the old 
world, have been long enough in busi- 


Stationery 



































ness tu have established customs, tra- 
ditions and precedents. 

As an instance of this tendency it ts 
interesting to reflect that of all the of- 
ficers of the firm under discussion, but 
one has been continuously engaged in 
the stationery busi 
ness less than a score 
of years. George E. 
Marshall has _ been 
identified with the 
stationery trade for 
more than forty years, 
while Dwight Jack- 
son has a continuous 
record of about thir- 
ty-Six years, and 
Newton Lull of near 
ly thirty years, all 
spent in the station 
ery business in Chi 
cago. The remaining 
member of the com 
pany, |. Harry Jones, 
has been a_ stationer 
and connected with 
one firm during nine- 
teen vears, longer 
than most men _ re- 
main in one line of 
business. Being still 
a young and vigorous 
man, he will probably 
remain for many 
vears longer, reach- 
ing finally the posi 
tion of a veteran sta 
tioner in a city of vet 
erans. 

New Location Has 
Advantages. 

In the conduct of a 
large business, such 
as that of the Mar 
shall-Jackson Com- ] 
pany, the benefits ac 
cruing from a loca 
tion on a main com 
mercial thoroughfare 





are considerable 
Monroe, while cen 





trally situated, is a ‘ 
cross street without fj 
in Opening at either J 
terminus Beginning : 
at the lake front, it 

stops, so far as_ its 

east division is con 5 
cerned, at the river, § 


making it necessary 


a.) 20 a block north or 
a? 
south to reach a main § 
7 is 1 > 
street reading to tne ~ 
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Seventy-ninth 
street on the South Side, Clark street 
the busiest 
important thoroughfares 
and merchants located thereon will be 











~~ 
west side. 


Clark street, on the 


other hand, is one of the main streets 
running north and south and connect 

the North Side with the South 
Side With the addition of several 


lines of trolley cars tapping the South 
and Southwest portions of the city, 
and more recently, with the installa 
tion of a through line of cars running 





OFFICERS OF MARSHALL-JACKSON COMPANY 


further development 
improvements 


Covers Wide Field. 


>a commercial stationer 


U9 


pert in seven or eight different lines 
of business usually regarded as separ- 
ate and distinct occupations by most 
The business of the Marshall- 
Jackson Company, like that of the oth- 
er large commercial stationery houses, 


includes such lines as 
stationery proper, 
printing and binding, 
steel plate engraving, 
blank book making, 
the handling of loose 
leaf and filing de- 
vices, lithographing, 
etc. In addition to 
the widest possible 
information —regard- 
ing all these lines, the 
commercial stationer 
in this city must be a 
diplomat -of no mean 
order, for he must, in 
the course of his 
business, reconcile 
the interests of at 
least nine trade un- 
ions, including the 
Gordon  pressmen, 
cylinder pressmen, 
compositors, — rulers, 
binders, bindery girls, 
engravers, electrotyp- 
ers and lithographers. 

With such diversi- 
fied duties, the com- 
mercial stationer 
never suffers from 
ennui; he is a living, 
breathing exemplar 
of the principle that 
the man who works 
lives longer and gets 
more out of life than 
the man who _loafs. 
Of the commercial 
stationers of this city 
some are young, some 
middle-aged and some 
old, but only a few 
are dead. It pays to 
work and it seems 
that the busiest live 
the longest. 

Of the Chicago 
houses which stand 
as examples all over 
the country of what 
successful stationery 
merchandising should 
be, the most have be- 
gun, not with merely 
one line, but with a 
number of allied lines 
and the development 
has been more along 


line of the expansion of existing 
departments than by the addition of 
w departments. Chicago stationers, 
abreast of their  busi- 
increased their field and 


opportunities many 


d, making the stationery business one 
the most important in the city. 


2. apa i 











oP meet snide 
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A Chapter of Comparisons 


How Western Business in Stationery and Office 
Appliances Differs from that of the East 


© an eastern man the stationery 
trade of the West may appear 
insignificant, but when he visits 
the West, he will find in Denver, at 
least, that the stationery stocks are 
about as well assorted and very much 
more extensive than those of many 
eastern cities 
The business of the stationer in 
Denver is a peculiar one in that every 
item of his entire stock, except what 
he may be fortunate enough to manu 
facture himself, must come to him 
after hundreds of miles of travel from 
some eastern factory. 
for this reason Denver stationers 
carry large stocks in all lines so that 
they can meet almost any call without 
waiting for weeks for an eastern ship 
ment to arrive 
The W. H. Kistler Stationery Com 
pany, the largest commercial station 
ery store in Denver, operates a_ fac 
tory, doing printing, lithographing, 
steel and copper plate engraving and 
blank book making, in connection with 
their stationery business, and are abk 
to manufacture much of their own 
stock, such as blank books, blanks. 
loose leat binders, sheets, memoran 
dums and many other lines. This fac 
tory has demonstrated that it can turn 
out work fully equal to the best prod 
uct of eastern tactories 
(ther goods, such as envelopes, pa 
per, papete ries, tablets, book cases, fil 


- ] 1 : 
Ing devices. desks. lettet hies, et 





Denver Stocks and Denver Prices 


; the heavy goods, are somewhat highe 
they buy in car load lots direct from than in the Fast on account of th 
the factory. In this way the com- freight rates. The Kistler Compat 
pany secures the best advantages pos are great believers in advertising 
sible in the matter of freight rates keep their name and store before 
. " : lar “) ~ . | “| . . ‘ - - ; 
Uh Ki tler Company handle | the - public in nearly all forms of the bett 
eastern agency goods, — office appl kinds of advertising. using spac 
ances and devices, and the — tray three of the Denver papers « ach week 

and publishing 2 houss orgal 


‘Kistlers Komments,” which is ma 
d toa select list of ten thousand west 


mt 
} 


ern business houses each month. (| 


is printed in two colors and contains 
sixteen pages of reading matter, 1! 
lustrations and advertisements 
They pay particular attention 
their window displays, and this stor 
compares tavorably in this” resp 
with other lines of trade. Window 
are changed frequently and the get 
eral policy Is to display one article 
one line of goods in the window at 





time. 

They also make frequent use of ele 
tricity with a large electric sign 
front of the store, and a well light 
store and windows 

In the matter of sales, they cant 
draw trom so large a population 
eastern stationers, but both the whol: 
sale and retail trade are alert to us 

W. H. Kistler. the new labor say Ing devices and 

fice conveniences as they come wy 

eler who has been accustomed to the market 

buy a certain article in the East, will In the wholesale market. wester: 

find that he can buy the same thing in tail stationers are also more cz 

Denver at very nearly the same price. ageous than their eastern brothet 

The prices on some lines, particularly and are not afraid to take hold 
new article and push 


Phe Kistler Company anticipat 


saying in Denver, that “If Kist 
hasn't it, n one has 

The mining and kindred indust 
, goods s s m Ing sup 
blanks bh et 1 lsat : 
country at e is a large ; 
he mining smelting mp 

I not o1 S hy) Y wes 
States 


NEW MANAGER FOR CHICAGO 


Victor He Ostrol has beet 
\ssistant (seneral Sales Manager 
The Elhott Company. manutfact 
he | \¢ ess 7 l 
Ve he < Chi igo 
lefinite 
No t! ( i Call ¢ r\ inv ple 
lat gives ers pain 
A crank is a man whose hobby is dif 


fe rent than yours 


Interior W. H. Kistler Stationery Co 
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“Sold Only 
Through Dealers” 


This is a policy that will interest you, 
Mr. Dealer. It is our policy with our en- 
tire line of S. & T. Loose-Leaf Books, and 
it is adhered to except in cases where we have 
no dealer in atown. You would be surprised 
to learn the number of direct sales we have had to 
make under the above conditions. You further 
would be surprised to know of the number of direct 
orders we receive and turn over to dealers (our cus- 
tomers) when we have such in the town. So you 














see, in order to sell 


Sieber 2 Trussell 
Loose-Leaf Books 


through dealers only—in order to protect dealers, we 
must have the co-operation of dealers. You, who are 
reading this, if you are not already an S. & T. con- 
vert, protect your trade and gain trade by handling 
the only loose-leaf books that are complete in con- 
venience, workmanship, quality of material and 








oe" 


Ys 











care in planning 






Your name and address to our name 





and address will bring you a catalog, 





price list and perhaps the names of 












ible purchase! 


SIEBER & TRUSSELL MFG. CO. 
4001 Laclede Avenue 


St. Louis, Mo. 
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George E. 


LLY 


business for 


UCCESSFI to conduct a sta 
tionery 
years and to be still hale and vig 

orous, with enough vim to last 

many 
ment, but suc! 


a good 
years more, is no small achieve 
is the record and pres 
ent condition of Cole, the 
founder and head of George E. Cole & 
Co., commercial stationers, Chicago 


(se re ‘ 
COTY ¢ I 


Mr. Cole began his stationery busi 
ness in a part of his present store on 
Dearborn street on the twenty-second 
day of March, 1878 

of his views and experiences recently, 
he said: . 


Describing some 


| entere dl 
another busi 


‘l was entirely new to it 
the stationery field from 
ness, without any previous training ex 
cept along general business lines 
had a part of this store then 
little stock of stationery, but | had no 


office supplies in the sense in which 


carried a 


those words are used now—there 
werent any \ll these filing systems, 
cabinets, loose leaf books, and many 
other things regarded as necessary 


now hadn't been thought of 


‘By keeping right at it, | managed 


to get a pretty good business before 
very long, and added a small manuta 

turing plant on the second floor. But 
| always kept the manufacturing end 
of the business and the stationery end 
separate, so far as the accounts” are 
concerned for the very 
that | 


carried on successtully in any other 


oby WOousS Teast 


don't see how business can be 


way. By keeping separate sets of ac 
counts for each of the two departments 
making 


I can always tell what | am 


thirty-one 
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Cole, Stationer and Citizen 


and whether | 
work or not, and either way, just how 
much 


Stationery Must Always Make Money. 


lt is an invariable rule here that the 
department must always 
show a profit at the end of any given 


stationery 


period (Jur reason tor this is that 
where a stationery department takes a 
oss there is never any assurance that 
the loss can be made up later’ on 
While the business can be depended 


e about so much for a month 
rr a year, yet it is never safe to risk 
business without profit at any 

1 
me, because conditions may arise that 
lake poor business afterward 


lhe stationer who does not figure a 
proht on everything in the stationery 
everything he 
dangerous 


department sells ovet 


his counter—is in a posi 
tion 
‘But with the manufacturing plant 


t is sometimes different. As we con 


luct our business, our manufacturing 
plant is used as a feeder to our sta 
tionery department We are station 
ers first and manufacturers afterward 


from the manutac 
for at the 


Whatever we buy 
turing department we pay 
same rate we would have to pay if w 
purchased similar goods outside. In 
the manufacturing end, with regard t 

fits, there is more elasticity than in 
he stationery end Sometimes busi- 
ness can be done in the factory on a 
narrower margin than in the stationery 
there change 
maitions a little or we have certain 
shall be abl to 


lepartment, tor we can 


wledge that we 





NORTH WINDOW OF GEO. E. COLE & CO.’S STORE SHOWING DISPLAY OF IMPERIAL 
METHOD CO. GOODS 


lose on some ol the 


make up tor it 1f we figure a litt 


sometimes 


’ 
closely 


“This doesn’t mean that the 


bile 


i€ 


facturer should regard doing bus 


at cost as a proper 
that the rule of a standard profit 
relaxed at times 
vhere a retail met 
rule at 


voods may 1>¢ 
manufacturer 


cannot afford to relax the 


“It costs the retail stationer 
twenty-four to twenty-eight per 
to do business That percentag 
fixed charge over and above th 

a 
cost of his goods. I have hear 


do business for les 
who could prove 


sav they could 
never saw One 
heures “3 
Man of Many Activities. 
Che activities of men are ver\ 
a matter of temperament. Mr. ¢ 
what a physiologist would call 
of the vital temperament. He is 
of stature inclined to 
without corpulency 
blue eve and a proj: 


and 


lace, a direct 
chin. He is the 
would want on 
There is probably no man in ¢ 


sort of 


a mat 
one’s side in a 
who is less afraid of all the citv s 
and == intrigue 

Thrust in thi 


darkness 


Ie ( ole 


ers of 
(,eorge 
light as the 
activities, Mr. Cole 
anv reward 


accepted ¢ xcept the 


sciousness ol iving 
1 citizen 

\sked if he cared to say al 
with regard to his activities in 
political gta volt hides to the 


cipal barn door, Mr. Cole, afte 
ment’s thought, replied “No; 


ever | have done is already a mat 
public record,” and then, as if 
ing his words, he continued 
mav sav, however, that no bu 
man in Chicago need shrink ft 
ng his dutv as a citizen If he 


the right, he need not fear the 


rule, but n 


al 


busimess It w never make n 
but I have enough trade whicl 
people give me to assure me of 
petence in ld age, when | 
the point where [ don't want 

anv more Phat is about all ai 


ought to as! 


HAS STARTED NEW 
( \\ 1 


He has a ru 


steady, rel 


Typewriter Repair Shop in Mad 
\Wis Mr lL hew Is an expcrte 
man and deserves his share of pi 
ige from the izens of Badger 


capital 


leader in various polit 
never has soug! 


done his dut 


ARENT sm 


' 


stoutne 





BUSINESS 


tr 
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| The Pen that Encircles the Globe 


rolKo) meats tal 


The Spoon Feed fi} The Clip-Cap 
in all styles of Waterman's Ideals Fagg is the simple device that holds 


. ° , ' 

is the part which feeds an accu- | v the pen securely in the pocket, 
, . : ; 

rate supply of ink under perfect fj right side up, and also prevents 

rolling on the desk. 










control. 





Safety E| Style 
























Cone can be carried in any = position and the ink Self- 
Cap cannot spill. Sealed ink and air tight. Filling 
Style Simple, strong and ever serviceable. Style 


Has no complicated parts. 
The ink is pumped into the 
holder to be used as required 
and again refilled, as conveniently. 
No inner parts to deteriorate. 


The standard for a quarter- 








| century. Highest grade mate- 
| = rials, 13-Kt. iridium tipped gold 
pen. [he most practical shape 


for commercial use. 





te ” Hala enemas 
ae —— oT 


= 


The Baby Pen 
A. perfect little Waterman's 
Ideal for children’s use or 
wherever a small pen is 
required. Size 34 inches long. 
The smallest made. 


Straight Cap Style 
Our original shape. Pre- 
ferred by many for 
convenience and 
appearance. 





Check - Book Style 


A perfect Waterman's Ideal, in 
miniature, 34 inches long. Con- 
venient for signing checks, or 
combined with pocket diary or 


memo book. 





Taper Cap Style 


Slender and gracefully 


LOOK FOR THE 
GLOBE TRADE-MARK 


All?pens carried in stock should be filled with fluid ink. Purchasers 
like to try a few pens before deciding. The Spoon Feed insure: that the 
pen will write accurately as soon as the point touches paper. The precision and 
promptness of a Waterman’s Ideal in responding to trial are as convincing as their superi- 


ority is apparent. Send for complete catalogue. 













shaped. Appropriate 














for ladies’ use. 









Waterman’s Ideal Ink is the Best Ink that Can be Purchased Anywhere 


FountainPen 


L. E. Waterman Company, ‘Zhe #en ¢ormer” 173 Broadway, New York 


San Francisco Montreal London Paris Mexico Santiago 





Boston Chicago 
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Ribbons and Carbons * 
have created a special de- 
mand for Indeliba quality 
in every locality where 
typewriters and carbon 


paper are used 


INDELIBA 














finish varieties of 


Hard 
carbon paper appeal to 
the particular trade 
Hundreds of dealers have 
built up a paying business 
with our carbon papers 
alone. The favorite car 
bon paper with the mer 
chant, banker and bus! 
ness man generally 
INDELIBA 

Bichrome and Trichrome 
ribbons are miade in a 

bf 

A= 


variety which ensures the 
dealers’ order being filled 
every time. We arenever 
Rib 


machine 


, line 


‘out’ of any 


bons for any 
Our specific formula guar 
antees colors and durabil 


ity seldom equaled 





Better get our prices to 
day. It will mean a big 
increase in prosperity for 
your ribbon and carbon 


department. 








Indeliba Mfg. Co. 


ROCHESTER.N.Y. 
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PENCIL TRADE OF JAPAN. 


lhe following report, transmitted to 
the bureau of Manufactures, Depart 
ment of Commerce and Labor, by 
Vice-Consul General E. G. Babbitt of 
Yokohama, gives suggestive informa 
tion to American pencil manufacturers 
as to quality of goods most likely to 
compete successfully with the prod 
ucts of English and German factories 

The manufacture of pencils in Japan 
is but in its infancy, the Tokyo fac 
tory employing than work 
men and producing only from 5,000 to 
6,000 gross of pencils monthly at $1, go 


less LOO 


OTOSS 
a 


cents, 50 cents, and 25 cents per 

The cedar employed is not grown 
in Japan, as the Japanese wood has 
not been found suitable. Imports of 
cedar and graphite have been largels 
from the United Kingdom and Ger 
many. The prices paid for these com 
modities it has not been possible to 
ascertain, but it would certainly seem 


that American producers should be 
able to compete in this market, and 
the pencil manufacturing company 


mentioned will be glad to purchase 
of American dealers if prices and terms 
are advantageous. 

Che United States 4.427 
pounds of graphite, valued at $415, to 
Japan in 1907, while 83,833 pounds, 
valued at $5,995, were imported from 
the United Kingdom. The import of 
cedar has not been of sufficient im- 
portance to warrant separate mention 
in the customs returns, and it is im 
possible to state just what quantities 
Japan secures from Germany and else 


supplied 


where 
Imports of Pencils. 

he imports of pencils have greatly) 
increased in the past fifteen years 
(he imports for the past three vears 
were as follows: 

In 1905 Japan imported from Get 
worth SL15.044: 


many 182,240 gross, 
in 1906, 243,703 gross, worth S181, 
580; in 1907, 225,171 gross, worth 


$197,405 

In 1905 Japan imported trom. the 
United States 41,738 gross of pencils, 
1TQoo, 89,519 


1907, 27,540 


worth $26,908: in gross, 
worth $54,129; 1n 


worth $18,693. 


«vr 
YTOSs, 


In 1905 Japan imported trom Great 
Britain 15,104 gross of pencils, worth 
$16,628: in 1906, 8.116 gross, worth 
$10,994; in 190%, 15,487 gross, worth 
$18,908 

Krom other countries Japan = im 


ported in 1905, 1,012 gross of pencils, 


worth $1,571; in 1906, 275° gross, 
worth $806; in 1907, 800 gross, worth 
$515. 


lhe year 1907 shows a very con 
siderable decrease in the imports from 
the United States. Detailed imports 


are not available for 1908, but for the 
first nine months 251,686 gross of pen- 





cils were received from abr vad, hay Ing 
a value of $232,649. 

If the decrease of imports from the 
mManula 


United States is due to the 

ture of cheap grades of pencils 

Japan, the American manufacture 
should endeavor to compete with 

Great Britain and France in the bette 


grades and in the raw materials, cedar 
and graphite he import tariff is as 


follows: 


Pencils cased in wood, 50 sen (25 
cents) per gross; pencils, all other, 30 
per cent ad valorem. Pencils whi 
can be classed as jewelry, silver and 
gold cases, etc., are subject to 60 p 
cent duty (sraphite is free of duty 
Cedar board, 60 sen (30 cents) pe! 
100 superf feet: cedar, roun 
squared, or sided, 4.56 ven ($2.28) 





<4 
LOO cubic teet 


DEATH OF C. C. BAUGHMAN 


Charles ( aughman, sixty-seven 
vears old, a member of the Baughman 
Stationery Company, Richmond, V 
died March 3 at 10 o'clock in his hor 
26 North Laurel street 
He was taken ill the 
day, but rallied and was able to atten 
the funeral of John W 
\Mlonday morning. He was stricke 
with nausea the day before he died and 
Christopher Tompkins and Greer 
Baughman being called, 


previous satur- 


lergusson 


Irs. 
pronouns ( 


the case a fatal one. 

\lr Baughman’s’ brother, Greer 
Baughman, died about eightee! 
months ago (Charles ( Baughmat 


> 1 
Baughman 


the 
Iemuilius 


pre sident ot 
ompany, 
president, and James 
treasure! 


Was VIC 
Stationery ( 
Baughman being 
S. Francis secretary 

he death \lr. 
regret, as he was one 


and 
Baughman will 


cause widespread 





of the most prominent business met 
and Confederate veterans of the city 
He was a member of the Otey Battery 
during the war between the States an 
had just completed his part of reminis 
cences of that command. 

Mr. Baughman leaves one son, 1)! 
(Greer Baughman; one sister, Miss 


brot 


Minnie Baughman, and one brother 
\. Baughman. He 
a number of nieces and other relatives 

\lr. Baughman took an active par 
and reunions of Ote’ 


' 1 
aiso CaVve 


lemulius 


in the neetings 
Battery and was exceedingly popular 


] 


ierate veterans ol! 


among the Conte 
CIty 


OPENS OFFICE FOR DICTA- 
PHONE. 


\ letter to Office Appliances trom 
Regina, Saskatchewan, states that H 
(. Ribble has opened an office there 
for the Dictaphone Company, this of 
fice to be the provincial headquarters 
for the Dictaphone 
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PROMINENT STAT{LONER DEAD. i 

John Conrad Richard, for over thirty i 
years manager of the stationery de- ; 
partment of the American News Com- i 
pany, Manhattan, until his retirement, ; 


two years ago, died at his home, 728 
St. Marks place, New York, on March 


16. Mr. Richard was prominent among Book 
the Germans of this borough, where © 


he had lived for more than half a cen- | 


tury. He was born in Nuremberg, | 
Germany, 74 years ago, and came to f | e ! eaf 
New York when a young man, and en- } or o Oo OoOos 


tered the stationery business under the 
firm name of Richard & Co. Later he Edi ’ 

united with the American News Com- New ition 
pany, taking charge of their stationery 
department, and being the foreign buy- 


er for the company. He was highly 
esteemed by his associates. He leaves 
a widow. For two years he was re- 
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tired from active business. He was 
identified with the Germania Savings 
Bank and the Brooklyn Trust Com- ! 
pany, and many charitable institutions 
of this borough. At the funeral serv- 
ices, which were conducted by John C. 
Kuhlke on March 18, at Mr. Richard’s 
late home, the honorary pallbearers 
consisting of his close business asso- 
ciates and friends, were Samuel John- 
son, president of the American News 
Company; Stephen Farrelly, general 
manager of the American News Com- trated. 
pany; Theodore F. Miller, president of 
the Brooklyn Trust Company; Wil- 


@ Loose Leaf Systems and Devices that 
are durable, practical and satisfactory, 


clearly explained and accurately illus- 


liam McCarroll of the Brooklyn Trust ; = 7 . 
Company; Eugene Widman, Paul ¢ Hundreds of exclusive local agencies 
Goepel, Carl Hutter, J. C. Haecker, . 

Cuareaiter theca A. Wees et te already established throughout the world. 


Iler. Pastor Loch of the German 
Evangelical Church on Schermerhorn 


Splendid opportunities for agents in 
street, of which deceased was a mem- +s 
ber, ellithaned at the funeral services. CItIes where not already represented, 


The ‘rmet as } Greenwood . . ; 
the isterment was m (Urcenwe Selling plan and Catalogue F, sent on 


Cemetery. 


SANFORD FOUNTAIN PEN request. 
HOLDER. 

A very popular fountain pen holder, 
made at a popular price is the Sanford 
Fountain Penholder, which meets the 
requirements of the busy office man or 
student who wishes a serviceable at a 


reasonable price. ; 
The Sanford Fountain Penholder is The wintock Company, 


unique in that a steel pen can be used 


ith it, which can be instantly inserted 
ne belead af tas aie at ea ce MAKERS OF 
or removed at the will of the writer. © LEAF: DEVICES 
[he fountain feature on the Sanford GOOD LOOS . 
pen is the same as on the higher priced 425 Main Street 





articles, and affords the advantage of 
irticles, and affords the advantage CINCINNATI, OHIO 


an automatic ink supply while at the 
same time the writer can use any ordi 
narv steel pen for writing 
The Sanford Pen Company gives a | — BOSTON 
guarantee on all pens made by it and CHICAG 
repairs the holders at any time, only LONDON 
equiring postage charges to be sent. 
Responsible dealers are requested to 
write for terms to the Sanford Pen 
Company, 158 E t1osth street, Cleve- 
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How the Dealer Makes 


ONSIDER. if you please, a town 

of less than 45,000 population ; 

an ordinary business town of 
the Middle States in which there are 
located about 435 business houses, 
shops, stores, etc., offering to the 
dealer in Office Supplies and Appli 
ances perhaps no more than propor 
tionate average opportunities fo! busi 
ness. 

When we find in such a town a re 
tail dealer in Business Equipment who 
has 26 people on his pay roll we stop, 
if we ourselves happen to be retail 
dealers, to inquire how business can 
be secured on such an appar ntly large 
scale. 

This discussion is to deal with facts 
rather than theory and is _ therefor 
based on facts and not hypothetica 
conditions. The town, the dealer and 
the pay-roll just mentioned are 
facts; and that the dealer's busi 
ness is large and profitable is 
fact. Incidentally, that concern 
has this month moved to new 


] 
j 


quarters with more than three 
times the floor space of the for 
mer store, 

It is not reasonable to suppos 
that a “forty-five thousand” town 
can alone maintain a ‘26 power” 
Retail Stationery store, and in the 
case we are considering it does 
not. And yet that concern does 
not sell goods at wholesale ; neith 
er do they manufacture, unless the 
operation of a printing depart 
ment may be considered manufac 
turing. They just retail; but they 
retail with a driving thorough 
ness which has brought them 
practically all of the home territory bus 
ness and has carried them beyond into 
other towns in their county, into other 
counties in their state and even into ad 
joining and adjacent states 

What is the peculiar quality of en 
terprise that can so broaden the scope 
of a retail business of a class that is 
so generally supposed to be territor 
ially restricted? If any one point can 
be singled out as the main essential, 
it would be ability to combine a thor- 
ough knowledge of the Business 
Equipment business with a thorough 
understanding of the needs of the cus 
tomer and to give him a service which 
will be at once a source of supply and 
a direct line of contact with the con- 
stantly improving Methods and Appli- 
ances for conducting business 

This is not a eulogy on any indi 
vidual firm, although the pattern for 
the argument is embodied in the work 
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By Kenneth B. Clarke. 


ot the house we have referred to,—it 
is a protest against the too general 
policy of “waiting on” customers, 
showing the possibilities of the “get 
up and get at “em” Spirit as carried 
out by a concern which started small 
and grew big through not waiting 
Some evidence of personal interest 
in a customer and his business will 
draw a prompt and lasting response 
but personal interest is a far different 
thing from attempted familiarity. 
It is a question if the average dealer 
ly realizes the remarkable opportu 
nities for establishing the personal ele 
ment in the relations with a customer 
which are offered through the nature 
the goods he handles. The average 
man will show a greater interest in 
things that may affect the operation 


f his business than in anv other sub- 





Kenneth B. Clarke 


ject (he dealer who is thoroughly 
informed about operating methods and 
the various economics that are made 
possible through the equipment he of- 
fers, has a pry on new trade which is 
almost irresistible 

There must be something forceful in 
an appeal for business to get respon- 
sive action. The force may lie in ju 
dicious and unoffending persistency or 
in some particularly original and con- 
vincing proposition,—or in the com- 
bination of everlasting persistency and 
ever-changing originality. 

Chere must be something’ of 
thoughtful diplomacy and straightfor- 
ward courtesy in leading a customer 
from one purchase to another. For 
instance, many dealers insist that their 
floor salesmen shall ask a customer, 
“Anything else today?” when a mo- 
ment’s thought upon the psychology 
of salesmanship will show clearly that 





it Go 


this style of inquiry arouses at 
an intuitive feeling of opposition 
just recall, for a moment, your 
experiences in the average haberdas 
ery shop 

\ good salesman should hav 
mind material for fifteen or twenty 
topics of interest dealing w 
proved business methods and if he w 
get in the way of talking methods 
tead of talking goods he will strike 
the true source of interest from 


ustomer’s standpoint. 


\lanufacturers stand ready as ne 
elore to Cé eprate with the dis 
rin get go “reasons why’ bef 
+l ae ‘ ‘ae 
e publi \ request for 
| Intis W ruie brin: ‘ 
' 
sponse and valuable assistance 
the manutacturer and a hitteen minute 
selling demonstration to the sales 
\ tivit 
Salt irticie lan the ( 
f ( display 
nl | for the cust ( 
COl t Phe OnCeT Cl 
to al secured a lot of b 
nes | ( very nati 1) 
vr Oo TeT | \ Trew ( 
oa? ; 
side, a monthly “house-orgat 
liberal use of the typewriter 
postage has made their house t 
first thought, in connection 
office equipment, in the mind 
: 
a large number of consumers 
could possibly vet the same ¢g 
elsewhere, but who don't. 
Ther = bene deareec 
rie rTe afr tnree qaegres 
prog n this business 
1 | 
dling supplies, selling equip 
and furnishing business met! 


The dealer who combines tht thre: 


one of the most interesting lines of 
iness and one of the broadest lines of 
peal that can be offered the pure C 


public. Why not get out and oftet 

Having something to sell, having 
something to say about it and having 
someone to say it to places an incent 
ive, if not a duty, upon the dealer 
spread himself 

This idea placing the burdet 
1rousing interest entirely upon 
manufacturer's advertising not 
lacks justification from the dealet 
standpoint but hampers his progress 

It is that spirit of “holding th 
that makes the difference between a “2 
power” dealer and others. 

There is no harm in saying that the 
concern referred to, or rather pointed 
out in illustration, is Baers’ of Can 
ton, Ohio 
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Flat and Folded Papers 


In All Commercial Sizes 














Globe Qualttp—The Kind that Brings Repeat Orders to the Dealer 






































Congress Tie Envelopes Crushed. Envelopes 
From 1-4 in. to 2 in. Thick Expansible Folders 1-2 in. to 2 in. Expansion 
Letter and Cap Sizes 





























sible Envelopes Correspondence Folders 


Legal Envelopes 


1-2 in. 


Rever 
to 2 in. Capacity 


PRICES AND SAMPLES 
ON REQUEST 


The Globe“Wernicke Co. 


CINCINNATI 
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VEN the climate 
helps in the 
making of Peerless 


Carbon Paper. 


THER things be- 

ing equal Can- 
adian-made carbon 
is the best in the 
world. It can carry 
a larger amount of 
pigment and still not 
smudge. 


N addition, we use 
the highest grade 
of English mineral 
colors—not anilines, 
which fade out in a 
short time. 


E make carbon 
paper and rib- 


bons in a large way, 
for dealers only. 


They are sold the 
world over. 


NITED States 
dealers are sup- 
plied from our Buf- 
falo depot— no duty. 


F you are not han- 
dling the Peerless 
lines of carbons and 
ribbons, you are not 
making the most of 
your opportunities. 


HEREFORE, let 
us explain, with 
samples and prices. 


Peerless 


Carbon & Ribbon 


Mfg. Co., Ltd. 


Richmond St. West 
TORONTO, CAN. 


its mark 








OFFICE APPLIANCES 





Makes War on Loose Leaf 


Bank Commissioner Advocates Bound Books 


TATE Banking Commissioner 
S Marcus C. Bergh of Wisconsin, 
whose recent expressions con- 
demning loose leaf systems in banks 
have created much interest among 
manufacturers of these devices, is non- 
committal on the subject since Office 
Appliances for March made answer to 
his argument and shot it full of holes. 
When seen by a representative of 
Office Appliances the other day, Com- 
missioner Bergh said that his views on 
the question were contained in his an- 
nual report for 1908, and that this part 
of the report covered the subject as 
fully as he cared to discuss. He said 
that it is no “knock” at loose-leaf sys 
tems, but simply aimed to remedy 
carelessness in keeping books of orig 
inal entry. 

The annual report says, under the 
head of “Legislation,” that to two 
causes may be attributed more bank 
failures than to perhaps all other 
causes combined. One is the lack of 
interest in the management on the part 
of the directors, and the other is the 
dangerous practice of loaning excess 
ively to the officers and directors of 
their own bank. Regarding the first 
cause, Mr. Bergh says: 

“From this lack of interest on the 
part of directors, dangerous practices 
creep in; one of which is especially 
noticeable in small banks. The cashier 
is frequently the bookkeeper and de 
sires to lessen his work and argues 
that shorter methods will accomplish 
this end, and here comes the ever 
plausible blank-book-house agent with 
always something new to help him out 
in the way of loose leaf books and 
other contrivances. While I believe in 
all real improvements and labor-saving 
devices that do not destroy the com 
pleteness of the records, it is folly to 
argue that any system that destroys 
the connecting links so as to make it 
difficult or impossible to trace every 
transaction from its original entry to 
its final disposition, is keeping proper 
books in a bank. A complete system 
of books cannot be kept without work, 
and it should always be borne in mind 
that books are not kept for the con 
venience of the bookkeeper alone, but 
should be so kept, that anyone con 
versant with accounting can take th: 
hooks of any bank and look up transac 
tions any number of years back, with 
out difficulty. The cash book, some 
times called the Journal, and the regis 


ters of certificates of deposit, drafts, 


and of loans and discounts, forming a 


part of the Journal, being the books of 
original entry, are the most important 
books in a bank and should be perma- 
nently bound books, and balanced dai- 
ly with the greatest care. In some 
banks, these most important books 
have been displaced for some sort of 
a system of looseleaf or slips of paper 
easily misplaced or lost. Because of 
these dangerous and loose methods, 
and the growing tendency in this direc 
tion, it occurs to me that the legisla- 
ture could render to the people of this 
state a great service, by calling in a 
number of competent bank accountants 
and have them formulate a complete 
and comprehensive system of bank 
bookkeeping, and then pass a law re 
quiring all banks to keep their ac 
counts according to the prescribed 
form, thereby making bank accounting 
uniform throughout the state.”’ 

The left handed rap the commission 
er takes at “loose leaf books and other 
contrivances” smacks a little of the 
man who wants to prove himself wise 
than his fellows. As pointed ort by 
Mr. Risque in the March issue of this 
magazine, the possession of a loose 
leaf system will not make a good book 
keeper out of a poor one, and, we 
might add, the use of bound books of 
entry will not make any bank account- 
ing system safe that would not be safe 
with a properly conducted system of 
loose leaf records A poor set of books 
is all the same, whether bound or 
loose leaf. 

We regard the commissioner’s refer- 
ence to loose leaf systems as unneces 
sary, weakening his argument, which 
is sufficient alone, without imparting 
any suspicion of prejudice against any 
recognized system of account keeping 


BIG HOUSE ESTABLISHING 
AGENCIES. 


ts S. McDonald & Co. of Chicago 
one of the oldest loose leaf manufac 
turing concerns in the business, have 
opened a campaign among the station 
ers and are establishing agencies 
among the trade throughout the coun 
try for the sale of the McDonald 
goods. 

The company has one of the largest 
plants in the west and has won ar 
enviable reputation for the merits 
its goods, for which they have created 
a large demand and very extensiv: 
sale. This is now open to dealers who 
may reap the benefits of a business 
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The new pencil manufactured by the 
Spengler Manufacturing Company of Chi- 
igo, which supplies the owner with blank 
yaper from roll inserted in the barrel of the 
pencil has been placed on sale in Milwaukee 
ind seems to be meeting with a ready de. 
mand. The pencil which is manufactured in 

size similar t fountain pen, 1s some- 
] Mi vaukee 
Satendinm Tenn. 

W. B. Bragg & Sons have erected a 
block mill on the Nashville pike, between 
College and Lytle streets. They saw out 
-edar blocks which are purchased by pencil 


factories. No pencil prt are made. 
ae York, N. Y. 
The following gentlemer inspected the 


factory of L. E. Waterman Company in 
New York on March 27; the Waterman 


idquarters at the “Pen Corner”; visited 
the Singer Tower and were entertained 
uncheon by F. D. Waterman at the Meri 
dian Club in the West street building: Hon. 
Francis B. Loomis, U. S. Commissioner to 


Callan O’Laughlin, 
Sec’y to U. S. Tokyo Exposition Commit- 
ee; Hon. Hokojiro Wada, Director-General 


Japanese Commission Toky Exposition; 
Hon. Tokutaro Sakai, Commissioner Japa- 
nese Commission Toky Exposition; Hon. 
Wm. Loeb, Jr., Collector of the Port; E. § 
\ D I Pres. Hungarian-American 
Bank; K. J. Imanishi, Mgr. Yokohama 
Speci Bank New York City; Keiichi 


Yamasaki, Vice-Consul, New York City; K 
ee ae Consul-General, New York City; 


R heat Bo notes Arai & ( New York 
Cit: K Fut Mitsui & Co... New York 
ens6 Dr mine, Chemist, New York 
Cit. T : Yokohan Specie Bank, 
. . y | Emerson: Dr 
V 1] Tol Director, Museum Safety 
* : ) Waterman: W. I. Ferris: F 
P. Seymour, E. B. Clark: T. C. Keys: W. E 
Smit] V\ Church, Yokohama Specie 
Rank | | rd and G \. Priest 

ry Fete; <« Pen ( mpany has leased 


San Francisco, Cal. 
rs es + One + ¢ ‘ pe ncil } 
( sf few weeks ago 
i! S al rupbber erasers to 
es ns derably below 
turers, and 
the othe 
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. *, S Ccé aee 
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Wwe Manufacture EVERYTHING in the SHIPPING 
TAG and LABEL Line, in any quantity, at prices 
he lowest considering quali ur ods have been on the 





market for 20 years and a! 


Just pliable enough 
without being soft— 
Just stiff enough 
without being brittle— 
the perfect flexibility— 


That’s what makes 


Counting House 
papel Fasteners 


different from the otl + kin 1. Made with round 
and flat heads in 9 numbers, sizes, 1 to 4 inches. 
Nos. ad pac ked in round brass boxes of 100 each, 


ize—actual count. 





ten poxes to a carton 


Dealers should get our catalog, hich shows 
the complete line of THOMAS Specialties. 
Liberal Trade Discount. 


Thomas Stationery Mfg. Co. 


Springfield, Ohio 
New York Office: 537 Pearl Street 
Chicago Office: 
515 Baltimore Bidg. 














The DUDLEY Book Holder 


Patented. ubl he valu ir desk by enabling you to get out of 

the big book that you must have to 

1 and which is now covering up the 

t you must refer to. It will hold 

ord books that you need near you. 

It « e adjusted to any desired angle and 
indicator 

this same holder mounted ona 

I in be brought as close to your 

-addinyg machine and can be 

anv height desired. 
r circular Paces ribing full line of 
Leat P d Book Holders. 


THE DUDLEY MFG. COMPANY “Marion, Ohio, U. S. A. 




















RE ORS 
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The Faultless 
Current Ledger 





The Original 
Steel Back 
Ledger 


A BINDER MADE OF FORM- 
ED COLD ROLLED STEEL 
(NOT A FRAGILE ALUMINUM 
CASTING), STRONG, SER- 
VICEABLE AND BEAUTIFUL 
IN OUTLINE AND FINISH. 


Do you want a 
Ledger that’s a 
business getter, 
thatwillenable 
you to land or- 
ders in the face 
of the keenest 
competition? 


Then investigate 
The Faultless 


Send for catalog today 


Stationers 
Loose Leaf 
Supply Co. 


“Sells to the trade only”’ 
342 Broadway - Milwaukee, Wis. 
203 Broadway - - - New York 


(Address nearest office) 
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(By Special Correspondence.) 


Cambridge, Mass. 

Che Carter Ink Company has contracted 
with the Aberthaw Construction Company 
for the erection of a reinforced concrete 
factory building in First street, Cambridge, 
near the Athenaeum Press. The new struct 
ure will be of concrete throughout The 
building will be absolutely fireproof and 
first-class in all details Work will be 
started immediately 


Chicago, IIl. 


The Savespace Company has been incor 


porated for $5,000 to manufacture and sell 
store and office fixtures and appliances for 
storing wearing apparel; Joseph Danziger, 
Paul C. Schussman, L. A. Gaskey 


Columbus, O. 


William R. Diehl has opened a new offic: 


{ Ities store here, on the ground floor 
if the Columbus Savings and Trust Build 
ing. He has put in a general line of offic 
ture and supplies, including stationery 
Duluth, Minn. 
Che Christie Lithographing and Printing 
Company, who have just established then 
ves in a handsome new eight story build 
g, are completely equipped to handl 
er of office appliances. They repr 
ent a number ft important concerns 


Houghton, Mich. 


.-R. Harvey announces that he expects 


soon to open an office for the sale of high 
class office appliances and_ supplies t 
Houghton, Micl He will also keep an ex 


pert mechanic employed on typewriter 

F. R. Harvey has opened an agency her 
for the sale of office specialties He will 
also add a well equipped typewriter repai 
department 

Kansas City, Mo. 

There is new concern opened up here, 
with offices in the Sterling building at &th 
street and Grand Avenue, rooms 114 and 
115, which is going to get the business. Burt 
Gottlieb, formerly manager of the Modern 
[Typewriter Supply Company, is the man 
ager of this new concern Associated with 
him we find Jack Cameron, formerly with 
the Modern Supply Company and “Ted” 
Anthony and Arthur Felt, also formerly 
with the Modern. They will be the West 
ern agents for the International Carbon 
Company of New York City and are going 
to carry the largest stock west of the 
Mississippi. These people are known as the 

‘lying Squadron” of Kansas City and as 
Mr. Gottlieb remarked, “The lightning it- 
self cannot catch us.” They will carry all 
sorts of office supplies and they are going 


for the business and going after it right 
Rochester, N. Y. 

The Vetter Desk Works, manufacturers 
of desks, high grade filing cabinets and 
office specialties, are just getting out a 
complete new catalogue of their interesting 
lines. This will be ready for distribution 


this month, and it will be so arranged, wit! 
prices in plain figures, that dealers can 
instantly to whatever line they desire t 
find and there get full information. Th 
company states that it is going to giv: 
lealers the benefit of a larger discoun 


if several impr: vements which have 


r 
made in the line. The dealers’ inter 
they state, has been one of tl I 


considerations 
San Francisco, Cal. 


C. W. Shearman, traveling for the Nati 
al Blankbook Company, has finished 
business on the coast, and will leave f t 


east in a few days 

W. L. Reed, representing the \r 
Pad & Paper Company, was in San | 
cisco some days ago 

\lfred Hall, sales manager for the W 
son L. Craig Company, selling agents 
the Saunders Envelope Sealer, wh 
ittended the Business Show in Chicag 
has placed agencies covering most 


states of the Middle West Nearly 


cal Stationers iré now handling 
Saunder’s Sealer, and all report larg 
It is being by nearly every | 
firm in the nd is finding its 
nany homes w e there is y 


George | gos 
e Smith P Typewriter Cor 
Syracuse, N. \ S « to Se 
vill of e sup] 
ss He n ths S 
4 repall ent Ss 
e! d SIN 
nager ny y I 2 
Hd “ } VI ‘ Ipp 
ialties ( He w g 
ral typewriter repairing 
line of rebuilts 
Williamsport, Pa. 
The firm of Sweet & Muir has take 
the business of F. G. Sweet, along w 
velty advertising business, ar is 
for agencies for ofhce appliances M 
Sweet will attend particularly to tl 
specialties line and G. W. Muir wil 
charge of the advertising novelty et 
Worcester, Mass. 
Office Specialties de Luxe Company 
been incorp ted for $25,000, to di 
ness in all kinds of office specialties. Walt 
\. Sweet is president; Ernest A. Bicki 
treasurer; John A. Farnum, clerk 


4 id , 
Worcester 


PROPER HANDLING OF INQUIRIES 
The value of one inquiry already in hai 


is often overlooked in the striving to get 


more peopl interested Every 
should receive careful and prompt hand 
sufficiently long to learn whether it w 


turn into an order or was made 
curiosity. 

It is at this point that the negative 
quality of forgetfulness steps in Unl 
there is some method other than relying 
one’s memory, it is not unlikely that 
inquiries will not be turned into busi: 
which, under different treatment, w 
yield a substantial return 

\ simple and effective, yet inexpen 
way to keep track of inquiries ts by usi1 
index cards properly ruled. The ruling 
cards is entire] onal and governed |! 
nature of the information that 1s 


shown. 























STATISTICS 
PROVE!! 





THAT ¢ rage | 1 man, i! 
ONE d lk fro to 5 miles 
in! WHY? 

} 


These Walks 


Th 


ideal 
Swinging 
Desk Brackets 


irticles within reach 


f the way, 





PRICES 
Single, Japan $3.75 
Double, Japan 7.25 
Single, Oxidized 4.75 
Double, Oxidized 8.75 


Wholesale and Retail. 
Send for Descriptive Circular. 
Agents Wanted Everywhere. 


IDEAL DESK BRACKET CO. 


26 Custom House Street, PROVIDENCE, R. L 
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STOWE-DAVIS DIRECTORS’ TABLES. 







\ line of directors’ and office tables whic! 
neals at once to the critical judge of office 
bank furniture is that manufactured by 
Stowe & Dav Company G 
I Mich Artisti sig massive 
made in g fron 
ts j tl 
dels de 
S & D { yr 
L 2 aS . 
HE ideal of the manu- 
ae ae ee rece facturer is closely ap- 
ney Pageant) proached in our new carbon 
_ r Ww iJavis ( 
bargain hunters, but put solid paper. Its quality features 
rv table manuf hee | th, 
, will appeal to all users. For 
e ; general use it is unexcelled 
while it establishes an entirely new 
class for manifolding. Not only 
; does it give superior results, but it 
produces a surprising number of 
Begescen pe } satisfactory copies. We have 
figured wi | bot named the brand— 


~~ | Rattlesnake 
CarbonPaper 


@ It is peculiarly sensitive with 
remarkable cleanliness. It pro- 


Rs | 77 : duces sharp, clear-cut impressions 
= | ‘ = . 


~_ 
ee 





that bear the closest resemblance 


A STOWE & DAVIS TABLE 


to theoriginals. There is perfect 
distribution of the colors. The 
coating produces a medium soft, 
velvety surface without tendency 
gan} to smudge or blur. The texture 
eae aoe bea of the sheet gives surprising 

rsa oh nls Gil ‘ = rhs strength. 
| design, embra @ DEALERS [should write for 


samples and prices. 


g this line popular with Columbia Ribbon 
mbined with reason- | {and Carbon 
; | A K Mfg. Co. 


Mich. | 27 \y, New York 











a 


Sponge oer eee 
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(By Special Correspondente.) 


Atlantic City, N. J. 

Walter W. Sutphin and Charles W. Sut 
phin, formerly of Trenton, have engaged in 
the printing and stationery business in At- 
lantic City. 

Binghamton, N. Y. 

Smith & Harris have opened a stationery 
store at 105 Court street, in the Waldron 
block. The new firm is composed of Charles 
V. Smith and George C. Harris, two well 
known Binghamtonians Mr. Smith has 
been the representative of the Berlin & 
Jones Envelope Company of New York for 
some time and has been in the stationery 
business for more than 20 years. Smith 
& Harris will do both a wholesale and re 
tail business, making a specialty of office 
supplies, law blanks and a general station 
ery line. 

Chicago, IIl. 

The Reilly & Britton Company, 258 Wa 
bash avenue, Chicago, has applied for mem- 
bership in the New York Stationers’ Board 
of Trade. 

Newton Lull of the Marshall-Jackson 
Company recently returned from Pasadena, 
Cal. 

L. F. Childs of S. D. Childs & Co. is 
back from Florida, where he went in com- 
pany with R. B. Wilson of the C. S. & R. 
B. Wilson Company after the Business 
Show. Both gentlemen attended the ban- 
quet of the Cleveland Stationers’ Associa 
tion on March 20 

Charles A. Stevens of Stevens, Maloney 
& Co. spent ten days last month at West 
Baden, Ind 

William Rodiger of the Sanford Manu- 
facturing Company, has been appointed a 
member of the committee on the promo 
tion of membership in the Chicago Asso 
ciation of Commerce 

Standard Writing Ink Company; capital 
$10,000; manufacturing and dealing in ink, 
typewriter supplies and other stationery 
Incorporators—Olaf E. Ray, Charles H. 
Pease and Emil J. Malmberg. 

Columbus, O. 

William Ross Diehle has opened a sta 
tionery and office appliances store at 14 
East Long street. The new store carries 
a complete line of office desks and equip 
ment, such as filing devices, loose leaf 
ledgers, typewriting supplies, blank books, 
commercial stationery, stock certificates and 
supplies for new corporations and legal 
blanks for attorneys and have a specially 
equipped department for book binding and 
printing. Mr. Diehl will also make a spe- 
cialty of fine society engraving Assisting 
Mr. Diehl will be William A. Hildescheid 
as manager of the stationery department, a 
thoroughly competent and experienced man, 
who has had 18 years’ experience in the 
line. Frank C. Ray, formerly of the Ohio 
state bureau of accunting, is to be cashier 
and bookkeeper, and W. E. McDonald is to 
be manager of city sales 

Des Moines, Ia. 
At a recent meeting of the board of di 
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rectors of the Des Moines Stationery Com 
pany, J. W. Roovart was elected president 
The company occupies entire main floor 
and basement of their building, and will 
put concrete floor in basement and equip 
it as a salesroom for office furniture. Th: 
company is Des Moines agent for the Union 
Ribbon & Carbon Company 

Durham, N. C. 

[The Durham Book and Stationery Com 
pany, owned by the Messrs. Newsom, are 
moving back into the old stand, made new 
by the rebuilding since the fire. The fire 
wiped out most of the stock and destroyed 
the building, but the structure has been re 
placed. The owners of the store, nothing 
daunted by the heavy loss, have purchased 
an entirely new and up-to-date stock and 
this stock is now being installed 

Hillsdale, Mich. 

It is stated on good authority that the 
firm of C. L. Thatcher & Son, the book- 
sellers at Hillsdale, are to close out their 
entire stock of wall paper this spring to 
make room for an enlarged and growing 
business in office and school supplies. The 
rest of the business of this firm will con 
tinue and, as more room is obtained by the 
clearing out of the wall paper, new features 
will be added and changes will be made 


Indianapolis, Ind. 

The Bobbs-Merrill book store-W K. 
Stewart Company, Indianapolis; to do a 
general retail business in books and sta- 
tionery Incorporators—W. K. Stewart, 
Charles W. Merrill and Anton Vonnegut. 

William Kerfoot Stewart, grandson of 
William Stewart, founder of the Bobbs- 
Merrill Company business at Indianapolis, 
Ind., recently bought the entire retail de- 
partment, books and stationery of that 
house. This department will hereafter be 
known as the Bobbs-Merrill book store, 
operated by the W. K. Stewart Company, 
incorporated In this incorporation Mr 
Stewart will own all the stock with the 
exception of two complimentary shares, 
one of which will be held by Clemens 
Vonnegut, Jr., and the other by Charles 
W. Merrill, of the Bobbs-Merrill Company. 

Middletown, O. 

The Forbes & Todd Stationery store has 
been sold to Andrew’ Fenstermacher of 
Hamilton. The purchaser 1s a well known 
resident of Hamilton and has been con- 
nected with the Beckett Paper Company 
since going there from his former home in 
the state of Michigan about three years 


“6° Milwaukee, Wis. 

rhe Siekert & Baum Stationery Company 
of Milwaukee has been awarded the con- 
tract for furnishing all of the stationery re 
quired by the various departments of the 
Milwaukee county government for a term of 
one year The contract amounts to about 
$2,600 and was secured by the Siekert & 
Baum Company after much competition 
[wo other bids were submitted, one from 
the H. H. West Company and one from 
the H. Niedecken & Co., which were ri 
fused because they were not tn exact com 
pliance with the notices issued by the coun 
ty Supervisors 

Wisconsin stationers are strongly oppos 
ing the efforts that are being made in th: 
state legislature to reduce the license fees 
required of peddlers and hawkers. Tl] 
eral bills which have been introduced 


; ' 


the purpose of reducing present fees are 


Tor 


ne seve 


being opposed by stationers on th 


e 
he 


that legitimate merchants have the righ 
be protected from men who do not ha 


to pay rent and other expenses connected 
Stationery 


with the operation of a store 
and other similar lines have always offer 


Lil K! Lai 


ve 


ed 


a fertile field for the average peddler, esp: 


cially before the passage of the present 
cense laws. Stationers are suggesting t 
county clerks be allowed to collect the 
cense fees and thus relieve the stat ré 
ury department from the duty and the 


forts to detect evaders. The following fe 


are exacted under the present license i} 


from house to house canvassers: Two 
wagon or automobile, $75; one horse 
hicle, $45; push cart or other conveya 
not drawn by horse or mechanical p 
$30; by foot, $20 
Minot, S. D. 
The Minot 


Company will move this month into larg 


t the event 


quarters and in anticipation of 
clearing out sale has been conducted 
the 


vigor and success, engineered by 
getic, original and indefatigabl« west 
manager, Alexander Scarlett 


New York, N. Y. 


The United Stationery Stores Comp 


of 852 Broadway, has made an assignn.en 


to Harvey Smith, of Brooklyn. Thx 


pany was incorporated in October last, wi 


othece of the Herald Printi 


a capital stock of $30,000, to do a genet 


printing and stationery business It wa 


various 


the intention to open stores at 
places and give coupons to customers 
deemable in cash. Randolph M. Smi 


tary and treasurer. 


Norfolk, Va. 


A charter has been granted to the No 


folk Stationery Company, $5,000 to $1 


r 
€ 


ey 


re 


is president and Joseph P. Stearns sect 


capital, to conduct a general merchandise 
and stationery business. The officers named 
are J. A. Carter, president; R. W. Carter, 


vice-president; H. G 
treasurer, all of Norfolk 
Philadelphia, Pa. 


The personnel of the stationery trade 


changed during March considerably mor 


than usual. Westford E. Warner, wh: 
year ago left the John A. Gallagher ( 
pany to establish his own business in 
Mint Arcade and later at Fourth and W 


nut street, has retired, the closing scene 


being on Tuesday, the 23d, when his 


was sold at auction. The Marcus Comp 
has entered the field with a store on TI 
Market street, 


yv had been loc 


teenth street above 
the Starfford Compan 
a little further up the street F. D. Jac 
and Company have opened a well appoin 
retail store Morris D. Kauffmann 
Market street jobber, will remove May 
to 9 North Third street 


Phe Soost Club of 


) 


Philadelphia 
Thursday evening, 
[The evening was termed \ Night i 
land.” Evervthing was ereen, dei 

souvenirs and even tl menu whi 
( ymposed ot green pea soup yré 
yoints, Irish st | 
nenthe Clay pipes were passe 
make the sce 


1 
re narmontious 


Pottsville, Pa. 


Moore. secretar' 


; 


March 18, at Kugler 


Miss Freda A. Mudey, w has 
Pottsville all her life, will shortly st 
business for rselt She has ‘rang 
conduct in her own name the book ls 

ynerv business which she has so abl 


" 























dle Womrat the past de 
ac 
Salem, O. 

t two years in the stationery 
business C. Haw has sold out and 
retir business was purchased by 
l ) ( of Washington 
P 

San Francisco, Cal. 
WwW. ¢ ston, manager of the Sacra 
ent f H. S. Crocker & Co., is 11 
g old friends. C. H. Crocker 


is making a tou! 
tate in his automobile 

Watertown, N. Y. 

rton, for 1 years a member! 

Mi Phillips & Co., sta 

ners, died at Montreal, on March 8 He 

1 | yrated his eighty-first birth 
26 has ved 

Yonkers, N. Y. 

_ nm tart rly with Geo. W 


has opene 


~ 


Bur ‘ lock street stationer. 


‘ = 


burton avenue 


Winston-Salem, N. C. 


The Charle Pless Company of Wins 
ton-Saler t nduct general stationery 
business thorized capital stock, $50,000; 
paid $5.01 Chas. E. Ross, J. W. Pless 

a ers, incorporators 

Winnipeg, Man 

Le nt of incorporation have been 
g e Reliat Ink Co., Ltd., witl 

capit: $20,000, d office in Win- 
nipeg. “ irectors are William F. Crock- 

1 J k S. P k, manufacturers; 
James Francis, traveler; Thomas Laidlaw, 
sc} 1 | \ Crockf ] 
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PROSE FOR PATIENT 
PEOPLE. 

\ salesman for a western housé 

"Twas in a town whose pé¢ 

ple say is always on a boom. But the boom 

this He’s on his final 


POETIC 


lay dying 


in his room, 


was over for 


man 


trip; he needs no trunks or baggage; he 
leaves behind his grip. There was lack of 
tender nursing, and his only friend, a man 
who will always help the weak ones and do 
all the good he can. The dying drummer 
faltered as he took his partner’s fist and 
murmured, “John, I’ve got to go, but | 
never will be missed. But before I quit the 


gang for the trip I'll make above, | want t 
nd a message to those we cannot love.” A 
ear stood in his bright blue eye, which was 
getting dimmer fast, and his friend bent 
iver to listen to the last. “Tell the land 
at the Jay House, indirect t’s his 
d it’s largely due to his beastly 
b I fill the family vault. If he’d let up 
e races and look after beds food 
public would suffer less and he’d do lots 
rood; and—gently hint to t I 
be d g nothing rash if he’d tak hei 
S his g sts that he « S e cas 
nductor also tl erhaps we 
gain on a ral 1 hig! ip, when | 
vn the trait 1 the Pullman ¢ 
— , Rtn 4 ving | ter. t 
t his passe vill need a little cas! 


vhen he gets his journey through, but be 


sure to watch the window fiend and careful 
tell, he’d better put that window 

l r he'll me to—well 1 the 
s on the road the ill and whining pug 

) can always know him by the way he 
ps his window up No matter if it’s 


& O., is soon as this 


January, or on the B 


109 


thing’s in his seat, up the window’s sure to 
g rell him people want their rights, and 
if he’s going far he'd find more congenial 
company if he’d strike a cattle car.” 

His cheek was growing paler, his life’s 
sands running fast, and he whispered, 
“Guess I'll quit, for it seems my die is cast, 
but if you'll gently raise my head and let 
me better see, I will tell you of a man you 
can better spare than me. For instance, 

old Smithers, buyer for Jones & 
he never did a kind thing, and his 
heart's as cold as ice. If every man was 
mean as he—by this I mean the buyer—l’d 

idly quit this mundane sphere, and join 
the angel choir. Tell him every. drummer 
ates him and can tell the reasons why, end 

paste inside his hat, that we'll have our 
nnings by and by, and please request the 
stranger when he's away from home and 
does some things disreputable and doesn’t 
want it known, to not claim he’s a traveling 
man, and thus malign the whole when regis- 
tering at the station house or riding in the 
patrol. Too long our class has stood this 
thing, and always got the name of being 
giddy when we're not the least to blame. 

Now I’ve only this request to make and 
I'll quit this world of woe, that you'll tell 
the boys I took this trip because I’d got to 
go. Put my body in the baggage car and 
mark it through all right, for I’m tired of 
changing cars in the middle of the night.”— 
Midland Trade Winds. 


there’s 


Rice, 


The House of Philbrook, 233 Security 
Building, Los Angeles, Cal., is open for a 
few strictly high-grade accounts in the of- 

e equipment line. Their business is rap- 

increasing. 





The Seal of the Users Approval 


is found in the universal sale of the 


I-P Loose Leaf Price Book 





ry were designed, 
n r of general 
d ite, properly 


The Mechanism of the I-P Book 


rye The mate- 
standard. Its 
tion have 

f } 


i@Al DOOKS, 


It is the Favorite of the Dealers 


It carried jin 
for side. 


eacn 


Sold Through The Trade Exclusively. 


IRVING-PITT MFG. CO. 


KANSAS CITY, MO. 
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Millions of Fountain Pens 


It is the American habit to take things 
for granted without realizing their full sig- 
nificance. Mostly every one carries a foun- 
tain pen in his waistcoat pocket these days, 
yet the average man will be a bit surprised 
when he learns that there is enough ink 
carried in this form to float a fleet of a 
dozen Mauretanias, says the New York Sun. 

The fountain pen, like the telephone, the 
telegraph, the typewriter and other time 
saving devices in business and social activi 
ties, is so common, so much a part of every- 
day life, that one forgets it has a history. 
It is as though there were always fountain 
Yet on February 12 last the fountaip 
only twenty-five years of 


pens. 
pen completed 
life 

Most every invention is due to a demand 
for it. The cav bothered 
much by correspondence The Romeo of 
the age of the mastodon wrote his love 
letters on stones with a piece of flint which 
he picked up mood to write 
seized him He was his own rural free 
deliveret The host at a Dinosaur hunt 
breakfast carved a general invitation on a 
slab in a conspicuous place and didn’t fuss 
about R. S. V. P.s. Prehistoric man didn’t 
have to sign 5,000 payroll checks at a sitting 


~ 


to a $2,000,000 bond 


dweller wasn't 


when the 


or affix his signature 
issue. 

The days of big business deals, of big 
industrial plants, of crowded hours of social 
gayety that have marked the last quarter 
century have meant more writing for the 
clerk, for the employer, for the social and 
private secretary. The typewriter has taken 
care of some of this increase, but there has 
remained and still remains the need of the 
personal signature and the personal note, 
and these must depend upon the pen 

In the old days the pen always ran dry at 
the wrong time. The writer had to stop in 
the middle of a sentence and extend his arm 
to the inkwell. That act in itself repeated 


hundreds of times in the course. of 


a business day became actually a physical 
tax There arose a demand for yimie 


thing that would give an ut interrupted 


flow of writing to iccompany an 
rupted flow of though 

At the 
demand, a demand for som« sort in ink 
writing stick that a man could have in his 
pocket for use in emergency There were 
too many where lead 
wouldn't do \ profitable 
might be lost because a salesman meeting 
moment 


same time there exits d nother 


occasions pencils 


business deal 


in the street at the psychological 
a man to whom he had made a proposition 
could not sign in ink on the spot the neces- 
sary documents. There were the old fash 
ioned vulcanized rubber ink wells which one 
could carry in tlie pocket and the regulation 
pen with a rubber cap, but the business 
man, driving ahead at pressure, hadn’t time 
to fumble and fuss with such a combination 

There was too much business away from 
the office and an inkwell It might be 


necessary to sign a check in a stré ca 
The men who met demands set 
to mect this one 


earliest fountain and stylographic pens only 


¢ 


» work 


It was a hard one Che 


Phe one thing 


partly met the requirements 

they did do without flaw was to fill the 
pocket with ink and smear the fingers with 
the same liquid. Thus it was not until 1884 


perfect tountain pen as it 1s now 
made and used was put on the market. It 
led the bill, and to-day the fountain pen 
and the Constitution follow the flag together 
[t is in use in every land that the sun shines 
It accompanies explorers to the Arctic 
\frican jungles 
weeks Indian 
rajahs carry them, glittering with gold and 
and the Chinese comprador of the 
wields his foun 


regions and it will go into 


with Roosevelt in a_ few 


jewels, 
Hongkong business hous 

tain pen with the assurance of the American 
clerk. The fountain pen has written the las 
message bottled and flung from a doomed 
ship and it’s one of the chief figur 
elopements and Gretna Green marriages. It 
wrote orders for Field Marshal Oyama and 
Gen. Kuropatkin in the Russo-Japanese 
and Count Witte 
treaty which ended that desperate struggle. 


used it In signing 


[t’s the handy man, always to be relied 
m, in camp and court, home and office, 
executive mansion and political campaign. 


It used to be a luxury; now it’s a necessity 


is often in my lady's boudoir and 
the library table as it is in the counting 
m. The wonderful scop« 
ness of the public library index—is largely 
rountain pen 
Che fly that always spoiled the ointment 
of the earliest fountain penmakers was the 


ink teeding device. Unless this is absolutely 
perfect and adjusted the flow of the ink can- 
not b gulated—and there will be no at- 
tempt to regulate the flow of language by 
the user The most satisfactory. feed is 
based on the principle of capillary attraction 

t force which makes wate stand in a 
im around the edge « L vesst | 
rect flow of ink in fountain p gON 
erned by exactly the same principles. ( 
bine with this feature there are ect! Ss 
pocket which retain any sma verflow 

used by the heat é ind | st 

ay hoarre} 

I fountain pen 1 pted to t writing 
requ ts of every country 1 Bu . 
instan< the method ot writing 1s ! 

ght tt Chis juires certain styl 
i p p t [his ts tisfactorily supplied, 
st gold pen point 1 le by expert 
crattst w hi lave ce lifetime ft 
this art During tl eighty irefu p 
ti through which a gold pen passes it is 
| to convert tft p nto any parti 

tvyle of point that vy be juired f 
ny t [It can safely be said that u 
ess ly t untain holder enti 

satin iret en ee + 

pumas £ th, as . a * 
‘ ly D be } } rl ‘ 
facturers of fountai ens reali that 

1e of thes mplet t | to b < 
by the pu ser f many y Ss: it ist 
fore |} icularly 11 that t point b 

\ } ? 4 bh ly \ ) 7 

f d vriting 

l rubber used in the four parts t 
best fountain pens ts that known as Beni 


Bolivian-Par s bought an 
ected t M T Rivet sect 
Bolivia his g is the toughe 
Stic and « sti1lest tbber gathere 
being torn, d dried f 
months it is d, vulcanized ar 
erted on sp machinery to tl 
parts, all of which must finally come 
er and fit, with the gold pen, t 
mal fraction of an inch 


Phe gold pens re oO! 14 karat a l ye 


silver and copper from the solid 
vhich are obtained from the United 
\ssay othce his fineness is the nec 
grade for the purpose, in that it wi 
stand the permanent wear, is acid 
non-corrosive n-oxidizable { 
extreme point of the best gold pens 
fountain pens tl is fused a tip of 1 
Chis is the hardest metal known and 
expensive, costing $1,500 a pound. TI 
iridium is mined in the Ural Mountai 
Russia. Its us gold pens insu 
erlasting us it change ot 
Che list cal fountain pens 
sing daily \t the headquat s 
f the largest 1 icturers in the w 
t s rticle n \ een pens t] t 
icularly 1 y—te instar 
d by Count Wit In signing 
Russo-Jap [Treaty and 
late Pres McKinley 
ORIENTAL MONOGRAMS. 
Decided novelties in stamping on s 
ery are shown for the summer girl th 
son. Among them are the Japanese 
grams that have juaint Oriental eff 
In shape this die is long and nar1 
else diamond. The old-fashioned sq 
not seen now, and few circles are us: 
making the initials very thin and tal 
putting them close together, the orien 


pearance 1s achieved, the letters as 


being intertwined instead of in cypher 





\ f¢ 
ad wit 
brick 
Qrat 
mt 
| 
{ s 
tat 
mon 
t 
OW or 
lare 15 
j B 
| ,¥ 
} 
+ , 
. . 
. 4 
4 


most without exception they are framed in 


t 


1 


the manner already told, and two colors ap 
background may be 


pear in the die Che 
ite, silver or gold, as selected to give 
ntrast 
To be quite et te pape 
uld be stampe t the top with t { 
lress, and a littl hange is shown this sur 
mer in the pla¢ this lettering, as it 1 
put in the right upper corner, inst f 
he middle, as formerly. When the addres 
s in the right rner the monogram 
ylaced in the let [ sual latitude is 
ermitted in this vever, and it 1s equally 
good form to | e initials 11 e center 
f the top, tl lress being ectly | 
eath it 
Al) thie ata — 
or writ I ikineg it y 
ixury \ sin yet very pretty I 
has been put or ket. It has initial 
1 sep y are stamped int 
' wit] + Addres diec 
t le in this I s small, plain let 
used in tl st, after the t 
. Dark 1 green at i 
‘ xKCK lent + ; 




















A STORY OF SUCCESS. 
By Mel. Mundell. 

J. M. Jacobs, of J. M. Jacobs & 
Son, accompanied by his wife, is now 
touring Europe. Back of this simple 
announcement is an interesting story 


of how this firm has succeeded and 
prospered. 
Mr. Jacobs, senior member of the 


to his arrival in Tucson to 
commercial stationery 
to keep a hotel in New 
later in Arizona. His 
growing up, however, 
of sixteen he graduated 
hool. Naturally, Mr. 
n thinking of a career 
man. The hotel busi- 
alluring, and in talk- 


g men Mr. Jacobs was 


firm, prior 
engage in the 
business, used 
Mexico 
young 
and at 


and 
son was 
the age 
from high = s 
Jacobs had bee 
for the young 
ness was not very 
ing with travelin 


advised to send his son east into some 
first-class commercial stationery store 
to learn the business. Sam. Jacobs 


was a bright. clever boy, 


cent and of few words, but he was a 
good listener and willing to learn. Be- 
fore leaving for the East» he was ad- 


vised bv his tather, ““Never mind the 
the business.” 


The boy, taking leave of his parents 


wages, but learn 


ind sisters, came east and entered a 
big comm« il stationery house. Here 
he remained four years, learning all 
he could find out about the way the 
siness s conducted \t the end 
that time he “graduated” and re- 
1 | wes 
()n his son’s return Mr. Jacobs sold 
is hotel p v, and as they did not 
ive ver) h money, they came to 
[ucson, Ariz., where they opened a 
commercial sta office supplies 
and typewriter store under the firm 
name of | |. Jacobs & Son, Mr. Ja- 
cobs giving | son a half interest 
the busi Ss 
he \ yen be in Tuc 
son on ot ft his regular trips when 
is store was first opened and sold the 
firm their first bill of goods. Frank 
Wieland) the well known firm of 
Bl \ & Wiel: St. Louis, 
sco | be lucson at the 
time : e 1 ‘ompany its 
first s se events hap- 
pen sevel ars ago, and since then 
the company, by dint of push, perse- 
eran al ourage, has 
eTOW e lead commercial 
statio1 ry n, enjoying 
likewis« the sur 
unding : 
While M lacobs his wife are 
uring Eu p! d recre 
ation, Sam is in full charge He is 
ry popular among the business men 
of Tucson, and while his father can 
write a check in six figures, Sam re- 
mains democratic and a hard worker. 
The success of the company is very 
largely due to the persevering indus- 


Sam. Jacobs, the friend 


of traveling men. 


rather reti- | 


OFFICE APPLIANCES 





LIN 


ie pee 








For Forty Years Discriminating Buyers Have 





Voiced Judgment in Favor of Weston’s Linen 


Y 


<9 Sd 
Co 


in ‘‘Weston”’ majority. 


From the 


C> 


g ~ 
xh > 


and cutter 


ment 
40 years experience. 
yy Through their use the ] 
4 ° : 
4 of the nation state col 


business of every 


By common consent « 

; , 

account an er qd OO} 
and ‘‘loose-leaf ‘ecord 











€ 
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Ledger and Record Papers. 


A book made of ‘‘Westons’”’ for use on your 
desk, or for sale on your counter, will enlist you 


selection of the stock in the rag 
room, through duster, beater, fourdrinier, calender 
throughout the entire complex proc- 
4} ess of manufacture to its preparation for ship- 
Weston product shows the influence of our 


‘rpetuity of the records 


inty —municipality and 


issured. 


users and makers of 
both the ‘‘old-line’”’ 
nd ledger papers are 





Byron Weston Co. 


Dalton, Mass. 
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Removable 
Card 
2x3 in. panel. 


Flat Paperoid 
Folder, 





Paperoid Filing 
Pocket, Showing 
our Regular 
Expansion. 


i ] 





| Koes —“ 
Combination 
Paperoid Filing 
Pocket, Closed, 








for Vertical Filing. 
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E MAKE Paperoid of several 

V V different thicknesses, but all thick- 
nesses are of the same quality of 

stock. The lighter quality is used for mail- 
ing purposes by Banks, Trust Companies, 
Lawyers and others sending valuable papers 
by mail; also for filing small quantities of 
papers. Medium weight is used for large 
flat wallets, and for all expanding sizes. 
Then we make an extra heavy grade for 


hardest usage 


“Paperoid” is a coined word and secured to 


us by Registered Trade Mark. 


There is no other line of filing envelopes 
and wallets in the market that can compare 
favorably with ours for variety of styles and 


durability in use. 





The accompanying cuts show a few of our 
leading styles, but we have many others, 
and can furnish anything your special busi- 
ness may require, no matter how small—no 
matter how large —the goods or the quantity. 







We have recently more than doubled our 
capacity for manufacturing these goods, and 
will be glad to send samples and give 


prices to any who will write for them. 








ALVAH BUSHNELL COMPANY 


92 MARKET STREET, PHILADELPHIA, PA. 
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Removable 
Card, 
Full Panel. 











Paperoid Folder, 
with 1 inch 
Expansion, for 
Vertical Filing. 











Paperoid Filing 
Pocket, Showing 
Drop Front 



















Combwation Paper- 
oid Filing Pocket, 
Open for Reference. 
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RIBBON aren news 
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y Special Correspondence.) 





Chicago, IIl. 


The Stand Writing Ink ¢ 
been incorp for $5,000 to manu ctt 
d deal in ink nd typewriter s s 
O. E. Ray d | s H. Peas g 
int rp t 
James Don vice-president 


Buckeye Ribbon & Carbon Com, 
Cleveland, O., was in Chicago recently 
made arrangements with the Acme Typ 
writer & Supply Company, 167 Dearbort 
street, to handle the agency for the Bucke) 
roods. Mr. Schembley is manager of 
\cme Company nd S. E. Harle 
irge of typewriter supplies 


Milwaukee, Wis. 
Che Wisconsin Ribbon and Carbo 


} 


5 


iny of Milwauk een 
it! i capital t K f $2,500 
orators are G. ¢ farney, Helen C 
nd Maude Curt 
Charles Saltzstein of Charles Saltzstein & 
Bro., Milwauk« le Northwestern 
ntatives of tl American Ribbon & C 
bon Company, I returned from a su $s 
| business trip to northern Wis 
Michigan p 
San Francisco, Cal. 
J \. Gottlieb, manager of the ( S 
[ypewriter Supply Company, distribut 
Kee Lox goods, is still absent on his 
( trip throug Oregon, Washingt 
Idaho and Montar He writes of a spl 
lid business thr hout the north ar 
spects of some big deals in the ne 
E. S. LaPierre, who joined 
force last month, will probably 
ted with or f the northern off 
Gottlieb’s returr He reports a gen- 
prove e supp bt S | 
that K vill 
A cise” 
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Ribbon & | bon Cor 
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moved its office from Bush street to 412-414 
Market street. Mr. Bushnell states that his 
business is increasing rapidly. He makes a 
first-class article, and it is now carried by 
several large typewriter stores here, giving 
the company about all the business it can 


handle with its present equipment. Mr. 
3ushnell is bringing out one of his old em 
ployees from New York to take a position 


in his busine 


Kansas City, Mo. 

The Central Typewriter Supply Com- 
pany of this city has taken the agency for 
the goods of the International Carbon Pa- 
per Company of New York. The Central 
Company is a live concern and does a 


flourishing business in Kansas City and the 
southwest. 


OPENS CHICAGO OFFICES. 

The Columbia Ribbon and Carbon Manu- 
uring Company of New York City has 

I tly opened offices for Chicago, the 
west, northwest and southwest, under the 
direction of Edgar G. Pitman, an experi- 
1 ribbon and carbon man who has been 

vith the company ever since it entered the 


Mr. Pitman came on from New York the 
1 oking over the 


hed permanent headquar 


ters last month itn fr ! 610 Baltimore 

building, 17-21 Quincy street Here he is 

g receive s from members 

r Chicago or elsewhere and 

stands ready at all times to do the glad 

ct demonstrate the merits of 
Columbia” g 

Mr. Pitman opened the Boston office of 


ompany in July, 1906. Later he was 
| ] l] to dealers. The 


se! 


mpany’s policy is to sell to dealers only 
pt where it is advisable to make direct 
iles in order t dvertise and introduce the 


goods. Where the company has a dealer 
s any town, its policy is to refer all orders 


hin 
Mr. Pitman states that eventually he will 
regular jobbing stock in Chicago, 
thus giving uicker service at a reduced 
t expects to work 


he has already 


TO OPEN ST. LOUIS OFFICE, 


S] y Sal ( pany will ope: 

St. Louis within the next two 

n being per- 

fe Pp of office ap- 

Dp S ral ager have already 
he 

mpany is a 

xperience in the 

nufacturers hav- 

1 . , 

St. Louis, or those 
uld communt1 
icern 

MAKES GOOD SALES. 
aa i a iad 
1 Syracuse 
~ Francisc 
+} } He 
territory, 
kly it 
Lumt 
C Le sta 
tl ire ve 
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ECONOMY 


The dollars and cents wasted in excess postage 
cannot be estimated where a postal scale is not used 
or where one is used ‘that 1s not reliable. 

It is a question of ECONOMY. The Pelouze Pos- 
tal Scale w oon pay for itself in stamps saved. 

They are made in several styles especially adapted 
r the large business house, office, store and home. 
They not only give the cost of postage in cents on 





r es of mail matter, but also give exact weight 
by 4 ounces 

There is no economy in a cheap postal scale. CAPACITY 
Those that sell for le re worth less Mall & Exp., 16 Ibs. 


Commercial, 12 Ibs. 
U.S. - = 4 Ibe. 





Inquire of your Stationer or Hardware Dealer. 


Columbiar lbs ‘ ; 
Star cajot ib If your dealer cannot supply you we prepay ex- Vietor, - 14 Ibs. 
{Crescent, Ib pressagt receipt ] 

Send for new catalog of Postal Scales. 


Pelouze Scale & Manufacturing Co., 403-413 Ohio St., Chicago 











THE 
ACME 
No. 2 
BINDER 


Increases in popularity 
with every day’s use. 


Combines all the good features of the other ACME 
binders. 

Simply constructed, with few parts, it is not likely 
to get out of order. Has automatic action, always 
ready for use. Drives a broad, flat staple. Holds the 
thinnest and penetrates the thickest paper. Very con- 
venient for filing letters, binding vouchers, fastening 
pay roll envelopes, packing statements, legal docu- 
ments, etc. 

Leading Jobbers Sell the ACME BINDERS. 
Illustrated List Furnished Dealers ‘on Request. 


ACME STAPLE CO., Ltd., 500. 12h st, Philadelphia, Pa. 


EUROPEAN AGENTS: Progress Typewriter Supply Co., Ltd., 85 Golden Lane and Hatfield Str., LONDON E. C. 




















WH 


SELLS ? 


Write us to-day to send you one 
on the condition that you can return 
it if you can’t sell it to your banker. 


teeeete 


SiNGSS BOUND Do you want to know how prac- 
= i 4 tical and how quickly our 
=== 
== _ Welty’s Deposit Slip 
=e File and Binder 








ui 


' 





THE NYE-=WELTY CO., 1314 Hartford Building, Chicago, Ill. 
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HIGGINS’ 


Trade. 





Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter supplied to the 


Consumers, emancipate yourselves from the use of corrosive and ill- 
smelling inks and adhesives and adopt the Higgins Inks and 
Adhesives. They will be a revelation to you. 


AT DEALERS GENERALLY 


Drawing Inks, Blacks and Colors 
Eternal Writing Ink 

Engrossing Ink 

Tzeurine Mucilage 

Photo Mounter Paste 

Drawing Board and Library Mucilage | 
Office Paste 

Liquid Paste 

Vegetable Glue, etc., etc. 














CHAS. M. HIGGINS & CO., circa ini sod “Adhesives 


| Mai Office and Factory, Brooklyn, N. Y., U.S.A. New York—Chicago—London 


Onginators and Manufacturers 














Trademarks and Copyrights 


Send your business direct to 
Washington. Saves time and insures better service 


Personal Attention Guaranteed 
25 Years’ Active Practice 


Specialty :—Typewriting and Adding Machines 


Address E. G. SIGGERS 


Suite 33, N. U. Bldg., Washington, D C 

















FOREST CITY 


SECTIONAL 
BOOK CASES 


Are fitted with our “Can't make 
bind equalizer."’ Mak- 
Ing the sections air —- 
tight and dust proof. I 
They have other fea- 
. tures of superiority. 

- paar get the business = 
for dealers Station- TV” 
ery stores are using 
them for display cases Write for prices 
and dealers discounts 


FOREST CITY ; 
FURNITURE Co. 


Rockford, Illinois 

















Chronograph 


An Automatic Calculating Time Stamp 


for computing time on jobs in factories, 


etc 


Write us for Bulletin 257 


Baird Employes Recorders 


For timing employes and their jobs. 


Write us for Bulletin 270 


Baird Desk and Pocket Counters 


For counting people or things. 


Can be set back to zero quickly. 


Write us for Bulletin 265 


BAIRD MPG. CO., 


1576 N. Halsted St., Chicago 








LOOSE LEAF*% 





Receipt Book Company, returns 
ip to Mt. Clemens, Mich 
The Jones Improved Loose Leaf Spec 
ty Company | purchased 100 feet frontage 
it southe f Lake street nd 
\lbany avenue t t é 
large factory 
= = 7 
The Plew & Motter Company, 
it 2516 to 2518 Wabash avenue, has 
moved into more commodious quarters 
2540 2548 Wabash avenue. The 
pal new building is of brick, two stories 
in eigl and | bout twice the floor 
Dp the f uarters. Manager C. 
J. Bryant says that the great increase in 
mpany’s business within the past s 
months | it imperative t 
more re 
7 * . 
st mbe ’ \ mam « r 
gue of tl le ine 
e | e thirty 2 
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a tT) ve 
P 
n n yu 
il g been urged 
wer and card index systems. Judes J. | 
Kar Milwauk il recent spe¢ b 
the Milwaul (Association of Credi 
Men, recommended special legislation 


ubject and pointed out the danger 























card index and loose leaf systems in cases 
where claims ed against the estate of 
1 deceased person. He gave as his reasons 
that the present law f juired the produc- 
in court of the original entry book in 
rder that ; im might be proved. Judge 
Karel believ that a question might arise 
s to whether th rd from the index sys- 
tem or the leaf from the ledger might be 
lled the l ent ose leaf men 
n gen be that ld be advisable 
for the passag f sol gislation which 
would le ( st to the legality 
f the use I rd index or loose leaf sys 
ns. Bus ses general have taken 
ip the ( sys extensively 
hat to ct S ld be next to 
mpossibl 
x * 

. wd me the Station- 
ers’ Loc Supply Company of Mil- 
vaukee, 1 time ged in a differ- 
ent field, 1s connect with the com 
pany and has been placed in charge of .he 
New York thie Preparations are being 
made on a rg cale t take care of the 

nstantly g¢ g business in the East 
\ larg be rried which will 
enable the well known company to meet the 

nsta g | demand for the 
ose leaf specialties carried 
Richmond, Va. 

The Virginia Stationery Company, Rich 
mond, Va., of which Sam. Iseman is the 
energetic mat r, has taken the exclusive 
gency in that city popular Mann 
Yale Lock Ledg 

San Francisco, Cal. 

Mr. Doyle, representing the C. S. R. B 
Company, is now in San Francisco. 

¢ R Barry representins the Chicago 
Binder & File Company, is now on the 
Coast, making gene! trip over his ter 
rit 


k charge of the 


San Frat sin¢ e Baker-Vaw- 
ter Comp y that the busi- 
has picked up wonderfully during the 


been here, though it is 


von 
e( ving to the 
11n f21 bh] veathe: He now carrying 
full stocl f loose le ds on hand 
I re I ( ve adopt 
d Ss ured by t 
ee ( nd will 1 
I This plant 
I I y increased since the 
fire ki I rmerly cor 
by ‘ Ia veal T «¢ ry Company 
Tl Har & Smit ( mpanyv is getting 
e’s modern 
met 1. W 
S. pat eturned 
Vicksburg, Miss. 
Printing Comy y 
( ~ g nuta 
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Why the T 


Only | 


i 


iner Postal Scales 


1 f the 
ot 4 utely no 
iK 4 rtation 


. ie gn and finis! 
Sold by all Leading Stationers. If 


TRINER SCALE & MFG. CO. 


1155-57-59 W. 2ist St., 
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Accurate and 
matic Scales 


j sn 
1 


ve Will pre 





Chicago, Ill, 











For Sale 


An Established 
Carbon Paper 


and 


Ribbon Factory 


in first class running shape. 
Located in good business 
center. 

This is an exceptional op- 
portunity for any person or 
firm wanting to manufacture. 


Get particulars from 


‘““Opportunity’’ 


Care of OFFICE APPLIANCES, 
508 Tribune Bldg., New York. 























Chichester 
Typewriter 
Chairs 


DEALER 


they please 
the 


They 
please the 
Consumer 
because 


“THEY FIT THE BACK” 


If you sell Typewriter Chairs get our Catalog. Shows 
our Full Line of Patent Adjustable Back Chairs. 


Chichester Bros. Chair Co. 
207 Canal Street, New York 




















A PLAN 


To Get, the Business 
That’s Hard to Get. 


H. S. McCORMACK, Managing Director 
261 Broadway, New York 


whereby manufacturers establish a 
ntact with important purchasers: 

tion presented by the International 
tipment Bourse should be investigated 
inufacturer of an Office Equipment 


The International Office Equipment Bourse 
is a “Perpetual Business Show” 


constructed on strong rational 


ind is managed and directed by a 
business specialty men who have 


q it 


elling records 


r manufacturers —in their re- 
ve lines—have lost no time in in- 
‘ their exhibits in the Bourse show 


particulars telling “how and 


ent upon request 
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A Square Deal 


To Dealers 


Increase Your 


Our Goods Will Do It. 


Sales 
Profits 








American Brand Typewriter Ribbons 
Our Best Grade 
Always bring repeat orders 
Cameo Brand Typewriter Ribbons 
Our Rock Bottom Brand 
As good as the best sold by your competitors 


American Brand Carbon Paper 


A ready seller—The standard of quality. 


Triangle Brand Carbon Paper 


Just what the low price buyer wants. 


HOLD YOUR TRADE 
Demand for Ribbons for Type Duplicators is growing rap- 
idly. Get line. Supply your regular trade—make new 
customers. American Brand. Ribbons for Multigraph, 
Writerpress, etc., give wonderful results—great strength 
sharp write—positively unequaled. 














Ask for our Special Proposition 
Don't Delay—Write Today 


H. M. Storms Company 


11-13 Vandewater Street, NEW YORK 


(Three minutes walk from City Hall) 




















The Stenographer Who Once Uses 


















ERASO-INK ERASER Retail 
would never be without it. It is different ISc 
2 for 25¢ 


from anything else for the purpose. 
It Removes Ink, Typep 
writing and Print. No Liquid 
No knife. Made like a Pencil. 
tains no Acid or Chemical of any kind. 

Enables user to take out a comma or period. 
Made pointed; erases without injuring ruling In books. 


The most convenient and practi- 


cal eraser made 





Write Conventent to carry Ip the pocket. Always ready for use. 
WIll not stain the paper It can be sharpened when blunt 
For Does not get solied or discolored on the end, like a rubber eraser. 
Trade SUGGESTION—Use it dry, rub quickly with a circular motion. Blow na- 
away and smooth erased spot with finger nail. 
Discount M. C. OLSON MFG. CO., IS6S N. Fairfield Avenue, Chicago, Ill., U. S. A. 


Con- | 

















N. Y. BOOST CLUB DINES. 

The members of the New York 
Boost Club who attended the March 
dinner at the Cafe Boulevard, Second 
avenue and Tenth street, on March 
25th, voted it the most enjoyable 
monthly affair given by the club in a 
long time. In announcing the dinner 
the scribe of “The Booster” put it up 
to the members to make it “a glad-hand 
night”—and they did. Arch Booster 
John A. Anderson saw to it that every 
man met each member present. All 
present had apparently come with the 
idea of helping the officers forward 
the “get together’ movement, and their 
becoming better acquainted with fel- 
low boosters should do much to fur 
ther the objects of the club. 

After the most acceptable menu pro- 
vided by the caterer had been disposed 
of the members were entertained with 
new and amusing stories by Ed. J 
Rice and by Prof. Dunwaithe, a sleight 
of-hand artist, who performed a num 
ber of seemingly impossible feats 
which did not fail to mystify. 

The success of the March dinner has 
encouraged the officers to have a sim- 
ilar gathering in April. The place has 
not been decided on but the date will 
pre ybably be April 22d. Every Booster 
is urged to attend and help make an- 
other successful “glad-hand” night 
Full particulars will be sent all mem- 
bers in due time 


ATTRACTIVE TRADE 
BOOKLET. 

Help Bulletin, which 

Portland, Oregon, is 

printed little booklet 

and good adver- 


Gill's Trade 
reaches us from 
a handsomely 
full of good 
tising. 

The J. K. Gill Company, as whole- 
sale stationers, do a large business 
among the trade on the Pacific Coast 
[heir bulletin is issued periodically, 
the present being No. 27 of the series. 
[he subject embraces the following 
titles: “Between You and Us,” “Re- 
turned Goods,” “Firm Name Blank 
Important,” “Not in Stock,” “Sys 
tem,” “Suggestion Creates Confi- 
dence,’ and others. Concerning all 
these topics some pithy and sensible 
observations are made. Two or three 
excellent half tones of retail stationery 
reproduced includ 


Slocum, W. A 


sense 


store interiors aré 


P : 
Ing those of treorge l. 


Baird and M. E. Everitt of Hood 
River, Baker City, and North Bend, 
Oregon, respectively. Not the least 
interesting portion of the Bulletin is 
‘A Jaunt With Gill’s Ad Man 
Through The Big Book,” being an ac 
count ot a Ssuppositious journey 


the Gill catalogue of office 
conducted by 


a party of visit 


through 
supplies 
tising manager, with 
ing stationers. 


~ 


993 é 
Gill’s adv 


























NEW LOOSE LEAF LEDGER. 

The C. E. Sheppard Company, New 
York, one of the larg rest loose leaf 
manufacturers in the East, have re- 
cently put on the market a new cast- 
ing back ledger, called the King Bound 
Back, which has attracted no little at- 
tention from the different dealers 
throughout the country. Judging 
from the popularity it has met with 
and the claims made for it by the man- 
ufacturer, this new loose leaf device 
bids fair to become one of the best 
sellers yet offered to the trade. 

The King Bound Back Ledger is 
made with a casting back of aluminum 
in three pieces moulded into sym- 
metrical form and covered with leather 
with metal hinges for added strength 
and to preserve the alignment of the 
cover. It is bound in red Russia and 
corduroy and is extraordinarily neat 
and compact in appearance. Although 
built on elegant lines it has much 
more to commend it than its appear- 
ance, for it is designed to assure effh- 
ciency and durability, and its mechan- 
ism is the acme of simplicity and 





KING LEDGER MECHANISM. 


strength. The screw mechanism holds 
the sheets in perfect alignment and 
is of an exceedingly simple nature, 
with an expansion of 100 per cent. 

One of the important features of 
this book is the fact that it has direct 
power—it has no lost power or un- 
necessary mechanism. 

The C. E. Sheppard Company are 
offering the ledger made up in com- 
plete outfits in various sizes including 
all the standard forms of ledger rulings 
at greatly reduced prices, realizing 
that it is much easier for the stationer 
to make sales in this way than by the 
present method of first selling the cus- 
tomer the ledger cover separately, 


then the sheets, indexes, transfer 
binders, etc. There is still another ad- 
vantage in making up these complete 
outfits: that is, by mar fe icturing them 
in large uantities iring the dull 
season so as to have th em boxed and 
seasoned ready for immediate delivery 
during the busy months. The manu- 
facturer can in this way produce these 
outfits at relatively low prices. The 
C. E. Sheppard Company offers to 
share this saving in the cost of pro- 
duction with the stationer and con- 
sumer by listing the complete outfits 
at a considerable reduction from the 


catalog prices of the separate items, 
subject to their usual discounts. 
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ill ule 


MADE A LITTLE BETTER 
THAN RS NECESSARY, 











q An increasing number of busi- 
ness houses want typewriter papers of 

the same class and standard as their sta- 
Without exception they are using 


oe Aampshive 


TYPEWRITER PAPERS 


a Ott 1ers who are b uying inferior grades at $1.00 a box from 
become users of the higher standard upon 
ac Ruslatenes ia )LD HAMPSHIRE. No more effort, time nor 
@argument is required to sell it and it 


[Doubles the Stationer’s Profit 


@ OLD HAMPSHIRE {quality is distinguishing. Made by the only 


paper makers in the world who — bond papers exclusively, it 
reaches$¥a degree of excellence not elsewhere attained. It combines 
i / ideal T fles xibility with’a snappy rattle and affords a surface perfect for 


machine writing is attractively boxed and extensively advertised. 


“ A‘Partial List of Stationers Who Handle It: 


Francis Doane & Co. 
Thorp & Martin Co 
L. = Bigelow & Co New York Scranton, Wetmore & Co. . Rochester 
New York W.H.Chamberlin . . Syracuse 
New York John A. Schlener Co., Minneapolis} 
Wm. Murphy’s Sons, Phila’ phia W. B. Carpenter & Co. , Cincinnati 
Pittsburg Kendig Ptg. & Sta. Co., St. Louis 


gy Scribner’s Sons 


The Hampshire Paper Company 
_ South Hadley Falls 


"3 = Massachusetts 


one 


8 »9 


a ve 





















Boston Foreman, Bassett & Hatch Co. Cleveland 
Boston Marshall Jackson Co. . . Chicago 
Boston Stevens Maloney ° ° Chicago 
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COPVRIGATIO JAN 28-83 


f 
pape Tr, rel nfore nod by 


The OLD STANDBY Pays You 
150% PROFIT 
And On Which You Are 
PROTECTED 


Lavette’s Patent Envelope 


For Mailing Photographs 
rhe Best Staple You Pays a profit of 150% 


Ever Had in Stock 





Per 100 Per 100 
No 1,4)x 7 $1.00 | No. 3,6 210}....... $2.50 
No 2, 5ix 7} 1.50 Oe ©, GNM Bee de ases 3.50 
No. 3,6 x 8} 2.50 i Pr ere ae 3.50 
No. 4, 8} x10} 3.50  Special,7 x9}. ...... 2.50 








Look up your stock on above, and, if low, send in 


your orders. 
Cana be use 


i for Fancy Cards of all kinds. 
; made to order in lotsot 1,000. Pricesona — 
2 BY ALL JOBBERS AND RETAIL 


For Particulars write to 


ij H. C. LAVETTE 22 chicaco. tL 
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Uniformity is the Watchword in 
Making Crown Ribbons 
and Carbons. 


There is the same grade 
of excellence at all times— 
the same unvarying qual- 
ity whether the orders are 
large or 
the shipments are weekly 
or monthly an unchang- 
ing standard that means 
much to dealers. 
We invite correspondence from dealers who 
to improve t 
department. 


Crown Ribbon @ Carbon Mfg. Co. 


small—_whether 


= =— = 


} 


he standard of their supplies 


ROCHESTER, NEW YORK 





























BOOK-KEEPERS 


CUT OUT YOUR TRIAL BALANCE of Personal Ac- 
counts, by using our Ledger Balance Proof. It's 
new, and you have not seen it. Write us and we w'!! 
send you testimonials that will make you SIT UP 
AND TAKE NOTICE 


MILLER & HAM, Chattanooga, Tenn. 








The Lineograph 
DUPLICATOR 


Simple in construction. Simple to 
operate. Results always satisfac- 
tory whether type or hand-written 


circular. Neat, clean, compact. 
IMPORTANT 
1A. } 


solid without restri 


us2 our sup] 


Lineograph machines are 
ting the user to purchase or 
lies. Send for Price Lists and de- 
scriptive booklet 
' TheLineograph Company 
Makers of Duplicates and Supplies 
112 Fulton St., New York, U.S. A. 


RIBBONS and CARBON PAPER 
Contracted supplies in large or small quantities 
PLAIN and DECORATED BOXES 
HAVE YOUR OWN IMPRINT BOXES 

SNELLING & SON, *@qulacturgrs 

SO. BROOKLYN, N. Y. 































No. 720 


Oak and Mahog- 






STOW & DAVIS FURNITURE COMPANY 


Department 0, GRAND RAPIDS, MICHIGAN 


HE PERFECTION LINE 






WE OFFER 


TO THE TRADE ONLY 


Directors’ and 
Office Tables 













any ; Top 30x 48 inches. Made in correct — 
Selected quartered white oak es ee eee eee 
or figured mahogany. Heavy c Dulldings can be rnished 
built up, 5-ply top, 1} inch thick. TABLES IN STOCK 
Every exposed surface and edge shows — —_— a p 
figured wood. One drawer, one side fram- Table Bit Graces 50s Say 
ed in. Special dull brass trimmings. Yale Soe ae 
lock. Dull Golden Oak or Mahogany finish. rder ‘ — Faisnec 10f 


spec al work 
Our line pays a hand- 
some profit tothe dealer. 


Writ 
Blue 
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ADDRESS OF ROBERT MAURER. 


One of the most interesting addresses 
at the recent 


meeting of the Chi 
go Stationers’ ass« that of Rob 


riven 


ciation was 


ert E. Maurer the educational pat 
ment of the Yawman & Erbe company 
Rochester, N. \ Mr. Maurer took “Fili 


his In the introduct 
part of his address the speaker t 
the Y. & E. company, under thi 
“Who, Where and What We Are.” 


Devices” as 


topic 


“In 1880,” said the speaker, “Philip 
Yawman and Gustav Erbe established a 
small factory for metal specialties i1 
20x30 feet in size. The business gr: 
idly until, in 1884, it was necessary 
up a building, which is now shown upon 
the screen (the speaker had a lantern and 

number of interesting slides with which 
t illustrate his talk) This plant 
grown literally by leaps and bounds, 1 
the present St. Paul street factory is 
the extent as n hown upon the scree 

\ year or two ago it was clearly seen 
that a still larger addition to our fact 
facilities was absolutely necessary 
with our business, but no more g 
room being available at e St. Pat | 
location, we purchased fourteen 
ground admirably ited to our. business 

1 Gates, a small suburb of Rochester. Up 
to date we have ted buildings on fou 
cres of the fourteen, as shown.” 

Continuing, tl speaker gave bri 
sume of the p nel of the n 
described four of the company’s leading 


Lockarch I il ; 
the Y “x I 


the Shannon 


Transfer Binder 


spec lalti s, 
Shannon 


nine-inch rodless 5x3 tray, and the Y. & 
Everlasting Adjust Index Tab 

I ] “4 ! 

He described in n interesting vw 
processes used manutacture 


rious Y. & J] pecialties, giving vi 


the different kilns, cutting tables 
binet making department 
scenes in connection with the tual 
facturing process 
He next touched upon the necessity) 
t} se f svystet 1 syste I 
ess, s i 0 business 


sent time cat 
tage witl t t use of properly 


systems ing devices 








Of course, buy- 
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THE IMPROVED FAUST SHADING 


PEN. 

Cardwriting, meaning the printing or ae 9 
ssion au lay artistic cards has the effectiveness 
caidatamand tar a aad ae of the tongue and the 
! vith lomo hicl fingers and the capac- 
ity of a hundred dol- 


lar machine. 








No. 804836 
Others 
Pending. 
Foreign 
Patents 





rs of that kind of merchandise know just 
about what such a cracker or cookie is, 
but if it should transpi that the pros 
pective customer would like to sample the 
s, tl bal ke ste to bring in 
I t ens 
| “M 1 S ling devices for 
| sient atehik dled’ ae rware, optical 
| goods t et ind w know of on 
| 
vault trucks 
| s, to carry 
: You 
| ( . Sale aent 
) devices for 
storing 5 s s and kinds of 
dent nstrur t WW lso have heard 
spe S 5 unted between 
4 pl S Ss Wi t} e edges passé 
partot g filed y with card in- 
i dex 1 s ble spe cial sub 
‘t index guide, just tl Same as you 
' +3 ‘ q , . 
would e any card record. You will see 
I] hat there is practically no 
to t nd portunity for the 
| 
become 
, gest 
ying thei 
bi lorsement 
t] back led as 
T tT) ) “T) 
I 
he Sale oOo! 
P ; s be gov- 
m rather 
+ » 7 to 
| S proble 
| | | 
‘ by t 
iple 
| an © 
t S nethod 
nld 
business 
st how the 
dec 1d ¢€ 
‘ put the 
ij 
ss uy 
g out wha 
? { ess 
‘ ip 
ples, by 
Ss te 
| S 1 best 
» ston : 
i t lex g 
1 ple st 
t is quite 
’ ft de 
the best 
Pp s is the 
: G ‘ fully . 
er have } n enough cor] 
( nave ) nougn ¢ K 
: > ; ; thea 1 oy h have 
aCKCTS (TO Save i1¢ peo e who nave 
been sunk } rk si < 








applied for. 





It strips envelope sealing of all 
mechanism. Does away with all 
complication, practically all ex- 
pense. Instead of turning a crank 

r watching a motor, an office boy 
ith this little $1.50 tool can seal 
sare 50 envelopes a minute. A little 
‘ ' d practice will increase the output 


ttoar nrinted t 


60 per minute. 


st Seals 50 Envelopes 
a minute. 


Retails for $1.50. 


' It carries its water supply in the 
Or t rubber fountain in the handle and 
ind applies the required amount 
f water to the pad on the metal 
xtension to keep it at an even de- 
It can’t gum 
It is 
heavily nickel- 


moisture 
ip, leak, 


» ng } 


de of brass, 


oree ol 


rust or corrode. 


ited and beautifully finished 
The pad can be renewed for a 


few cents 


Over 15,000 sold to date. 


Write for information of our 
agency plan 


t ‘4 iusive 
Mailed Anywhere on Receipt 
of Price. Big Discount to the 


Trade. 


Woodson L. Craig Co. 


3 ta | hay Sole Manufacturers 
ng tor the office and users of ALFRED HALL, Sales Manager 
ngs . ee ee 693 Mission Street, SAN FRANCISCO, CAL. 
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[mperial 
Card Cabinets 























Popular 
Two-Drawer 
Sections 


Also Solid Construction 


Immediate Delivery in 
Any Quantity 


Ask for Catalogue and 
Dealers’ Discount 


We make 99 Different Kind: 


of Filing Cabinets 


oe ial Methods Co 
{mperial [Tf | 
ay 
CHICAGO 
New Large Quarters After March Ist, 
Hunter Bldg., 256 E. Madison St. 
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THE USE OF TIME. 

Man’s most wicked waste is a waste 
of time. It isn’t how much time a man 
uses which is important, but how he 
uses the time he has. History is filled 
with incidents of men who have be- 
come great from the right use of their 
so-called “‘spare” time. The right use 
of time implies the art of mastering 
the subject in hand—getting out of 
every moment all there is in it. 

In this connection, here are a few 
extracts from Shop Talk, a little pe- 
riodical gotten out by the Chicago 
Shipping and Receipt Book Company: 

“The time spent by Mark Antony 
in chucking Cleopatra under the chin, 
and furnishing large size pearls as an 
article of special diet, might have been 
occupied to much better advantage. 

“From all accounts we have of this 
prolonged historic tete-a-tete, what- 
ever statements the noble Marcus 
made must have been considered by 
the dusky lady as ‘bird seed,’ to use a 
modern expression; and while the 
great one was perfectly at home re- 
modeling empires, his understandings 
of the feminine mind was not his 
strong point. 

“Misdirected energy produces re- 
sults of no lasting value; and while 
the great and noble science of ‘four- 
flushing’ may fool part of the people 
part of the time, it will not fool all of 
them all the time. 

“Among the aphorisms credited to 
the immortal Lincoln, probably none 
is more widely quoted than the one 
which sets forth the truth just men- 
tioned. Although infinitely resource- 
ful, Mr. Lincoln was a man about 
whom there was no suggestion of 
sham or subterfuge, and even when a 
struggling lawyer, was locally re- 
nowned for his perfect understanding 
of every circumstance connected with 
every case in which he was retained.” 


EXPLODING A CANARD. 
Quite a sensation was caused in 
San Francisco recently by the an- 
nouncement in the daily papers that 
a stenographer in the Alameda Hall of 
Records had contracted blood-poison- 
ing from handling carbon paper. This 
is the first case of the kind ever re- 
ported so far as we know, and the 
story is, indeed, not well substan- 
tiated, as the girl’s address is given 
as somewhere in Nevada, and the 
story did not come out until after she 
had left California. 
MULTIWRITER AGAIN IN FIELD 


[he Multiwriter Manufacturing ( 


pany, which had its origin in this cit bout 
a year go, has again incorps ted witl 
cap $10.000 and the manufac- 
tur! luct w be done at Ca 
ton, Ill 

Besides turing the “Multiwrit 
the nee vill 1 office supplies of 

1 j 


UST AS TWO 
'NAILS ARE 
BETTER THAN 
ONE in making sure 
that the pickets will 
Stay fast,so two grips 
are better than one ir 
fastening your documents 
letters, etc., together 
The SUPERIOR fastener 
never lets go. Papers fast- 
ened with it are never 
There's ipping off of the papers, r { 
ing of wire he t fangs once inserted hold 
papers in a vice like grip for one or twenty years 
THAT'S WHAT MAKES THE SUPERIOR 
FASTENER THE BUSINESS MAN'S 
FAVORITE; THAT'S WHAT MAKES IT 
A BIG SELLER WITH THE DEALER. 
Responsible dealers are given terms and pric 
that insure a! i tor pr 
etc. todav 


Ee Write | 


SUPERIOR MEG. CO. 
:  S. A. 


SIDNEY, OHIO : : 


profit margin. Send! 


r Samples and Price = 














Office Appliances 








The MAGAZINE 
OF OFFICE 
EQUIPMENT 














THREE MONTHS’ TRIAL 
SUBSCRIPTION 25 CENTS 























USEFUL FILE FOR BANKS. 

The illustrations presented herewith 
show the new Y. & E. Deposit Ticket 
File, made by the Yawman & Erbe 
Manufacturing Company of Roches- 
ter, N. Y. This is a distinctly novel 
application of the genuine Shannon 
arch file. It is designed to help re- 
ceiving tellers of banks in their daily 
work of keeping track of deposits. — 


+ 


It is not necessary to remove the 





deposit tickets from the file to examine 
them. Indexes are provided in the 
file for each of the days of the month; 
this mak« reference easy, as_ these 
slips are always referred to by date. 

The indexes are transferred from 
the file with the deposit slips. A U 
shaped wire furnished with each 
equipment, is placed in the hollow 
arches of the file and all the slips are 
removed on it to the arches on the 
transfer cas A new index is then 
placed on the active file. 

The transfer cases are made of dur- 
able jute board and each is fitted with 
a compressor to hold the slips firmly 
in position 

The complete Y. & E. Deposit Tick- 
et File consists of a durable Shannon 





file board; six inch Shannon arch; 
substantial abinet perforator; one 
daily index (1 to 31); manila cover 
ror recoradll transfer dates 
BUYS NINETY - EIGHT BUR- 
ROUGHS' pr preerein 

The London office of - Burroughs’ 
Ad ling \ hine, Ltd wea a a sale of 
ninety Burroughs to the Bankers’ 
Clearing House in London during 
March. E. E. Lev formerly con- 
nected with this company in the United 
States, but who is now working for the 


London office, made the sale 
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A Strong Tip on 
Guide Cards 


The ordinary card index guide, while sufficiently 
strong for moderate usage is, in a great many 
instances, unsatisfactory where a permanent index is required. The 


Celluloid Tipped Guide 


solves the problem. The tabs are protected by celluloid in one 
piece, cemented over the tab, and extendiag well into the body of 
the guide, giving strength and protection where needed. 

Guides furnished plain or printed with any classification 
Made up in any size or arrangement of tabs. Write for 























The one-piece 
celluloid tip 





required. 
samples and prices. 


STANDARD INDEX CARD COMPANY, 701-709 Arch Street, Philadeiphia, Pa. 

















Redor Black Vulcan Stylo Pens 


Two Sizes 4} and 54 Inches. The ONLY perfect. non leakable rf Pens ata moderate price. 
Extra Size, 8 inches, (black only) $1.25. 







Send for 

Catalogue “VULCAN” $ .00 
and N AMERICA 

Discounts 











YLOGRAPHI >HIC A AND FOUNTAIN PENS. " New York, N. af 


wich Street, (Thames 


J.M. ULLRICH & CO. “"S#¥ 








( Established 1884.) saan WANTED. 








“CAP ITOL” GLASS Inkstand Sets 


SET No. 31— 


SET No. 30 
Crystal Cut 


Pressed Glass $2.50 
“The Capitol is the Highest Achievement in the Making of An Inkstand” 


CUSHMAN & DENISON MPG, CO., 240-242 West 23rd Street, New York 





Social and 


Engraved Cards Business 


wing 78 different styles is ready for the trade. 


Buffalo, N. Y. 


ir 


The Pani ilaladatieed Cox. 
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Ledger 


by using a Yale 
on the 
or closing the 
Yale 


ries the 


done 
No 


built for service 


this is 
protects i 


Every 
to supply the 


Write 


for 





BOUND BOOK 


Security of Leaves 


is obtained in the 
Mann Yale Lock 


Tumbler Lock 
mechanism, 
binder as 
other key is needed 


better loose leaf ledger is 


and 


stationer 


Mann Yale 


further 


which operates directly 
the turning of the Yale 
desired 


Ke \ Ope ning 


‘ person who car 


is fre sponsible for every sheet no 
The illustrations show clearly how 
is the only loose leaf ledger that 


made; it is 


ases the customer 


always pl 


and dealer should be 1n position 


Lo k Li Lore I 


intormation 


William Mann Company 


Makers of Loose Leaf Devices, Blank 
Books, Copying Books and Papers 





529 Market Street, 


. Philadelphia 























SCRIPTOL INK CO., 





Here’s a ‘Sure Seller 


YET 








‘* 


FOUNTAIN PEN 


Trade CARTRIDGE Mark 
e container ful finest F ntain Pen Ink that 
a te with ir kb filler ur i fir t f 
away and slip tn ar r 
It's a tremendous saver of time ar ‘ ry I 
r ells a gh Retails a k Ay 
“ es and ter m reqgue 
We also m ant ture a full e of the ‘ wr ar 
prices will interest y 


180 Fulton St., New York 














LARGE INTEREST 


$30,000 + $75 000 
answers treate 
m Beact 
‘OF FICE 


APPLIANCES 


MR. DEALER: 


Are you getting the bene 
ite others are deriving 
from our large publicity 
campaign in all of the best 
eurrent magazines? We 
send you customers and 
help you to keep them 
The “0. K."" Paper Fastener 
is ubiquitious An essen- 
tal part of the equipment of every business office 
Made of brass. Three sizes. Put up In brass boxes of 
100 Fasteners each. Order from your Jobber NOW 
Send for illustration and dese ription of our free 
“O. K." display 


THE 0. K. MFG. CO. (Dept. G) Syracuse, N. Y. 
MANUFACTURERS 
L. &c. SARDT RY 1H, 12 Golden Lane, London, Eng. 


Agents for Europe, India, Austria, 
New Zealand and Gritish Provinces. 











NEW MODERN (B) CLIP 


FOR PENS AND PENCILS 





TRADE PRICE 
$3.60 PER GROSS 


The Pen or Pencil 
Can't Get Loose 











Inc. 
NEW YORK CITY 


DURYEA-HOGE CO., 


106 FULTON STREET, 











STANDARD FORM FOR VOUCHER 
CHECKS. 


Voucher checks in such varied sizes and 


many different designs have come into 
e past f years that bankers, rail 
othcials and iditors in general 
length found it necessary to take 
ecure a stand 1 voucher k 
rder to facilitate their work. Suc] . 
was recently taken in New York, 
é joint itte: nsisting of tl 
n Banker t he Soci 
IX Ly ay : () © ‘ \ 
Railway ting O Ss, al 
\1 i \ tion of Publi \ 
nts, | é greed o set 
lard forms of voucher checks ge! 
1 use This agreement is the outs 
several meetings held in this city 
were arranged on the initiative of th 
\merican Bankers’ Association. The forms 
lly approved are the result of 1 
nt labor and their general usé wil 
remo\ the numerous inc 
niences experienced by banks in the past 
| int col se labors 
vy been con greed on the 
Ts 
That it is the ser this meeting that 
\ he check d negotial 
Tr) s th S et g 
heck s n tne ft I 
9 c eck r 1 j d ¢ 
payee tl ep S 
eipt req 
I tis t s 1 g 
K vou be t S 
NK SIZE ~ d 1 
the dat mount l 
Q ( t the end in the 
d the the payor (1 
~ é in he A 
nd led vouc 5 
d necess d companies 
ld heck size the 
t " 
: 
A x IS S 
m des 
Joint Committees’ Report. 
ldition the int cOmmiuttees mak 
lowing suggestions in their repor 
\\ bel cy th 1M ber the d t 
1 t s] 1 I 
| ¥ 
} ' 
’ 
lve ; is 
e p k r 
» % 1, 
ils 7 he | 
I s t or draft 
m 3 . 3 ‘oni 
Q es | hers f 
t “7 . lv } + + e 
ions 1 t da thems es 
linary k es Checks r 
" wider ¢ than these di 
S obiecti T ib] 
1 Couns Paton of the American 
kers’ Associati speaking ive 
| yosed r nendations, said 
her check originally came int 
S it the man who paid a debt b 
g s check mig be sure having 








The Work 


of a stenographer requires 


LERTNESS 
Attextio 
PPLICATION 








It is 
possible t i " 4 er without a 
McCloud Adjustable Spring Back Typewriter Chair 
60 styles, especia made tor the stenographer 

ee 





LOOK FOR THE PONIES 
THE DAVIS CHAIR CO., Dept. 2, Marysville, 0. 
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Blotting Paper 


Wi t exclu- 
sive manu f Plain 
and Coated Blotting in th: 














Standard Paper Mfg. Co. 


Richmond, Va. 





Maker f “Standard,” 
“Imperial” and “Sterling” 
Blotti “Royal Worces- 
ter” Enameled Blotting. 





| 
| 
| 
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his creditor’s receipt. Under the old meth 
od, when a debtor received a bill he would 
back accompanied by a check and 

t that the creditor receipt » bill 

1 it, but it frequently happened 

that the creditor would take the check and 
neglect to receipt and return the bill for 
which the check was given. This led t 
combining the check and bill as docu 
ment, so that when the former paid 
and returned by the bank to the drawer it 
ld items of int tor 

| ij \ i I 

k bec I neta 

I 1 designed pas 

iew to the bookkeeping ré 

ts of the various users than ré¢ 
gi ssities of the banks. Many olf 
tl s now in use are not negotiable in 
struments and they are unsafe docum ents 
for banks to receive on deposit pay 
Witl t going into details as nu 
mer objections, the two main points 


bankers have regarded as essen- 


voucher check sl uld be 


which the 
tial ar that the 
instrument, and, second, 


handling 


irst negotiable 


‘onvenient for 


THE TELEGRAPHONE. 


remarkable 


i té egraphone iS a 
invented by Valdemar Poulson of ( 
hag Denmark, whicl ré rds huma 
sper ma wir This may ea 
si al but the feat has bes hed 
and t ph have b ed 
or Ip 
] “rib d. tie té re, I 
< Ss T | rate b i 4 
: slowly m on ] 
otl n tl 
il t ( t t 
vit} 
1 t p S¢ 1 sp¢ 
t t by tl brat ni 
\ little fluctt 10Ons 
ré it rat 
“ : Wiha 
I Q VV I 
1 ' ling ti 
+ 
g 
. 
P ? 
. | + Pe, les 
l ik s 
by t ti 
LOT s t tl T 
+ } k ug ine 
‘ t} sen 
l¢ t + + tr 1¢ 
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b 
t 1é 
ve 
t 
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“THE BEST LINE” | 


OF 


TYPEWRITER 
CARBON PAPERS 


‘“‘and we can prove it.” 








Sold at the lowest possible 
prices, quality considered 

















(Incorporated) 
MANUFACTURERS FOR THE TRADE 
OFFICE: FACTORY: 
96 John Street 180-182 Centre St. 
NEW YORK, N. Y. 














f NUMBERING MACHINES 


AND DATING STAMPS 
Of Every Description—— 
ACCURATE— RELIABLE— DURABLE— EFFICIENT 


TWO LEADERS 


Sold by The Stationery and Hand Stamp Dealers 

THE “ATLAS” 

NUMBERER $3.50 
6 WHEELS 


123456 


STYLE 


AUTOMATIC 
CONSECUTIVE ---DUPLICATING 
AND REPEAT 


DIAL SETTING 
ENGRAVED WHEELS 
SELF INKING 


A 
NO SOFT 
METAL OR RUBBER 


atlas, A 
Kehoe 
IN ITS CONSTRUCTION 


THE “UTILITY” . 2. 5 0 


DATER 


AUTOMATIC 


NOV 26 1908 
STYLE 
GOOD FOR 7 YEARS 
SELF-INKING 
PRINTS CLEARLY AND LEGIBLY 
NO RUBBER 


wm. A. FORCE & CO., Inc. 
59 Beekman St., New York and 188 Monroe SL, Chicago 
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The Most Com- Most Com- 


plete plete Line..... writer Oil, Nu 


Interesting Proposition to Dealers. 


J. A. HEALE & CO. 
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Carbon Papers, Transfer Papers, Stamp Rib- 
bons, Carbon Rolls, 


Typewriter Ribbons, Type- 
mbering Machine Ink. 


MANUPACTURERS 


The mark of quality 


94 JOHN STREET 


NEW YORK, 








[ee 
|p WY an — Coa. | 








Geheuks £6 we i 





A hundred sheets fastened in a few seconds 
tightly and permits instant detachment 
thing for mail enclosures 
ore ready for use. Retails for 50c 

in of profit for dealers. 


mains in the 


; sheet form- “ 
| . , 
| «ap @ ling its own ; 
i = - fastener 
Just the 


No time lost hunting for 
clips---no a No lumping or added weight 
€ 


ails c. Big mar- S 
Write for information and we oo 
ee 


iscount. GREGORY MPG. CO., Milwaukee, Wis. 


The 20th Century Paper Fastener 
“Just a Click and it’s Done.” 
Effectively Fastens two or a dozen sheets with 
equal ease, in a second’s time No metal re- 
fastener perforates the 


paper-- this 






Holds 


ities eenaas 














No. 25 Crystal Glass 
Size 4x5. sma 
Pen Rack in front and on side 
Price each, $ .75. 


C. H. NUMAN DEPT., 


qT 
height Inkstands on the market to-day 
ivein keeping ink clean and liquid 

enacboistion 


No. 25 
VICTOR 


‘Just enough ink toink the pen’”’ 


he nost popular and best selling line of low- 

Effect- 
Simple in 
Has an extra large capacity with 
ll exposure of ink. Easy to clean and fill 


LIBERAL TRADED ISCOUNT. 


354 Broadway, New York. 








‘*The oETROIT” elgg pique gard 


ie the one coin 
wrapper you 
should, always 
have on hand 
to supply your 
trade. Consis- 
tent and persis- 
tent advertising 
has created a 
steady demand 
Are youin shs 1* a 
to supply it? Holds al! the coins securely—takes only 4 the 
time to wrap—and coins can't come out of ends or package 
unroll. Millions used every year. NINE SIZES—Fits all U. 
8. and most Canadian coins Write for special terms to 
dealers. 

‘The Eureka'’’ Don't Rip COIN BAG 
is the one bag that never rips—Made from special grade of 
DUCK and DOUBLE STITCHED. Wins instant apprecia- 
tion from banks, large stores and all business house 
Twenty sizes. Stork u}% ‘h “*t¢oods. Write today : 
prices and samples 


Detroit Coin Wrapper Co., 10 John R. St., Detroit, Mich. 














Are You Getting 
Your Share of 
the Big Profts 


many Stationers are getting 
from the demand for the U. 
8. AUTO MATIC PENCIL 
SHARPENER 

Get a Sample at our Ex- 
pense. Send a Postal Re- 
quest for one NOW. 


AUTOMATIC PENCIL 

HARPENER CO., Inc. 

spring and Crosby Sts. 
New York City 






| It's Advertised in Leading Magazines. Trade Mark 








QUARTERED O4K, GOLDEN, DULL PINISH. 154 fn. lone 
Weight, 10 ibs. 7 feet Shelf Surface 


82 In wide, 7) In. high. 


Each cabinet is packed In a corrugated paper 


box ready to express. Packed tn crates of six cabinets for freight PRICE $3 59 
shipment. Circulars Supplied Free to Dealers. Express Prepaid 

to any part of the U.S. On receipt of postal money order for $3.50. Write and 
ask for Dealers’ discounts. S. §. CROOKS MPG. CO., 47 East 4th S¢., St. Paul, Minn. 











NECESSITY FOR GOOD “COPY” IN 
ENGRAVINGS. 

By James F. Tobin, in “Selling Magazine.” 

HE use of engravings is so universal 

in advertising machinery and me 


chanical appliances, and their cost is 


such a considerable item in the advertising 
accounts, that the best methods of prepar 
ing copy to ins high-class results, should 


be matters of common knowledge among 
manufacturers of these lines. 

The most casual observation of current 
trade literature will show that but little 
forethought has, in most cases, been giver 
to obtaining the best possible engraving 
results in either catalog or advertising 
work 

The production of a first-class engraving 
of a machine is t dependent on chance, 
iccident, inspiration of genius 
forces difficult of ntrol. It is simply a 
effect. Certain inflexible 
rules must be obeyed. Every step must be 
taken with an intelligent understanding of 
the part it plays in the productio f 
finished cut Haphazard or careless 


case of cause and 


liminary work means cuts of indiffer 
quality 


There are two styles of engravings for 
printing on a type press; line cuts and 


tones. Line cuts have one great good 
They print on any kind of paper 
ntique stock to the 
For that reason they 


quality 
from the roughest 
highest grade c 


are invaluable for some purposes, but their 
usefulness along mechan‘cal lines is very 
limited. They are good for diagram work 


ind partly shaded drawings of simpler me- 
forms. But for the real repre- 
solidity, finish, texture of 
not compare with half- 


chanical 
sentation of the 
metals, etc., they do 
tones 
Photographing the Machine. 

The most important preliminary step in 
the making of the ordinary half-tone (the 
most widely used style of engraving) is th 
photographing the machine, and this is 
where the foundation is laid for most of 
the subsequent troubles. 

Machinery is difficult to photograph for 
many reasons The light is seldom good 
The machine must be photographed where 
it has been assembled. It is not often pos- 
sible to move it to a place where the ligl 
would be better. There is seldom room 
enough to allow the photographer much 
discretion in the selection of a viewpoint 

In offering suggestions as to how to 
ivoid some of the more glaring defects 1 
photographs intended for reproducti 
will assume that the photographer, who is 
to do the work, has the proper equipment 
—a strong camera with long bellows, prop- 
er lens, rigid tripod, etc 


\ manufacturer who calls in the nearest 
portrait photographer to make photographs 
of machinery with his “portrait lens” is 


simply inviting disaster. 
The foveisenes of Distortion. 
The most common defect in photographs 
machinery is the distortion due to the 


camera being placed too close to the ma- 
chine The result is false perspective, the 
nearer parts of the machine seem t rge 
in proportion to the parts at { 
ane remedy for this is obvious T} } 
to pher must get far enoug! vay 
the ane to get true perspective 

In many photographs it will be noticed 


that the lines which should be vertical and 








parallel, are closer at the top than at the 
bottom. This is because the sensitized 
plate was not exactly vertical when the ex- 
posure was made. The defect can be 
avoided by insisting on the photographer 
using a level on the camera, while focusing 
the image on the ground glass. This will 
insure that the vertical lines will be ver- 
tical and parallel on the photograph. 

It is a good plan to have a white curtain 
to serve as a background for the machine, 
and to lay white paper or cloths on the 
floor around it. Get it separated from the 
details of other machinery, and show the 
dge of the base clean and sharp 

It is well to remember that the camera 
catches and emphasizes every defect or in- 
equality in the castings, and every oil stain 
on the machine. It is best, therefore, to 
paint the castings and all unfinished metal 
parts, a dull, medium tone gray—do noth- 
ing to kill the polish on finished or nickeled 
parts. Even though they catch odd reflec- 
tions, the artist, in retouching the photo- 
graph, can take care of them. 

Getting Proper Light on the Machine. 

It is desirable always to have, if possible, 
the illumination of the machine such that 
the side showing the most important parts 
shall receive most light The light should 
not be distributed uniformly on the two 
sides exposed to the camera. It is best to 
have the light from above and to the left. 
The same as the mechanical draftsman uses 
in shading his drawings 

A photograph made with these precau- 
tions will be correct in its lines and pro- 
portions Any deficiencies in light and 
shade can be supplied by the artist in the 
retouching of the photograph. A result of 
any degree of quality up to the highest, is 
simply a matter of the artist’s time and 
skill. But a distorted photo could never 
be retouched so as to produce a first-class 
half-tone. 


MOON DESKS. 


Considered from the standpoint of work 


manship, artistic desigr nassiveness and 
handsome finish, it would be hard to find 
a line of desks surpassed by the Moon 
line, made by e Moon Desk Company of 


Muskegon, Micl Quality, irrespective of 
any other consideration, has placed the 
Moon desks in the high estimation with 
the dealers and jobbers throughout the 
country, so that the word Moon, when spo- 
ken of in connection with office desks, is 
a guarantee in itself that a high-grade prod- 
uct is being offered. 
The Moon Company 
plete line of roll top desks, flat top desks, 
bookkeepers’ desks, typewriter desks, type- 


ifactures a com- 


writer tables, directors’ tables and filing 
cabinets The Moon pedestal flat top 
desks have become a big favorite with the 
dealers throughout the country, the use of 
the pedestal typewriter permitting 
the operator to leave all papers which may 
i sk undisturbed 

ex typewriter at- 
desks is pat 

It will mi te any standard- 

s ype ine does not 
need to be attached t lf; is free from 


ind ; when in desk; is raised 
sition tor use, r replaced in desk 
witl f motion Recent improvements 

ike the typewriter att ment as nearly 
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HAVE YOU CLINCHED THE AGENCY FOR 


Berger Modern Expansible 
Steel Filing Equipment? 


The demand is eclipsing all previous records. 
That means good live business for wide-awake 
Dealers who will get in line, and PUSH 


3 101 , 
and we Wil! neip you to do it 


Finishes 
To Suit: 


OAK 
MAHOGANY 





3 Handy Berger Vertical Units 
ETC. Set Side by Side. 


WRITE TODAY FOR CATALOG H-47 
AND DEALER PROPOSITION. 


The Berger Mfg. Co. 


CANTON, OHIO 


New York Philadelphia Boston Chicago _ 
t Mi uaennaiie Atlanta San Francisco 


















IT CAN’T LEAK OR SPILL 


even if it should be turned over. 


IT CAN’T SMBAR the HOLDER 


the dip funnel prevents it. 


IT CAN’T WASTE THE INK 


Its dust proof and non-evaporating. 


IT CAN’T ROT OUT INSIDE 


There is no soft rubber in it. 


IT CAN’T SPLURT THE INK 


THE FITZ The construction precludes it. 


AUTOMATIC IT CAN’T FLOOD THE BASIN 


The ink comes at the touch of the pen only. 
INK STAND 





















IT CAN’T BE COPIED 


Its amply protected by letters patent. 


a} 











The ‘‘Fitz” affords the perfect service which the user has 


I 
the right to expect from automatic ink stand. 


| STATIONERS ARE FINDING IT A BIG WINNER 


Write for Prices and Discounts 


AMERICAN BUSINESS SUPPLIES CO. 


147 E. Congress St. —» Boston, Mass. 
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KNOWLEDGE IN SALESMANSHIP. 


On a salesman’s knowledge of his goods 
will depend, to a large degree, his success 
The question that comes up is, “How is the 
salesman to acquire that knowledge?” 

There are two distinct divisions of knowl 
edge. The first concerns theory, the second 
practice. 

The student of chemistry, for example, 
may devote a year to theoretical study. He 
may know a lot of symbols and reactions, 
and that sort of thing, but he may not be 
able to tell arsenic when he sees it. 

The second step in chemistry is the iden 
tification of those things that make chem- 
istry. So, in the same way, ‘the identifica 
tion of goods is the second step in sales 
manship. True, this training may go on 
simultaneously with the primary training, 
but for convenience here it can be treated 
as if it were a distinct step 

The term “identification,” 
more than that. It means a study of the 
constituent elements that go to make up 
goods 

All real salesmanship must be built of 
knowledge, on the foundation of a prelim 
inary training designed to carry knowledge 

Knowledge is not mere vocabulary \ 
salesman may know that there are linen 
goods and cotton goods and woolen goods, 
but unless he can tell them, one from the 
other, he does not possess knowledge. He 
mav be familiar with all the different varie 
ties of linen, cotton and wool, so far as 


too, means 


name goes, but he has no selling know! 
edge if his information stops there 

One of the commonest faults of salesmen 
is lack of this knowledge of goods. A sales 
man may think he possesses it, but let him 
analyze this fancied knowledge and he may 
discover wherein it is lacking. He may be 
able to identify a piece of linen, and tell the 
name under which that particular piece is 
known in the mercantile world, but if you 
ask him wherein it excels some other piece, 
he may reply that its superiority lies in its 
strength, or its texture, or its gloss, or lack 
of gloss, or something of that sort As a 
matter of fact, the qualities he names are 
effects, not causes. To get down to the 
foundation of knowledge, he must know 
what gives the strength, the texture, the 
gloss, or the lack of gloss. He must know 
the raw material, the process of manufac 
ture, and al! the elements that go into the 
goods 

A salesman who possesses knowledge of 
this sort is fortified, indeed, to go forth to 
sell. He is able to answer intelligently any 
question that may be asked of him. Fur 
thermore, he is in a position to volunteer in 
formation of so much interest that it may 
be a strong factor in effecting a sale. Sales 
manship is not, strictly speaking, the act of 
entertaining, but if a brief description of 
any given process of manufacture pleases 
the customer, it is directly in the province 
of the salesman to furnish that description 
Not only may the description please, but it 
may so impress the customer with the pains 
taking effort of a factory that the value of 
the goods will rise perceptibly in the cus 
tomer’s mind 

A business man, tn talking with a sales 
man for a small automatic device, objected 
to the price, on the ground that so small an 
article, and one apparently so simple, should 
be correspondingly low in cost 

Had the salesman been without know! 
edge, he would have been poorly fitted to 
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answer this argument. He might, of course, 
have argued in reply that the value of a 
thing ought not to be gauged by its size, but 
what it will accomplish. He might have 
dilated on the saving which the machine 
would effect 

What he did argue was the process of 
manufacture. It so happened that he was a 
graduate of the factory itself—not of the 
office, merely. He knew the machine from 
the smallest screw in it to the paint upon 
it He presented to the customer, in five 
minutes, such a graphic narration of its 
manufacture that there was no vestige of 
ground for further debate When he had 
finished, indeed, the customer admitted, 
frankly, that the price was reasonable, con 
sidering the work that went into the device 
and the pains taken to make it pertect 

lake almost any article about you as an 
illustration How often do you say, “It 
Yet, when you reflect 
upon all the elements going into its manu 


costs too much?” 


facture, you are forced to acknowledge that 
it is really low-priced. The salesman who 
can tell you these elements is the salesman 
who will set you thinking. He will con 
mand your respect, as well 

The only way a salesman can get this 
knowledge is by going after tt—studying 
for it Knowledge will not come to any 
man He cannot get practical knowledge 
of goods while he is sitting on a stool or at 
a roller-top desk.—Macey Monthly 


MAKING OF INDIA INK. 
“Artists, photographers and draughtsmen 
who use India ink in their work, often find 
that instead of being an intense black, 
it ought to be, it is frequently a disagree 
able brown, which impairs the quality and 


sometimes destroys the effect of their 


sketches 

“The reason is found in the circumstances 
under which the India ink is made,” says 
a local photographer in the St. Louis Post 


Dispatch. “India ink is in general use all 
over Asia; in fact, except in the govern 
ment offices of India and French Cochin 
China, no other writing fluid is used Che 
writing is generally done either with a small 
brush or reed pen. The ink is highly 
gummed, so that it stands out in relief on 
the paper or parchment; no acid will affect 
it, and it can be removed only by a vigor 
ous use of the scraper 

‘In both India and China there are thou 
sands of people who manutacture the ink 
as a side line to their regular business, 
working at it in the winter, at night and 
on days when they are not otherwise em 
ployed. It is made by burning some kind 
of oil in a lamp with a very long chimney, 
usually made in joints which can be taken 
apart, for greater convenience in cleaning 
out the soot which makes the ink. Almost 
any kind of vegetable oil will answer, and 
in districts where petroleum is found even 


coal oil is used in making the cheaper 
grades. The best kind is made from S« 
same oil. No matter what oil ts used, how 


ever, the combustion must be slow, impet 
fect and made to vield as much soot as pos 
sible After every burning, the chimneys 
are cleaned, the soot placed in a box, and 
when a sufficient quantity is gathered, it 
is moistened with gum water, pressed into 
cakes or sticks, dried and covered with sil 
ver, tin or gold foil, sometimes with only 
a coating of gum, to prevent its soiling the 
fingers.’ 





BLOTTING PAPER FROM TURF. 

The demand for new material for paper- 
making is so great and so constantly in- 
creasing that the fibre obtained from peat 
mosses, although unsuitable for the major 
ity of papers, is continually being more and 
more used for special classes. Many of 
failures, which had hitherto put a stop to 
ittempts to employ this fibre in paper 
making were due simply to trying to do too 
much with it. For certain kinds of paper 
it renders excellent service, but enthusiasts 


have engaged in tl hopeless task of mak 
ing superior papers from it with but small 


better fibre. or even from 


admixtures o 
peat fibre alone. 
Peat fibre is very ¢ Id. and has undergone 


putrefactive processes, which clearly dem- 
onstate that the sooner it is used for pay 

making the better The defects ot peat 
fibre from the paper makers’ point of view 


ire its brittleness and the impossibility of 


bleaching it. The first fault is largely 
sponsible for tl second, for the bleach 
process tends to tender the fibre still more 
Even for packing papers and other coarse 
sorts peat cannot compete as a raw mat l 
with straw. When we seek for a rational 
field for the fibre we find it in blotting 
paper 

Blotting paper is not expected to be 
strong, but it must be highly absorbent, and 
peat-made paper is pre-eminently absorbent 


objection when peat 


Again, the color I 


is used in this way. Blotting papers mad 
from better class fibres and then artifici 

dyed in shades extremely similar to those 
aturally possessed by peat paper are con 


mon on the market. White blotting paper 
not, of course, be made from peat 
\s regards the manufacture of brown 
blotting paper from peat some important 
ybservations have to be made “he old 
part of the peat, i. e., that dug from a depth 
below the surface, will not do alone. The 
bre 1s too fragile even for blotting paper 
1 to go beyond the moss 


1 


but there is no nee 
fibre, which can be amali- 


to find stronger 
gamated with tl 
tions. The top of every peat moss presents 
living plants, the descendants of the dead 
plants below them, and fibre from these liv- 
ing plants will be found well able to im- 


e other in suitable propor 


part the necessary strength, and will either 
make the resulting paper slightly lighter in 
shade or of the same color as if it had not 
been used. The fibre from. these living 
plants can, however, be bleached if required 
without any material diminution in_ their 
strength. If they have been bleached they, 
of course, have a marked effect in bringing 


1 


down the color of the finished paper 


CASH REGISTER MEN CONVENE. 


Officers, department heads and salesmen 
f the National Cash Register Company 
held a convention at Atlanta, Ga., begir 

ng March 23 and ending March 26 

William Pflum, general manager of the 

mmpany; T. J. Watson, sales manager; 


William F. Bippus, isurer; H. T. Guion 
head of the order department, and W. G 


Chambers, representing the factory, were 


t 
company, representing the sout 
\. E. Harless is the district manager 


present together with sales agents of the 
} } 


lern district 


the southern part of the country, making 
his headquarters at Atlanta. R. H. Grant 
is in charge of the local office 

The object of the convention was said 
to be to discuss the best methods of sys 
tematizing retail stores 











OFFICE APPLIANCES 127 


YOU HAVE NO IDEA [2 7=0r oer om 


Southern district of New 
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saving features, the many § Binder won 98 times out of 
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Lock until you see it operate. } merits. 
LET US SEND FREE FOR YOUR EXAMINATION 
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‘THE GRAVITY | B LOCK BINDER 


er rer rd ad ae tae 





FIVE YEARS’ PRACTICAL USE HAS PROVEN ITS INDISPENSABLE AID TO THE LOOSE-LEAF SYSTEM. 


It can be unlocked and expanded at the point you wish to insert or eliminate a leaf in one operation and can be 
automatically locked without bothering with a key, yet “can be securely locked and protected with a key, 


The locking d e is not a modification of any other binder but operates 
basic principle. It contains no springs, rachets, 


NOTHING WE CAN SAY aa AE gd ies pM: " pts: 
rew rods, cranks, bands, thongs or other intricate mechanism. It is not 





will ade equately represent its genuine superiority lependent for its holding power upon distance between teeth of a rachet or 

Only by personal examination can you recognize threads of a sere it locks upon thickness of leaf. 
and beh ciate it The andes osts yo [he binder has a square ck and rests evenly on the desk without the 
nothing ‘e take all risks—-Assume all expenses rolling or swaying motion ot the round back binder. Edges are protected 
vhide guards which subdue noise, prevent damage to desk and 

rolong life of binde 

It is unlike the serew, thong or ratchet binder and does not strain working 
er-leverage. Leaves can be removed or inserted in one-tenth 


ither binder 


ona roug 
the time required to do so in any « 
e al e It is light and simplk 
Has many other advantages too numerous to mention here which will be 
ering Our catalogue “A” detailing the advantages of the Loose Leaf Ledger 


System, with illustrations and information in regard to installation is 
a valuable text book for dealers—We should like to send you one. 


Agencies to J. S. McDonald Company 


) eadi ng ESTABLISHED 1873 Manufacturing INCORPORATED 1901 
MANIFOLD AND LOOSE-LEAF STATIONERS 
605 Irving Park Boulevard 


Stationers tng Par Bou 











128 OFFICE APPLIANCES 


SANFORD’S FOUNTAIN PENHOLDER)) a,c ccc ictico ic onc 08 sxe wos 


Retail vexatious in the modern office. Vast sums 
of money are charged up to postage an- 


nually, yet it is extremely difficult, in the 
. busy office to keep track of the postage 


account and to make sure that every stamp 








Price used is accounted for. This service appears 

Made to Use any Steel Pen. Pat'd Feb. 25, 1908. to be performed in an admirable manner 

Is entirely different from the many. Change pen same as in ordinary penholders, never leaks or floods, steady by the Simplex Stamp Afhxer, 1 cut [ f 

flow of ink, made entirely of the best turned hard rubber. Fills like common fountain pens. Thousands now in which % give! rewith [This v ery useful 

use. Plain rubber or chased barrels. LIBERAL CONCESSIONS TO THE RETAILER. Write today for dealers’ little device ' roll of 500 stamps and 
terms and plans of agency. Let us ship you smal! sample order—if not satisfied, return to us tthe device takes a rou . stamps a 

affixes them to your mail ten times faster 


THE SANFORD PEN Co., 164 E. 105th St., Cleveland, Ohio. than by the old method of sponge or by 


“licking” them before attaching them to 
mail. This feature of the machine alone is 
° enough to commend it to the attention of 
dealers and business men generally 













SALESMEN DEMAND ree 


TheNavanOrderDook f=" 


BECAUSE 


1—It Has a Self-Adjusting Carbon 
2—It Works Quickly. 

3—It Makes Nice Legible Copies 
4—It is Convenient to Handle 
5—It Saves Smutted Fingers. 


DEALERS HANDLE IT 
BECAUSE 


1—Every First Order Means a Repeat Order 
2—Money is Turned Quickly on Account of Demand ' 
3—There is a Splendid Margin of Profit in it. 

Send at once for Samples and Dealers Proposition.@ 


The Simple Account Salesbook Co., Fremont, Ohio, U. 5. A. 


Sole Manufacturers, also Manufacturers of Account Systems, and Counter Pads for Store Use 3 














The Chicago Hectograph ana Rewriter 


NEW SIMPLEX STAMP AFFIXER 


[The great simplicity of the Simplex 



































: S Stam 1 > ite ce ¢ 7 oT: 7 id the 
. No Stencil Paper :: No Printers Ink ct 8 hearted lbs segpranege Fl 
use Gaba &® rtainty that with rdinary use 1 is im 
DIRECTIONS FOR | USING | ° . " ‘ie . ar) . 
Se a Over 50,000 in Use : Made in any Size possible to get it out of order are com- 
re Tae 23 See te | | mendable features The manufacturers 
a =33 SHE DSE: | T J a : , | guarantee it for a year against mechanical 
= Eaiaeeeass 52 Sea The Up-to-Date Device for reproduction in black _ 
et ag . ‘ 2 3 detects 
| veces semen hte: | or colored inks of letters, circulars, price -lists, | 
eee , : : me is said t t nly port 
reports, plans, drawings, bills of lading, specifica- a ry (_e e 
: . sg: P cm | I Mmx¢ ne L nited t 
tions, music, certificates, bills of fare, etc. The il a shine 
: . : aati government has made this machine possi- 
Most Reliable, Cheapest and Cleanest Duplicating ble by printing for it stamps in rolls which 
Process ever invented. || makes it possible 1 account fot! 
stamp affixed to 1 by this machine 
PRICES These stamps can be had upon appt lic itic yn 
Postal Size, 44x7 $1.00 Letter Size, 10x124 $2.40 | to any postmaster [The machine nly 
Note Size, 64x10 1.40 Cap Size, 10x15 3.00 weighs one pound. The manufacturers, the 
Rest’r’nt Size, 64x121.80 Folio Size, 12x18 $50 | Drummond-Ludlow Company, of 116 Lib 





erty street, New York, will be pleased t 


Latest Improved and Best Copying Device on the Market | jose fcom dealers and jobbers and to ne 


We are now supplying some of the largest stationers in the U. S. Write for gotiate with sucl 
that big discount to dealers and make a good profit when you sell a machine. 
We have a good proposition to offer you in filling your pans at your place Bercentogranh | New Yort 
( ntograp ‘ cy LOILN 
instead ot shipping them to Chicago to be filled. AGENTS WANTED. | | incorporated “ manntacture calculating ma- 
A Bottle of Ink and Spon ge furnished with every new Hect graph Nis ranital 26M) Inenrnanrat e 
Extra rear od Inks 2 cents. Black Ink. 25 cents a bottle ape. or 7 . _ : - ' 
Used cases refil at one-half of prices quoted abo ve  lenee then f he t " ter the first T} nas Quigl \ 13, \ LLUth 
purchase street; Charles A. Gould, No. 40 West 93d 





84 LaSalle St. : THE HEYER DUPLICATOR CO., Chicos street; William H. Adams, No. 129 West 




















BLACK DIAMOND 
Non-Smut 
Carbon Papers 
and 
Typewriter 
Ribbons 


nade bya 
process, some- 





thing different from 
the o] j wavy. The VY a®fre 
STRONGEST, BRIGHTEST 
AND MOST DURABLE 


Write descriptive booklet 
and particulars of ourexclusive 
agency plan. You will be in 
tere } 


WE WANT ONLY GOOD, 
LIVE AGENTS 
Write today. The teritory you 


want? wv he onen rt 
wan iy De Op 
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BLACK DIAMOND 
Ribbon & Carbon Company 
ROCHESTER NEW YORK 








LEARN BYMAIL - 
BEA | 


$2,500--$10,000 According to Ability 

THE ONLY PROFESSION IN WHICH THE 
DEMAND EXCEEDS THE SUPPLY 

COST ACCOUNTING F.27t [aiinea by 


raing a new 


4 nz and Ac- 





( rse represents 


1/ r t or of the 


the 


< 
ers 1n 


without 


r SS of 


ERTIFIED PUBLIC ACCOUNTANCY 


a a protession 


it 





UW 


I 


Cost Accounting, Theory of Accounts, 
Practical Accounting, Auditing, Com- 
mercial Law, also Bookkeeping and 
Business Practice. 


guarantec 


Universal Business Institute, Inc. Dept. 13 
27-29 East 22d St., NEW YORK 
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GREAT WORDS DEFINED IN EPI- 
GRAM. 
By William George Jordan. 
Remorse. 
Regret tattooed into memory 
The insomnia of the soul 
Conscience turning state’s evidence 
An agony of sorrow at the 
wrong. 


grave of a 

Ghosts of evil deeds haunting a life 

Standing prisoner, self confessed, before the 
bar of conscience 

A life thrown into eclipse by an act 

The knell “Too late!” ringing through the 
soul. 

Living under the lash of conscience. 

Memory’s revenge for irreparable wrong 

Ingratitude. 

Forgetfulness of the heart. 

Inability to forgive those who have done us 
a kindness. 

Some one’s confession that we are no long 
er necessary to him. 

Revenge for past favors. 

Repudiating the soul’s debts of honor 

Stabbing the hand that has fed us 

[Treason usurping the place of thankful 
ness 

Accepting friendship’s dividends, but refus 
ing to pay its assessments 

[The cowardice of the deserter in the hour 

1 benefactor’s need 

The devil’s highway from th 

thanklessness to treachery 


Will. 


uughtless 


The backbone of character 

Conscious concentration ‘expressed in ac- 
tion 

The divine gift that makes man his own 
second creator. 

The soul’s heroic choice of the difficult 


The angel that rolls away all stones from 
he path of purpose 

Positive, aggressive, directing, 
power of the mind 

The assertion of our kingship ove 
vironment 

The hand « 


The soul’s guardian of conduct, conse 


cK nquering, 


f power on the helm of purpose 
nd character 
Che individual mastery of self 


Despair. 
TI eral of hope. 
Dangerous resignation to the unattainable 
T} st straw of discouragement yn the 
back of purpose 
Paralyzed energy from prostrated hope 
The ul’s sad surrender to the er ing in 
é vitable 
T1 one b the ituré 
| d weicht vy ft t ] ] 
htens 
I uls’ night witl t a star 
I ¢ iothingness of fight g t 
Waterloo of hope 
Patience. 


it trial and pair 


The soul’s smile 


The courage to suffer in silence 
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The “Y and E"’ Shannon LOCKARCH holds with 
bull-dog tenacity! No amount of strain from 
filed papers can pull the arches apart. 


“Y and E"* GENUINE SHANNON 
FILES AND SUPPLIES 


E'VE just completed this 16-page 
booklet, which is handsomely print- 
It brings you a com- 
plete price list and description of all 
Genuine Shannon Files and parts, in- 
cluding the latest improvement in arch 
files—-THE NEW “Y and E”’ SHAN- 
NON LOCKARCH 


e 


Our wide advertising is creating a big demand 
for Shannon Supplies. 


ed in two colors. 








GENUINE SHANNON 
FILES 


“™ 





‘ 
All are illustrated, priced and described in this 
New 16-Page Booklet. Just or Tu# Press! 
You'll want some of these booklets for 
tribution Write us at once about 
plan to furnish you a liberal quan- 
free of charge. 


YAWMAN «0 Frse Mrc.@. 
Time Saving Ce Filing Systems 
ROCHESTER, N. ¥. 


RANCHES Joston, New York, Philadelphia, 
Washingtor Pittsburg, Chicago, 


St. Louis, San Francisco, Los Angeles. The 
ice Specialty Mfg. Co., Limited, Toronto- 


Executive Offices: 


Cleveland, 


Ottawa-Montreal-Winnipeg- Vancouver. 
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Retail Store Books in Loose Leaf 


From Loose Leaf Books and Systems for General Business 
Copyrighted in United States and England, all Rights Reserved. 


ERY few retail merchants keep 
\) books by double entry, because 
they are familiar with no com- 
pact system which involves little labor, 
hence they use the single entry sys- 
tem, which is often very incomplete. 
The books necessary for this system 
should consist of a dav or counter 
book, in which all charge entries for 
goods sold are made, a cash book for 
cash received (Fig. 20) and paid out 
(Fig. 21) ledger in which the entries are 
posted, and an account and bill cover, 


F orm 20 


Date From Whom or What Acct Memo 





and a transfer post-binder, all loose leaf. 

The counter or day book may be a 
loose leaf cover (Fig. D-3, E-3), hold- 
ing a sheet 12x6 inches, with journal 
ruling. The cash book may be the 
same style cover, holding a sheet 12x9, 
or larger if desired (Forms 20, 21). 

A sheet of this size would have 44 
horizontal lines to accommodate 44 
different entries, three columns, headed 
as per cut. 

The debit side of cash, or sheet for 
receipts (Fig. 20), may be white. The 
credit side (Fig. 21), or payments, may 
be tinted yellow, blue, or some other 
color. The column for cash received, 
“Customers” (Fig. 20), is for all pay- 
ments by customers. “Mdse. Cash Re- 
ceived,” for all cash sales. “Sundries,” 
for all other receipts. 

The columns on the tinted 
(Fig. 21), or payments, are: “Mdse.” 
for all cash purchases of goods; “Ex- 
pense,” for all such entries as wages, 
rents, light, fuel, stable expense, etc.; 
“Sundries,” for all other payments. 


sheets 


The receipts from customers are en- 
tered on the cash book as paid. The 
amounts, being placed in the custom- 
er’s column, are each posted in the 
ledger. The footing of this column 
will show at any time the amount paid 
to that date on open accounts by cus- 
tomers. The total at the end of the 


month is the amount customers have 
paid during the month. 


CASH RECEIVED 


By F. W. Risque. 


All cash sales as made (or if a cash 
register used, the total amount 
shown by cash register at night), or 
the total amount received in cash for 
goods sold over the counter, is entered 
in the column headed “Mdse.” The 
total of this column at the end of the 
month posted to the credit of 
“Mdse.” in the ledger, being the cash 
sales for the month. 

\ll other receipts 
“Sundries” column 
posted to the ledger 


is 


is 


are entered in the 
and each amount 
account. ‘There 


Mdse Customer Sundri Tota 


need be few accounts, as the personal 
account of the proprietor or partners, 
and a tew other such credits. These 
are posted direct from cash book 1 
The payments take a _ like 
The cash purchases of mer- 


) 


ledger. 


course. 


chandise are entered in the “Mdse.” 
column. 
All expenses, such as rent, wages, 


fuel, stable expense, etc., as paid, are 
charged and the amounts placed in this 
“Expense” column. At the end of the 


CASH |! 


Bate lo or For What Acct Memo 


month the total is posted to the debit 
of expense account in the ledger. 

Of course, we assume that all ex- 
penses can be, and are, promptly paid 
as accruing, otherwise there is need of 
journal entries for unpaid expense at 
end of month. 

The amounts paid proprietors, part- 
ners, to merchants for goods bought 
on account, or for any other purpose 


(than merchandise bought for cash, or 
expenses), are entered in the “Sun- 
dries” column. 

At the end of the month the total 


of the three columns of cash received, 
less the balance on hand at beginning 
of the month, being the net receipts, is 
posted in the ledger to debit of cash. 

The total of the three columns cash 
paid out is posted in the ledger to 
credit of cash. The difference between 
the total of the two sides of the cash 
book (or the cash balance) is carried 
forward to first of next month in cash 
book, as balance to start with. 

In the counter or day book 
charged the items as bought on credit 
by the customer 

Bills or order slips are made out 
from these sheets, the counter book 
checked to show that they have been 
made, and the order handed to packer 
or delivery man for filling. From these 
are out and 
taken by 


are 


orders the goods set 
packed, and the orders 


driver with the goods and deliv- 


are 


ye 
1 
the 


ered. 

\s the sheets of the counter book 
are filled and checked they are re- 
moved from the cover and placed in 


transfer cover for use of bookeeper 
entering, 

Thus, the counter book need 
be away from its accustomed place, ex 
cept a few moments at the end of the 
day to finish up the day’s work. 


never 


The account and bill file is to hold 
the bills and a_ carbon copy. Under 
each bill is a fold of blank paper 
or the bill and second sheet may 

‘AID OUT Cr. Fo 
| 
x Mdse Expense || Sundrie [Tota 
be separate, and as the bill is 


written a piece of carbon paper is in 
serted and a fac simile or carbon im- 
pression is made on the blank sheet 
When finished at end of month, the 
bill is torn at the perforation, ready to 
mail, and the under sheet is retained 
as a record of the month’s account. 
This cover is provided with indexed 
leaves, A to Z, or finer if desired, and 











e As Good as Any—Betier than Many 


JOHN ALLEN & CO. 


478-480 Pearl Street, NEW YORE 
Manufact 


| Carbon Paper | 
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Typewriter, pen, Pencil and Full 
Carbon. 

Guaranteed Non-Smut. 

Long-lasting, Clean Writings. 


ey Typewriter Ribbons 


} For all makes of machines 










Will give best 


service and Insure satisfaction to users 


. | Write For Samples 
and Prices. 
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GERALD J. CONNOLLY 
ATTORNEY-AT-LAW 


711 Fourth Nat’! Bank Bldg., Cincinnati, Ohio. 
















Faust Improved Shading Pens 


Pay Dealers a Liberal Profit: 





Give Customers e best of satisfa 
men. pet a * ae pe 
The Faust automatic Fountain | 
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awa\ it 
a\ \ 
+? ¢ 2 50 
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WRITE FOR JOBBER'S PRICES. 


Auto Pen and Ink Mfg. Co. 


40 Dearborn Street, Chicago, Ill. 
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OFFICE APPLIANCES 


as a bill headed it is placed in prope 
subdivision—all the A’s’* togeth« just 
before index tab “A,” etc 

\t the first of the month, when the 
bookkeeper receives the day book 
sheets from the counter, he places a 
carbon sheet under a blank bill-head, 
which he heads with name of customer 
and enters up the first item and files 
his bill and extra sheet in proper plac: 
in the Account Bill cover, according 
ti Iphabet, and so on until all the 
bill are entered up for the day. The 
next dav he continues, and if he has 
additional items for ustomers who 
bought the day before, these items are 
ulded to the proper bill, and so on 

Thus you see, the bookkeeper 1S 


making out itemized bills and adding 
charges daily to those already in the 
\ccount ind 83 I] cover as they ippeal 
oO he lav boo and a he end of 
{ nth, since the bill has already 
been made out. he foots «¢ bill 
I, ‘ es ’ OT nore bla pages 
\ h, iT hic ¢f ste r 
p his pag vith the mor Cl 
1 ipitulat O!1 ot sales 
He en makes the following entries 
whic] re the totals from the Bill ane 
\ file boo 
S. es—D mercl 
List > 39.30 
lohn Cox, purchased 1 
December 970.21 
Wm. Dodds, purchase 
in December 60.1 
egt( et 
This is a list of total a nts 
bought by each customer He posts 
each of these totals in his ledger The 
grand total of these amounts is th 
suum of his credit sales 
then takes each bill, and from 


his ledger adds the balance which was 
due the first of the month and still 
unpaid, to each account, and credits 


cash paid. The balances or totals of 
each bill should then ith the 
amounts in the ledger due by each cus- 
respectively. The bills then 
for mailing. The carbon copies 
laced on the transfer post-binder 

{ 

sh 

sl 


agree 


are 


in alphabetical order, for reference if 
desired. The post binder uld hold 
»9000 sheets. The itemized bill ind the 
carbon for the files are made out at one 
writing, and as both are exactly alike, 
t no danger of missing a charg 

Should the retailer buy goods on 
time or open account, he should get 
the bills together and enter up on his 
loose leaf counter or day book sheet, 
rediting each jobber of whom he buys 
the amount of his bill, and charge the 
total to “Mdse.”” When these bills ar 


‘ . ' 

paid, he chargé s the jobber on the c: 
’ ’ ‘ 

coiumn 


oOUuL Wil nN 


s credits due jobbers 





23 cents 





Puts a 
Bates Numbering Machine 





on Your Desk. 


And it’s yours for 10 days to use as 


u will. Put it to the hardest tests 
you can think of. Give it a thorough 
try out in youroffice. If you have any 


other ho ‘ring machine, compare it 
ith t he Bates in operation. And then, 
fter that strict 10-day test, if you are 
not s: a tis fied that the Bates is the best 
bering machine you ever saw, fre- 
Lit at our e x pense. We will imme- 
ly refund your 23 cents. 
Tf, on the other hand, you are con- 
need that the Bates is the machine 
you need in your office work—if it has 
ed you precious minutes—prevented 
erro! satisfied you completely—remit 
the balance of the price, $4.27. 


Just Make a Fair Test 

at's all we ask. There are so many number- 
machines on the market that you can’t buy 
igently without actually trying them. And 
why y we make you this offer—to prove to 
conclusively just how far superior the Bates 
every other make. Other machines must be 
watched. They're cheaply made. They get out 
ler. They slip up occasionally—mis-number 

ir records—make costly mistakes 


The Bates is Infallible 


Years of experience are back of it. 


rity 


it can't 





slip. And it's made to last—to give the utmost 
itisfaction. The frame is made of the best 
irawn steel, thus securing the maximum of 
trength with the minimum of weight. The 
vwheels—the most important part of a numberi 
achine—are made of a tough “‘nickel-bronze 


position. And the figures are engraved, not 

t as in inferior makes. The figures are finely 

ioned, perfectly legible under all circum- 

tances, and add materially to the appearance of 

y r records 

The Bates is self-inking. It numbers automat- 

illy from 1 to ‘999, 999 consecutively, and has also 

he jupl licate and repeat actions. A simple pawl 
hanges the operations. 


Don't Be Deceived 


any confusion of names. Tuere’s another 
ilarly named numbering machine that is fre- 
1ently mistaken for this one that the 
nachine you get is made by the Bates Numbering 
Machine Con pas iy of Brooklyn, N. Y. It's the 
est you can buy, for it embodies the latest im- 
rovemen‘s of the inventor. 


Don't Delay a Minute 
“it down now—and write us a note on your 
tter-head, saying you'll give one of our machines 
a thorough try-out in your office. Enclose 23 
ents in stamps. One of the improved Bates 
Numbering Machines will be sent to you imme- 
liately for a 10-day test. Don't fatl to write today. 


The Bates Numbering Machine Co. 
708 Jamaica Avenue, Brookiyn, N. Y., U. S. A. 








Finding It Impossible 


Properly Serve My Patrons 
from My 
West Philadelphia, I have re- 
turned to my poner location 
1011 Chestnut St., Room 916 


Present Office in 























ADAM PIETZ 


ENGRAVER AND DIE SINKER 
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Wood Multiple Typewriter 


NEW duplicating machine operated 
on the inked ribbon principle and 
combining many excellent features, 
which promise to make it a winner in the 
office appliance field is the Woods Multiple 
Typewriter, manufactured by the Hew R 
Woods Company, Stair building, 
Canada 
Simplicity of operation is one of the 
chief characteristics of the Wood 
which can be operated as easily as a 
writer, and permits of a handling 
enables the operator to do clean neat work 
without soiling the hands or papers. Let- 
ters in any language that has an alphabet 
can be printed on the Wood Multiple Type 
writer. The typesetting is done as shown 
in the cut, by simply picking up the de 
sired type and dropping it into place in the 
composing stick, copy of job being fas- 
tened to cover of type case and after as 
much as is desired is in composing stick 
it is transferred to the where, as 


| oronto, 


machine, 
type 
which 


chase 


soon as the whole matter to be printed is 
set up it is locked up in 
A proof is then 


place by wooden 


quoins. taken by placing 





THE FONT. 


a piece of carbon paper with the coated 
side upon the type with a piece of plain 
paper upon it, after which the platen is 
rolled across, the proof checked up, cor- 
rections made, if any, and the form is ready 
for printing. The ribbon is then placed in 
position, and the proper adjustment of the 
platen effected by means of the two screws, 
one at each side, after which the regular 
printing is done 

Distributing is effected in the same man- 
ner as type is set up, copy being before the 
operator's eye and picked up and dropped 
type cabinet. The Wood 


into place in 


Multiple Typewriter requires no expert, but 
can be run throughout by ordinary 
help, special facility being acquired by re- 
peated handling of the machine. 

The type features of the Wood Multiple 
Typewriter service makes the Wood ma- 
chine a very economical one for the of 
fice. The type are of metal and very dura 


othce 





SETTING THE TYPE. 


ble; they can be readily replaced at any 
type foundry or your printer can set up 
any complicated form, and his type will 


work with equal satisfaction upon the ma- 
chine. An occasional ribbon is the only 
requirement. The initial cost is the whole 
cost. This feature commends itself at once 
to the busy office head as it simplifies the 
getting out of printed matter, and reduces 
the cost greatly. 

The standard size of the Wood Multiple 
typewriter is 7%4xl12 inches, but special 
machines can be readily built to order for 
which the manufacturers will be pleased to 
furnish special prices Any number of 
forms can be held set up at one time by the 
use of several chases. Extra type and rib- 
bons can be secured by application to the 
manufacturers. All parts of the Wood 
Multiple Typewriter are interchangeable 
and new parts can be had at any time 

The adaptability of the Wood Multiple 
Typewriter for different purposes is sure 
to make it a very popular machine with the 
By its use foreign corre- 


business public 
French, Spanish, 


spondence in German, 





MACHINE 





IN OPERATION 


plete is $50. The Hew R. Wood ( pany 
will be pleased to negotiate with dealers 
Portuguese or any other language having 


an alphabet and printed as well as printed 
of all 


English 


be duplicated as 
For other classes 


can 
letters 


matter 
well as 





SHOWING RIBBON LIFTED. 


of work it is also adaptable, as, for instance, 


salesmen 


the getting out of notices to 
price lists, lodge notices, stock quotations 
agents’ contracts, hand bills, etc. 

The many admirable features of the 
Wood Multiple Typewriter will doubtless 


make it a popular machine with dealers and 
business men generally, and its moderate 
price will commend it to the business pub 
lic. The retail price of the 
everywhere for terms and prices for stand 


machine com 





TYPE CABINET. 


ard machines, as well as for 


chines to be built to order. 


specia 


IMPROVEMENTS ON SWINGING 
DESK STANDS. 

A great source of trouble and annoyance 
to the dealer in handling Swinging Desk 
Stands or Typewriter Stands is the loss of 
small parts for attaching the stand to the 
desk, and in reshipping the difficulty of 
making a proper package and when pack- 
ing each stand, of being positively sure of 
including all the necessary for the 
assembling of the 

This difficulty h 
by the Meilink Manufacturing Company, of 
Toledo, who are one of the oldest manufac 
turers of this article, by designing their 
stand so that it is entirely collapsible and 
is packed into a package 14x19 inches, 2% 
inches thick shipped in 
half dozen lot crates, each 
on the outside, stating exactly what it 
tains. All the dealer has to do for reship- 


parts 
stand 
is been entirely overcome 


The stands are 
pack ive labeled 
con 


ping 1s to wrap a heavy piece of paper 
round the package, tie it up and ship it; 
or if the stand is wanted for | deliv- 
ery, he will find all of the parts complete 
in the package. Instruction sheet is pasted 
underneath the top and showing a pictur 
exactly how the stand should be erect: 


thus simplifying tl 
erect the s 


est difficulty 


is Operation, so t 


one can tand without the slight 








OLD AND MODERN LETTER 
WRITING. 


“Letter writing is a lost art and a thing 

the pas lare« her aggressive 
elderly w going t mourn the 
change and to point out the deficiency in 
present-day communications. Soon after 
she excused herself from the hotel piazza 
group and went off, saying something about 
letters which must be written 

“She will write long, chatty letters, | am 
sure,” said the soft-voiced, tactful woman 
with the soft white hair 

But the tri athletic looking woman, 
leader of all the social festivities at that ex 
ceedingly pleasant hotel, did not let the sub- 
ject drop ‘Aft l, wl wants the 
old style long, dull letter to return? A few 

f Thackery’s we might perhaps endure, but 
a genius is a person apart in all ages.” 

The matter was up for discussion, so the 
club preside nt vho w cuperating for 
the activities of the next season, had her 
say. “In the d days when people traveled 
little and criticised less when education was 
superficial and real literary attainment rare, 
then indeed the letter writer—having also 
plenty of time ht t v all her energies 
into the composition sixteen-page 


epistle concerning her s amusements 
and afternoon walks. But nowadays we no 
longer take promenades to be fashionable, 
and to amuse ourselves. Society is no long 
er a slow round, but a mad rush; traveling 
ind scenery e been mt better written 
up than we with our humble pens could 
ope t ao 
‘If we writ ta said the brisk look 
ng wot ithletic build, “it isn’t to ask 
oneerning our friend’s health, or to de 
scribe our own If we walk at all, of course 
tis for our I 
Frankly continued the club president, 
with a s her handsome shoulders, 
I don't h e to read long letters when 
by chance receive then I just glance 
them overt nd out the essential point, if 
there is any, and let it go at that. The 


world moves quickly now for anything 


except brisk letter writing 
But real letter writing still survives,” in 

sisted the white-haired gently. and 
the others listened Wi eceives 
letter from some friend w s undergoing 

change of « ractet pinion, when one 
receives a full ccount f some really sig 
nificant fact or step, and the motives under 
ving—that is dee ‘ which one 
eads and ‘ ids 

“Ves wi stop tor sucl etters, letters 
which ha personality behind them,” 
yreed the ub president, with instant 
icquiescenc¢ nd the tailored, trim woman 


nodded her head understandingly 
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That 


“Ideal” quality 
manufacture. 


ins 


‘“‘Tdeal’’ 


mez 
This 


Typewriter Ribbons 


Ideal Ribbons are most durable 


copies and do not fill the type 


all classes of work. 
is of ‘‘Ideal’’ quality 


BOSTON 








Seal Stands for Quality 


in every minute detail of 


excellence 
quality 


Carter’s Ideal 


», of a non-fading color and put 
up in a way to attract the best trade. 


Ideal Carbons are of different kinds to fit the varying needs of 
But every sheet of carbon, of whatever kind, 


THE CARTER’S INK CO. 


NEW YORK 


is insisted upon in all 


and Carbon Papers 


They give clear sharp 


CHICAGO 











Patented 


22, 1904 HS J 





November —— > 


Dear Sir:—Th 
pertect 







Very t 


Price 75 cents delivered 


From Thousands of Testimonials we offer the one below: 


tisfaction and we find them a very great convenience as 
ble saving as we used to use damp sponges for this work 


r Stamp Moistener to be clean and economical. 


Liberal Uiseount to the Trade, 


\ PEERLESS MOISTENER CO., 431 Claremont Avenue, CHICAGO 


amp moisteners which you sold us some time ago have 


t and were rather expensive in the long run. Wecan 


ily yours, Sears, Rorsuck & Co., Per E. Lennox. 
Write for Special Dealers’ @geney Proposition. 

















The “Germless” Glass Telephone Mouthpiece 


UNIVERSAL ATTACHMENT-—FITS ANY 


st every té 


supply houses 
U.S 


thon Samy; 





135 Adams Street, - 


THIS DEVI 


the ac k Tr “ 
germs an 4 edit 2 place 

It has received the « husiastic endorsement of Doctors. Bacteriolo- 
gists, Boar Health and Telephone users wherever introduced, 
and IS AP PRi Vv ED BY ALL OPERATING TELEPHONE COM- 
PANIES. The glass part can be instantly removed for cleaning 

It ess liat bre akage than the hard rubber mouth piece and 

Silively gives be er te lep yhone transmission 

There is ind able proof of the presence of dangerous germs in al- 


“This is a bean new pene iy 
n Ch ago sellt hem. 


and the bie profit they can make. 


The Commercial Appliance Co. 


E made of clear crys‘al GLASS is intended to replace 
f hpiece in common use, which furnishes all sorts of 





1 1 it hpie ce 

All the first-class stationery and office 

Every dealer in every city and town 

sell them when they know how easily they 
‘Alt telephone users want 

rms 25¢ postpaid. Write for the Agency. 


war to 


Chicago, Il 











THE ‘RED RAVEN” STYLO 


REGISTERED 


Made only with 
Iridium Platinum Points 


‘* Red Raven” 








Our new $1.00 Pen. 


D. W. BEAUMEL & CO., 





Write for prices in dozen and gross lots. 


(Established 1885 






RED RA snes STYLO 


— MwA ‘ - 


- superior to any other, of any style, color, finish, shape? *or}price. 
ack. Every “Red Raven 


“No. 4 Special ”’ Fountain Pen. 


” 


sold means a satisfied customer. 


Also get prices and discounts on our Well known 


Fountain and Stylo Pens 


OFFICE AND FACTORY, 







Exceptional Value.) 





37 ANN STREET 


Made in America. 
Consumer Pays No Duty 


It is made in all red, red and black and all 


We REPAIR all makes of 


NEW YORK. 


* RIVAL” Fountain Pens. 
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To Stationers 


and 


Office Equipment 
Dealers 


We have a special plan to bring 
customers to you for the 


Auto- 
Correspondent 


If your city has at least 25,000 popula 
tion and if you will place in stock as sam 
“les, one each of the loose leaf $6.00 and 
. 00 (retail prices) AUTO-CORRESPON- 
DENT, at our special trade price to you, 
we will conduct a strong mail campaign to 
a good list of manufacturers, wholesalers 
and retailers in your city, advertising you 
as local agents for the AUTO-CORRES- 
PONDENT. We have the list of names 
and will circularize them all and enclose a 
special + oe good for $1.00 discount on 
our $7.00 book for a period of two weeks 
from date of circular. This coupon will 
show that it is good for $1.00 on the pur 
chase of the AUTO-CORRESPON DENT 
from you as our local dealer-agents It will 
be accepted only through the advertised 
dealers. We will pay all the expense of 
circularizing and stand all of the $1.00 
discounts. ‘e bring you the customer 
and you make full commission. 

With the AUTO-CORRESPON DENT 
sixty letters can be answered in thirty 
minutes, It is the most original, practical 
and complete book of instruction on busi- 
ness letter writing published. It is alsoa 
system of answering correspondence with- 
out dictation. See ad on page 147, Febru- 
ary “ Office Appliances "’ for description 

fe have advertised the AUTO-COR- 
RESPONDENT for some time in several 
good business publications. The book’s 
selling qualities are demonstrated by the 
fact that all our advertising has paid in 
actual sales. 

IF YOU WANT TO GET IN ON THIS 
SPECIAL PROPOSITION, WRITE AT 
ONCE FOR FURTHER PARTICULARS 
BEFORE WE PLACE THE DEALER 
AGENT IN YOUR TOWN. 


BUSINESS BOOK CONCERN 
152 Fifth Ave., CHICAGO, U. S. A. 
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THE IMPORTANCE OF THE STEN- 
OGRAPHER. 

some people snub the stenographer. 

Some people believe that $1 a week is too 


much to pay the girl who writes their let- 
ters In many cases they are correct in 
their view of the situation 

Many girls who work for a living envy 
the stenographer Many girls who work 


twelve or fourteen hours a day for a wage 
of $6 or $7 a week envy the girl who works 
only or nine hours salary of 
from $12 to $20 a week. 

And yet we doubt very much if the aver 


eight for a 


age stenographer appreciates herself or if 
the average man who dictates to an intelli 
gent stenographer appreciates her. We use 
the word “her” because most stenograph- 
ers are women, but there is nothing in this 
argument which excludes the man 

\s a matter of fact, there is no better 
task to which the intelligent man = and 
woman can be set in that day when they 
come to face the world in a demand for a 


living, with only a common school educa 


tion and a good name to back up their de 


mand, than that of stenographer in an im 
portant office 
There is no other person in the’ wide, 


wide world whom the great man of ability 
in business or in any of the professions 1s 
obliged to trust with his his 
“tricks of the trade” or his way of making 
dollar his stenog 


rapher 


secrets, 


so 


one into ten as private 


amount. of 
can 


to the 
stenographer 


limit 
clever 


There is small 
money that a 
make—but the stenographer must be clever 
to be able to make more than a living wage 
at all Nothing busy man 
much a stenographer who cannot spell 

who has no ideas outside of what she is 
told in all of the harrowing detail of 
plicit instructions—who resurrects her wad 
of gum re-Marcel her 
waves of false hair as soon as her employ 


SO 


disgusts a 


as 
ex 


and proceeds to 


er’s back is turned 

That kind of a stenographer will continue 
to draw $10 to $12 a week as long as she 
lives—or until some deluded young book- 


keeper falls victim to the idea that she can 
both cook and be happy on fifteen cents’ 
worth of pork chops a day. 

\ girl like that, or a man occupying the 


same position, who concerns his intellect 
chiefly with the winners at Emeryville or 
the latest way of putting more buttons on 
ready-made clothing, will not succeed as 


a stenographer and should make way for 
serious of young person who 
better understanding of what 
ployers require 

The girl who spends all of her pocket 
money for false hair and the young man 
whose intellect is totally absorbed by the 
effort of learning how to play pool are not 
the individuals of whom we speak 

There are many very busy men in this 
country who are only too willing to pay 
$100 a month, $200 a month and even more 
to young men and women who can take 
their dictation and transcribe it intelligent 


a more sort 


has a em- 


ly and quickly 

There are many men of this type 
are forced to spend hours of their valuable 
in dictating replies to let- 


who 


time every day 


ters which might just as well be answered 
by their stenographer, simply because they 
have no stenographer of sufficient intelli- 
gence to entrust with a batch of unimpor- 





communications or one who can 


their letters properly 
“yes” or “no” at 


tant 
swer trom the little 
words the top of the 
troublesome 

\ good stenographer 
to take almost complete charge of her em 
ployer’s private desk in his and t 
his business as though he arrived 
8 o'clock every morning. 

A good stenographer is supposed t 
know all of private business 
the whereabouts of her 
something should arise beyond her powers 


missive 
in this day is abl 


absence 
carry on 
there at 


eve! 


and 
in 


his 


cas¢ 


employer 


ot procrastination 


he 


\ good stenographer is supposed to 
able to open her employer’s letters and t 
bother him with those which = sl! 
thinks really his attention—and ; 
the same time certain that he see 
every letter th should see 

It may an impossible parag 


whom 


only 
demand 
make 
it he 
seem like 
are picturing, but there are su 
the 


salaries 


we 
men and 
command 
take it, is 
ind young 
are striving to 
are indeed, 
young man looks at 

a toilsome desk occupied at the rew 
week, but “little 
that 


world, and they 
and that 


young 


women in 

very high 
the go 
women 


which 


who learn stenograp 


These heights when 


or woman then 
slaves” mus 


the only 


$12 a these 


remember these are not 
wards 

They must look at the huge s 
which the great business men of the c 
try pay to their private secretaries—to t 
men and women who handle the routin 
their daily-burdened desks—and remen 
that in the majority of instances these m 
and women $12-a-week stenog 
raphers like themselves 

They must also remember, however, th 
it is intelligence which has promoted thes 
more successful ones: that it is the ability 
to know what the employer means farther 
than to follow the letter of what he says 
and the power to grasp the idea of his pol 
icy that has resulted 
and will always result in further success s 
and thos« 
think 


} 


were once 


in these success 


long as busy men are busy 


small places have the power to 


IN BURROUGHS EUROPEAN 
ORGANIZATION. 


CHANGES 
Lynchburg, Va., sales 
Burroughs Adding Ma 
that city, has been ap 


C. W. Gooch, of 
manager for the 
chine Company in 
pointed European manager, 

at London, England. Mr. Gooch has 
been with the Burroughs Adding Machin 
Company in this country for twelve years 
most effective and 
up an organi 


with headqu 


ters 


and has been one of its 
able sales managers, building 
zation in Lynchburg that probably cann 

by any sales manager con 
any Mr. Gooch fortu 
nately has studied all sides of the Bur 
roughs business; he knows the mechanic 

as well as the selling end, is thoroughly fa 
and well fitted for 


surpassed 
nected with 


be 
firm 


miliar with the machine 
his new position 

Frank Ingham, 
Burroughs Adding 
Detroit for the past 
the methods used in the Detroit factory 
will return to England with Mr. Gooch 
where he will assist in organizing the Lon 
don office, and corresponding with the head 
offices in Detroit 


who has been with thi 
Machine Company in 
six months studying 








Value of Loose Leaf Memo Book 
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By C. D. Trussell, New York 


these days 
methcd of 
yrders and various 
conduct of 


Wi 


mi 


en we hear of “Systems” 
u unds naturally revert to a 
hand ing ledger accounts 
ther details necessary in the 


modern business 


“System” as is generally understood re- 
ers to an easy, accurate and accessible 
method of keeping records of various de- 
tails of a business in written form and they 
ire so comprehensive and complete that 
they record the full history of all transac- 


amount of 

million dollars. But what 
information and that 
business man for which he 


trons whether they are for the 


five cents or five 
about valuabl ideas 


come to every 


has no provision in his rd keeping sys 
t ¢ m? 

The gre fundamental principle which 
the success business man follows is to 
search for opportunities and when he has 
found them, applies himself to converting 
them into gat The finding of these op 


portunities dependent upon the energy 


exerted in searching for them, the degree 
f ability is in detecting them, and, 
last but not least, “luck” in the opportunity 


distance 
yportunities is not so 
difficult as to transform them into gain, for 


opportunities and 


quite another thing to be able to take full 
1dvantage of them 

It is in taking advantage of these pos 
sibilities for gain that the memo _ book 


nestimable value 
st any line of merchandise 
acquire information from various sources, 
ay buy their wares cheaper 
ndise for the same 
money or they may learn of new lines 
which would be profitable them to carry 
This knowledge for gain may come to a 


proves itself to be of 1 


Buyers of aln 


f where the 
r buy Superior n er¢ | 


buyer it 1y time place. 
Informatio1 nd ideas f as great or 
9 t portans likely to come 
the mat urer, the salesman, the ac- 
untant, the bookkeeper or any business 
t vorld 


Memo. Book Has Many Uses. 


There are more failures because of not 
iking tage of opportunities than for 
ny other reason and the surest way of 

taking advantage of these is to carry a 
memo. book and get into the habit of jot 
ting eacl e down as it appears. Of 


course these memorandums are usually jot 
it 1s impossible 
t t upon thet wr take full ad- 
intage of them 
When one re 
the memo. book it will be 
mpanion ill be made to it 
daily [here are often odd m 
in the street car or train when an other- 


the importance of 
“ome a constant 


yments such 


vise idle 1 might be turned to profit 
the effort to take lvantage of the op- 
portunities which have been noted in this 
nocket cot 
If this “Syst be faithfully followed 


business men will find, now and then, 
» them in the possibility 





gain trom what seemed at 


*t +} 
wv ing tne 


the tin f “jotting down” an opportunity 


for gain Even with these very few the 
results are often remarkable if one con 
centrates upon the subject and is resolute 


subject from dif 
usually numerous 
st things and few 


View the 
as there are 


in his purpose 
ferent angles, 
ways of accomplishing m« 
things are impossible 
Loose Leaf Memos. 
The modern 
id sewed book, provides for the 
atter and the 
part ot the vi 
a great convenience tor it permits me t 
keep only live matter in the book. It also 
makes an ideal book for addresses and 
‘phone addition to 


memorandum features For this 


New and Useful. 


loose leaf memo. unlike the 


] 
removal 


of obsolete m insertio1 t new 


sheets in any lume Chis 1s 


numbers in the regular 


purpos¢ 


there is provided an “A to Z” index of1 
sheets of buff paper to distinguish then 
from the regular sheets, which are white 
The index tabs protrude beyond the whit: 


letter of the ilphabet 


located Upon these in 


sheets so that any 


may be instantly 
eets the addresses 
becomes filled a 
next to it to provide for the overflow 

Subject matter 
inserting the sheet 


Ribbons, for instance, would 


dex sl 


and ‘phone 


white one may be inserted 


may also be classified by 
upon which it is written 
in the index l 
be inserted next to the letter R., etc 

Che old style 
the past for the 
as the Loose Leaf” has all the g ad points 
f the sewed and in addition has advantages 


sewed memo. Is 


progressive business 


veculiar to itself. 
le if 


ening and permit of writing in thet 


he loose memos. are perfectly flat 
edge to edge 


hey are as compact as the sewed memos 
of the same capacity and are practically as 


heap when the quality of the material is 


Loose | len Ss iTé¢ I ide 1 ree 
y Si . ings it 
en S 
| e b 1 in several diff | j 
‘ suc s black d i pig sk 
, . , ‘ : 
black 1 rocco, calf and buffing Pig Kil 
t S perhaps the most serviceabls 
Ss wt S bes ppearing at 
] } 
( 5 5 rr call, wht i t 
hig de leather. They range in pri 
y cents t tw d l S enty 
‘ent lepending p { nil 
. , 
binding 
tray ' ’ "7 nin , nleaciyt 
Lit nall Canh CNYOY all a 


that gives others pain 


~~ 









WANTE 
Good salesman and rganizer tl I 
Vi e Writer. Fine { 
red $5,000 to $10,000. Answer i 
Tot 
Care OFFICE APPLIAN 






eco! finan- 


pror +i Cart a 





me 


IMPROVED PROUDFIT 


LOOSE LEAF DEVICES NO POSTS 
UNLIMITED EXPANSION 





Book Open Ready for Use. Note Flat Opening and Spring Back 


Tie sear 


FACTORY AND MAIN OFFICE: 
8 and 10 Lyon Street, Grand Rapids, Michigan, U. 3S. A. 
BRANCHES: 
Washington, D.C. Boston. Philo. 
Los Angeles. Chattanooga. 


New York City. 
Detroit. 





Tre 
Frank Bayer 


Company 


22 North William Street, 
NEW YORK CITY 


commadnenill 








MANUFACTURERS OF 


INKED RIBBONS 


description 





of every 








The manufacturing, 
jobbing and export 


trade especially 
solicited. : : 














Safety Fountain Pen 
and Pencil Holder 


Fits any Pocket 


Holds Securely One to Six 
Pens or Pencils 


Absorbs Ink From Leaky 
Fountain Pens 


Preserves Pencil Points 
For Sale By All Jobbers 








Send 15c postage for sample. 


The Valley City Novelty Co. 


Grand Rapids, Mich. 
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KEY CHECK SOMETHING NEW. 














The Modern Key Cheek 1s an innoy 
It consists ra ickel-plated, highly 
' » r 
¢ If vou are interested in loose leaf systems from the view point ol ished chain fitted at each end with a mini 
either dealer or user; re nickled rseshor The shape 
ends its t passing throug 


@ If you want boiled down forms about this modern method of account 


ing and record keeping; 


‘ ; 


@ If you wish to learn something of system devoid of red tape 


@ If you desire to know something of the adaptability of loose leaf to 


vour business; C ) 


@ If you want information regarding the mechanical end of the busi 


ness, facts about mechanism, et if you wish to acquaint yourse 





~ 


the different books included in the system, and some of the best forms 
for every business so that vou can present most intelligently to a pros 


pective buyer 





prac KCYs I l 
on. the ! t be s k 
I the s S simply s s 
n be \\ meta { 
\ torn o ] dvertiset 
igns « k ¢ b made 
il plates stop to eg 
The { \ cl in has Sey 
ges miliar ring and 
t ‘ g il extensive S 
de p 5 3 6) per gross 
ture ) \ fioge 


| It contains 200 pages 84x6} inches irtyv-seven tllustrated chapters 


L 


‘ 
It is printed on fine paper in clear type and neatly bound in clot] It CLIP FOR PEN 


gives 59 loose leaf forms, actual working size in rulings, headings and here is s 


printings It ( xplains thet use Modern (B) Cly pel nd pencils I 


Sps ( } 
, P , , ; ee mene: wrt 1 ft emness nd 
¢ It Snows eve;r\ tvie of loose eat pinnae! ind nome. A cross index : rags . / 

j } be moved except Dy springing it pe 
indicates the forms and covers suitable for eac] lass of accounts, the | n the end protects the clot! 
reasons tor and advantages of using cove! best adapted to each svstem garment so that 11 ntinued vi 

; + | } 
cle S ( ' 


are explained by the aut 


q System in detail and plainest terms is fully explained Every brancl 


of accounting 1s covered 








¢ Itis a practical and book by a practi il mat 
| 


q PW Risque ; treatise on loose leaf books and svstems price $3.00 


per copy : ol ie a s bs ‘ : trade at ‘sa 
Orders taken by : ae ny Pe. practic ets 
e Office Appliance Company large quantities in any stor 
305 Dearborn Street - 
CHICAGO ee aoge aepagiag 
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he draymen i those, days Were WALKER’S 


USZD FOR 


WHEN BRICKS WERE 
BILLETS DOUX. the draymen in those day 
itagraph by city aedinnnce the | VERTICAL CABINETS 








By Fred. C. Kelly. rayag 
Bricks ! now larg supplanted by t paragrat 
| é : riting mater If a man wet ‘ wer nly mod 
trv t k ¢t] ner hosiness. witl Ld weite even the maak anon 
ks 1 wou : money Whe: g 
yb upply of office Z 
l dick 1 
p 1 He K I 
] : R been litt 1 g 
300) Sy il l 
m ™ ss 1) p 
p ' k billet-de 
i“ + M Letter An Important Event 
at 
K re off 2 
£2 he ~ 1) : ' \\ 
: . ; j "< ph . C 
The Old Brick Days. ned 9 a ; 
trang of ‘ f 4 brick d Vs T+ \\ +) { +1 ’ rT A s 
hg <atcaaenayr soles aprtoscdagsc fi ‘an eight-page letter, the gitl’s fath- | ATTRACT ATTENTION 
— ‘co nak ae | INVITE PURCHASE 
pole DEVELOP SALES 
5 iakie th, sent 
rt Any Dealer 
will be interest- 


ed in vertical 
files as saleable 
as those described 
below 
Construction 
2, 3 and 4-drawer 
letter size, 4-drawer 
cap and 5-drawer bill 


++] 

if 
ebat 
size. Solid or with de- 
tachable ides, permit- 
lateral extension 


ting 

to any size. 
Appearance 

Quarter-sawed oak 


fronts, paneled oak sides 
and finished backs. Solid 


Your Bank Account and ie ack Sd 





Extension slides on draw- 


drawers and slides 





she er All 

e ee fe e000 © eee 0% sete oo, of —" fitted with rubber buffers. 
es “Es : ¢ & Je He Ge 9 £ °° . "s e eesee Mechanically perfect — will 
Sse Se * e dese oe 3**e 6 S°%2 ee08e 2S © aaah bind 
“2° e@ @ 2 4 ¢ 2. 2 2 8.27. 2k”. Se not warp or bind. 

Pe eooetese %e% see “ee® e% # %ae*® Se ° 

cy Dealership Proposition 
—~ vill interest you. Write for it. 

DAVID D. WALKER CO. 


Manufacturers to the Trade Only 


Full Nickel, $5.50 79 Lake Street, Chicago, Ill., U. S. A. 


Agents Wanted 





lagen Finish, $5.00 








Special Discount to Stationers 


CUSHMAN & DENISON MFG. COMPANY, 240-242 West 23rd Street, NEW YORK 
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RETAIL TRADE OPPORTUNITIES. 


As supplied by “OFFICE APPLIANCES'’—Magazine, Chicago, III. 








“RETAIL TRADE OPPORTUNITIES” consist of the names and addresses of NEW FIRMS and CORPORATIONS—the names of the PURCHASING OPFICER, andia most cases the KIND OP 
GOODS TO BE PURCHASED. The supplying of this list of LIVE PROSPECTS by this publication will be continued monthly, and for the present wil! mot be furnished anyone in advance 
of the issue. The perusal of ‘his department by the SELLING ORGANIZATION of all companies engaged in the sale of office devices and supplies, will result in sales each monoth. Those 
iaterested may rest assured the information givea is “‘fresh,’’ as indicated by the “‘ready’’ dates. 








BEAUMONT, TEX. 

Empire Life Ins. Co., Beaumont, Tex Busi 
ness, life insurance. Are interested in Ac- 
counting Systems, Binders, Blank Books, Car- 
bon Papers, Card indexes, Card Systems, Check 
Books, Check Protectors, Copying Presses, Desk 
Specialities, Envelope Sealers, Erasere, Filing 
Cabinets, Office Furniture, inks and Ink Stands, 
Memorandum Books, Numbering Machines, 
Paper Fasteners, Pens and Pencils, Stenograph- 
ers’ Supplies and Typewriter Supplies. Address 
care of Sam Park. 


BENTON, TEX. 

Sinton, Tex Business 
secretary and 
General 


Commerce, 
M. Charlesworth, 
interested in 


Bank of 
banking. W. 
purchasing agent Are 
Office Supplies. 


BETTENDORF, IA. 
Bettendorf Savings Bank, Davenport, Ia In 
banking business. J. E. Brownlee, Cashier 
Have received their first supply 


BLUM, TEX. 

Farmers’ State Bank, Blum, Tex Business 
banking Bayard Taylor, purchasing agent. Are 
interested in: Signs, Specialties, interior Tele 
phones and Typewriter Cabinets 


BOSTON, MASS. 
Schools, 45 Milk St 


Harvard Correspondence 
schools 


Rusiness, conducting correspondence 


Will be ready to order supplies by April 28tl 
CLINTON, IA. 

Iowa Fuel Co Clinton, Ia Business, fue 

light and heat supply 
COMMERCE, TEX. 

Farmers’ State Bank, Commerce, Tex In 
the general banking business. T. V. McDonald 
secretary and purchasing agent Have their 


first supply 
DALLAS, TEX. 

Standard Printing Co Dallas, Tex In the 
printing business Ee. Moore president Are 
interested in: Fountain Pens, Office Furniture, 
Inks and Ink Stands, Invoice Books, Ledgers, 
Letter Files and Trays, Library Supplies, Loose 


Leaf Binders, Manifold Books, Memorandum 
Books, Metal Furniture, Novelties, Numbering 
Machines, Oj! and Oilers, Paper, Paper Fast- 


eners, Paper Folding Machines, Pens and Pen- 
cils, Rubber Stamps, Safes, Scales, Signs, Stap- 
ling Machines, Stationery Specialties, Stenog- 
raphers’ Supplies, interior Telephones, Tele- 
phone Brackets and Tabulating Devices. 


DECATUR, ILL. 
Martin, Phares Shoe Co Decatur, Ill Busi 
retail boots and shoes Wm, M. Martin 
secretary and purchasing agent 


DENVER, COLO. 

The Ossen Photo Supply Co., 325 16th St Ir 
the business of photo supplies Joseph A. Os 
sen, secretary and purchasing agent Are in 
terested in: Blank Books, Bookkeepers’ Supplies, 
Cabinets, Carbon Papers, Cash Registers, Desks, 
Ledgers, Letter Files and Trays, Loose Leaf 
Specialities, Office Furniture, Order Blanks, 
Paper, Pens and Pencils, Postal Scales, Show 
Cases, Signs, Stenographers’ Supplies and 
Typewriter Supplies. 


DEPORT, TEX. ° 
Bank, Deport, Tex 
Cunningham, cashier 


ness 


First State Business 


banking. C. L 
EASTLAND, TEX. 

The First State Bank, Eastland. Tex Busi 
ness, banking. H. P. Brelsford, president, and 
T. L. Overby, cashier 

EDGEWOOD, TEX. 

Farmers’ and Merchants’ State Rank 
wood, Tex Business, banking Have 
their first supply 
HOBART, OKLA 

flank, Hobart, Okla 
Chandler, purchasing 

HONDO, TEX. 

Hondo Lumber Co., Hondo Tex 
retail lumber and building material 
Brown, secretary and purchasing agent 

HUNTINGTON, W. VA. 


First Trust Co. and Savings Rank Hunting 
ton, W. Va General trust business Inte 


Edge 
received 


Business 
igent 


Hobart State 
banking. F. T 


Business 
Chas. B 


rested 


in: General Office Supplies 


LAMAR, COLO. 


Prower County Savings Loan and Banking 
Association Engaged in the building and loar 
business Are interested in: Duplicating Ma- 
chines and Facsimile Letters. Will be eady to 
orde by April 20t 

LANSING, MICH. 

Rapid Sales Agency Co 724 Ottawa St Bus 

ness, auto selling agents W. 8S. Lewis, sé 


tary ind purchasing agent Are interested ir 
Postal Scales, Scales, Travelers’ Expense Books 
and Typewriter Supplies. 


LOUISE, TEX 


Louise State Bank Banking 
business Dan. W. Webrando, cashier Are ir 
terested in: Facsimile Letters and Filing Cab- 
inets. Will be ready by April 10, 1909 


Louise Tex 


MAYSVILLE, MO. 


Herman Swike Mercantile Co.. Maysville, Mo 


Department store business. J. L. Wenzel Are 
interested = in Accounting Systems, Adding 
Typewriters, Binders, Blank Books, Bookkeep- 


ers’ Supplies, Cabinets, Carbon Papers, Card 
Indexes, Card Systems, Cash Boxes, Cash Car- 
riers, Cash Registers, Catalogue Cabinets, Check 
Books, Codes, Desks, Desk Specialities, Duplicat- 
ing Machines, Facsimile Letters, Filing Cabin- 
ets, Office Furniture, Inks and tink Stands, 
Ledgers, Letter Files and Trays, Loose Leaf 
Binders and Specialties, Manifold Books, Metal 


Furniture, Novelties, Office Cutlery, Oil and 
Oilers, Order Blanks, Paper, Partitions, Pens 
and Pencils, Postal Scales, Rubber Stamps, 


Scales, Sectional Bookcases, Show Cases, Signs, 
Specialties, Stapling Machines, Stationery Sup- 
plies, Stenographers’ Supplies, Interior Tele- 
phones, Telephone Brackets, Time Recorders. 
Time Stamps, Typewriters, Typewriter Cabinets 
and Supplies. 


MILWAUKEE, WIS. 


Wisconsin Ribbon & Carbon Co 1 Cawker 
Bldg Maude F. Curry secretary and G - 
Harivy, purchasing agent Have their first sup 
ply 

MONETT, ARK. 
Citizens’ Bank, Monett, Ark Business, ger 


eral banking, M. H. Johnson, secretary 


OGDEN, UTAH. 


Ive Real Estate Co Broom Hotel corner 
Engaged in the 1 | estate and insurance bus 
ness te D> Ives secretary ind purchasing 
igent 


OKLAHOMA CITY, OKLA. 


Bloomfield Drug Co Oklahoma City, Okla 
Business, wholesale drugs and physicians’ sup 
plies W. B Armour, secretary. 

Theodore Maxfield Company, Oklahoma City 
Okla Business. wholesale dry goods A \ 
Maxtield, secretary and purchasing agent Are 
interested in: Adding Machines, Addressing Ma- 
chines, Bill-Lading Books, Billing Machines, 
Blank Books, Carbon Papers, Card _ Indexes, 
Check Books, Check Protectors, Codes, Dupli- 
cating Machines, Envelope Sealers, Erasers, 


Facsimile Letters, Filing Cabinets, Office Furni- 
ture, Order Blanks, Paper and Paper Fasteners, 
Partitions, Pens and Pencils, Rubber Stamps, 
Scales, Stenographers’ Supplies and Travelers’ 
Expense Books. 


PATERSON, N. J. 


Lont & Overkamp Publishing Co Patersor 
N J Business publishers and printers ( 
Lont, secretary and purchasing agent 

PEMBINA, N. DAK. 

Pembina Savings & Loar Association, Pem 
bina, N. Dak Business, loan and saving E 
lL) Booker secretary ind purchasing gent 
\re interested in: Accounting Systems. 

ROBARDS, K 

Farmers ind Merchants Banth Robards kK 

Business, banking Hent (atis 
ROCHESTER, N. Y 

Ideal Fire Escape Co #20 Ex nge Pla 
Bide 16 State St Business manufacturers 
ind dealers in fire capes James E. Martin 
secretary ind W. EF. Turner, purchasing agent 
Are interested in: Accounting Systems, Bill- 
Lading Books, Billing Machines, Blank Books 


Blotter Baths, Card Indexes, Catalogue Cab 
inets, Check Books, Check Protectors, Filing 
Cabinets, Invoice Books, Letter Files and Trays 
W be ready by June 


RUSSELLVILLE, TENN 


Citizens’ Bank, Ru ville renn BB 


ng H. G. Rogan, se iry pure 
neg agent {re interested in: Accounting Sys- 
tems, Bank Fittings, Blank Books, Carbon 
Papers, Check Books, Check Protectors, Copying 
Presses, Desks, Office Furniture, Inks and Ink 


ina as 


Stands, Ledgers, Pens and Pencils, Postal 
Scales, Safes, Signs and Typewriters. Will bs 
enady by July Ist 
RUTHERFORD, TENN. 
cM e Exchange Rank Rutherford rent 
ss, banking JI. H. Moran, cashi« Wi 
for supplies by April 3, 1909 
SALT LAKE CITY, UTAH. 
Shibley-M M in Co., 71 E. Third S« 
| ness, stations nd printer 
SAN ANTONIO, TEX. 
Peacock Milita ( ege San <Antor 
Business, militar S Wesley Peacock, se 
t y and purcha g agent Are inte sted i 
Addressing Machines, Cabinets, Desk Special- 
ties, Erasers, Library Supplies, Rubber Stamps 


and Sectional Bookcases 


SAN FRANCISCO, CAL 


Sacrament Va } er Co S47 Monadr 
Bhig Power de ent and rigation bus 
I. Q. Haver etary, and FE. A. Potter 
SHEBOYGAN, WIS. 
First Mortgag: n & Investment Co., SI 
gan Wis I sit S nvestment banke 
Secreta o, <a ter, and N. J. Schafer 


SHERIDAN, WYO. 


Sheridan Mus ( Ss ridan, Wye Busine 
store Ss l (Ca es secretary ind pur 
‘ ng agent \ terested Talking Ma 
chines. 
SIOUX CITY, IA. 
Berkley System ¢ Sioux City, la Bus 
Ss, photo eng g. printing, electrotyping 
ind advertising R I Saberson purchasing 
igent Are int - i ccounting Systems, 
Addressing Machines, Banks’ Supplies, Book 
cases, Bookkeepers’ Supplies, etc. 
SOUTH PASADENA, CALIF 
Record Publis g South Pasadena, Calif 
By ness, printing | shing VW k \xt 
t BB Mackit pure ng 
SUNNYSIDE, WASH 
Sunt de Printing | Sunnys Was 
| ss ) DD < \ | 
I Xx Ss J Ha Sor p 
sing agent 
SWEETWATER, TEX 
n Valley Irrigated I i Co., Sweetwat 
Tex Business, land l rigatior S. J. Alex 
ya : gf age t 
SYRACUSE, N. Y 
The Nichols ¢ Rox f 12 Jerry Res 
} ! , order business. W 


) g gent Are interested ir 


E. Nichols, purchasir 
Accounting Systems, Addressing Machines, Bill- 


Lading Books, Carbon Papers, Card Indexes 
Card Systems, Catalogue Cabinets, Envelope 
Sealers, Filing Cabinets, Order Blanks, Paper 
Folding Machines, Stenographers’ Supplies 
Typewriters and Typewriter Supplies. VW ! 
ead for office sup] vy May 15t 
TACOMA, WASH. 
oma Inves r Co Bootl rf Bankers 
ig. Busir state holdings. N 
l s re gre H 
TULSA, OKLA. 
st | 1 Roofing ( 17 W Frank Ss 
Fusine — va purchasing agent 
ULMER, IA 
er S QGrait ( Uir i Engaged 
& n busing I Beers, secretary i 
M. Wicker. pure ng agent W he 
ffice supplies Ma } 
WILMINGTON, DEL 
Mi nts’ M Association 1 Market 
Sst hus ess | Hi Gordo « reftar 
nd purchasing agent Are interested i Ac 
counting Systems, Adding Typewriters, Card 
indexes, Card Systems and Loose Leaf Spec 
ialties 
SALT LAKE CITY, UTAH 
Simplex Mfg. C« Auerbach BIk Salt Lak 
(it tal B r nufacturing J 
S secret t ising ager 











Catalogue Binders a Specialty. 
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Chicago Binder and File Co. 


Manufacturers to the Trade of the 


BEST LOOSE LEAF BINDERS ON THE MARKET 








1ILADELPHIA 










const perfectly anitary system of eee pet S copie 

in the é th as ires even d to the cloth, at 

prec ling bad odor, mustiness or mil he patent ch 

with aveling edge affords clean, clear-cut copies 

Baths in use than all others combined. The wire net in the comry 

ther break : hey are urnished in all sizes from corre 

way t S id thr ers Write for I 
THE Et RE KA BLOTTE R BATH CO., CHICAGO, ILL., U.S. , 











{33 South Glinton Strest, CHICAGO, ILL. 





The Eureka Bath and Cloth 


The composition 
the same time 
emical surface cloth 
There are more Eureka 
nee ey 






6215-17-19 Wentworth Avenue 


Highest Discounts. 


“Te ke 3 Booklet. 


Bn. 





Write for Catalogue. 
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ICAL INDEX OF ADVERTISERS 





Acme Staple Co 


Adding Typewriter Co 
Addressograph Co. 
Adjustable Table Co 


Allen, John & Co 

Am. Bus. Supplies Co 
Amer. Embossing Co 
Am, Multigraph Sales Co 
Ames & Filstead 
Arithstyle Co 


Auto Pen & Ink Mfg. Co 
Automatic Pencil Sharpener Co 
B 
Baird Mfg. Co 
Barrett Bindery Co 
Bates Numbering Machine Co 
Bayer, Frank Co 
Beaumel, D. W. Co 
Benedict Typewriter Supply Co 
Berger Mfg. Co 
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“Doyle” 


Sectional Post Ledger. 
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good, bad and indifferent, are on the market, and the beginner is 
representations of some salesmen, who will try to SELL GOODS regardless of consequences 
not our idea; we're looking for FRIENDS in business, not VICTIMS! 

IF YOU WERE TO ASK US what four devices would appeal to the greatest variety of vour 
customers, we would point to the illustrations we show herewith 


CORNERSTONES 


in building a trade 
devices for any wide-awake dealer. 


in loose 





apt 
I 


To 








leaf 





**Midget”’ 
Tripple Expansion Ledger. 











THOUSANDS OF STYLES 


() 


the 
It’s 


become confused by 


be sure we have eighty stvles, 


including various high grade ledgers, but this is the nucleus of some business 
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/ 
Bound Up Devices?) HAVE YOU 
WORLD’S LARGEST MFRS. 


Metal Parts Only? 











a 
Style “L” 
Sectional Post Binder. 











LOOSE LEAF DEVICES 
c.s.24R.B.CO., inc., 


Kinzie and Armour Sts., Chicago 





Black Beauty” 
Ledger Outfit. 











WANTS 


HELP WANTED. 


WANTED—Second-hand multigraph. E. E 
Bushnell, 412 Market St., San Francisco, Cal. 





WANTED—To buy controlling interest in an 
established business which can stand better 
ment Manufacturing preferred Address Prat 
tical, care Office Appliances, Chicago 

WANTED—Ribbon and carbon salesmen 
sell a line of high grade ribbons and carbons 
We wish to increase our sales force at severa! 
points throughout the United States and would 
like to hear from supply salesmen who know 
the business and are capable of delivering tl 
goods. Write us in confidence Elliott-Fishe 
fompany, Harrisburg, Pa 

TYPEWRITER REPAIRER Experienced on 
Remington: permanent position in Pacific Coast 
city Give age, experience previous employ 
ment and salary expected Address Box 
Office Chicago, Il 


Appliances 


BUSINESS OPPORTUNITIES. 


BUSINESS OPPORTUNITIES An opportunity 


for an expert office equipment man to managt 
department Must be a salesman with ideas 
of an unquestioned record, familiar with details 


not a desk man, but one who can and will be on 
the job every minut« 

We prefer our people to be stockholders, as 
we believe in the co-operative principle liow 
ever, ability considered first Full particu 
lars will be treated confidentially The House 
of Philbrook, Security Bldg., Los Angeles. Cal 

Our employment department requires two out 


18 


side representatives and three placing men 
only men trained with the best concerns in this 
line considered, * 

Also want three up to the minute salesmen for 


Secor typewriters. One combination salesman 
and expert repairman Two nen experi 
enced with commercial phonograph and kindred 
lines. _ 


~ ADVERTISING NOVELTIES. 


sales! 


TYPEWRITER DEALERS! We want your 
best cash figures on second-hand “rough"™’ No. 2 
Suns, Standard Folders and No. 4 Underwoods 
above 38 000, all with pica type, all parts com 
plete Write us to-day Capitol Typewriter 
Exchange, Denver, Colo 








BOOK, NEWS AND COMMERCIAL STA 
TIONERY STORE in b center of city 
yd fo sale ele of owner 
healt 

Big office supply trad il 
business vent 

Address Agent. 325 B 
la for particula 


isiness [ 
1 s 


ap because 


Scandinavian 
manufacturer 
driving 
things of 
Sub Bone 


PAPER SPECIALTIES 
chant t present 
paper no such dishes 
w hee bottles, bricks 
prepar paper Ple 
id, Copenhager 


desires to re 


elties as str: 
ind other 
apply 


Denmark 


ed 0 ise 

Svivester H\ 

MAN AND MAN- 

counting 
applica 
billir 


A HIGH CLASS 
AGER wlw thoroughly, 
in all its branches ind 
on in conjune wit tvpewriters 
Triste ne ind et« wis) to ear from 
panies who are about to project work of t 
nature ind intelligent co 

There are many propo 
unknown to manufacturers o 

in the sy line that I 
im fully competent to introduce 
uld locate in any large outside 
England but would prefer locating 
York City Box 49 Office Appli 


SALES 
l inderstands «ac 
its successful 
tion x 
operatior 


w he desire 


nstitution sitions 
it are so fat 
Viinder ae 


hines stem 


successfully 


eity 


care 


FOR SALE. 


FOR SALE} for 
Multigrap Fine condition 
type and ink roll furnished 
quick Wight Brothe 


FOR SALE—Well established typewriter and 
supply business (incorporated): located in one 
of the largest and best cities in Middle States 
splendid location; thousands of people pass 
large ow window daily Valuable agencies 
zo with business Splendid opportunity for 
experienced man or company with some capi- 
tal Good reasons for selling Address Splen 
did Proposition, care Office Appliances, Chica 
go, Ill 


No, 2 
Full font 
if desired 
Chattanooga. Te 


Gammetet 
of new 
Answe 
nn 


eap | 


casi 


rs Co 


a} 


FOR SALE at a bargain, one No. 3 Rapid 
Addressing Machine, equipped with 110-volt elec- 
tric motor and rheostat. Five oak cabinets 
complete with fifty metal trays and nearly ten 
thousand frames. Also Remington typewriter 
equipped for stencilling. Will sell separately or 
in lot. Frank E. Gilbreth, 34 W. 26th St., New 





DEALERS, NOTE! 


STATIONERS 
and 
OFFICE 
APPLIANGE 











No. 280 Desk Top Cabinet . 
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en compat SIMMONS 
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Price, $27.00 608 Cable Bidg. 
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COMPLETE 














Does it make good ? is your firstquestion. 
YES, is our unqualified answer. 


The Wood Multiple Typewriter 
business appliance, having a distinct purp 
typewritten letters and other document 


an inked ribbor 


In its cor 
keynote, prod 
within thé re 
THE FACT tl 
d of Marcl nd 
vidence of t 


odern economical office and 
to serve in producing original 


; use by printing through 


| simplicity have been the 


tive design at a price which is 


selling on Monday, the 
his full monthly quota, 
were signed ORDERS. 


Ready for the Dealers 


Our arr 


output ret pur 


ted to take care of the large 


ve agents in all open 


pe, cabinet, dust-proof 
Toronto, Canada, or at 


ldress all inquiries te 


Hew R. Wood Company 


Stair Building, TORONTO, CANADA 














Out Go “Blind” Typewriters! 


Manufacturers of This Impractical Style of Machine 
Have Surrendered to “Visible Writing” 


Here is Important ADVANCE INFORMATION to Owners of “Blind” Typewriters 





Re 
Manutacturers of ‘‘blind’’ typewriters have at A typewriter that combines a hundred diffe1 
last seen a great white light—Visitble Writing / ent feature in on imple mooth-worki1 
This is the great innovation introduced to the machine! 
world by the Oliver Tv pewriter over a decade ag ‘ . ; 
th i1\ I VI Wri \ aa Ca aye A typewriter t lat tou ‘ it every point the & 
After all these years of decrying visible writ ] : ] orets ' : = 
” “ complete circle of writing requirements a4 
ing,’ our former detractors are falling all over I ia 
(0)) t tT t ] Y 
each other in frantic efforts to get in the band sipsirar ka nw your l te or 
the number p p oo% ‘ t la tg 


wayvon 
They have stopped manutacturin, blind 
machines and started to build bl keyboard? If not. don't keep if We'll bu 
The result is a stea | } } } 


value of second-hand ‘“‘blind’”’ n hin Horizontal Ruling Device, for only the O] 


For ‘“‘discontinued styl ot typewriters wil equipped to rule lines on any sheet of 1 
300n be a drug on the market without taking it out the chine 
Such machines are very mucl it of pl n 
an up-to-date business office, and if kept on hand 
for a few montl more Wlll sell for the price 


old junk 
If vou have inv of these W hit Elepl 
on your hands, we will—/or a limited tin nl 
accept them ata liberal valuation part | 
ment on our latest model Oliver Typewriter. 
Sooner or later, you will want to weed out your 


“blind” machine better do it NOW 

You will never have a better « nce than the 
one we now offer, to dispose of obsolete type 
writers to good advantage, as part payment on 


: 
Oliver 


He —— 


LIVER senate toon 
Tipper Ori eee at edjecetse Poe, Fone: 


-7y° - -* . . . yout n : 
The Standard Visible Writer The Oliver has them and they handleTpaper 





The Oliver is the only visible writing typ of any 
writer that has demonstrated its effictency by years Wi 
of successful service The Oliver has a Disappearing Indicator wl] 


t 
It operates on the only crentifi t V Correct shows the exact printing point Has vour ty pe 
rinciple, the downward strok LIKE THE writer an indicator that tudicat 
SLOW OF A HAMMER 2 01 ; 
= ; : , All that is miss n \ n ne, and tl 
rhe visible writing of other machi: is dons 5 aids tink 12 : , ; 
. ; - “ grou win n wa r ) t ht +t 
with the upward troke AGAINST THE Ol a 
FORCE OF GRAVITY eles ; 
A downward blow is the stroner. hence the _ We ought to isk at | 90 per cent more f 
Oliver Typewriter is a heavier manifolder than “™ Ulver than othe es 
" te ‘ +} ‘ + - _" 
any other typewriter ot a ‘ 5 ¢ t 
, " t ) 1) ‘ 
A downward blow the eas t the best . 
wonderfully light touch ot the Oliver Instead of that we hold the price down t 
Bear in mind that we are going to give vou $100.00 and take old machines in part paym« 


an absolutelv new Oliver Typewriter the latest as full cash value 
model, fresh from the factory—when we take Write us a full description of ur ‘White 
your old machine. Elephant”’ and vet our liberal offer 


The Oliver Typewriter Co., Oliver Building, 93 Dearborn Street, Chicago 











